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of the Salesman 1s the Machine 
== ===> ~back of the Machine is the 
ee =/ CGuaranty-back of the Guar- 
Mca anty is the 


HEN a BURROUGHS salesman solicits business 


he has behind him the finest Adding and Listing 





Machine in the world; a guaranty insuring perfect 
service from the machine; and_ behind _ salesman, 
machane and guaranty—as the foundation of all these— 
there looms up the greatest Adding Machine Factory 
in the world. And seventeen years have proven that 
this factory makes good its claims. 

We stand behind our salesmen; we back 
them up in their work; we make good their 
promises to customers. That’s why 90% of 
all Adding ard Listing Machines in use to-day 
are; Eurroughs; that’s why there are nearly 
85,000 satisfied Burroughs users, some of 
whom use more than one-hundred machines. 

An active, keen, alert selling organization; a product of 
tested merit and worth; a Factory that 1s always seeking new 
fields to conquer—that never forgets an old customer—these 
things have made the record possible. 

Asa buyer you can be satisfied with no less, can you? 


850 A Ros 1703 





Burroughs Adding Machine Co. 


Detroit,Mich.U.S.A. 
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MAGNIFIED LETTERS— 
LIFE SIZE FACTS 


Mr. Dealer:— 


The point is just this—Ramer Remanufac- 
tured Typewriters enable you to meet the type- 
writer requirements of anyone. 





Also, Ramers will hold your customers for 
repeat orders because they satisfy. [Ramers give 
the appearance and serviceability of a new 


machine at the cost of a “rebuilt.” That is. be- 
cause the Ramer is Remanufactured in a type- 
writer factory instead of “gone over” in a 
workshop. | 

Better look into it. I will personally see 


that you see this matter right. 
Yours very truly, 





W. W. RAMER, Pres. 


Wholesale Typewriter Company 
108-110 Duane St., New York 


London Office: The Sanctuary, cor. Little George St. (Parliament Square), Westminster 
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We have completed our enlarged manufacturing facilities and are now ready to open some of the 
best territory. We want 


FIRST-CLASS 
DEALERS AND SALESMEN 


TO SELL 
ek) : 


RINTOGRAP 


MULTIPLE TYPEWRITER 4 

















THE FIRST AND ONLY REAL MULTIPLE TYPEWRITER 


We want men'‘of ability and judgment, men who know that they can sell an article of genuine merit, 
» J dS J i 


an article that will make an enthusiastic friend of every customer. 
Business firms know the value of typewritten letters for advertising purposes. They also know that 


there is no other duplicating machine on the market that will produce them perfectly in quantities. The 
explanation is that only the Printograph is made on the right principle. See if you can find any one of 
the following essential and fundamental features in any other multiple letter machine: 

1. The Printograph prints by means of impact produced by the oscilation or vibration of the impression roller while 1 over the type 

2. The Printograph prints from left to right « 
lines, as the roller strikes vertical columns of type 


of the page, instead of from top to bottom. Consequently the short lines are not heavier than long 
3. The Printograph impression roller is hollow and the bearings that hold the roller in contact with the type are near the center of the roller 
dtrectly over the type, so there can be no deflection of the impression roller and consequently no light spots on the page 
4. The Printograph is self-adjusting for different weights of paper. The thinnest onion skin or the heaviest card board can be printed without 
adjustments 

5. The Printograph ts Motor Driven. The motor drive is not an attachmen 
ograph made was motor driven 


The first Prini- 












vd. The Printograph is the only flat-bed machine that lifts the paper away from the ribbon while 
; 


tt 1s delivered. All other machines rake the paper off, and cause tt to smear 
erhead paper guide and is the only machine which 


The Printograph uses an on 
j lollar press. 


regisiers as accurately as a five inousand 


8. The Printograph has a perfected ribbon movement, which eliminates all ratche 

and pawls, and wall successfully use a twenty-five yard ribbon 

“ he P ‘ J ak ? ) le lott l l , } 

9. The Printograph is the only multiple letter machine which uses the regular old 
ypewriter ribbon. All other machines use new process or doped rib- 


fashioned 1 
bon 


10. The Printograph is original, distinctive and fully protected. There will be ne 
other machine like it, therefore, wt is the only multiple letter 
machine that offers the dealer or salesman a future 


Hundreds of Printographs are in use by the 
largest concerns in the country. It has been 
thoroughly tested in practical work and proven 
to be the only multiple typewriter that can be 
depended upon to produce perfect typewritten letters by 
thousands or millions. 

Magnificent opportunities are open to live dealers who want 
to be identified with the best goods and to salesmen who have 
confidence in their ability to sell a machine that wins out over 
all competitors. Write for specimen Printograph letters with 
your name matched on a typewriter and descriptive folder. 


U. S. PRINTOGRAPH COMPANY 


LA CROSSE, WISCONSIN 


No. 5 Printograph 
Power Machine 
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; ,.¢«Column or Paragraph 
Color. Changg ee ope Capital Letters 
Stencil peas : 7 = =..Lower Case Letters 


Line Lock 
elease 


Back Space ZL ELE EEE 





NOIO Ssh 


Complete Comal trom the Keybex td 


Practically every operation re- 
quired in producing typewniting 
on the Smith Premier I ypewniter 
is centered in the keyboard. This 
complete control, right under the 
operator's fingers, makes for speed 
and accuracy and is an exclusive 


Mode feature of the “Oe 
Visible 








Other exclusive Smith Premier Features, such as complete, 
straight-line keyboard, combination paragrapher and column 


finder and removable and interchangeable platens are fully 





NK’  o0’6o0o0/°".: mi na "WO ’”"Fp ll IMA 


g explained in our literature. Request it. 
Write for information to 


THE SMITH PREMIER TYPEWRITER COMPANY, Inc. 
Syracuse, N. Y. Branches everywhere 
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Check Protectors 


HERE have been dozens of different kinds of ‘bank punches,”’ 
“check stamps,’ or whatever you call them. They were sold at 
all kinds of prices, from 50 cents to $100. Most of them are 
now out of the market. 





It is the Look for the name TODD on front. It 


One remains and nearly doubles its sales every two vears. 
- ‘ r stands for ten years of satisfaction, backed by 


2 . ¢ 
I rotectograph. 70,000 satisfied users. The Protectograph is 
patented by Todd and proof against success 
, ° ful imitation. 
WHY? 


Because the Protectograph is built right, and sold right. Because we take care of our customers to 
the limit, and will not have a dissatisfied user. 


Because for over ten years the Protectograph has protected the biggest bank accounts in the World, 
and is the only form of protection that has never been successfully altered. 


The Protectograph is a patented article. Nobody but Todd can build a Protectograph. No machine 
is a Protectograph unless it has Todd's name on it. 


But if you do sell them, it will 


Check protectors may not be an essential part of a stationer’s stock 
’" made merely 


pay you to handle the real thing—not ‘“‘near-Protectographs,”’ or ‘‘almost-Protectographs, 
to look at and to sell 

When a man buys a check protector, he is getting something very near to his heart, a lock to guard 
his bank account. If you want to keep his good will, don’t sell him an imitation 





Protectograph 


Stamps a Line Like This 


NOT OVER THIRTY DOLLARS $30$ 





Each character is cut completely into slits, while acid-proof ink is forced through and 
through the paper under enormous pressure—all with one slight movement of the lever. It’s 
the only form of protection that has never been successfully altered 


There are 75 trained men in the field doing nothing but selling Protectographs, and educating business 
men to use them. These men, together with our liberal advertising, are constantly digging up live pros- 
pects. We are glad to co-operate with reliable dealers. 


Write to us, and get on our mailing list. Let us explain the Protectograph proposition. Let us 
send you samples of new circulars, booklets, facsimile checks, etc., which we can furnish with your 
advertisement for mailing purposes 


We Always Have Something New That 
Will Interest You. Write to Us. 


Patentees and Sole Mfrs to W. ! ODD & CO. Representatives in nearly every 


the Protectograph ‘s . 
— 1129 University Ave., Rochester, N. Y. 


Important city in the world 
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to do com- 
bined 
writing 
and adding 
is on a 
combined 
writing 
and adding 


machine 








Remington Typewriter 


with Wahl Adding and Subtracting Attachment is the only 
general writing machine which adds. It is the only adding 
and subtracting machine which writes. It is the only machine 
which affords the maximum of labor-saving in combined 


writing and adding work. 


Remington Typewriter Company 


(Incorporated) 


New York and Everywhere 
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Convenience! 


The value of an addressing machine lies not alone in the speed 
with which the addresses are printed, but also in the quality of 
the addresses and in the comparative convenience of “taking 
care of” the address plates when not in use. 


Addrese ogfaph 


Cc PRINTS FROM TYPE 


Prints a typewritten address per second 
Has all of the real features of a complete card index 








Addressograph address plates—one for 
each name on the list—are classified, furnished 
with subdividing tabs and filed Card Index 
Fashion in labeled steel drawers—thus easily 
kept under constant surveillance. Time and 
experience in the handling and up-keep of a 
mailing list clearly demonstrate the indispen- 
sability of thefeatures of a modernCard Index 





So complete and simple is the Addressograph system in its every phase, that important lists 
of any size or nature can, by its use, be placed in the hands of any boy or girl of average intel 
ligence with the assurance that it will be perfectly maintained and the required addressing 
executed with absolute accuracy. 

Today there are more than thirty thousand Address. 
graph users, and we are working nights trying to keep 
pace with the demand. 

The interesting feature of the Addressograph is the 
fact that the field of its possibilities is hardly scratched 

every town of any size in this country holds prospects 
The man on the ground can find them. 

One dealer paid his rent for one year on the com 
mission he made from one Addressograph sale. 

Decide today to learn more about this great time 
and labor saving convenience—it will be to our mutual 
benefit. 

Catalog and proposition for dealers on request. 


P7709 MPP 09 
8027; MPD 





Addressograph Company 
903 W. Van Buren St., Chicago, Illinois 
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That is Why 
UNDERWOODS 
are replacing other 
makes everywhere. 


The Machine YOu 
Will Fventually Buy 


UNDERWOOD TYPEWRITER COMPANY, Inc. 





New York or Anywhere 
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Little Differences 


| | Once upon a time a gardener shied a brick and killed a thirty cent 
| | | hen belonging to his neighbor and the controversy that followed led to a 
| thousand dollar law suit that lasted seven years—it does seem foolish that 
| | a little difference of thirty cents could not have been settled without so 
much expense and waste of time. 
| Last month a well-known concern spent $351.00 worth of accountants 
| time and ‘“‘extra supper money’”’ hunting for a little difference of 92 cents 
| in its trial balance—an item of $17.68 had been posted on the 6th as $16.78 
| and a $9.23 item had been posted on the 19th as $9.25—these two errors 
| were ‘“‘somewhere’’ among the three thousand odd postings made during 
I | | the month—it’s serious to have such little differences. This little differ- 
1 | | ence was expensive to locate, exasperating to the man who waited for the 
figures, drudgery to those who hunted at the end of the month for the 
‘needle in the hay stack’’ errors made on the 6th and 19th. 

Thousand dollar law suits over thirty cent hens have been few, but 
there have been thousands of expensive delays hunting for little differences 
in the monthly trial balance—there are thousands of them every month 
and when it has been proved over and over again in thousands of the 
best business offices in the country and in all lines of business that 


ELLIOTT-FISHER 
| The Standard Writing Adding Machine 


will do all the posting and prove its own work as it goes along—shows up the 
| errors, if any, on the 6th, 19th or any other day in the month, at the very 
time the error is made so that they can be corrected then and so that 
| when the last item is posted for the month there is no need of a trial 
| balance; when the Elliott-Fisher does all this, saves its cost in less than a 
year, doesn’t it seem foolish that thousands of individuals and concerns 
will go on month after month spending hundreds of dollars and waste 
valuable time locating little errors made last week or the week before? 
‘Make Toil Easy”’ particulars free for the asking. 
SUPPOSE YOU ASK TO-DAY? 


Elliott-Fisher Company 


| | 122 Cedar Street, Harrisburg, Pa. 





























OFFICE APPLIANCES 


II 




















ANNOUNCEMENT 


CONCERNING 








The Standard Folding Typewriter 


The management of the Standard Typewriter Company 
of Groton, New York, manufacturers of the Standard 
Folding Typewriter, desire to announce that a temporary 
arrangement had between them and the Standard Folding 
Typewriter Sales Company of New York, whereby they 
agreed to supply the latter with-a limited number of 











machines, has now been terminated and that there no longer | 


exist any business relations between the two companies. 


The firm of A. Muller & Company, Zurich, 


Switzerland, of which Mr. A. Muller Schaertlin is General 
Manager, will act as the sole agent for the sale of our 
product in Europe and Asiatic Russia. & 


The appointment of agencies in this country has been 


delayed owing to inability of the factory to supply machines | 


in sufficient quantity to satisfy the European demand. 
The output, however, is being rapidly increased and we 
anticipate taking immediate steps toward effecting the 
organization for the sale of the typewriter in this country. 


Standard Typewriter Company 


Groton, New York, U. S. A. 
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YAPIER 4( OMPAINY 


INCORPORATED -1909 








Sole Patentees and Manufacturers 


CARBON-LESS PAPER, 


which will quickly revolutionize the 
copying of letters and other documents. 


. @ It dispenses ‘with carbon paper, and the 
sheet of copy paper; can be handled 
without soiling the fingers, or injuring 
the sheet; useful, alike, with the type- 
writer, adding machine, pen, pencil, or 
stylus. A large number of copies can 
be made at one time, producing black 
lettering on a white ground, absolutely 
permanent, will not smut or smear, and 
can not be altered without detection. 


@ It is economical, labor saving and con- 
venient, and opens up the greatest pos- 
sibilities of the century in duplicating. 


@ Office appliance dealers, stationers, and 
the trade generally, are requested to 
write for sample sheet and prices. No 
paper sold direct to consumers. 





GENERAL OFFICES AND WAREHOUSE 
400-402 w-232 St NEw YORKCITY 


PRESIDENT AND TREASURER, WILLIAM C. BETTS 
SEC’Y AND ASST. TREASURER, J. W. CORDERY 


VICE-PRES. AND GEN. MGR., GILBERT CLAUDE LUTZ 


See article on page 62 of this number which explains more fully what Carbon-Less Paper is. 
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Rebuilt [Typewriters 


Kconomize Time, Money, Health 





SUGGESTION 7 | 

SALES ARE WHAT COUNT. Machines ready 

to sell are quickly sold, and General Rebuilts give 
satisfaction. 











SUGGESTION 8 
MONEY IN BANK DRAWS INTEREST. 


Money invested in ‘‘rough”’ machines often lies idle a 
long time and is less profitable than investment in 
General Rebuilts. Draw your money out of rough 
machines, which pay no interest, and enjoy active 
capital and added interest. 








SUGGESTION 9 
YOUR EVENINGS AT HOME need not be 


lost. Work at the repair bench of nights ruins health, 
eyes, temper and home life. GENERAL REBUILTS 
ARE READY TO SELL. 











Give your wife a vote on this last suggestion and 
it will be carried unanimously for General Rebuilts. 











General Typewriter Exchange | 


W. H BEARDSLEY, Mgr. 21 Murray St., New York, U. S. A. 
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American Files Bi 


The line of American Files is complete— 
not a section for any office requirement is 

missing. It has kept well to the front in 
meeting the file requirements of modern 
office systematizing. It offers the 
largest possible assortment with the 
least investment for the purchaser. 
Sections interchangeable one with 

the other. 





Ball Bearing 


All Vertical file draw- 
ers are equipped with 


Vertical File Drawer. 
Ball Bearing 





our exclusive ball bear- 


Mr. 


Dealer: 


If you are not 
acquainted with 
the American line, 
send for catalog at 
once. American files 
enable you to furnish 
complete filing systems 
for any business —large 
or small, of many varied 
filing requirements or few— 
out of stock at a minimum 
expense. 





ing mechanism. 
Always in working 
order. Never 









give trouble. 










Our New Transfer File for Checks, Notes, Etc.— 
Bill, Letter and Cap Size Transfer Files 


A Good Follow Up 


Combination 






American Files are profitable 
to handle because they sell easy 
and never give trouble. 











Don’t forget that Transfer Time is at 
hand. It is a good time to get new trade 
started in your territory. 


Write for Catalog, Discounts and Exclusive 
Agency proposition at once. 


Si American Sectional 


Furniture Company 
519 Ist Avenue N. E. Minneapolis, Minn. 
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We sell wholesale and retail. Write today for catalogue and dealers’ proposition 


15 





Price List No. 51 now ready. 








You Can Supply the Demand 
For Any or All Typewriters 


@ In the development of present 
day selling methods the under- 
lying basis of all salesmanship 
has been neglected. Selling is 
merely supplying a demand. 


@ The man who supplies only 
one demand 1s selling goods and 
making money. The man who 
can supply two or a dozen de- 
mands increases his earnings 
proportionately. 


@ You can supply the demands 
for one or a dozen —any or 
all typewriters, if you handle 
American Rebuilts. 

@ Just reason this out for your- 
self. Can’t you make more sales 
and more money by selling a 


_ machine. 


American Writing Machine Go. 


man any machine he wants, 
than in trying to sell him any 
one particular make even if he 
doesn’t want it P 


@ Remember that American 
Rebuilt Typewriters are fe- 
made in a factory as large and 
equipped with as many facili- 
ties as the home shop of the 
We make over the 
typewriter from top to bottom, 
putting in new parts where the 
old are worn or broken, so that 
you have a machine almost as 
good as new and which can be 
sold for considerably less than 
the original selling price. Better 
look into this today. 


345 Broadway, New York, U.S. A. 
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The NEXT 
BUSINESS SHOW 


will be held in Madison Square Garden, New York, from 
Oct. 22 to Oct. 29, inc., 1910. 


@ In order to concentrate our efforts upon one big show 
in New York, it has been decided to temporarily discon- 


tinue the Chicago Show. 


@ This means that the exhibition next Fall will be the 
best, largest and most comprehensive display ever put 1n 


Madison Square Garden. 


@ The scheme of uniform decoration will be followed. 


@ A plan of ticket distribution that insures the attend- 
ance of the most desirable buyers will be put in effect. 


@ The “Garden” will be elaborately decorated. The 


space will be arranged more advantageously. 
q) One big show a year means big business for the exhibitor. 


@ Diagrams and contracts will be ready within a month 
—choice positions will be taken early. 


National Trade Show Company 


Rand-McNally Building 


CHICAGO, ILL. 
~DOCy 
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The ROYAL 


Frictionless 


Escapement 


is the simplest and strongest, the lightest and 
quickest acting, and the most reliable escape- 


© PY erled, 


ment ever applied to a typewriter. , It accommo- 
dates the speed of the swiftest operator. It never 
skips spaces nor piles letters. It requires no adjusting—no oiling. 


against entanglements and break-downs. 


The Royal Escapement is worthy of the 
ROYAL STANDARD TYPEWRITER 








It is proof 


The secret of its marvelous efficiency is in the hardened steel roller-bearing dog, 
which eliminates friction at the point of contact with the escapement wheel, giv- 


ing the lightest, snappiest action ever attained in any typewriter escapement. 


The frictionless roller-bearing escapement is an exclusive Royal feature, found on 
no other typewriter, and is covered by comprehensive patents owned by the Royal 


Typewriter Company. 


Write for other Royal Reasons 


NEW YORK 


A Branch in Each Principal City 





Tr You can PAY more but 
you cannot BUY more. 


The Royal Typewriter Company 


Royal Typewriter Bidg., 364-6 Broadway 


$65 
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THE EMERSON AT FIFTY DOLLARS 
IS PERFECT TYPEWRITER EFFICIENCY 
WITH ALL WASTE ELIMINATED 





tn, 


{Un 


AT 
ii 











— 





gq The Emerson performs every service which the user has the right to expect. q It is full size strong 
—durable — and equipped with all modern attachments. 4 Its simple mechanism saves a waste of more 
than 1000 parts on the older type of construction. The Emerson carries no burden of watered stock 
no weight of extravagant selling organization — no excessively paid officials — all of which are at the ex- 
pense of the user. @ The Emerson is net perfection of the modern writing machine. @ The user 
and the dealer get intrinsic value in the purchase price. 


Territory open for live dealers who appreciate a live proposition. 


THE EMERSON TYPEWRITER CO. 


CHICAGO 
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Sharp Bargains Poor Business Policy. 


NE often hears of men in business 
who are close buyers and those of 
not on the other side of 


trying to sell something are in 


us who are 
the fencs 
clined to admire the shrewdness which will 
succeed in dollars off of 
something that is a bargain at the price of- 
Sometimes the 


shaving a few 
fered. “close” buyer is so 
close that he maintains his reputation at 
the expense of his opportunities, and pays 
treble price in the 


double and loss of 


friendships and of chances which are not 
brought to his door or account of the be 
lief that no offered he 


down to a 


matter what was 


offer 
wouldn’t 


would try to shave the 


point where the salesman have 
any commission left on the sale. 

It is not the intention of the writer to 
counsel carelessness in buying, but between 
and the other extreme there 
for the right degree of 
indeed, for just that 
degree of and foresightedness which 
makes it evident that the merchant is alive 


neither risk 


carelessness 
is room enough 
care and judgment 


care 


interests and will 


to his own 

his credit nor jeopardize his chance of 
profit by injudicious purchases. The man 
who exercises the proper degree of care 


as to how much he buys and what he buys, 
and assures himself that he is not paying 
more than the legitimate market price for 
goods fairly see a way of 
disposing of profitably, earns the respect 


which he can 


and the confidence of the salesmen and of 
the houses with which he deals. 


Credit is the backbone of business, and 
there is one man 


than the stingy buyer; he is the easy mark 


who is in a worse pass 


who bites at everything and is finally swal- 
lowed by his inevitably 
must be. When Jones, salesman for Smith 
& Co., has a “sticker” Billings, the 
salesman for a rival house, tells him to sell 
it to Bjinks because Bjinks will buy any- 
thing, it is pretty bad for Bjinks. He is 


creditors, as he 


and 


marked for slaughter and everybody as 
soon as the word goes ’round will get busy 
and load him up past the limit. 

But there is another side to the picture. 
Suppose Jones has something that is really 
worth while—a lot which he can dispose of 

figure to make room 
If Bjinks has the repu- 
tation of “close” as the bark on a 
tree, the offered to Good- 
fellow & Smart, who have a big store on 


street and can dispose of them 


at an advantageous 
for something else 

being 
goods will be 


the main 


Man Who Seeks to Buy Too Closely Often 
Defeats His Own Ends and Fails of 
Rewards of Friendship. 

By Hobart W. Martin. 

Trust the traveling 
who has parted with 


as leaders—at a profit 
salesman for a man 


his illusions, 
Lack of Confidence Commercial Death. 
Mutual confidence between the buyer and 
the seller is the basis of commercial suc- 
The buyer who deals fairly with his 
manufacturer 
fails to stand 
Thousands of men have been 
rescued from ruin their 
backed them up and helped them with ex- 


cess 
earns a 
him in 


wholesaler and his 


regard which never 
good stead. 
because creditors 
tensions and with even more active assist- 


ance, all because of a confidence and 
esteem which had grown bigger than dol- 
lar for dollar considerations. But apart 
from this, even if one never needs such ex- 
treme help, it pays to trust the house one 
deals with. It pays to attempt, at least, to 
practice the Golden Rule. There is a good 
deal in getting the best end of it, as they 
say, and many a man owes his success and 
his position in life largely to the opportu- 
nities that others were willing to bring to 
his door. 

In business there are always two equa- 
tions—the goods one sells and the person 


ality of the man’who sells them. The 
dealer sells his customers a good deal more 
than the goods they buy—he sells them 


service 18 
based on his own individuality. If he has 
the qualities of a good merchant, his en 
tire establishment will reflect his mind. He 
will be orderly, genial, liberal, tactful. He 
will do all things he ought to do within 
reason; he will needlessly offend no one 
that he can 
legitimate 


the service he gives; and his 


will be so ordered 


who has 


His time 
see everyone business 
with him, and 
frames his negative in such a way 


when he must say no he 
as to 
omit the sting. He will treat buyer and 
seller with equal fairness and consideration, 
last and all the time to do 


business as an honorable man 1 


seeking first, 
ought to do 
if 

United States 


that does not accurately reflect the person 


There is not a store in the 
ality of the man who runs it 


and wholesale houses 


merchant 


If manufacturers 


make with whom 


they deal successful they would do so. A 


could every 


credit man is a two edged tool—he protects 
the interests of his house in the giving of 
credits and by his admonition and sugges- 
tion he seeks to help his firm’s customers 
so that they may continue to be success- 
ful and proper subjects for the further ex- 
tension of credit. The interests of no 
reputable house are conserved by the fail- 
ure of a customer where that contingency 
can be avoided. Business is built not for 
today but for the years to come. A million 
dollars invested in a wholesale or a man- 
ufacturing business cannot turn itself into 
profits on one or two deals. Its very life 
depends upon the conservation and sup- 
port of those minor enterprises upon which 
it depends as a channel through which to 
market its product. Its roots are spread all 
over the country wherever the commercial 
traveler can penetrate, and no feeder is 
allowed to die if it can be made a source 
of profit by any reasonable means, It pays 
the merchant therefore to get close to the 
houses with which he deals. It pays him 
to get acquainted—if he can, let him go to 
market himself as often as convenient and 
get in touch with men of bigger minds and 
a broader outlook. He may be assured that 
he will go home filled with enthusiasm and 
hope and ideas, and will be better. able than 
before to turn that dead stock that has dis- 
graced his shelves so long into cash with 
which to buy something that reasonable 
diligence and industry can move. 


The most welcome visitor is not always 
the big dealer. Very often the small dealer 
comes to the market and finds that he has 
been preceded by a flattering reputation as 
a live wire. The size of a man’s establish- 
ment does not always govern the rating 
the commercial traveler has put upon him. 
When he meets the salesman who alls 
upon him and is introduced to the head 
of the house; when he finds that the big 
man takes a real interest in what he is do- 
ing, wants to know all about his town, 
about his prospects; when he discovers the 
flattering fact that the president of the 
company knows points about his business 
that he thought nobody outside his own 
town had discovered, then the small mer- 
chant begins to do some thinking. He is pre- 
pared then to profit by an occasional sug- 
gestion or hint or word of advice dropped 
with apparent carelessness, and to go home 
feeling that the hundred dollars he spent 
was the best investment he ever made. 








Business Education in Commercial Schools. 


N A recent interview with a representa 
tive of Office Appliances, Charles Pat- 
erson, principal of the Paterson Insti 
that there is 


among 


of Chicago, said 


sentiment 


tute 


a growing commer 


cial educators to extend the _ scope 
of the work of the business colleg 
to other lines than mere shorthand and 
bookkeeping, important though they are 


“We are here working along the lines of 
said Mr. Pat 
from 


broader business education,” 


erson. “Few schools would be able, 


the standpoint of expense, to equip them 


selves with all the business aids in com 
mon use, but there are a number of funda 
mental things, of machines and _ devices 


which are in daily use, that the business 
school can hardly afford any longer to ig 


Obviously, a school falls short of its 


nore 

mission if it does not fit the young man 
or the young woman to handle ordinary 
business routine. Time was when book 
keeping and shorthand were all in a busi 


ness education. To know how to keep a 
to spell with reasonable ac- 
transcribe shorthand 


sufficient groundwork 


set of books, 
curacy and to notes 
were regarded as a 
for success in any business office. With the 
invention of the typewriter and its swift as 


the business strong- 


sault and capture of 
holds, it became necessary to turn out stu- 
dents who not only could read their notes, 
but who could type them as well at a fair 
But here most schools seem 


They attempt to ground 


rate of speed 
to have stopped 
their students where necessary in correct 


English grammar and orthography; to 
teach shorthand and typewriting, likewise 
bookkeeping where that accomplishment is 
desired, and overlook entirely the growing 
world of business aids that their graduates 
must learn how to use after their business 
education is supposed to be complete 

“T think that it is quite fortunate for the 
future of the business schools of the Unit 
ed States that a them are be 
ginning to appreciate the widening area of 
man «de 


number of 


information which the business 


mands of his assistants and are beginning 
to turn out students who actually can han- 
dle the ordinary routine of an office with 
out getting hopelessly tangled up. 

“It is evident that the use of filing sys 
time in the 


tems need not occupy much 
teaching, though we require our students 


to know how to file correspondence and 
where to look for it after they have filed it 
We stencil ma 


chines, teaching our students how to pre 


regularly use the rotary 


pare and print stencils and how to turn 
out their work neatly and correctly. We 
also prepare students in the use of dupli 
cating machines of the order of the Writer 
press, and also teach the use of the Multi 
graph, in regard to which we have special 
classes for students who have not the time 


or the means to take the full course 


Prominent Educators Express Views on 
Teaching Use of Office Devices. 


Advantages to Craduates. 
“Hardly anyone will deny that the stu- 


dent who knows his shorthand and _ his 


typewriting, and in addition to proficiency 


in these branches, can immediately and 


without explanations from his employer, 


stencil and 


teach 


prepare and run off a proper 
from it print the required copies, or 
the office boy how to run the machine and 
get the best results, would be regarded by 
Suppose he 


Plano- 


the employer as a distinct find 
had a Multigraph, a Writerpress, 
type printer, or any machine of that order, 
and found that his newly employed busi 
ness could set the type, 
prepare the machine and run off his circu- 
lars like an old and experienced hand at 
the business—would not his opinion of the 
employe and of the school from which he 


school graduate 


came rise in proportion to the extent and 


accuracy of the knowledge he fould the 


new employe to possess? It would not 
take many such satisfied employers to form 
a good advertising squad for that school. 
And if, in addition to these things, the em- 
to keep track of corre- 


spondence, satisfaction would be complete 


ploye knew how 
“It is hardly possible to estimate the ad- 


training would give to 

. It would virtually double 
capacity at the start and 
would result in higher work 
in business offices, a better quality of effort 


better f busi- 


vantages such 


bright students 
their earning 


standards of 


from students and courses < 


ness training in all schools 

“It is not necessary nor would it be pos- 
sible for the business school to keep pace 
with all the new devices for the expedition 
of business, but they should be just as up 
to-date as the practical, successful business 
man himself, so that they can judge from 
things to add 


and the 


time to time what and dis 


criminate 
the essential and the non-essential.” 


between the fit non-fit, 

Other business educators, men prominent 
in the field of commercial education in the 
United States, notably Prof. J. N. Kim 
ball of New York have ex- 
pressed similar views to the editor of Of- 
both by 


and others, 


fice Appliances correspondence 


and in conversation. It may fairly be said 
that these views represent the progressive 
opinions of commercial school men, and 


foreshadow the ultimate adoption of a 


wider field of work in commercial educa- 
tion 

Prof. Kimball Speaks. 
Professor J 
N. Kimball, associate editor of the Phono 


graphic World, and one of the best known 


Following are the views of 


teachers and stenographic experts in the 
United States 

“There is a saying abroad in the land 
that this is ‘The Age of Specializing.’ 


Nothing could be more to the point, if in 


‘specializing’ we include new and _ better 


ways of doing things. It is an age of mat 
and machinery—whereas it was, but a lit 
tle while ago, an age of manual labor alone 
of tedious and long-drawn-out processes 
The typewriter writes our letters; th 


Mimeograph or Neostyle multiplies out 
unless, mayhap, still newer ideas 
and we use the Writerpress o1 


one of the many 


circulars, 
come in 
the Multigraph, or any 
ribbon market 


telephone does our errands and the cari 


printers now on the 


index keeps our memoranda. We hav 


carded the ponderous day-books and ledg 
ers in which we used to take pride, and 
our loose-leafed contrivances answer ou! 
purpose with amazing satisfaction. Ou 
letter copying presses are no more an ap 
paratus for muscle development; we do it 
now by turning a crank, and then we fil 
away our correspondence with the copied 


replies in files that are purchased in se 
tions, like bricks, and we add or subtract 
to our outfit to suit our pleasure. We are 
tired of arithmetic; it was too slow, and 
too inaccurate, for, notwithstanding the 
aphorism of our ancestors that gures 


could not lie,’ they did; but we have add 


ing machines and computing machines 


with iron brains, and a mechanical accu 
racy that cannot err. We do not eve1 
count our cash at the close of day; just 
a turn of a crank and the pressing of 
button, and there you are—right, to a pet 
ny. We record our goings out and our 
comings in, and we keep tab on the calls 
of the postman, all by time stamps an 
time clocks, and goodness knows what 
other time-registering machinery And 
when we go home at night we seal, and 
stamp, and stack our envelopes—to say 
nothing of folding the letters that a& 
them—by machinery. 

“These things are but a drop in the 
bucket, but the point of it all is this: ther: 


is no young man going out into the busi 


ness world, leaving his commercial Alm: 
Mater behind him, who will not find on 
probably all, of these devices looming up 


before him in the first position he 
enough to get. Does he 
Maybe not, but of a 


know how to uss 


them? surety he has 


to know before he can properly perforn 


his duties, and must learn, willy nilly 


“Whatever he does not learn at schoo 
that he will have to in business, just so 
much he has to be taught at the expense 
of the firm that hires him—and that e: 
pense will be charged up against him i: 


lessened salary and lower place in the posi 
tion scale 
“Therefore—but 
these 
the lad 
in his school, that 
school does but a small part of its duty t 


what’s the use of say 


ing more? If things are used i1 


‘Business,’ and is taught ‘Business 


commercial commercia 
him if it does not have ready to his hand 
these up-to-date pieces of the grand mo 


saic of the office.” 








Speed a Factor in Sale of Typewriters. 


UCH has been said pro and con as 
to the value of speed in operation 
typewriters. Of 
sides to this ques 


in the sale of 


course, there are many 


tion, but the writer believes that after classi 


fying prospective purchasers and summing 


up all poit 


stration, each 


ts that are of value in a demon 


and every typewriter man 
it would be of great help to 
make his 


convincing, 


will agree that 


him were he able demonstra 


tion a combination of logical 


argument and a thorough, practical and 


speedy recapitulation of the points in ques 
tion ON HIS MACHINE. 

Prospective purchasers may be divided 
into three classes 
The 


First one who intends purchasing 


i machine on which to get out his own 


personal typewritter work, not employing 
an operator 
Second He 


has sufficient 


] 


who desires a machine an 


work to warrant the employ 
ment of an operator 
Third—The 


ness concern furnishing employment for a 


purchasing agent of a busi 


large number of typewriter operators. 
Applying the value of a speed demonstra 

the first f 

arguments advanced by the pros 


tion to the class, one of 


the first 


man in 


pective buyer, as every salesman knows, 1S 
that 
and could use 
shys off by reason of his not 


while he agrees with you that he needs 

to good advantage a writing 
machine, he 
being sure that he can learn to operate the 
With 


perhaps, not well 


machine in case he does purchase it 
this class of buyers it is, 


to attempt too much of a speed demonstra 


tion until you have your argument that he 


needs a machine and could use one to good 


advantage thoroughly clinched. Then comes 


the whether or not he can learn 


As everyone 


question 
the operation of the machine. 
should know, the speedy operation of the 
typewriter embodies a thorough acquaint 
ance with the keyboard and then—practice. 
If the salesman be a practical operator with 
speed, he show for himself 


plenty of can 


what can be accomplished on his machine, 


thus in a measure clinching his argument 
then and there; after which a good, practical 
demonstration of the capabili 


and spe dy 


ties of his machine for billing, card writing, 
etc., will achieve the added purpose of 
showing the prospective purchaser how the 
accomplishment of his desire to learn will 
work out as applied to his own particular 
How well you succeed in 


in the mind 


line of business. 
increasing this desire to learn 
of the prospect, determines whether or not 
you get his signature on the dotted line 

In the case of the man in the second class 
a general rule it is a 
proposition of exchanging the machine al 


mentioned above, as 


Note- 


Readers of Office Appliances will 
doubtless be interested to know that Mr. Bedi- 
son is regarded as one of the fastest speed 


typewriter operators in the country. In addi- 


tion to this, he is a salesman with an envia- 
ble record as well as a competent office man- 
ager. In discussing the influence of speed as 


an adjunct in the selling of a typewriter Mr. 
Bedison knows whereof he speaks, the princi- 
ples laid down in the foregoing article having 
worked out in practice time after time. 


H. C. Bedison, Manager of the Davenport, 
Ia., Branch of the L. C. Smith & Bros. 
Typewriter Company, Tells Why Speed 
of Operation Is an Advantage to the 
Salesman and How It May Be Uséd to 
Help the Sale. 

ready in service, for yecur new model. I1 

this case the value of speed is of 

marked advantage than in the first instanc« 

majority of cases with a 


large 


In a 


this second classification, the first thing 


the salesman is told is, “The old machine 


LIKCS 


it, therefore why should we change?” Then 


is doing good work and the operator 


i lowed the 


Ssu¢ I 


it is up to the salesman, if 


privile ge of a demonstration, t make 














H. C,. BEDISON. 


1 ] ‘ 
make a iadst- 


he 


demonstration one that will 


ing impression of the machine and of t 


salesman, not only upon the prospective, 
but upon every one connected with the 
office force. Therefore, if the salesman is 
able to show the capabilitfes of his machine, 


in a rapid manner demonstrating the sav 
machine 
] 


1OCa 


ing of time accomplished by his 
the ease of operation, the convenient 
tion of all attachments for speedy work by 
the operator, does it not give the salesman 
with the speed, in addition to logical argu 
personality and the other qualities 
the 


an advantage 


ment, 


found in average successful salesman, 


over the salesman with an 


equally good line of talk, ete., without the 
speed? 
Purchasing Agent Best Prospect. 

Coming now to the purchasing agent of 
the concern which has use for a large num- 
ber of operators, of course such prospectives 
are always using typewriters; sometimes 
with an equipment which is standardized, 
sometimes with various makes of machines 


in use. As a rule (there are exceptions, 


it is true), such a buyer is willing to give 
the salesman time to present his proposi- 
tion, and when such opportunity presents 
itself, it behooves the salesman to make 
the most of it. Therefore, if the salesman 
has had the forethought to have his sample 
with him, as he should have at all times, 
he can immediately begin his demonstra- 
tion; not on paper, with only his personality 
and argument to back up his statements, 
but with the sample right on hand to show 
the prospective that every point taken up is 
an absolute fact and not theory. Everyone 
ikes to do business with a man who knows 
his business (the purchaser of large quan- 
tities even more so than the small user), 
and the salesman of typewriters, with a 
standard machine, knowing its construction, 
its capabilities and having the abilty to 
show these just a little faster than the other 
fellow, and able to do just a little more 
work of the same class turned out by the 
own employes, certainly is 
able to make an impression on the pros- 
pective that will not be forgotten the mo- 
ment the salesman has left the office. 


prospective’s 


Summing up, it appears to the writer that 
the value of speed in a demonstration is 
shown in convincing the prospective that 
the own particular machine 
under his fast manipulation will not pile or 
skip letters under the highest speed, and of 
the ability of the machine to “get away” 
under this same speed, turning out a first- 
class quality of work, as well as the quan- 
tity. It has the effect of spurring the op- 
erators on to do equally as well as the 
salesman demonstrating the new machine, 
and as it is only human nature to wish for 
something that we don’t happen to have, if 
the prospective’s equipment is getting rather 
old, and he is “on the fence” about deciding 


salesman’s 


just what he wants in the way of new 
equipment, perhaps the speed in your 
demonstration will have a considerable 


tendency toward “knocking him over on 
your side.” 

At the present time the standard type- 
writers have all gotten down to a point 
“where they are all about the same, only 
different.” They all have visible writing, 
two colored ribbons, tabulators or column 
finders, standard keyboards, etc., and it re- 
solves itself into a matter of construction. 
With every salesman on the job with his 
story of better construction, etc., and no 
chance for any two of them agreeing, if the 
salesman has the quality of approach to get 
into the prospective’s office, and get out 
again in good shape, and a good speedy 
demonstration of his own particular ma- 
chine, showing just exactly what it will ac- 
complish under the most strenuous condi- 
tions, there is no reason why he should not 
get his full share of the business; and last 
but not least, where your competitors are 
in on the business, let your competitors 
demonstrate their own machines; you put 
in your time telling everyone about yours 
and demonstrating it at every opportunity. 





Some Legal Peculiarities. 


“-yWw~HE SUBSTANCE of this article is 
drawn from memory of 
legal studies and from such exam 

of general authorities as were at 
hand. Time has not permitted us to work 
out a brief. Mindful of the old saying, “A 
man who is his own lawyer has a fool for 
his client,” we put forward these following 
suggestions with great diffidence, and in 
the hope that some friend in the legal pro- 
where we are 


previous 


ination 


fession will put us right 
wrong 

A friend asks: “Will you kindly advise 
what is the generally accepted theory of 
the legality of a carbon copy of a letter?” 

You refer, doubtless, to its admissibility 
in evidence to the contents of the 
original. We that a 
in such a case would be of the same value 
as any other memorandum. Alone it would 
The writer of the 
having 


prove 


believe carbon copy 


not constitute evidence. 


letter, however, or some person 


knowledge of the contents of the original, 
and the fact 


the custom of the office 


whether the letter was mailed to the per- 


son addressed or not, or some satisfactory, 


evidence that the original was received by 
the person addressed, should be brought 
before the court to prove the authenticity 
of the carbon copy. On proper proof, such 


as would be necessary in the case of a 
copy of any document where the original 
cannot be had, the carbon copy would con- 
stitute proper evidence, but we do not be- 
lieve that it would be the sort of document- 
ary evidence that could not be refuted by 
testimony of other witnesses to the effect 
that the original had been changed after 
the copy had been made 

The same would probably apply to any 
copy, whether by letter-book or otherwise 
Except for the matter of proof, or rather 
the convenience with which proof of sign 
ing and sending may be adduced, tt would 
seem that all copies are on the same plane 
The copies made by letter-book or similar 
processes, probably have some advantage 
in that both the body of the letter and the 
signature of the sender appear in the copy, 
so that the clerk who makes the copies and 
sends the letters can testify that the orig 
inal was properly mailed without change 
after being copied. With regard to a car 
bon copy, the difficulty of proper authenti- 
cation would be greater, perhaps, but usual 
ly by no means unsurmountable. It is pos 
sible to conceive of a case where the death 
or absence of the writer of an original let 
ter might very difficult to prove 
the carbon copy. But probably even then 
the evidence of the stenographer and the 


make it 


clerk who mailed the letters, as to the cus 


tom of the office or as to the fact whether 


such a letter had been mailed, would be 


sufficient to get the copy into the evidence 
Not all of the cases on the admissibility 
agree 


of copies as to just what outside evi 


prove authenticity. 


dence is necessary to 


The Law and Carbon Copies—Is a Lessee 
a Bailee? 
Copies Only Secondary Evidence. 

A copy of a letter can only be what is 
called secondary evidence, that is; evidence 
not admissible except upon proof that the 
original is lost or for some other reason 
cannot be produced in court. Further 
more, it must be shown that the copy is a 
copy of an actual letter sent. It has been 
said (Whitney Wagon Works v. Moore, 
61 Vt. 230) that-where the plaintff for 
the purpose of proving the contents of a 
certain letter to the defendant, offered a 
letter-press copy, and there was no direct 
evidence that such a letter was ever written 
or mailed to the defendant, but it was 
shown that the plaintiff kept copies of all 
letters sent out in the regular course of 
business in a book, in which this one ap- 
peared in regular order, and the date when 
the letter would have reached the defend- 
ant, the defendant having written to plain- 
tiff acknowledging the receipt of the letter 
that day, and plaintiff had written no other 
letter to defendant about that time, it was 
held that the copy was admissible. In the 
same case and in Davis v. Mason, 4 Pick. 
(Mass.) 156, and other cases it was held 
that copies are inadmissible unless accom- 
panied by proof of mailing of the originals 
or their receipt by the persons addressed. 
Briefly stated, the rule seems to be this: 

“Copies of letters are admissible as sec- 
ondary evidence of the contents of origin- 
als upon laying proper foundation for the 
admission of such evidence, and, next to 
the originals themselves, letter press Copies 
are the best evidence.”—American and 
English Encyclopedia of Law, vol. 9, p. 899 

Another Query. 

A valued correspondent in Boston asks 
“Can you give us any information con 
cerning the status of a lessee who removes 
or conceals leased property in Illinois or 
any Other states? Here it is entirely a 
civil matter and the police will render no 
assistance nor give any information which 
will aid in locating such property or find- 
ing the lessee.” 

This statement is rather surprising. Mas- 
sachusetts, of course, is one of the older 
commonwealths, and perhaps has adhered 
rather closely to the definitions of 
the common law respecting what 
tutes larceny than some of the other states 

The severity of old penalties has had a 
peculiar unlooked-for When, 
in the seventeenth century, for instance, a 
conviction for larceny meant a sentence of 
death against the offender, 
humane than the laws they administered, 
particular 
their 


more 
consti- 


and result 


judges, more 


were prone to be extremely 


about definitions; thus, according to 
interpretation, a man could not commit lar- 
ceny unless he came as a trespasser and 
took and carried goods of an- 
other without that other’s consent and with 


away the 


' 


by saie 


t ther- 
That restricted the 


intent to convert them 


wise to his own use. 
number of hangings for 
just as the definition of burglary, making 
that offense a breaking and entering in 
the night with intent to steal, 1 the 
number of executions in a similar class of 
cases, but we, as the inheritors of the 
principles without the punishments of the 
common law, have had frequently to enact 
special statutes to punish those who steal 
by fraud instead of by force. 

In the case of personal property which 
is mortgaged, most states make it a crime 
for the mortgagor to sell the -property 
without notice, or to remove it from the 
jurisdiction of the courts of the state with 
mortgagee. But as 


offenses, 


trivial 


restricte¢ 


intent to defraud the 
to leased property, of course, the rule does 
not apply, though morally the latter case 
is worse than the first, for the mortgagor 
of property at least has a property right, 
while the lessee has merely a limited right 
Here, seems 
that what the lawyers call bailment comes 


of possesion. however, it 


into play. If one is to go by the defini- 
tions, a bailee is one who takes the prop- 
consent for a limited 
The 


erty of another by 
purpose, title remaining in the bailor 
property may be even taken away from the 
bailor’s premises, if such is a part of the 
during the term of the 
disposes of 


agreement; yet if, 
bailment, the bailee 


the property with the intent to defraud the 


sells or 
owner of it, he becomes, in several states, 
at least, guilty of the 
created by statute, of 
This is an indictable crime and the police 
are bound to take cognizance of it. The 
writer suggests that, even if the statutes 
of Massachusetts do not provide penalties 
for this crime, yet possibly the matter can 
be got at in another way, perhaps not so 
effectively, yet after a fashion. By a fic- 
tion of law, possession of the property 
vests in the owner when the object of the 


specifically 
bailee. 


crime, 
larceny as 


bailment shall have terminated, although 
actual repossession may not have taken 
place. If then the one time bailee shall 


dispose of the property without the con- 
sent of the owner, he becomes thereupon 
Now, is 


by the 


guilty of the crime of larceny 
it not possible that an 
bailor to dispose of the property fraudu 
vitiates the contract as to ter 
minate the bailment? And if the prop 
erty is fraudulently disposed of after the 


attempt 


lently so 


termination of the bailment, then that is 
larceny, undoubtedly, according to good 
authorities, and if we mistake not, Massa 


chusetts itself is among them 
This is merely a suggestion and might 
not work out at all in Massa 
usually in the vanguard of prog- 
behind, it 


practice 
chusetts, 
should not lag 
taking care of such an obvious and 
offenders prop 


ress, seems to 
us, in 
against 


common class of 


erty rights 











Addressing Letters By Machine. 


OT very long ago when a firm had 
N a large number of letters to send 

out, it was customary to turn the 
job over to an addressing company which 
hired a lot of people who could write leg- 
work writing ad- 
dresses on envelopes with pen ink. 
But times have changed. The pen and ink 
addressing has gone the way of other cum- 
bersome methods and in its place we have 
with its metal 
and conveni- 


ibly and set them at 


and 


the addressing machine, 
name plates and the speed 
ence of the modern printing press. It is 
run by hand, foot, steam or electric power, 
according to the exigencies of the case and 
It does every- 
thing accurately and neatly. Addresses are 
legible and letters bearing them, if prop- 
erly stamped, are not delayed or missent 
by poor writing on the part of an over- 
worked and underpaid girl. 

The addressing machine is a good thing, 
but like most everything else, some one 
has found what he conceives to be a flaw. 
We are told that it is the letters which are 
read that count—not those which go into 
the waste basket without even a_ casual 
glance from the head of the house. This 
is true. It is also true that when circulars, 
no matter how addressed, come in under a 
one-cent stamp, they usually receive scant 
Granting these facts, what has 
machine got to do with 
says the objector, “an ad- 
addressing machine 


the facilities of the office. 


attention. 
the addressing 
them? “Why,” 
dress made on an 
shows the letter up for a circular or an 
advertisement, and the office boy who 
opens the mail pays no attention to it, but 
tosses it into the waste basket.” 

This is an argument founded upon prem- 
mises all of which are false. Quite apart 
from the question whether or not the im- 
print of the addressing machine resembles 
typewriting closely enough to deceive the 
eye, it does not follow that a letter, no 
matter by what means addressed, would go 
into the waste basket unopened. Nowa- 
days firms do much more than mere circu- 
lar addressing on the addressing machine. 
“A” list, for may contain the 
firm’s regular customers. It may be nec- 
essary to give some important information 
or to send monthly statements to this list 
two-cent stamp in sealed en- 
Does any one suppose such let- 


instance, 


under a 
velopes 
ters, even though addressed on the machine 
from the plates of the “A” list, would fail 
to get proper attention? 

We never knew of any firm anywhere, 
which permitted the office boy to assume 
the responsibility of opening and sorting 
the mail. This is done by some respon- 
sible person, every letter and 
passes it on to its proper department. No 
gets by 


who scans 


letter bearing two cents postage 
unread, and not many circular communica- 
tions are thrown away until they are at 
least taken out of their envelopes and given 


Advantage of Addressing Machines for 
Routine Correspondence to Regu- 
lar Lists. 


a hasty glance to determine their subject 
matter. 
The Growing Use of Addressing Machines. 
There used to be an old philosopher who 
had more philosophy than he had grammar, 
and one of the things he used to say was: 
“The world do move.” And it does move, 
because if it didn’t necessity would 
crowd too closely on its heels. As the 
wheels revolve and the shuttle moves back 


too, 


and forth the cry is constantly “More” and 
“Faster.” 

Every concern demands progress. More 
goods must be sold, more territory must be 
opened up, new features must be added to 
the line, novelties must be exploited, more 
men must be hired, more customers ob- 
tained. When business is good necessity 
crowds on the heels of capacity. Time for 
more work cannot be had, therefore more 
work in the same time must be pounded 
out, so on with the machine, and off with 
the strictly hand-made. 

The addressing machine is not a fad, nor 
is it even something for the occasional use 
of the moderate business and the constant 
use of the mail order house. It is as use- 
ful for the man of moderate business who 
would have room to expand, as it is for the 
man who sends out his thousands of cata- 
logues and circulars every week. Suppose 
one has a standing list of a thousand peo- 
ple. Send them a bill or a letter and the 
greater part of the time is spent in address- 
ing the envelopes. Duplicate letters, made 
to look like typewriting are cheap. Mak- 
ing out the bills is a part of the game, but 
there is no reason in conscience why the 
mere addressing of “envelopes in 500 lots 
should be a formidable task when the 
means are at hand to do it in an hour or 
To say that any letter which comes 


less. 


sealed and under a two-cent stamp will be, 


disregarded because the address may have 
a certain peculiar quality, is nonsense. Did 
any one ever have a check destroyed or a 
five-dollar bill thrown into the waste bas 
ket because the inscription on the en 
velope was made with a rubber stamp? 
This brings us to another matter that we 
have mentioned casually already. If you 
want to have your letters—your circulars, 
we mean—receive more than casual atten- 
tion you must put the stamp of your own 
estimate upon them. We mean that where 
you are sending out circulars under a one- 
cent is pretty nearly the 
place upon 


cent 
value the recipient is going to 


stamp, one 


them. But if you have the courage of your 
convictions and seal up your circulars 
sending them under a two-cent stamp, he 
who receives one will be likely to read 
what you have to say and pass judgment 


on it before he throws it away. Penny pay 


means penny attention nine times out of 
ten. 

Does not this bring us back to the prop- 
osition with which we started out—that it 
isn’t whether your letters are addressed 
on an addressing machine or on a type- 
writer, or in good, bold pen writing that 
gets attention for them—it is what you 
have to say, the earnestness with which 
you say it, and the valuation you yourself 
put upon it that makes your letter count—- 
these are the elements, the same elements 
that make you successful and respected in 
any of the other relations of life. 





START NEW FACTORY. 


Ground was broken November 16, for the 
big new factory building which the L. C. 
Smith & Brothers’ Typewriter Company is 
to erect at once, at Syracuse, N. Y. 

The new building will occupy an entire 
block in Almond street between East 
Washington street and East Water streets. 
It will be eight stories high and practically 
a duplicate of the present building, which 
faces Washington street. 

The erection of the new building, it is 
stated, will give the Smith Brothers one 
of the largest, typewriter factories in the 
world. Its total frontage in East Wash- 
ington, Almond and East Water streets 
will be 521 feet, or nearly equal to the 
length of the entire South Salina street 
block from Fayette street to Jefferson 
streete 

The new building alone will be 200 feet 
long and 55 feet wide. It will join the 
present building at the Washington and 
Almond street corner, so that the frontage 
will present a continuous and unbroken 
line. 

An unprecedented demand . for  type- 
writers, it is stated, makes necessary the 
great enlargement just started. The pres- 
ent factory is being worked to capacity to 
keep pace with orders and while new ma- 
chinery is being installed which will give 
a partial temporary relief, the work on the 
new building will be rushed with all pos- 
sible speed. 

Upon the completion of the addition the 
force of the typewriter company will be 
doubled. At present more than 600 are 
employed. 

It is hoped to finish the excavation and 
get the foundation laid before the ground 
freezes. 

The enlargement of the factory is one of 
the most important industrial undertakings 
of the year in Syracuse. 





The man who does right by rule; who 
never gets out of reach of precedents; who 
never does anything because of the primal 
instinct of right and wrong, never wins un- 
bounded admiration or devoted enthusiasm. 











Why Good Repairmen Are Scarce. 


have read 


N THE 


several 


last year or so, I 
different 

the men repair 
very few of these was there anything said 
Their 


articles pertaining to 


who typewriters. In 


in favor of these ability to 
do the work 


slurred 


men 


properly was in most cases 


over, or else some operator wrote 


a verse carrying as a theme, “The Repair- 


man Evil.” 
It really is 


too bad that a 


will get out of 


typewriting 


machine order under the 


care and handling which would put a loco 


motive in the junk pile. But they do get 


out of order and therein lies the necessity 
of having repairmen. 
Ten years ago a typewriter was con 


piece of machinery and 


It was kept clean 
little 


sidered a delicate 


it was treated as such 


and oiled. There were many atte! 


tions paid to the machine which increased 
usefulness. 
work on 


it’s life and 
The 


was ata 


repair machines in 1899 
minimum 


hard 


The typewriters were 


used and used day after day, week 
after week, little 
until they rounded out two, three and often 


without 


under these attentions 


more years of service needing th 
care of a repairman 
In the last decade the 


writer has increased wonderfully. The 


ty p¢ 
work 


which can be handled by a typewriter today 


scope ofa 


is almost unlimited. 

Now, as the 
increased, the 
proportion, 


these ma 
taken of 


until] 


usefulness of 


chines has care 
them has 


now the care taken and time spent in@lean 


decreased in 


a typewriter 1s at a minimum 
work 
keep up the machines ts at a 

The verdict by the 
typewriters is that the 


ing or oiling 


therefore the necessary to 


repair 
maximum 
general owners of 
machines are not 
made today like they were years ago. That 
means that the manufacturers are not build 
and 


y ] 
good 


ing the machines with the caré 
materials which were formerly used 

An opinion such as this sounds very well, 
or rather it would sound well providing 
it came from somebody who had ever seet 


the inside of a typewriter factory 


It can be proved that the same grades 
of steel. cast iron, rubber and other raw 
materials are being used for the different 


parts of a typewriter today that were used 
while it is true that the black 
japanning and the nickel-plate now 
do not compare with the japan and nickel- 


years ago; 


used 


plate used ten or fifteen years ago. But 
this is finish, and not working parts 

Now before we get back to the repair 
man’s end, there are more. elucidations 
necessary 

In the last ten years there has been a 


great change in the method of selling typ¢ 
writers. Where the 
kept both safe and sane, the modern mode 
is to get the deal by hook or crook 
New Ways of Selling. 
One of the favorite f 


selling formerly wa 


ways oT swinging a 


In Which a Repairman Loosens up on a 
Subject Heretofore Considered None 
of a Repairman’s Business. 


By O. V. Schauer. 


prospect is to guarantee to keep the ma 
chine in repair for two years free of charge 


Yes; 


promised, 


and sometimes longer periods are 


There is not a typewriter which 
hours 


from five to ten 


need a lot of 


used every 


lay, and not 


can be 


repairing in 
two years, 


Now this is only one of the persuaders 


used on a prospective purchaser There 
are very many others, but this is the one 
which affects the repairman the most. 


Now, as a result of these guarantees, 


the repair departments are constantly do- 


material to repair the 


ing work and using 


machines, (sold under modern methods) 


to keep these guarantees good 
made either for the 
There, 


department 


There is no charge 


time or material used and right 
there, the 
hole That 
of most 
expense to the companies 

Now the 
placed, but the. repairmen, the 
the work, bear the brunt of it 


repair goes In a 


means, the repair departments 


typewriter branch stores are an 


blame for this need 


men who dé 


The logical thing to do when depart 
ment 1s an expense to a firm, is either t 
kick about it to the men who work i 
that department, or to cut the expenses 
necessary to run that department, and if 
not to cut the expenses, then not to in 
crease them. 

There are times in the life of a r 


pairman when he aspires to do things 


Possibly he has met some girl whom he 


likes He tries to think how much it 
will take to start in partnership with this 
girl; then there is an interview granted 
this man by the manager of the office, 
under whom he works 

At this interview he is informed that 


the repair department is an expense to 
the firm; that his salary of 
or sixteen-fifty, is the limit for that work. 

The thing for the 
do is to He hunts around and finds 
that he better, if i 


other typewriter establishment 


twelve, fifteen 


usual repairman to 
quit 
much any, in 

Then 


cannot do 
any 
he asks for a position as a salesman, but 


he is informed that repairmen never make 
salesmen In other words they are con 
sidered a lot of dubs by the managers 
ind other men working over them 
Happenings like this are continual. Thi 


men who have started in as boys and 


repair, find out by the time they 


learned t 


have reached an age of twenty-two or 
three, that they have wasted just so much 
of their lives as they have spent in be- 


in repairing typewriters. 
They true, stick to it 


day they will be made foremen of repair 


coming expert 


can, it is Some 


departments Some foremen ifferent 
parts of the country hold very good posi 
tions. Some foremen are very well thought 
of and receive good salaries. TI places 
are few, but still they exist and are wortl 
working for 

When one repair man quits so on¢ 
else must be secured to do the hich 
he performed 

Then a boy is hired to learn the trade 
nd he is gradually broken into the work 
and his salary increased But the first 
thing you know this boy has grown into 
a mat Then the same old routi s gon 
through again 

That is why that most of the repairmet 
of today are young,—mostly und venty 
three years old. Now a man twenty-three 
years of age is not much more than a boy 
He is generally unsophisticated. But soph 
istication usually takes place about that 
age and he learns that the prom witl 
which he has been satisfied for so long ar: 
not what he needs or wants. 

To sum the matter up ri reaso! 
that there is a scarcity of first class re 
pairmen is that a first class mechanic, 
man who has a head and knovy how to 
use if n do so much better outside f 
1 typewriter repair room than hi n in it 
so he goes out and stays out 

Het e also have the cause of th 
complaints from operators and owners of 
typewriters, viz—the work is not itistac 
tory 

[he work is being done largely by boy 
vho are too young and inexperienced to 
urn out satisfactory results 

These conditions are going to get harder 
nd harder to handle The machines of 
today, with all their special attachments 
ind inbuilt contrivances, are bringing wy 
problems which cannot be ignored. The 
different whys and wherefores of applie: 
mechani such as are being more and 


used in the modern typewriters, at 


such that they have to be understood be 


man or boy, can 


torn down or 


fore any one, be he 


properly readjust a broken 
machine 


Remedy is to Discontinue Free Repair 


Agreements. 

The remedies should of course suggest 
themselves. The first is to sell the goods 
so that they are not a continual expense 
to keep up. This can be dor Chere 
no logical reason why any typ r con 
pany should pay anofher firm’s expensé 
to the extent of paying for the mainten 
ince of the other company’s writ ma 
chines. Repair work on machinery is legiti 
mate expense, which should bs ( care 


mach ry And 


ichinery 


of by the owners of that 


surely typewriting machines are n 
and are almost as necessary to any firm as 
their other machinery. 

branch off which 


There are many 
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have self-supporting repair departments. f your machines and send him to each o can see why it has to be done in a cer 
There are many which show a profit. The your different branch offices to explain in _ tain way. 
men working in these shops are nearly all every-day language why this machine of By personal observation this traveling 
grown men who are getting fairly good yours is built as it is, that you would _ instructor would be able to pick out good 
pay for their labor and knowledge. benefit your whole organization? men for other places as occasion required. 
As to the new mechanical knowledge re There is no reason why a plan such as The repairmen would be benefited greatly, 
quired, the thing is too easy of solution this would not make better mechanics out but I believe the increased efficiency of 
to make an elaborate comment necessary. of the repairmen of today. And good me these men would benefit the companies and 
Don’t you think that if you manufacturers chanics are needed; not men who can d their product to such an extent that the 
of typewriters would secure a traveling in work just because they are told to do it expense caused by the traveling instruc- 


structor, who understands the mechanism but men who, when they do their work tor would be considerably minimized. 


Blocking The Way. 


By Glenwood §S. Buck in The Business 
4 Philosopher. 


agers of the country. Being advertising manager for Butler Brothers of Chicago, New York, St. Louis, Minneapolis and 
seven other cities is a job that calls for a man who can do a man’s work. Glen Buck does this. He was born November 4, 
1876, and was sent into the kindergarten as soon as he could toddle. He didn’t stay there long. One peculiar thing about 
Glen Buck is that he doesn’t stay long in the kindergarten class in anything he undertakes.. Then came High School, Law- 
rence University in Wisconsin, Northwestern University in Evanston—leaving each without the formality of graduating. He 
was in a hurry to get into life. He bought a newspaper in North Dakota just about the time he was growing fuzz on his face. 
Became newspaper man in Chicago and New York. Went to Butler Brothers in 1901-1902, Charles Austin Bates, Olds Mo- 
tor Works, The Buck Stove and Range Company, and back again to Butler Brothers, October, 1908. While editor of “Buck’s 
Shot,” when with the Buck Stove and Range Company, he made scores of friends by his writings on various things. He 
proved himself a man who thought his way through. He was not an accepter. He was a thinker and doer. He has a vast 
knowledge of advertising, merchandising and salesmanship, but he does not narrow himself down to talk of the shop. He 
enjoys life with every fibre of his being—enjoying it as a real man should enjoy it. He is neither saint nor sinner and is ‘in no 
danger of canonization. He is a man’s man doing a man’s work in a manly manner. 


Note by the Editor of The Business Philosopher—Here we have Glenwood S. Buck, one of the truly big advertising man- 


HE MERCHANT from whom my build a stone wall around himself solid my methods? Throw away the things by 
father bought my first pair of cop- cnough for him to butt his brains out which I made my money? Never! What 
per toed boots has recently failed against, do you mean, you young, inexperienced up- 
Of course, the boots had nothing to d This average merchant generally begins start! I was selling goods and making 
with the failure, nor was it due to lack business in a small way. A good fellow good money when you were biting rubber 
of energy or experience on the part of th: with energy plus, he succeeds. A com rings and wearing muslin frocks. Do you 
merchant fortable business and comfortable incom suppose I am going to let you dictate to 
On the contrary, he made a good old follow. He wins success by the use of cet me or graft on to my business any of your 
fashioned cash profit on the boots, and hi tain methods and to these he swears undy silly, new-fangled ideas—experiments, all 
was a mighty good merchant—within cer ing allegiance. Through changing commer if them, for they haven’t stood the test of 
tain limits al and social conditions, through the years which my methods have. And then 
But he failed vears of advancement in the science of besides, what do you suppose my book- 
He was a mogul of the town, a city merchandising, he clings jealously to the keeper would say. What do you think the 
dad. a trustee of the First M. E. Church id methods—and his loyalty proves his clerks would do? They have all done their 
a prominent contributor at the minister’s undoing. , work well for years, and now you want 
donation parties, the father of a large and He sees his doom = approaching—the me to upset them and myself, all for the 
budding family, and had Dun and Brad twenty-year mark is near—but he growls sake of this new claptrap. Not on your 
street then been the measure of things so gabbles and grumbles in garrulous guile at life. Never! Get out!” ~ 
cial and commercial, he would have rated’ the inevitable, instead of changing defeat Out he goes, and in comes the inevitable 
D+1% into victory by changing his methods receiver. 
He was well fixed as regards friends Some friend suggests—it may be a tra\ This Average Merchant failed because 
funds and family. eling salesman—(and here I rise to remark his business had grown faster than his ca- 
But he didn’t have the capacity to grow; that the merchant who does not count, as pacity to direct it. He had bound himself 
his business grew, his family grew, but a close personal friend, some clear-headed to an unyielding business creed, he had 
he didn’t large-hearted, traveling salesman, is disas built around himself a stone wall of preju- 
He tried to run a $50,000 business on a trously unfortunate) some friend suggests dice, and failure out of success was his re- 
$10.000 seal a change, a general revival, a new systen ward 
And he failed—he couldn’t help it. of stock-keeping, a general rearrangement [t is not enough that you succeed once— 
Why He Failed. of the store, a more modern system of we must top success with success, and we 
His store system was antiquated. His bookkeeping, more clerks in order _ that can only do this as we grow. 
organization had remained stationary. He greater attention may be paid to detail “To him that has shall be given” because 
was trying to do business with the equip more porters for cleanliness sake, the edu he has developed the capacity to receive— 
ment and methods used in 1886. cation of clerks in salesmanship, the in he has within himself the germs of growth. 
He failed because he didn’t have the vestment of a reasonable sum of money in There are thousands of store-keepers, 
capacity to increase his system with his systematic newspaper advertisement, and throughout the length and breadth of this 
increasing business. many other things which mark the differ prosperous land of ours, whose business 
Dun’s report tells us that the average ence between success and failure in stor« would vastly improve if they would go fish- 
life of the general store in a small city is keeping ng and turn their stores over to younger 
twenty years. In other words, it takes Change Methods? Never! ind more progressive men. Long experi- 
twenty years for the average merchant to “Horror of horrors,” he cries, “change A@nce is useful only when it is used as 
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stepping-stones to new and more profitable 
experience. 

Less failures would occur if there were 
fewer men blocking the way to their own 
success. 

Get Off the Lid. 

Get off the lid and let your business ex- 
pand. You are a hindrance to it unless you 
have grown with it. New thoughts, new 
desires, new customs have come into the 
world. A new commercial era has arrived. 
Have you arrived with it? Have you kept 
abreast of the times? Are you doing today 
that which will help you to succeed today? 

Or are you trying to stretch the success 
you made in 1889 over into 1909? 


HE Neidich Process Company of 
gurlington, N. J., well known to 
our readers as manufacturers of 
typewriter supplies, are just beginning to 
market a rotary type duplicating and print- 
ing outfit, called the Flexotype, having an 
unusual number of novel and distinctive 
features. Their machine was designed by 
S. A. Neidich and the new features intro- 
duced show a thorough appreciation of the 
needs of the user of this class of office 
appliances. As shown in the illustration, 
the Flexotype consists of three units—a 
typesetting machine, a printing machine 
and steel flexible type forms. 
The Flexible Type Forms. 

The Flexible Type Forms consist of a 
large number of steel rails, rigidly fastened 
to three spring steel bands Filled with 
type it fits perfectly the cylinder of the 
printing machine, to which it may be at- 
tached in five seconds, or lies flat for filing 
for future use. As the form filled with type 
is only about one-quarter of an inch thick 
a very large number may be preserved for 
future use, filed in an ordinary vertical file, 
between sheets of cardboard to preserve 
the type from damage. The absolute ease 
with which the type forms may be attached 
to the printing machine, removed from it, 
or put away for future use makes the ma 
chine valuable for form letters, price lists, 
menus, or any matter in which there its a 
probability of future use, either with or 


without alteration. 





COMPOSING. TYPE. 
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Failure is waiting for the non-expanding 
merchant at the twentieth mile-stone. If 
you don’t believe it read Dun’s report. 

If your business expands faster than you 
do, something is sure to crack 

Grow! Grow! 


Success may be yours today—but what 


Grow! 
of tomorrow? Are you going to be large 
enough to cope with the demands of that 
day? 

Don’t let the world run away with you. 
Yesterday is dead—today only counts. 
Fight today’s battles with the weapons of 
today. A muzzle-loader can’t compete with 
a modern Winchester. Business is a battle, 


and the victory goes to the best equipped. 


The Flexotype. 


New Type Duplicator Which Prints From 
a Ribbon Which It Automatically 
Re-Inks at Each Impression. 


The Gravity Type-Setter. 

The gravity type-setter permits the rap 
id composition and distribution of the type 
without touching them, the operation be- 
ing so simple as to be readily understood 


by the most inexperienced office help 





THE GRAVITY TYPE-SETTER 


It contains three banks of type, each 
consisting of forty-two type columns. At 
the bottom of each column of type is a 
little box arrangement which holds only 
Whenever a type is removed 
from this box, another automatically re 


one type 


places it by gravity \ plate at the bot 
tom is lettered to indicate the particular 
letter in each column. When the light tubu 
lar composing fork (about as heavy as a 
fountain pen), which is held in the hand, is 


made to touch the bottom of any column, 


one type, and no more, drops into the fork 


The operation is learned by an office boy 


But he who swears undying allegiance to 
even a Winchester is doomed, for tomor- 
row is sure to produce a better weapon. 
If your old methods are not meeting the 
requirements of today, they are useless— 
cast them aside. If the bookkeeper is in- 
growth, he too is_ useless 


If the clerks rebel against 


capable of 
cast him aside. 
change, it’s a change they need—cast them 
aside But first look to yourself and see 
that there are no death-dealing limitations 
clinging to your mind and heart—cast them 
aside 
Limitation is death 


The growing world has no place a 
man who won’t grow with it 
. 
in two minutes, and a speed of a line a 
minute is acquired by any one with an 
hour’s practice. The line of type which 


the composing fork holds is transferred to 
the flexible type form in two seconds, 
Means are 


machine for instantly clamping the flexible 


provided on the type-setting 


form on a cylinder (which is part of the 
typesetter), in position for rec: ng the 
lines of type from the composing fork or 
for furnishing them to the distributing 
fork \ lever similar to a line spacer on 


a typewriter, adjustable for single, double 


or triple spacing, moves the 


required for the next 


positio1 
Distribution of Type. 
In order to distribute a line of type it 


' 


s transferred from the flexible type form 


to the distributing fork. The tip on the 
end of this fork permits the tyy to be 
dropped with wonderful rapidity into their 
respective columns in normal order. This 
operation, like the composition, is so sim 
ple that any boy or girl, it is said, may ac- 
quire the speed of an expert in hour’s 
practice In each. case the moving parts 


weigh less than half an ounce 
Of the three banks of type, the lower 


and large one carries all the small letters, 


in alphabetical order. The lesser 1 let 
ters are contained in a single column each, 
the more frequently used letters each oc 
cupy two columns and the letter “e” three 
columns. This obviates the necessity for 
reserve lines of letters The middle bank 
carries the capital letters and the upper 
bank is used for figures and tl various 
lesser used characters 





INSTANTLY BENDS TO FIT THE PRINTING 
CYLINDER. 








we? 


As the three banks are easily removed 
from the machine, other banks containing 
different faces may be instantly substi- 


tuted, permitting any change to be made, 
as from pica to elite type, in one minute. 
As the type composition and distribution 
are accomplished by human beings, mis 
takes will occur. Careful provision has 
been made on the Flexotype to reduce 
these errors to an absolute minimum and 
to make the corrections of errors easy and 
rapid. Most of these mistakes are due to 
careless distribution of the type—to put- 
ting type where they do not belong. As 
it is possible to glance over the type in 
each bank quickly before beginning to com- 
pose a letter, and easy to put any mis- 
placed type where they belong, the oper- 
ator always begins to compose a letter 


with a clean font; i. e., no misplaced let- 
ters. This eliminates 75 per cent of the 
mistakes at the start \s each letter is in 
plain sight, just where the operator is look 
ing when is dropped into the fork, there 
is no excuse for a wrong letter to enter 

Presuming that even with these precau- 
tions there will be mistakes, means are pro 
vided instantly to correct them either 
while the flexible form attached to the 
typesetter, or after it has been transferred 
to the printing machine 

The extreme ease with which alterations 
or corrections in the type may be made 
makes the machine uncommonly useful for 
price lists, quotations, or form letters re- 
quiring the insertion of special words, 
prices or sentences. On a standing form 
of this kind it is necessary only to remove 
the form from the drawer in which it was 
filed, make whatever changes are required, 
such as a complete change of price or quo- 
tations, in a few moments, clamp the form 
on the printing machine, and immediately 
print one copy or a million. 

As the type enter the typesetter at the 
top and leave it at the bottom, each type 
gets its exact share of the wear. 


Printing Machines. 

The printing machine, which is mounted 
on a tubular stand, is of the rotary type, 
the paper being fed between a metal cylin- 
der carrying the flexible type form and a 
rubber impression platen. Instead of the 
printing cylinder and platen being mount- 
ed on ordinary friction bearings, they run 
in modern annular ball bearings perma- 
nently lubricated. This is more important 
than appears. It insures the noiseless op- 
eration of the machine; it enables the han 
dle to be easily turned, preventing fatigue 
of the operator; it provides permanent pro- 
tection against wear and lack of lubrica- 
tion 

The printing cylinder is a stout, complete 
cylinder of heavy gun metal, deeply ribbed 
internally, ground perfectly true, and with 
a high polish. It does not deflect under 
any pressure which may be put upon it, in 
suring an absolutely uniform impression. 

Most convenient means are provided for 


feeding, counting and delivering the sheets 
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The printing machine is provided with a 
complete automatic ink distribution, which 
carries the ink from a fountain, receiving 
its supply from a collapsible tube, and de 
posits it in suitable quantity on the rib 


bon or directly on the electrotype, if ordi 


nary printing is desired 

For duplicating typewriting, it prints 
through a ribbon only sixteen inches long 
fastened immovably over the type, which, 
the company states, yields about as many 
impressions as the ribbons of other ma 
chines. The Flexotype, by automatically 
re-inking the ribbon at each impression, 
permits its use until the fabric is worn out 

The principal advantages the manufac- 
turers claim for this plan are 

Ist. Practical elimination of the cost of 
supplies. 

2d. Uniform color through even a long 
single spaced letter—no fresh ribbon at one 
end and exhausted ribbon at the other. 


3d. Uniform color on short and long 


4th. The first and last impressions of a 


ong run are alike 





THE PRINTING MACHINE 


5th. The color of all letters is within 
control of the operator, and may be made 
light or heavy, as desired 

6th. It is possible instantly to adjust the 
amount of color in the ribbon, so as to 
make the work exactly match the type- 
writer ribbon at hand, whether this is light 
or heavy. 

7th. As the ribbon is never exhausted of 
ink, it is never necessary to use a heavy 
impression to get a satisfactory imprint 
Neither the type nor platen, therefore, is 
ever subjected to a destructive pressure. 

8th. As the ink in the ribbon may be in- 
stantly exhausted or as quickly refreshed, 
a wide form may be used following a nar 
row one, using the same ribbon 

9th. As the ribbon does not move, it can 
not shift, so that lines heavy at the ends 
and light in the middle do not occur 


Direct Printing. 


The Flexotype is a machine which will 
s, letter 


print without extra attachmen 
heads, office forms and the like, using 
printers’ ink. The ink which is used for du 
plicating typewriting is not adapted to 
printing. As the Flexotype completely dis- 
tributes printers’ ink carried in the foun 


29 
tain, it is said to do printing equal to best 
work of job printers, with as great ease as 
it does the duplicating of typewriting. A 
curved electrotype of the type matter is 
instantly clamped to the printing cylinde: 
of the machine over a _ rubber blanke. 
which, yielding to the impression, permits 
perfect printing in the hands of those who 
have had no previous experience in this art. 


Motor Drive. 


In common with other type duplicators, 
the speed of the Flexotype depends on the 
ability of the operator to feed the sheets 
with one hand. It is not difficult to attach 
a motor to drive the machine, allowing the 
operator to have both hands available and 
doubling the speed. An exclusive feature 
of the motor driven Flexotype is that the 
machine instantly and automatically de- 
tects the failure of the operator to feed 
the sheet, and immediately throws off the 
impression and stops until the sheet is 
properly fed. 

Automatic Paper Feed. 

The automatic paper feed attachment for 
the Flexotype works continuously from the 
bottom of a pile which may be six inches 
high, feeding the sheets to the printing 
machine at any desired speed. It is not 
necessary to stop or interrupt the feeding 
o add more paper, and the machine may 
be left running without attention, as it will 
automatically stop if, owing to defects in the 
paper, it should happen to skip a sheet or 
become clogged. It will also stop if the 
paper supply runs low, without even off- 
setting the platen. 

The demand for the machine has proven 
so great even though publicity has been re- 
strained, that the product is far oversold, 
but the Neidich Process Company have a 
reputation for making good on deliveries, 
and as they are increasing their output 
as fast as new machine tools can be in- 
stalled and men trained for the work, it is 
believed they will soon be able to handle 
the numerous orders they are receiving, 
with their usual promptness. 





HAVE INCREASED THEIR FACTORY. 

Snelling & Son, manufacturers of type- 
writer ribbons and carbon papers, South 
Brooklyn, N. Y., have just completed an 
additional story to their plant and are pre- 
pared now to turn out all orders with 
despatch, 

This is good news, for it shows that the 
business of the company is increasing and 
it adds still another item to the evidence 
that general business conditions are in 
prosperous shape throughout the country. 
Firms like Snelling & Son who achieve 
through merit the confidence of the trade, 
are bound to find their business on the 


increase, 





We would rather listen to a man filing a 
saw than to hear a man tell his troubles 
len chances to one we can get away from 
the former, but with the latter we have to 
grit our teeth and be polite. 
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No. 941,026. Key Wheel Typewriter, patented Nov. 23, 1909, by Joseph Warren Miller, Sr., of Harrisburg, Pa—No. 940,186 
Hand Stamp, patented Nov. 16, 1909, by John C. Otteson of Plainfield, New Jersey.—No. 939,640. Typewriter Carriage Stop 
Mechanism, patented Nov. 9, 1909, by Marshall B. Sargent of Momence, IIl., assignor to Emerson Typewriter Company of 
Chicago, Illinois—No. 939,456. Fountain Pen, patented Nov. 9, 1909, by Henry J. Upton of Somerville, Mass, assignor to 
the Davidson Rubber Company, of Boston, Mass.—No. 940,797. Pencil, patented Nov. 23, 1909, by William A. Fraser of New 
York, N. Y., assignor of one-half to Asher Kleinman of New York, N. Y No. 938,530. Loose Leaf Binder, patented Nov 
2, 1909, by Edgar P. Webster of Bridgeport, Conn, assignor to the National Blank Book Company of Holyoke, Mass.—No 
938,500. Typewriting Machine; method for imposing friction upon platen to prevent letter from turning when feed devices are 
thrown off; patented Nov. 2, 1909, by Lewis C. Meyers of New York, N. Y., assignor to Royal Typewriter Company of New 


York, N. Y. 








Machine. Sterling 


935 19¢ 
Elliott, 
935,270 


Nyce, Lansdale, Pa. 


\ddressing 
Newton, Mass. 


Safety Envelop. 


Reinhard Z. 


935,280. Ribbon Shifting Mechanism 
Charles Spiro, New York, N. Y. 

935,301. Typewriter. Louis P. Diss, 
Ilion, N. Y. 

935,318. Loose Leaf Binder. Jennings 
S. McComb, Dobbs Ferry, N. Y. 

935,353. Combined Ledger and File 


Blochman, San Diego, Cal. 
Adding Device. Carl C. Harris, 
Orange, Mass. 
935,393. Pencil 
ers, Toledo, Ohio. 
935,519. Type for Type-Writing and oth 
er machines. Oscar C Syracuse, 
N. Y 
935,560 


Lucien A 
935,365 
I [olde r 


John W. My- 


Kaole, 


Book Support. John N. Stone, 
N. Y., assignor to Art Metal 
Construction Company, Jamestown, N. Y., 
York. 
Machine. 
Germany. 
Typewriting Machine 
E. Barney, Syracuse, N. Y., 
The Monarch Typewriter Company, Syr- 
acuse, N. Y., a corporation of New York. 
935,600. Adding Machine. Claiborne W 
Lynchburg, Va., assignor to Bur 
roughs Adding Machine Company, De- 
troit, Mich., a corporation of Michigan. 


Jamestown, 


a corporation of New 


935,565. Calculating Franz 


Trinks, 


935,575 


Brunswick, 
Edwin 
assignor to 


( ;00ch, 


935,767. Loose Leaf Binder. John P. 
Mentzer. Chicago, III 
935,774. Typewriting Machine. Alexan- 


mF 
Sharpener. 


der T. Brown, Syracuse, 


935,823. Pencil Edward C 
Scruggs, Nashville, 
935.936. Line 


George \ 


Tenn 

Mechanism for 
Smith, New 

assignor of sixteen one-hun- 

James W. Hennessey, 

one-hundred- 


Spacing 
Typewriters. 
York, N. Y., 
dred-and-fourths to 
Richmond, N. Y., forty-six 
Arthur Letts, Los Angeles. 
twenty-one one-hundred-and- 


and-fourths to 
Cal., and 


fourths to Frederick H. Ward, Brooklyn, 
N. Y 

935,963 Bank Note Tester. Isabella 
Cohen, New Y ork, N. Y 

935,987. Type-Bar Construction for 


Charles W 


assignor by 


[Typewriters Howell, Jr., New- 
ark, N. J., mesne assignments 
to Underwood Typewriter Company, New 
York, N. Y., a corporation of New Jersey 


935,997 Bill Hook Conrad J. Kortz, 
Cleveland, Ohio 
936,033. Ribbon Mechanism for Type- 


writing Machines. Schuyler B. Post, Syra- 
cuse, N. Y., assignor to L. C. Smith & 


Bros., Typewriter Company, Syracuse, N 


Y., a corporation of New York. 
936.044. Typewriting Machine. John T. 
Schaff, Washington, D. C., assignor to 


Union Typewriter Company, Jersey City, 


N. J., a corporation of New Jersey. 
936,050. Typewriting Machine. Louis 
Sholes, Milwaukee, Wis 


Recent Patents 


Copies of any one of these patents can be 
obtained by sending fifteen cents in stamps 
to E. C. Siggers, patent lawyer, Suite No. 
33, N. U. Building, Washington, D. C., by 
mentioning Office Appliances, 

936,077. Germanus S. Bauer, 
Baily, Pa 

936,084. Triplicating 
Brown, Oakland, Cal. 

936,087. Adding Machine. Roy L. Burd, 
Detroit, Mich., assignor to Burroughs Add 
Company, Detroit, Mich., a 

Michigan. 


Envelop 


Book 


ing Machine 
corporation of 
936,229. Josef F 
Forkarth, Innsbruck, Austria-Hungary, as 
Ferdinand Schrey, 


Typewriting Machine 

signor to Berlin, Ger 

many 
936.240. 


Ehmsen, 


Machine Carl F 


Germany, 


Typewriting 
assignor to 


Hamburg, 


George Stecher, Grunsfeld, Baden, Ger 
many 

936,257. Device for Automatically Re- 
versing the Travel of Typewriter Ribbons 
Oscar Rutishauser, St. Galena, Switzerland 

936,448. Loose Leaf Book. Lee D. Ham 
acher, Kansas City, Mo., assignor to Ham 
acher-Hawkins Manufacturing Co., a cor 
poration of Missouri. 

936,504. Triplicate Sales Book 


G. Wilson, Fe 


William 


Brooklyn, assignor to 


Eastern Sales Book Company, Glendale, 
Long Island, N. Y., a corporation of New 
York. 

936,617. Typewriter Machine Jacob 


Felbel, New York, N. Y., assignor to Union 
Typewriter Company, Jersey City, N. J., 
a corporation of New Jersey 
936,697. Manifold Pad. Edward K. Bot- 
Falls, N. Y., assignor to The 
Carter-Crume Co., Limited, Niagara Falls, 
N. Y., a corporation of Canada 
Wire Basket. James B. Porter 
and Edwin B. Jenkins, Pittsburg, Pa 
936,790 Neil J. MacDonald, 


tle, Niagara 


936.736. 


Env € lope 


Irish Cove, Nova Scotia, Canada 

936,833. Printing Mechanism for Type- 
writers. Richard W. Uhlig, Rutherford, 
N. J., assignor to Emerson Typewriter 
Company, Chicago, IIl., a corporation of 
Maine 

936,848. Calendar Pad. Hascal T. Avery, 
New York, N. Y., assignor to The Osborne 


Company, New York, N. Y., a corporation 
of New Jersey 


936,864. Typewriter Cabinet James D 


Cleaton, Atlanta, Ga. 
936,868. Thumb Rest for Pencils and 
the Like. Stephen O. Donovan, Mountain 


Home, Idaho. 


936,891. Loose Leaf Binder and the 
Like. John H. Hewitt, Birmingham, Eng 
land 


936,936. Adjustable Book 
Bailie T. Phelps, Natchitoches, La 
937,071. File or Holder for Sales Slips, 
Etc. Edward H. Huber, Buffalo, N. Y., as- 
signor to Huber Account Register Com- 


Buffalo, N. Y 


Support 


pany, 


Pen and Pencil Holder. Alex- 
ander M. Moylan, Century, Fla. 
937,110. Fountain Pen. Arthur B. Spang- 


ler, New Orleans, La. 


937,087. 


937,175. Pencil Sharpener. Anders J. 
Rasanen, New Haven, Conn. 
937,191. Loose Leaf Binder. George 


Spence, Toronto, Ontario, Canada, assignor 
to W. J. Gage & Co., Limited, Tronto, On- 
tario, Canada, a company incorporated in 
Canada. 

937,247. Bill File or the Like. Frank J. 
Kristofek, Coshocton, Ohio, assignor to 
The Meek Company, Coshocton, Ohio, a 
corporation of New Jersey. 

937,249. Calculating Machine. Henry 
Iuentzler, Kingston, Pa., assignor to The 
\dder Machine Company, Kingston, Pa., a 
corporation of Pennsylvania. 

937,251. Dating Stamp. Henry E. Lid- 
dle, Muskegon, Mich., assignor to Inde- 
pendent Manufacturing Company, Muske- 
gon, Mich., a corporation of Illinois. 

937,252. Pencil and Method of Making 
Fisher H. Lippincott, Philadelphia, 
Pa., assignor to Lippincott Pencil Com- 
pany, Philadelphia, Pa., a corporation of 
Pennsylvania. 


Same. 


937,308. Directory Board. Charles A. 
Johnson, Everett, Mass. 

937,315. Envelope. William A. Luene- 
burg, South Milwaukee, Wis. 

937,336. Typewriting Machine, Burn- 


ham C. Stickney, Elizabeth, N. J., assignor 
by mesne assignments to Union Type- 
writer Company, Jersey City, N, J., a cor- 
poration of New Jersey. 


937,374. Manifold Platen for Typewrit- 
ing Machine. Edward Z. Lewis, Chicago, 
I1] 

937,382. Typewriting Machine. Stephan- 


us Nielson, New York, N. Y., assignor to 
Union Typewriter Company, Jersey City, 
N. J., a corporation of New Jersey. 

937,409. Typewriting Machine. Edgar 
H. Berry, Ilion, N. Y., assignor to Wyck- 
off, Seamans & Benedict, Ilion, N. Y., a 
corporation of New York. 


937,412. Typewriting Machine. Alexan- 
der T. Brown, Syracuse, N. Y. 

937,413. Typewriting Machine. Alexan- 
der T. Brown, Syracuse, N. Y. 

937,414. Typewriting Machine. Alexan- 
der T. Brown, Syracuse, N. Y. 


937,420. Manifold" Pad. Edward Carney, 
Glendale, and Edward Stine, Richmond 
Hill, N. Y., assignors to Eastern Salesbook 
Company, Glendale, N. Y., a corporation of 
New York. 

937,431. Typewriting Attachment for 
Use on Patent Printing Presses.. Chelsea 
C. Fraser and Guy W. Lilley, Saginaw, 
Mich. 


937,490. Envelope. Lewis C. Van Piper, 
New York, N. Y. 
937,593. Letter Holder. John W. Givens, 


Salina, Kans. 
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is absolutely independent and its columns are open to 
anyone who has anything co say of interest to this 
trade. No person, firm or corporation, either directly 
or indirectly connected with the business it represents, 
has any share in its ownership, (which is vested solely 
im the undersigned.) or voice in shaping its policy, 
which has in view at all times the best interests of its 
readersand advertisers. It aims to discuss all subjects 
fairly, and to furnish its readers reliable information 
eoncerning the progress and development of the office 
appliance industry. It will answer any questions con- 
cerning the business to the best of its ability, and it 
asks its readers ina!) parts of the world to aid it with 
inquiries and s estions, to which, it will give prompt 
and earnest consideration. If you know the publishers, 
write them; if you don't know them wr te anyway 
they will be glad to hear from you. 
THE OFFICE APPLIANCE COMPANY 
Evan JOHNSON, President and Treasurer 
ALBERT H. Syrcmcocs, 


NaTuan W. Turrer. 
Vice-Presiden 


Secretary 
Communications are invited upon any topics of interest 
to this trade. All accepted manuscripts will be paid for 
at space rates. Unaccepted manuscripts will not be 
returned unless postage is enclosed by the sender. 
Correspondents should give their names and addresses, 
which will be withheld from publication if desired. 








“Orrice App.iiances” is registered in the United 
States Patent Office, Washington, 

Contents covered by Copyright, 
Appliance Co. All Rights Reserved. 


1909, by the Office 


1905, at the 
Act of March 3, 


Entered as Second-Class Matter July 8, 
Post Office at Chicago. 


Illinois, under 
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scribers the Christmas holidays, will be with us and we shall have all but 

finished another year of work. It is the earnest hope of this publication that 
each and every one of its friends and acquaintances, upon casting up the results of 
the year’s labors, will find the figures satisfactory. It is not necessary that one should 
mark progress by actual increase in the money earned; such a record, year in and 
year out, would be all but impossible for any considerable number of business 
houses in. the same line; but each year should show improvement—should give 
evidence that the house is stronger than it was at the 


GPs: after the present issue of Office Appliances reaches the hands of its sub- 


SOME age” ; Suu 
HOLIDAY beginning of the previous year. Perhaps its obligations 
THOUGHTS are smaller; possibly some additions have been made that 


will enable the business to put up a stronger fight for trade; perhaps new and more 


satisfactory systems have been installed or a better spirit fostered among the 
sales force, so that business may be expected to show an advance through the 
practice of better selling methods without increasing the expenses of the business. 
But no matter what the record shows, whether of gain or of loss, there is no need 
to lose heart. There is more in life than the daily grind—strength to be obtained 
from the Christmas cheer and the Christmas spirit—power that is akin to the 
mental alertness we draw from lofty heights and beautiful scenery. 

It is the wish of Office Appliances that all its subscribers may have a happy 
Christmas and a better and more successful New Year than the one which is about 
to close. Profound faith, high courage, pure ideals and industry are all that is 
required to make these wishes come true. 


FFICE APPLIANCES desires to thank all its subscribers and its advertisers 
O for their courteous and considerate treatment during the year 1909. We 
feel deeply grateful for the words of good cheer and commendation which 

and for those more substantial rewards of our labors 


Both moral and material support 
is profound, and our 


have come to us so liberally, 
without which our labors must have ceased. 
have been ours in good measure. Our gratitude for both 
feelings. perhaps, are tinged with a shade of self-congratulation, because we believe 
we must have deserved support or we would not have received it. 
This brings us logically to the thought of what the coming year is to hold 
Will it not be possible for us to make Office Appliances more useful, more 
interesting, stronger and better in 1910 than in 1909? We trust so, and to this 
end we shall bend all our thoughts and our very best energies. During 1910 it is 
THE NEW YEAR our intention to publish practical articles filled with the 
AND WHATIT WILL meat of suggestion as to promotion of sales, arrangement 

BRING of goods, proper and tasteful arrangement of windows, 
advertising, care of stock and other special subjects of interest to dealers in 
office appliances, stationery and supplies. In addition, each issue will contain 
new features, such as the description of machines and devices which 
have appeared during each month, and we also to make the news and 
special departments of greater interest and value than ever before. 

We believe that a publication such as Office Appliances, which enjoys the 
confidence and esteem of the trade, should be a mirror of trade opinions and 
activities. If the editor had his way—if the suggestions came with sufficient 
freedom, and if articles and ideas came in each month as briskly as they come 
sometimes—-he would spend his time editing and arranging copy only. When 
such a condition of things is achieved, Office Appliances will be in very truth the 
mirror of the trade in the fullest sense. And it is a source of daily congratulation 
in this office to note how nearly this magazine approaches the ideal we have 
pointed out. While these lines were being written a delegation of gentlemen 
called representing the entire state organization of one of the leading typewriter 
companies for one of the southwestern states ag a day passes that we are not 
honored by a visit from someone prominent in one or the other of the fields which 
this magazine covers, and we are proud to say that whatever success we have 
achieved is very largely due to the encouragement, the advice and the friendly 
suggestions of these gentlemen from all parts of the United States and from foreign 
countries as well. They have given us breadth of view—we can see with their 
eyes, imperfectly, no doubt, but yet their vision, clarified by experience, has 
rescued us from the mole-like blindness of him who has worn his rut so deeply that 
he cannot see over the edges of it. 

To all our friends, wherever they are, we thanks and greetings. May 
they live long and prosper much and die when they must in peace and honor 


for us. 
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GOOD MEN WANTED : 


FFICE APPLIANCES knows where men who can make good can get good jobs—where salesmen 
who can prove their ability to sell goods can get a chance to rise in their profession. There is a 
demand for men made of the right stuff. At times we have a large ‘‘Men Wanted”’ list. Today 
we know of an opening for a man capable of handling an office appliance department for a good 
concern—another for manager of the typewriter department of an old established house— 
another for sales manager for an office furniture manufacturer—another for four or five junior salesmen 
for a well established specialty. : 

@ These opportunities are for live—clean—square—industrious men who are determined to succeed. The 
imperial industry of office appliances is rich in opportunity for young men of the right sort and OFFICE 
APPLIANCES is always ready to bring the man and the job together—is doing it every week—sometimes 
oftener. 

@ We wish to be frank: The man who goes to the job smelling like a barrel house—who enters the 
respectable quiet that waits beyond the inner office door and perfumes the air with a Turkish cigarette, 
don’t get a look-in at the job—unless the manager gives him the cigarette. What the manager smokes 
in his own office is his own affair, but what you go into his office smoking isn’t your affair—it’s his. 

@ Another hint: Alleged jokes too highly flavored are seldom palatable. When on short acquaintance a 
man tells something he ought not to tell, shaking the manager by the hand as he says good-bye, ten to 
one the manager goes and washes. A vulgar-tounged man may be all right—we hope so—but when one is 
foul so near the surface that he must regale casual acquaintances with his tainted stories, the suspicion is 
that his mind must be pretty well steeped in something besides business and moral philosophy. 

@ Another point: The man who brags of being a lion among the ladies is usually not more than a sheep 
among the men. Maybe he is a black sheep, but he seldom roars louder than ba-a-a. 

@ The following story may interest young men starting out in the world. 

@ Down on the Mississippi River before the war the steamboat business was the source of many fortunes. 
The *y say that when Mr. Lincoln went down that way once he found a peculiar steamboat which in later 
vears he likened to some men. It had a five foot boiler and a sev en foot whistle and every time it 
whistled it stopped. If your education has included the reading of Caesar’s Commentaries in the original 
Latin, you will recollect that Caesar thought rather disgustingly well of his own abilities and achievements. 
He ‘‘blew his own horn” loudly and persistently; indeed, he sometimes (without doubt) used a seven-foot 

whistle, but remember that however loud a blast he blew there was always steam enough in the boiler to keep 
1e machinery going. Some men fall into the error of blowing their blast before they have measured 

their boiler capacity. That is all right, of course, when they happen to be Julius Caesars or Napoleon 
Bonapartes, but as a rule, it is safe to err, if at all, in the other direction, because your friends will boost 
you harder when they are happily surprised at finding abilities in you they had not suspected. 
@ There is a big difference between steam capacity and tankage capacity. Steam capacity is measured 
by normal and proportionate power to absorb fuel and water and turn them into energy. Mere tankage 
is dead weight and has to be hitched on behind the tender and dragged along. When the tank gets 
bigger than the engine, it wrecks the machine. In these days of short hauls, the power to carry large 
quantities of liquid without running off the track is of no value whatever. It is a handicap, for the best 
machines are stripped to the gears. 

q If you should call upon some manager to get that job and he should take you out to dinner, be sure that 

he would know when you finished whether you were loading for power or for hilarity and judge you 

accordingly. A good stomach is more to be desired than great riches, and a clear head than a happy 

g. The man who knows how to feed the fuel box is the man who stays, nine times out of ten. 

In short, what is necessary is that the employer may know that you are in earnest. 

That your health is sound. 

That you are going into what you want to do with your eyes open and that you have prepared 
urself the best you can. 

That you are a man of sound morals 

That your record is one that justifies decent men in inviting you to their houses for dinner. 

That you are not a braggart, not a liar, nor a weakling, nor of Yi eeogeerany. mind. 

That you are a man with nerve enough to keep fighting after other people tell you you are licked. 

That your jaw is made of iron and that your fighting eyes glow with the de ‘termination of the best bred 

bull pup. 

@ That when you walk upon the street your eyes are on your destination, on your purpose, not wandering 

around to catch a momentary interest in the eyes of some passing girl. 

@ That your conversation is clean and that your habits of mind, no matter what your advantages may have 

been, are dictated by the spirit of courtesy and consideration for the feelings and the possible prejudices of 

those with whom you deal, without abating one jot of your own principles or purpose. 

q There are opportunities for men of this stamp—natural men—in this great field. 

@ Dealers, stationers, manufacturers, all are looking for them—scanning every young fellow that comes 

into their stores to see what timber he is made of 

q If you are not the man, then why not? 
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Around New York 


NVENTORS are usually quiet, unas- 

suming men, who, wrapped up in their 

inventions, pursue the even tenor of 
their way, and the world knows little or 
nothing about them. Their inventions are 
purchased or exploited by others, and their 
names are seldom connected with the ma- 
chines. Just such a man as this is Zalmon 
Z. Sholes of this city. The name Sholes is 
naturally familiar, for it has been connected 
with typewriter invention and construction 
since the earliest days of the typewriting 
machines. Like many other 
geniuses, Z. Z. Sholes comes out of the 
West, and his earliest days were associated 
with typewriters, as his father was one of 
the inventors of the first practical writing 
machine—the Glidden-Sholes. 

+ « « 


inventive 


A short, stocky, young looking man is 
Z. Z. Sholes. His youthful appearance and 
activity seem strikingly in contrast to his 
Apparently typewriter 
brain, improves 


years of experience. 
invention stimulates the 
one’s appearance, and prevents the en- 
croachment of even the initial indications 
of old age. Not that Mr. Sholes is old in 
point of years; he is not by any means, but 
he certainly looks very, very young in 
spite of all that he has done to forward the 
art of typewriter construction. Mr. Sholes 
commenced his career with the typewriter 
in 1883, when he joined the Remington staff 
in Chicago, when that office was in charge 
of Mr. Crandall. 
* * * 

He subsequently invented the Remington- 
Sholes typewriter, which, it is said, was the 
first machine that had the shifting basket 
The value of this mode of obtaining the 
upper case of characters was not at first 
appreciated, but several machines have been 
placed on the market with this device since 
Mr. Sholes’ initial effort. He brought out 
the Remington-Sholes in connection with 
Mr. Fay of Chicago and others. He sub- 
sequently became connected with the Union 
Typewriter Company of New York, and is 
individually responsible for a great number 
of inventions in connection with the pres- 
ent popular visible typewriters. 

* * * 

It is impossible for us to describe here 
then inventions in connection with type- 
writers that Mr. Sholes has evolved. He 
was one of the pioneers of the business, 
having been actively engaged in working 
out all kinds of mechanical difficulties since, 
one might almost say, his infancy. He has 
seen the typewriter rise from the time 
when it was regarded almost as a toy until 
today, when the machines are used in every 
office. He has been one of the men behind 
the machines—the unknown builder, who 
step by step has erected a creation which 


now does the writing of thousands in a far 
better and easier manner than ever was 
known before. The world will never know 
what a vast amount of gratitude is due to 
the tireless inventor, who works day and 
night, unknown and unappreciated, for the 
uplifting of humanity and the improvement 
of facilities for the conduct of trade 
* * * 

It is one thing to be an inventor and 
evolve typewriters and attachments thereto, 
and quite another to sell them. It is for- 
tunate for the world that we are not all 
It is seldom that the inventor 
Often, 


gifted alike. 
can really become a good salesman 
and all too often, it has been demonstrated 
that the inventor when he comes to sell his 
invention has had advantage taken of his 
want of worldly information of how to be 
a salesman and dispose of his “wares.” 
Salesmanship calls for an entirely different 
style of man. The quiet, retiring disposi- 
tion must give place to bold aggressiveness. 
The careful, persistent plodding of the man 
who invents must be replaced by increased 
persistency and forceful argument of the 
man who sells. Possibly there is no man 
who more thoroughly typifies the highest 
type of typewriter salesmanship than City 
Manager George Crouch of the Underwood 
Typewriter Company. Endowed with a 
personality that wins its way with every 
one, backed up with a persistency that 
knows no defeat, Mr. Crouch, it is said, 
holds the record as being the star type- 
writer salesman, who has sold more ma- 
chines than any other typewriter salesman, 
month after month, and year after year, in 
the whole world. 
a * « 

Some years ago Mr. Crouch wore an hir- 
sute adornment on his upper lip, which be- 
came his ruddy complexion and blue eyes 
extremely well, but this has been sacrificed 
to the demands of a clean shaven visage, 
and today he looks younger than ever. He 
commenced his career in the typewriter 
business some twenty years ago with the 
Smith Premier Typewriter Company. He 
developed the ability to sell machines from 
the start, as may be judged from the fact 
that he remained with this company for 
eight and a half years, during the whole of 
which time he worked in New York. When 
Mr. Underwood assumed control of the 
machine that bears his name Mr. Crouch 
took up the sale of the new visible writer. 
He has the honor of having sold the first 
Underwood typewriter in New York, and 
for two years he was the only Underwood 
typewriter salesman. 

* * * 

Only those who have gone through the 

ordeal of selling typewriters can realize 


what troubles, trials and tribulations Mr. 


2) 


Crouch passed through in his strenuous 
efforts to induce people to buy the first 
practical visible writer. He had no past 
history to bank on. In spite of every ob 
stacle he presevered. His pertinacity, ob 
stinacy and determination to win out, and 
the fact that he was able to sell all the ma 
chines that the factory could produce 


cheered him on, and were the initial steps 
that eventually caused a change in the as 


pect of the typewriter situation 


* * * 
With but little encouragement at the 
start, Mr. Crouch kept right on with his 
everlasting push, and that tireless energy 


which even today is quite remarkable. His 
sales increased every year, and have kept 
on increasing. About two years ago he was 
appointed city sales manager of the Under 
wood Typewriter Company, but this did 
not mean that he was no longer a sales 
man. A good salesman himself, he knew 
how to manage other salesmen, and still 
keep up his activities as of yore. He suc 
ceeded admirably, as is proved by the fact 
that the total sales of the New York office 
undertook 
the management, and, in spite of his dual 
duties, he himself sold over 400 machines 


have increased largely since he 


more last year than he had ever sold befor: 
in the history of the company 
* * * 
This is certainly going some, and plainly 
shows that in Mr. Crouch’s case the 
doubling of his duties has served only t 


bring out more strongly his great qualities 
of salesmanship. His pleasant way of treat 
ing his salesmen makes him general 
favorite with every one. There is a genial 


feeling of bon camarade-ship throughout 


the Underwood New York sales office 
Everything works with a swing and a go 
and friction is an unknown quantity. The 
salesmen who were there years ago aré 
there today. They have done their duty 
spurred on to increased exertions by the 
activity, energy and enthusiasm of City 
Manager George Crouch. 
A WELCOME VISITOR. 

Oscar Wachtel, who represents M. Erle 
bach Nachfolger of Frankfort-on-the-Mair 
Germany, reached New York about the 


middle of last month on his annual visit 
M. Erlebach Nachfolger represents leading 
houses, such as the Esterbrook Steel Per 
Company, Diamond Mills Paper Company 
American Lead Pencil Company 
American firms. Mr. Wachtel established 
offices at Room 29 No. 229 Broadway. The 


tirm he represents is interested in all nov 
eltics applying to general office use, and 
small articles patented here and abroad, 
and they cover all of continental Europe 


Those who desire European representation 
should confer with Mr. Wachtel 


ind other 





BOURSE HAS FIRST BUYERS’ DAY. 


The International Office Equipment 
3ourse has decided to hold special Buyers’ 
Days on the Tuesday in each 
month. On these days the manufacturers 
of office appliances who have exhibits in 


second 


the Bourse have arranged to place repre- 
sentatives in charge of the exhibits, so as 
to afford inquirers every opportunity to be- 
come acquainted with new and interesting 
labor saving office devices. The first Buy- 
ers’ Day took place on Tuesday, November 
9. The attendance was fairly good, consid- 
ering that it was a “first attempt,” and it 
was clearly demonstrated that when the 
general public realize that these show days 
are in themselves small business shows, 
they will attend in large numbers. 

number of firms 


Quite a considerable 


have joined the Bourse, and amongst those 
exhibiting were the following: 


Adding 


their new 


Machine Com- 


statement ma- 


The Burroughs 
pany, showing 
chine. 

The Millionaire Machine 
Company, displaying their hand and elec- 
F. Morsch- 


Calculating 


tric calculators, in charge of G. 
hauser. 

The McMillan Book Company, showing 
a very full line of their loose leaf books. 

The Montague Addressor_ exhibiting 
their well known addressing machines, in 
charge of H. D. Judd 

Frank Bayer Company with a fine line 
carbon paper, in 


of their ribbons and 


charge of E. A. Brecher. 

The Writerpress Company, showing their 
duplicating Machine, in charge of H. E. 
Grosvenor. 

The Connecticut Computing Machine 
displayed their adding and listing machine, 
in charge of H. G. Wells. 

A. B. Dick & Co. 


type and Rotary Mimeograph. 


, exhibiting their Plano 


The American Multigraph Sales Com- 
pany, displaying their Multigraph and the 
Universal Folding Machine 


The Remington Typewriter Company, 
exhibiting the Remington accounting ma- 
chine with Wahl adding and subtracting 
attachment. 

The Monarch 


showing their correspondence machine and 


Typewriter Company, 
their wide carriage machine, No. 3. 

The Hi-Lo Desk displaying 
their popular desk attachment 

The Shaffer Envelope and Box Company, 
of 28 Burling Slip, New York, showing 
their reversible filing envelope, expanding 


Company, 


mailing envelope, and their reversible fold- 


ing boxes. These lie perfectly flat and ex- 


pand automatically to two inches. The 
exhibit was in charge of David W. Tun- 
stead. 

Other office appliances exhibited were 


the Smith Premier Typewriter, the Under- 
duplicator, Mittag & Volger’s rib- 
Elliott Fisher billing and adding 
machine, P. Hano & Co.’s manifold and 
leaf devices, the Wales adding ma- 
chine, and the Rogers addressing machine. 


wood 


bons, the 


le ose 
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| THERE IS MUCH 


EASE AND SAT- 
ISFACTION IN 


SELLING A 
STANDARD 
HIGH-GRADE 


LINE, ALSO BEING 
QUICKER SOLD, 
MORE PROFIT- 
ABLE. 


OUR 
PROPOSITION 


TODAY IS THE BEST 
BEFORE THE DEALER 





WE WANT TO REACH EVERY LIVE STATIONER AND 
SUPPLY DEALER. HE APPRECIATES OUR LIVE UP-TO- 
DATE METHODS AND KNOWS HE MUST AVAIL HIMSELF 
OF OUR MANY ADVANTAGES 















OUR GOODS ARE hes 
BEST KNOWN, OUR : 
QUALITY THE HIGH- 
EST. WE HELP YOU 
TO SELL THEM IN 
THE REAL WAY BY 
A FINE LINE OF AD. 
MATTER AND SAM- 
PLES PUT UP MOST 
ATTRACTIVELY TO 
REACH THE CONSU- 
MER, AND AS AL- 
WAYS PROTECT 
YOU AS MANUFAC- 
TURERS FOR THE 
TRADE ONLY. 






















TRADE 1910 CATALOG AND AD. MATTER 





SEND FOR OUR NEW 


MITTAG & VOLGER, Inc. “2!sm's2" 


PRINCIPAL OFFICE AND FACTORY: PARK RIDGE, N. J., U. S. A. 


BRANCHES: NEW YORK, N. Y., 280 BROADWAY 

CHICAGO, ILL., 200 MONROE ST. 

LONDON, 7 AND 8 DYERS BLDG., HOLBORN, E. C. 
AGENCIES: ALL OVER THE WORLD. 
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Ricord Cradwell. 


Vigorous And Intellectual American Who 
Has Made Himself a Prominent 
Figure in the Typewriter World. 


36 
HERE is no man whom a real 
American more loves to honor than 
one who fits the colloquial appella- 
tion of “ a live wire.” If one has the 


dynamic quality and with it unites a per- 
sonal modesty which minifies all praise for 
self and turns it dexterously into praise 
for the men and the organization of which 
one is a part, one achieves more than 
honor, attaining what is far more to be 
desired than a sentiment that 
—the and affection of 
ciates. 
Ricord 
the frontispiece in 
Appliances, is a 
only esteem in his chosen field of work but 
also the affection of those who are nearest 
to him and best able to judge him. If 
one were to ask Mr. Gradwell the reason 
would immediately say 


stands aloof 


esteem one’s asso- 


likeness graces 
Office 
not 


whose 
this 
man 


Gradwell, 
number of 
won 


who has 


for his success, he 
that whatever 


principally due to the excellent organiza- 


success he has achieved is 
tion of which he is a part and to the faith- 
ful lovalty of the men whom he directs 
Loyal himself to his superiors and to his 
organization, he demands of his salesmen 
and of the other members of the army he 
equal to his 


esprit du corps 


man in 


directs, an 
own. Mr 
sincere and well balanced enthusiasm never 
wanes, Withal, he is a man of such in- 
spiring personality that he can fire the most 
sluggish salesman with enough of his own 
member of 
the 


Gradwell is a whom a 


spirit to produce results. A 
the Oliver sales staff recently 
statement that Mr. Gradwell can electrify a 
whole branch office force by merely walk- 
ing through the room. This may be a pleas- 
ant bit of hyperbole; but it is certain that 
no typewriter organization can boast of a 
more thoroughgoing lot of all day fighting 
enthusiasts than can the Oliver Typewriter 
Company. 

Mr. Gradwell has appreciation of the geo- 
metrical elemental—the shortest distance 
between two points is a straight line. In 
the conduct of the affairs of his office, he 
follows this law absolutely. He cuts out 
the waste—separates the tares from the 
grain with remarkable despatch. Appreciat- 
ing that time is the most valuable thing 
in the world, he wastes none of it. His 
system of work is such that every moment 
counts for something gained. There is no 
lost motion—no force misspent. When he 
dictates a letter it is as short as the subject 
matter permits, but nothing is left unsaid 
that ought to be said. When he talks to 
the salesmen his remarks are brief and to 
the point, yet every man within the sound 
impulse of en- 


made 


of his voice receives an 
thusiasm, a quickening of ambition, an ac- 
cess of optimism. Every minute marks 


something done in furtherance of a definite 
He is an engine which accomplishes 
mechanics—the pro- 


plan. 
that 


impossibility in 


duction of ninety per cent of effectiveness 
from one hundred per cent of fuel. 

In the plain, but inelegant language of 
the day, “Grad” accomplishes an immense 
amount of work by “getting down to brass 
tacks” without any preliminary flourishes 
or grand stand plays. He is the antithesis 
of a man the writer once knew who could 
not even sign his name without whirling 
his pen around above the place for his sig- 
nature fifteen seconds or so before making 
a mark. 

Mr. Gradwell is a native of Northumber- 
land County, Virginia, but he spent his boy- 
hood days and received his early educa- 
tion in Maryland. While he was yet a 
very young man, he was attracted by the 
typewriter business, and he has been in it 
continuously for the last nineteen years. 
During his experience as a typewriter man 
he has been connected with two companies 
and has held but three 
man, branch manager and assistant general 
In the last which he 
holds, he has, of 
He is a salesman by in- 


positions—sales- 
position 


manager. 
now course, made his 
greatest record. 
and training; his 
clear and his plans 
originality and finish which mark the true 
general of He believes that adver- 
tising is but an arm of the selling organi- 
zation, and the success with which he 
handles this department, together with the 
sales organization, indicates the trained and 
lucid mind which he brings to the perfor- 
mance of every duty. 

In his social as well as his business rela- 
tions Mr. Gradwell is a friend worth while. 
Although a very busy man, he finds time 
occasionally to cultivate the social side, and 


conceptions are 


boldness, 


stinct 
possess a 


sales. 


is among the influential members of the 
Chicago Athletic Association, the South 
Shore Country Club, the Chicago Yacht 
Club, the Press Club of Chicago, the Chi- 
cago Advertising Association, the Atlas 
Club and the Southern Club 

Mr. Gradwell’s early experience in the 


typewriter business was gained in St. Louis, 
but he came to Chicago several years ago 
on being appointed to his present position. 
Physically Mr. Gradwell bears out the es- 
timate one instinctively has of his charac- 
ter. His face, dark and smooth shaven, is 
lighted by eyes at once kindly and pene- 
hardly a man whom one 


deceive. His speech is 


trating. He is 
would attempt to 
quick, courteous and to the point, his voice 
is pitched on a quiet key, and every word 
he utters is put in the and 
falls logically into position as the vehicle 
of his thought. In physique he is of aver- 
age height, and well-built, his ac- 
tions betraying that physical energy well 
controlled which is often one of the gifts of 
men of unusual attainments. A fifteen min- 
ute talk with Gradwell is almost as good 
a tonic as two weeks at Carlsbad 


right place 


spare 





LAD OF PROMISE AS AN IN- 
VENTOR. 

A recent display in the window of the 
Typewritorium on Montgomery street was 
a working model of an airship, constructed 
by Mervyn Gunzendorfer, thirteen-year-old 
son of J. Gunzendorfer. Mr. Gunzendor- 
fer is decidedly proud of his son’s 
The display has attracted a lot of 
the numerous people who 


achieve- 
ments 
comment from 
viewed it. 

The 
tion are as follows: 
manently set biplanes placed tandem, each 


this ingenuous ynstruc 


Two distinct and per- 


details of 


measuring 24x12 inches, set 6 inches apart 
give a total supporting surface of 336 
square inches. Located forward of the 
main plane are two adjustable planes 
8x12 inches, which are controlled from the 
aviator’s seat, causing the biplane to arise 


or descend at the will of the operator A 


steering rudder 4x6 inches is located at 
the rear and same is under the direct man 
ipulation of the aviator from his seat at 


the rear of the motor 














FLYING MACHINE BUILT BY MERVYN 


GUNZENDORFER. 
The initial thrust is obtained from a 
coiled spring operating from a steel barrel, 


the impetus thus obtained being sufficient 


to get the model into the air, after which 

the propelling power is furnished by a 
\%-horsepower electrically driven motor, 
| I . 


capable of 1,200 revolutions per minute 


The motor is set amidships on the main 
frame and is coupled by chain drive to a 
propell 
the 


shaft driving 2-10-inch aluminum 


forward one aft of 


motor 


ers, one set and 
front plane, the power to drive the 


flexible 


being carried to it over two fine 
wires 
The entire construction is aluminum 


in the metal work, while cedar is used for 


the frame standards, the body the ship 


resting on four aluminum wheels, the rear 
set of wheels turning with the angle of the 
rudder 

The longest flights obtained were from 
80 to 100 feet, or until the weight of the 
wire overcame the driving power of the 
motor 

From records at hand this is the first 
successful working model of an airship 


built by a youth of this age. A full-sized 
ship built on these lines and carrying an 
eight-cylinder gasoline motor is now under 


course of construction. 
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HOW DID YOU DIE? 


4 
- What is a knock-down? A count of ten, 
‘ Which a man may take for a rest, 


0 It will give him a chance to come up again 
And do his particular best; 
And when you get up, sail in and win 


Show the world how the fur can fly 
It isn’t the fact that you're fighting that counts— 
e Its the principle—always high. 
“ You're beaten to earth? Well, well, what’s that? 
" Come up with a smiling face. 
at It’s nothing against you to fall down fiat, 


But to lie there, that’s disgrace, 
The harder you’re thrown, why the higher you bounce; 
— Be proud of your blackened eye, 
It isn’t the fact that you’re licked that counts, 

It’s how did you fight, and why ? 


And though you be done to the death, what then ? 
If you battled the best you could, 

If you played your part in the world of men, 
Why, the critic will call it good. 

Death comes with a crawl, or comes with a pounce, 
And whether he’s slow or spry, 

It isn’t the fact that you’re dead that counts, 
But only, How did you die? 
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o In handling GRADY-REBUILTS you will never be afraid of ‘‘ The count of Ten.” You will never 
for “Be beaten to earth,” because GRADY-REBUILT QUALITY eliminates competition. All the LIVE 
Me ONES handle GRADY-REBUILTS, So there is no occasion to inquire “How did you die?” If you do not 
the handle GRADY-REBUILTS. will you tell me why ? 
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THE INCOMPARABLE 


THE DALTON THIS LIST WITH 


rin TT Me Adding Machine 2.2" 
*) 





0 
7 65 76 50 
54 50 






3 50 
4 50 150 OO 
13 50 65 00 
1 50 
15 < / 
185 75 24 50 
4 50 125 60 
3 50 225 75 
150 00 7 50 
250 00 132 50 
35 00 9 75 
550 00 
1009 55 Try this on your Machine 


We challenge the world to produce AN 
ITEREST TABLE that is equivalent to the 
TON for finding the interest on any sum 

of money for a given time. 


Example No. 2. Figure the interest on 
$123.45 for four months and three days at 4%. 


Try this on your Machine 


THE DALTON | it,chs only practical 
MULTIPLICATION 


Example No. 1 O 
Multiply 314563 by 1324 123 45 
0 123 45 
3145 63 125 45 
3145 63 1254 50 
3145 63 1254 50 
3145 63 12345 00 

31456 30 ‘ 15 

31456 30 HE DALTON is more firmly intrench- as 
314563 00 ing itself every day in the hearts of 
314563 00 the financial and commercial world. Our 151 84 
314563 00 most enthusiastic endorsers are our first 1518 40 
3145630 00 purchasers and we have sold the largest 15184 00 
corporations and most discriminating buy- 151840 00 

4164814 12 ers in the world. We haven't a dissatisfied ’ 
Above product on THE DALTON in five purchaser. . Ny 


seconds 


TRY THIS ON YOUR MACHINE 
Section of tax-book showing crossfooting on the DALTON. 


TRY THIS ON YOUR MACHINE 


STATE TAX COUNTY TAX ROAD TAX SCHOOL TAX TOTAL TAX 
12 47 13 41 21 350 7 66 
Bankers’ daily balance showing sheet crossfooting and subtraction. 
OLD BAL. DEPOSITS CHECKS NEW BAL. 
John H. Smith 2544 14 766 36 E 897 60 2 90 


4% is without doubt the simplest, fastest, most perfect has but ten keys and no attention whatever has to 

THE DAL ON practical and versatile adding and calculating THE DALTON be paid to the numerical order, the machine per 

machine ever invented. It is in a class by itself. It performs all the work of any forming automatically this function which has heretofore devolved upon the 

of the old style eighty-one key machines with greater speed and ease and in addi- operator. 

tion thereto does many things that they cannot do. The instantaneous success of the DALTON is due in part to its speed. visible 
of operation, etc., etc. A DALTON in 


THE DALTON is a modern mechanical marvel that adds, subtracts, printing, small key board, simplicity, ease . 

multiplies, tabulates, figures interest and performs your office is capable of demonstrating its superiority over old style eigh*y-one key 
many other mathematical calculations with such facility, speed and accuracy as to machines, and winning for itself a permanent home. 
make it indispensable in any office where figures are dealt with. Write for further information. 


ADDING TYPEWRITER COMPANY _ poprar'siurr. MissouRI 








Machine For Tabulating Work. 


OMETHING which approximates me 
chanical brains is found in the tabu 
lating machine, the invention of Her 
man Hollerith, president of the Tabulating 
Machine Washington, D. ( 
This rather, 
chines 


Company of 
machine—or. series of ma 
was devised originally as an aid in 
tabulating the results of the enumerators 
of the United States Census Bureau, but its 


uses have been found to be immensely 


greater than this, applying indeed to all 
lines of manufacturing business where it is 


desirabl tabulate a 


large number of similar 
items with swiftness and 
accuracy and with the 
minimum of labor 

Che principle of the 


Hollerith 


chine 1s not 


tabulating ma 
complicated 
drives it and 


Electricity 


the electro-magnetic prin 


ciple solves its problems 
Suppose, for instance, a 
firm has a large numbet1 
of reports from salesme1 
on similar forms coming 
i! very day which it de 
sires to keep a permanent 
record so that the re 
sults Ly got at at \ 
tin | se records 
\ e the kind of goods 
ordered, the price charg 
accordit1 ist th la 
t the etc it be 
p I ins l 
( | 1s tor S 
he I n ( 1 1 \ 
quite | r¢ ot y 
les put 
tl SyVst S¢ | 
ite! t s d t l 
{ umbet 
ordineg the arrang 
mi umet 
the care eing p 
imeral indicators 
pract he method imple. A boy or 
girl is taught the different numeral indic: 
tions tor the items it 1s desired to lst, and 
he hich cot ich day are passed 
him an y him the cards are purched 
the numerals being put ed out according 
to tl the s Salesman No. |! 
sells 3 items from lot 7 on the 12th day of 
the 7th month at $7.85 each, making a total 
of $23.55. The boy who handles the cards 
takes the slip and punches the holes accord 


ing to the items indicated, and after a suffi 


clent number of different cards are punched 


for the different slips, one card for each 


slip sent during the day or the week, 
whatever the time may be, the cards are 


passed to the sorting machine, which by 


ingenious toothed mechanism 


Now 


means of an 


sorts them into any divisions desired. 


Wonderful New Invention Promotes Speed 
and Accuracy in the Preparation 
of All Work Requiring 
Tabulation. 


when it is desired, for instance, find the 


total amount of the day’s sales of goods 


from lot 7, these sales, which have been 


sorted by the sorting machine according to 
the holes punched in the cards relating to 


ot 7 into one package, are placed in the 


chute of the tabulating machine proper 


where, as each card through, a 


passes 





the 1 ti sc é Fe ree tl 

gon I th | 

ne s charged aga Fa 

rd and adds each s¢ i n ils t 

( responding figures which | re 
( t W he the wh le ber | t 
/ cards hav: passed t] rough. the op 
sees the sum he desires in the wit 
ibove the adding mechanism Chis 
um ne otes ¢ the package and files it 

Ly 

Some of these ,tabulators hav thre 


yunters and some have four, giving oppor 


lity to tabulate four different 


items at 


once if desired and be sure of getting cos 


rect totals 


The American Radiator Company of Chi 


cago has a four counter tabulating machines 
which it keeps busy about all the time tab 
ulating the different reports which come in, 


applying the system to the work of the 
salesmen on the road, to shop costs and 
various other uses. 

Perhaps for the sake of clearness it were 
well to quote from an article written by the 
editor of the American Machinist and pub- 
lished in that excellent magazine, The edi- 
tor of the American Machinist went to 
Steelton and studied the use of the tabulat- 
ing machine as applied to machine shop 
cost accounting. The resulting article was 
a very clear and able exposition of the uses 
of the machine as applied 
to such work, an under- 
standing of which will 
make clear to the reader 
many ways in which the 
machine may be applied 
successfully to other work 
of a similar character. 

Referring to the tabu- 
lating machine as used at 
Steelton, the editor of the 
American Machinist in his 
article, “Machine Shop 
Cost Accounting by Ma- 
chinery,” says in part: 

“As used at Steelton, an 
outfit consists of a gang 
punch, one or more hand 
punches, an automatic 
card sorting machine and 
an automatic three coun- 
ter tabulating machine. 
The data forming the 
basis of accounts in this 
system of accounting are 
collected by the usual 
methods and are 
then transferred to a 
standard machine card by 
means of punched holes, 
each hole having a numer- 
al value or representing a 
known and classified sym- 
bol. A group of these 
punched cards, which may 
order whatever, can be 
ssed through a sorting machine once or 


shop 


without any 


any times, if necessary, and issue there- 
rom properly sorted into any predetermined 
The sorting machine handles 
the rate of 12,000 per hour for 
The arrangement, of 
urse, is determined by the nature of the 
After the sorting into 
groups, any group may be put into a tabu- 
ating machine and total amounts obtained, 
the individual items of which are represent- 
the punched holes in the cards. 
The card punching machine is a simple 
device used on a desk or table; the holes 
are punched by a boy by striking keys re- 
sembling the keys of an adding machine. 
Fig. 1 shows an automatic three counter 
machine of the type used at 
A group of cards in the act of 
being totaled is shown at the upper left 


rangement 
cards at 
ach column sorted, 


data upon the cards, 


ed by 


tabulating 


Steelton. 




















Dealers Wanted! 


The Fox Visible 
Typewriter is sold 
almost exclusively 
through Agents 
and Dealers. How 
would you like to 
be known in your 
locality as ‘The 
Fox Typewriter 
Man?” 


TheOnePerfect 
Visible 


Typewriter 

















The new Fox Visible Typewriter is the 
typewriter for Independent Dealers, be- 
cause it isthe only typewriter that has ever 
been able to build up a large.and satisfac- 
tory selling organization through Dealers 
and Agents, instead of Branches 

The new Fox Visible Typewriter repre- 
sents today the highest type of ty pewriter 
building and is absolutely unequaled by 
any other typewriter on the market. Its 
automatic features, combined, can not be 
found in any other make. The Fox Visible 
Typewriter gives Visible Writing in the 
broadest sense of the word. The Fox back 


spacer is superior to and _ radically 
different from that on any other 
typewriter Its tabulator is positive 
and quick. Either a one or two col- 


ored ribbon can be used, and the action 
is entirely automatic—both oscillating and 
reversing. New removable ribbon spools 
are used. Five interchangeable carriages, 
any one of which can be used on any vis- 
ible model. Platen instantly removable 
Changeable speed—fast enough for tl 

speediest operator, slow enough for t 
beginner. Automatic line lock with 


1e 
he 
key 


release. Stencilcutting device—you simply 
touch a button and the ribbon is thrown 
out of commission The Fox touch is 


recognized the world over as being the 
lightest of any typewriter. This is due to 
the lack of friction in its wearing parts 
and friction means wear. This feature 
also makes the Fox an almost noiseless 
typewriter and gives toita DURABILITY 
equalled by no other 

We might use advertising 
doomsday without convincing you of the 
justness of this claim, but we know our 
typewriter will substantiate every word 
we have said for it. 

DO YOU WANT THE FOX AGENCY? 
Do you want to be known as the “Fox 
Man’ in your locality?—Then send at 
once for a sample at our special agency 
price.— Write for our catalog anyway 


Fox TYPEWRITER CO. 


3111-3121 FRONT ST. 
GRAND RAPIDS, - - MICHIGAN 


space till 
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| hand part of the machine. At a point a 
| little lower and beneath the mechanism is 
| shown another group of cards in the posi- 
| tion in which they are retained after the 
data which they represent have been trans- 
ferred to the counters. At the upper left 
hand part of the machine are seen the three 
counters, which permit of totaling three in- 
dependent data at a time. The 
mechanism is electrically driven and elec- 
trically controlled; the driving motor 
shows at the lower left hand corner. The 
control is by means of needles held under 
spring tension, When a card is presented 
to the machine, the needles which are op- 
posite holes pass through the card, com- 
plete an electric circuit and thus operate 
It is possible to 
than three 


sets of 


the counting mechanism. 


have a machine with more 


FIG. 2. 
work 


counters, provided the nature of the 
demands it.” 

Here the editor of the Machin- 
ist goes on to explain in great detail the 
methods of thes and 
the various departments in which the tabu- 


useful 


American 


making tabulations 


lating machine records are found 
Any up to date manufacturer familiar with 
shop problems can readily work out ways 
the machine would 


prove of great service in the saving of time 


in which tabulating 


and help 


WESTERN MANAGER APPOINTED. 

J. a. American 
Signotype best 
specialty men in the country, has been ap- 
pointed district sales manager of the Cal- 


Simpson, formerly of the 
the 


Company and one of 








culagraph Company of New York, and has 
established offices at 1248 Marquette build- 


ing, Chicago. 


The calculagraph is a machine which re- 
cords the exact time an operator spends on 
a piece of work. It tells the hours and 
minutes on a printed card, which enables 
the office to keep in absolute time touch 
with every piece of work which goes 


through the factory. 





HAVE BIG MACHINE SHOP. 
The H. M. Ashe Company, state dealers 
>. Smith 


is said to have the 


for Georgia and Florida for the L. ¢ 
& Brothers typewriters, 
largest machine shop of any typewriter 
dealer in the United The H. M 


Ashe Company is located at Atlanta, Ga., 


States. 





CARD SORTING MACHINE. 


where it maintains its mati Che 
ompany’s machine shop at tl Te ‘ 
( i space of 4,650 squat feet, and 
is equipped with the most modern machin 
ery for the rapid and accurate di 
work 

The H. M. Ashe Company’s dealer 
at Tampa, Fla., recently landed an order 
from the Citrus Fruit Exchar 100 
a: om Smith & Brothers n nes—de 
clared to be the largest order « given in 
the South for typewriters. Only a_ few 


days ago the company made a 


the Retail Credit Company 


twenty-five L. C. Smith machines 
The L. C. Smith & Brothers typewriter 
is a very popular machine in Atlanta, 


where it is used by public sten 


prominent law firms, business houses, ete. 





as 





WALES ADDING MACHINE IN THE 
WEST. 

When an energetic and enterprising com- 
pany enters a new field with a machine 
which has marked features of excellence, it 
is pleasant and encouraging to note the 
record of their progress when the record 
is one such as the Adder Machine Com 
pany of Wilkes Barre, Pa., is able to show 
for less than a year’s work in Chicago. 

The decision to enter the western field, 
of course, was made some time ago, and 
its consummation was effected about eleven 


months ago, taking form in the appoint- 
ment of the firm of Saxe & Hogle, 161 
State street, Chicago, as the western agents 
of the company. This firm is a strong 


team \. W. Saxe had been with the Na 
tional Cash Register Company about four- 
teen years, first as sales agent at Saginaw, 
Mich., and later as district manager for 
New York State and part of Pennsylvania 
H. E. Hogle, the cther member of the 
firm, was with the National Cash Register 
Company about twelve years as sales agent 
at Baltimore, Memphis and New Orleans. 
When Saxe & Hogle came to Chicago 
to take charge of the interests of the Adder 


Machine Company here and preach the 
gospel of the Wales, they found that the 
machine, although well known and in great 
demand in the East, was not well known 
here, there being only one or two machines 
in Northern Illinois. Now, after only elev 
en months of work, there are more than 
250 Wales adding machines in use in this 
sectior The Adder Machine Company 
is now represented agencies .in. Chi- 
cago, Peoria, Cedar Rapids, Rockford, 
Madison, Fond du Lac, Menominee and 
Milwaukee, under the general direction of 
Saxe & Hogle 

\ few days ago they sold thirty-four 


Wales adding machines to the Interna- 
tional Harvester Company of Ameriea for 
the use of that company’s agencies in Can- 
ada, New York, Virginia, Ohio, Michigan, 
Indiana. Illinois, Wisconsin, Minnesota, 
Kansas, Missouri, etc., etc., and as Mr. 
Saxe gleefully observed, “They bought 


eful consideration 


only after t 

They found the Wales to be thoroughly 
well-constructed; they liked its visible 
features, the easy handle pull and the auto 


matic correction keyboard.” 

In November of this year Sears, Roe 
buck & C bought number of Wales 
adding machines. The Wales representa 
tives here and elsewhere are an enthusiastic 
lot Their work is bearing good fruit and 


business is growing every day in a good, 
healthy fashior Trade with the Wales 
people never was so good as it is now, and 


they want it understood that they and their 


representatives here and elsewhere are 


right n the job to stay 


The vigor and boldness of youth and the 


combined in one man may 


wisdom « 
make a successful financier or a champion 
prize fighter, according to the quality of 


the wisdom 
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DEALERS! 


YOU ARE 
DOING 
THIS» 
EVERY 
TIME 

YOU BUY CHEAP GOODS 


To save a few pennies on the buying price, 
you sacrifice a dollar or so on the selling price. 








You are letting someone else hold the penny 
before your eye when you buy from the manufac- 
turer who sells to you very cheap, while he collects 
the dollars himself by selling to the consumers, 
who ought to be your customers. 


We do not take the retail trade away from you. 
By retail trade we mean railroads, governments, 
schools, banks and every one who does not buy to 


sell again, but we do help you to get this business. 


We give you the most salable goods at a fair 
price, and we give you any kind of goods you want 
right down to the cheapest; Our cheapest goods 
are made of cheap materials, but so well made 


om that the 
< Ss a | hat they compare favorably 
\ 





Bw with much of the stuff sold at 
high prices, made by people 
who lack our long experience. 


bcechortauk, 









. 





YS 
LS 













On PES 
S) MARK President. 
ROGERS MANIFOLD & CARBON PAPER CO. NEW YORK. 
FIRST MAKER OF CARBON PAPER. ESTABLISHED, 1869. 








Progressive Typewriter Store. 


ANY people, reading of hard times 
and curtailment of nat- 
urally suppose that such conditions 
strike alike at all business houses, failing to 
consider that the personalities of the people 
eng%ged in business have much to do with 
the business Fortunately the 
hard times of a couple of years ago are 


business, 


equation. 


over and done with. While practically 
every business house in the country was 
more or less affected, one of those which 


was less affected than 
many others is the 
Liberty Typewriter 
Company of 911 Wal- 
Philadel- 


house is 


nut street, 
phia. This 
an apt illustration of 
what energy, vigor, 
individuality and per- 
sonality will accom- 
plish in building up a 
business 

This company start- 
ed in the typewriter 
busmess in Novem- 
ber, 1906, under the 
firm name of Ward & 


Prickitt in a small 8 





by 18 room in the 
Perry building, Phil- 
adelphia. The mem- 


bers of the firm were 
men who 


complete 


energetic 
had a 
knowledge of the 
which they 
through 


business, 
had 


years of 


gained 
experience 
They salesmen 
and had many friends 


were 


whom they had made 
by square dealing as 
salesmen, so when 
they went into busi- 
stuck 


nucleus ofl 


ness for themselves these friends 


to them formed the 


and 


which has ever since con 


Six months 


a business 


tinued to after they 
started in they 
at 911 Walnut street, having in the mean 


Liberty Ty pe 


grow. 


business were established 


time consolidated with the 


a 


Stock Room. 
VIEWS 


PRIVATE OFFICE LIBERTY TYPEWRITER CO., 


Enterprising Philadelphia House Makes 
Rapid Strides in Office Appliances 
Field of Quaker City. 


writer Company and later purchasing the 
typewriter department of the F. S. Web- 
ster Company of 908 Walnut street. 

Their advancement has been progressive 
and continuous, and today they are able to 
that few three-year-old 
The 


make a showing 


boast of. store occuples a 


firms can 








space of 20 by 65 feet, equal to 1,300 square 


feet of floor space which is taken up by a 


display of typew riters of all makes, every 


one of which has been thoroughly over- 
hauled and rebuilt before being offered for 
such as to 


The 


sale, their final condition being 


warrant the claim—‘Equal to new.” 


Repair Room. 


PHILADELPHIA. 


stock 


placing of 


company has on hand constantly a 
of about 500 


which in the hands of users and the conse 


typewriters, the 


allowed to 


quent restocking are never 
stagnate 
The repair room of the Liberty Types 
writer Company is fifteen feet wide by 
thirty-five feet long—affording a floor 
space, therefore, of 525 square feet, and 
giving room for a considerable force of 
repairmen, who generally have all the work 
they can handle. Es 
pecial care is_ be 
stowed upon this de 
partment, as the com 


pany takes great pride 


in its reputation for 
turning out machines 
in first-class condi 
t10n, 


[The company’s po 


icy of never standing 
still has recently re- 
sulted 11 another ad 
dition—the purchass 
on Oct. 15, 1909, fron 


the receiver 


Philadelp! agency 
of the  Fay-Sholes 
Typewriter Company 
of the stock and good 


will of the Office Ap 


pliance Kk xchange 
From such nter 
prising firm one looks 
confidently rec 


further ad 


ord o! 
vancement and mate 
rial success 

Che illustrations pre 


sented herewith wil 
the reader 


idea of the 


supply 
with some 
arrangement of the 
Liberty [Typewriter 
Company's place of business 


When things are boiled down to their 
final essence, a clear conscience is the most 
valuable thing one can find in the bottom 


of the vessel. 





Sales Room. 


IN STORE OF LIBERTY TYPEWRITER CO., PHILADELPHIA. 
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A single sheet of thin tissue, a doz- 
en or more heavy carbons, or both 
—the new L. C. Smith & Bros. 
Automatic Paper Feed holds the 
paper always in place, writes per- 
fectly at extreme edges all around. 
No time wasted finding position 
—insert the paper and revolve 
the platen—then full speed ahead. 


One typewriter that 
does the work of two 
—and does it Better. 


That’s the NEW MODEL 


L. C. Smith & Bros. Typewriter 


ALL THE WRITING ALWAYS IN SIGHT 


A writing machine—a complete condensed billing machine and tabulator 
all in one. That’s what you get in the New Model L. C. Smith & Bros. 
Typewriter. Ball-bearings at all important wearing points, with more than 
double the life of ordinary pinion bearings. They increase speed, insure 
precision and ease of operation—that’s why they are used in motor cars— 
that’s why they are part of L. C. Smith & Bros. Typewriter construction. 
Biller, Tabulator, card writing device, and other features, employed elsewhere as attachments, 
are all /nbuilt vital, integral parts of the L. C. Smith & Bros. Typewriter, and, with the free, 


easy, but absolutely precise operation of ball-bearings throughout, are big points of superiority— 
making one machine do the work of two, and do it better—at a one-machine cost. Write for the book. It’s free. 


a e. SMITH & BROS. TYPEWRITER CO., (Branches in all Large Cities) SYRACUSE, N. a U. S. A. 


Head Office for Europe, Asia and Africa: - - 19 Queen Victoria Street, London, E. C. 

















Are You After 
British Trade ? 


If so, advertise in the ‘‘ Stationer 
& Printer’’—the paper read 
by the good class Re- 
tailer and Whole- 
saler. 


Specimen Copy and Rates on Receipt 
of Post Card. 


STATIONER & PRINTER 


160a Fleet Street 
LONDON, ENG. 








Main Pneumatic Typewriter Carriage Return 


Relieves your skilled operator of the common labor of returning the carriage 
and spacing for the new line 

If you operate 100 typewriters TEN of your girls are devoting ALL THEIR 
TIME and much energy, to say nothing of the interruption, to the work of 
returning the carriage to a fixed point while the machine is NOT IN 


OPERATION. 
With the large book and billing machines we not only bring the machine back 
for the new line, but we move it on the base in either direction by power. 


If we have not already made a contract with the makers of your machines 
we will deal with you, and if we have, we shall forward your inquiry direct 
to the company. 


The Main Return Company 


8913 Lorain Avenue Cleveland, Ohio, U. S. A. 
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REMINGTON STAFF AT MALMO. 


The picture shown on this page is an ex 
cellent likeness of the members of the 
Remington staff of the sub-office at Malmo, 
Sweden. The Remington Company is just 
ly proud of the character of its Swedish 
organization, and indeed of its organization 
W e 


personal good 


in all European countries. 
add that in point of the 
looks of the staff the Remington ( 
also has some reason to be gratified. The 


ompany 


people whose likenesses appear in the pic 


ture are as follows, reading from left to 
right: 

Standing—Mr. J. 
Miss C. Andersson, 


sen-Oy, Stockholm 


Repa rer 
Knut 


R. Ly 


Hansson, 
Typist; Mr. F 
Manager: Mr 
sell, Salesman 
Mrs. H 


Sitting Sporrong, Bookkeeper; 


Mr. C. Sporrong, Branch Office Managet 

W. G. Chamberlin of the Rebuilt Typ: 
writer Company, 37 Montgomery street 
San Francisco, stopped in Chicago a fey 


days last month en route home from New 


York Mi 
of the spirit of the wesf 


Chamberlin is a fit exemplar 


He is no bluffer 


but he is full of optimism and enterpris¢ 
He is an enthusiast, but not a sensation 
alist—one of the kind of men who hav 
made the west great 


might also 
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TYPEWRITING AS “SHE IS WROTE.” 


Appliances, 


\ Southern friend of Office 


who deals in typewriters, sends us the fol- 


Names are omitted 


lowing curious letter 
or obvious 
Ashley 
Mir 


Dear si 


reasons 


Phosphate S C Oct the 1,1909 


voure letter come to hand 


will sa in reply to yours letter in close wi 
armount Due for this month 
the 


this is th 


nd the 
is payment on typewriter per my il 


vrement Dest 1 was 


bout you tell me you will chargé 


for it the Dest that hav the Draws to it 
vou can ship this Dest to me by the 
Southern Rail way to Midland park and 1 


will Pay you in 60 Days for it and the first 
time i come to the city i will call round 
and pay you a part on the Dest yourse 
ry truly 
rhe following letter, along a similar line 


as sent to the same firm by a negro in 
the same city, employed by a railroad com 
pany He. like the writers Of previous let 


deserve > 


character, 


effort to master Eng 


this 

dation for a sincere 

ish orthography along with the writing 
machine: 

“Mr — - 


157 dear sir 


Nov 18 1909 meeting St 


ind 


me $ 12C0 


Please to let me no if you have a type 
writer Dest. and what is the p1 the 
same dear sir and mr ——— dear wa 
wanted you to send down my ré t t 
me on the 11 of next mobnth ill 

Come down mys 


not be able to 


will 1 be at home at the time tl the 
11 « I nths sir) si ple ( vot 
this t f oe this for 1 want get 
done pays r my typewriter thi ng 


is from your truly 


No. 98 hanover st city i w N 
takes ten dollars for this typ this 
is the Best typewriter i eve t 
sir please let me no what is 
type ribons) Mr ) yu 

The city of Oakland, Cali ha 
taken on a new growth It |] entl 
annexed several neighboring tow Che 
event was celebrated on Nov. 20 a Smith 
Brothers, the well-known offic: inces 
dealers Oakland, helped al 
brati 

G ugh is the de f 





REMINGTON STAFF AT MALMO, SWEDEN. 
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rES— 


— Adding 
Visi ble cae 














The Fastest and 
Most Useful 
Keyboard 


HE Wales Auxiliary | 
Keys are put on to 
serve practical pur- 

poses in actual use. The 

Non-Add Key makes 


Over Thirty 
possible the listing of 


Different Models , , 
For Special items without their being re- 
Reehiduinate corded on the total register. 

The Non-Print Key allows the recording of 


items in the total without their being printed 
as items. 

These special keys are very useful in taking off trial balances and in making up statements 
wherein debits and credits are listed at the same time. 

On the other hand, the Wales Self-Correcting Keyboard makes the usual row of correction 
keys unnecessary, one error key being sufficient. This keyboard is a great time-saver; when a 
wrong key is depressed it is automatically corrected by depressing the right one without the use 
of an intermediate correction key. Thus the waste of time taken for the hand to travel up toa 
correction key and back to a figure key is avoided in the Wales. 

The Wales is the only completely visible adding machine with printing and totals always in 
sight and in one field of vision. Wales Visibility combined with the Wales Keyboard makes 
the Wales 25 per cent. faster than the blind or half-visible machines. 





- Bulletin of Openings for Salesmen 4 


We have openings in New York State for three more Ar salesmen. These will be individual territories, opera- 
ted under the New York City office. You must act quickly. Have placed six men in New York this last month. 
The positions advertised last month in the New England States have all been filled. Still have open an opportunity for 
a good, strong resident Sales Manager for New Orleans. This territory comprises the states of Louisiana and 
Southern Mississippi. This is an excellent opportunity for the right man. Territory is large enough for at least one- 
half dozen salesmen. Can also receive applications for several district offices in the state of Minnesota. E 


Rint 


THE ADDER MACHINE CO., Wilkes-Barre, Pa. 
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NEW FIELD FOR THE RONEO. satisfied with the scene and started out on A NEW STAMP AFFIXER. 

The Roneo copying machine has estab-_ a still hunt for more modern copying meth a 
lished a precedent. It is said to be the ods. He found the Roneo and installed Effectiveness combined with simplicity 
first up-to-date copying machine ever used one on the stage and another one in his and eee os the qualities claimed f0f 
on the stage. Here is the substance of the private office. Upon installing the Roneo the Natural Method Stamp Affixer which 
story, as related in the Roneo News for _ he ordered the scene to be rewritten, after mae pee ae put. 7 hesssictmes ay Oe 
November which he called a special rehearsal, at Natural Method Stamp Affixer Company, 
In the second act of Channing Pollock’s which the Roneo people were invited to 74 State street, Detroit, Mich Chis de 
new play, “Such a Little Queen,” the scene be present vice which retails for 30 cents, takes 
represents the office of a firm dealing in Roneo is now urging all its agents and ‘St@mps in roll Sicha and inline once 
pork products. During the action the pro dealers to call attention to the use of the Stamps can be obtained from any postqince 
prietor, played by Ralph Stuart, enters with machine on the stage when the play shall "PO" Proper application, the utility of a 
device which is at once practical and cheap 


a letter which he hands to the queen (Miss appear in their respective towns 
Elsie Ferguson) with instructions to copy ——— is readily apparent. 


it. Miss Ferguson takes the letter and b« ENTERPRISING MEXICAN DEALER. The Natural Method Stamp Affixer is 


, . : ; . . —s = . — f niotrel 
gins rewriting the same on a piece of paper V. C. Lewis, special representative of the extremely simple It consists 1 nicke 
when Mr. Stuart takes it from her, saying Oliver typewriter in the Northwestern plated brass frame supporting the moisten- 
that that is not the way to copy a letter, states of the Mexican Republic, is one of ing pad at one end of the fram In the 
whereupon he proceeds to the Roneo the most energetic and successtul type opposite end 1s the roll of stamps When 
Copier, which is ready for the operation writer men in that country He has re the pad is properly saturated the device is 
and copies the letter in the approved Roneo’ cently secured, after competition, an order held in. the right hand, the thu press 
way Chat 1s the substance of the scene trom the governor of the State ofl Sinaloa ing the strip into contact wit! t pad 
as it is given at the present time Orig for the typewriters and supplies for the By pulling out the first stamp, it ill re 
inally Miss Ferguson took the tissue book state offices, and more than this, has se ceive moisture. This stamp is, befor eing 
out of an old style letter press on the cured a three years’ contract, giving him detached, pressed on the envel vitl 
stage and started to copy the letter in the the exclusive right to supply the needs of the fingers of the left hand. an 

‘ , +] . ar Lo ; 2 a ce new eal 7 
book by means of a pencil, remarking 1 the state offices in these particu ar taching the stamp the ma 
protest that the paper tore, when the rest his means that Mr. Lewis will open ; "1 
, ¢. ; , backward far enough to pull p 
of the scene followed, Mr. Stuart showing a branch house in the city of Culiacan in ; 
: 2 ; other stamp from under th 
her how to copy the letter in the press addition to one in Hermosillo, the capita , y 
, - , . to leave about three fourths of its tl 
ending. however, by leaving the book tn of Sonora, and his main office in Guaymas, 


projecting By pressing the 


the press, which made the action incon Sonora 
the pad with the thumb 


plete It is interesting to note that with the 
Henry B. Harris, under whose directio: iwarding of this contract, there are now vice a slight twist, the attach 
the play is being produced at the Hackett eleven Mexican states which use Oliver be torn from the strip f gl 
theater in New York City, 1s a sticklet typewriters exelusively in their state of projecting to be attached t 
hees velope, vhen the same process ] 


for correct, up to-date detail He was not 


DIETZ DESKS—Sold to Dealers Only 


The quai‘ties that make the Dietz line 
of Desks distinctive are 


Variety of Styles 
Thoroughness of Construction 
Modern Interior Arrangement 
Strong Materials--Durability 


Handsome Finish and 
Appearance. 





The Dietz line includes roll 
tops, flat tops, book-keepers’ 
desks, typewriter desks made 
in hundreds of designs of 
different materials at attract- 
ive prices. 


Write for Catalogue today—Get the benefit of our thirty years of experience. 


J. F. DIETZ & CO., 309-319 W. Third Street, CINCINNATI, OHIO, U.S.A. 

















INDICTMENT AGAINST TYPE- 
WRITER MEN QUASHED. 


Charges of obtaining money under false 
pretenses prefered some time ago by Mabel 
Snyder gcainst Arthur H. Wyatt and 
W. H. Bennington of Cleveland, Ohio, 
were dismissed by Judge Strimple of that 
city last month on the ground that suf 
ficient 1 s did not appear to support the 
charg \nother indictment against Wal 
ter W. Tait, based on the same allegations, 
was dismissed last June by Judge Vickery 

[he indictments were brought two years 
ago. Bennington, it appears, is the in 
ventor of typewriter, a company for the 


manufacture of which was organized and 
stock offered for sale. Miss Snyder 
bought $5,000 worth of the stock. She 
stated that she purchased the stock on the 
ation that the Sherwin-Williams 


represent 

Company was interested and would finance 
the new company. Later she said she 
found the stock was worthless. Benning- 


ton contended that if action had not been 
brought against him the stock would have 
been worth par or more 

Both Bennington and Wyatt had been 
trying for some time to have the cases 
brought to trial, and the assistant prose 
cuting attorney himself said that he 
brought the cases up only because he was 
compelled to do SO, believing that the in 
dictments would not hold. 

In dismissing the charges against Wyatt 
and Bennington the court said a past event 
or any existing fact may be the subject of 
false pretense, but representations as to the 
future amount to nothing. “We know not 
to-morrow; it may come and it may not.” 


The November issue of the Underwood 
News is full of interest \ number of illus 
trations are shown, including a large cut 
of the Underwood booth at the Olympia 
business show in London, England, during 
October; a picture of the Underwood foot 
ball club; reproduction of the Broadway 
front of the Underwood offices during the 


Hudson-Fulton celebration, reproduced 
from a photograph taken by a New York 
salesmar for the Underwood. A sad fea 
ture of the last issue of the Underwood 


News is an account of the death of William 
H. Riggs, and some touching tributes paid 
to the memory of the departed by his as 


sociates 


QO. D. Fitch, Jr., Royal salesman at Hart 
ford, calling on a prospective customer re 
cently, said to him, “If I may have a few 
minutes of your time, I would like to talk 


to you about a little typewriter, one that 
you can take right on your lap.” The man 
spoke up quickly and said, “Not on your 
life, young man! I[ had one of that kind 
here once, and my wife found out about 
her and make me discharge her. No more 


typewriters on my lap; No, sir!” 
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The New 


VICTOR 


fairly bristles with new practical features which help 
to make the work turned out each day of the greatest 
possible proportions and yet, produced with the great- 
est possible ease. 


Two of the most important elements 
in the business world to-day are 
st TIME and LABOR 2 
No. 2 VICTOR Saves Both 


Some of the new features: 
New Key Lever System New Paper Fingers 
Back Spacer Variable Line Spacer 
Two Color Ribbon Index New Carriage Bearings 
New Escapement Individual Key Adjustment 


Ask for a descriptive booklet—Some good territory open. 


Victor Typewriter Company, 812 & 814 Greenwich St., New York 











THE ROTARY LINEOGRAPH 


New Model Clean Simple Expeditious 


Weight, complete.8Ibs Prints anything from a postal 
to a foolscap 
The Most Modern, Simple and Rapid 
Duplicating Device on the Market. 
IMPORTANT Lineograph Machines are sold without 
restricting the user to purchase or use 
our supplies. We make the best and scientifically 
adapted materials, regardless of the t reduction in 
our selling prices from those which hitherto obtained, 
than the superior excellence of our goods to retain 





and are under no necessity to resort to expedients other 
patronage. Send for Price Lis:s and Descriptive Booklet 


Makers of Duplicators and Supplies 


The Lineograph Company, jj7fultonst, New York, U. $A. 














Time Registering Systems Discussed. 


“SHE matter of workshop organiza 


tion and Management is one which 


England 


and 


to-day, and especially in 


and much interest, 


should awake much more if those countries 


Germany, awakes 


expect to keep pace with America. For it 


is only by industry and organization that 


profits are to be made; it is only by sharp 


observation and attention to details that a 
manufacturing establishment, or any other 
can found a business and carry it on, and 
not only keep it going, but extend it. It is 


the man who counts the pennies who saves 
the pounds. 

[he basic principles 
(1) 


and (2) the correct distribution of 


of workshop organ: 
measurement, 
the 
principal elements, (1) time, and (2) mate 


zation are the accurate 


two 


rials, which together make up the self-cost 


of manufactured articles 


Time Cards.—Some say “A time card is 
a time card, just as a pound weight is a 
pound weight; what is» good for the 


Pressed Steel Car Company, or Krupp, or 
Armstrong, for measuring time or weighing 
is good enough for repair shop 
It is 


pound weight”; but some businesses use no 


any 


true that a “pound weight is a 


pound weights, only hundredweights; 
others have to do only with tons, while 
there are some again that employ only 
pennyweights and grains, and even frac 
tions thereof It is not. possible for the 
same units to be used at the Baldwin Loco 


motive Works and by Sir Joseph Bennett 
So we must consider and analyze all meth 
ods by which time is measured and dis 
tributed, in order to learn what one is most 
suitable for a given shop or factory. 

It can also not be asserted without contra 
diction, that the 


used by any given firm are the best for that 


weights or the methods 


firm. How unpractical, for example, is the 
British so-called hundredweight of 112 
pounds, and its divisions of 56, 28 and 14 


pounds! 

It will therefore pay to study carefully 
and in great detail all the questions of time 
measurement and that 
can learn the principles which can best be 
applied, not only in existing establishments, 
but also in those to be founded later. 

Here we have two problems to solve 

(1) Measuring the entire time devoted by 
the matter 
the 


distribution, so we 


each employe to work, no 
whether he 


piece, by the bonus system, or in any other 


is paid by the hour, by 
way. 
This 
checking and weighing of 
by a merchant. 
(2) Measurement and distribution of 


measurement corresponds to 


receive d 


goods 


time spent during each day by each em 
ploye on each job, or on general work of 
the establishment; in debit 
value of such individual time period to the 


order to the 
proper orders or lots 

It is 
the manufacturer should know that A (for 


however, not only important that 


Some Points Regarding Methods of Keep- 
ing Track of Time Costs. 
By Dr. Robert Grimshaw. 


example) has worked nine hours on a gi 


en day He should also know if A’s work 
began promptly when the shafting as in 
motion, or later For the unpunctua 
workman who comes half an hour lat 

goes away half an hour before regu! it 
ting time is itther things being « 
worth less to the establishment than the 
one who comes on time and leave only 
when the whistle blows. This ts espe \ 
the case where articles are handled succes 
sively by different workmen rl W 
should be done regularly and 

break; then, and then only. a!l can ge 


smoothly and profitably 


Requisites in Time Measuring. 
Whatever method be empl ve 1, it must 
] 


possess the following qualities 


(1) Exactitude 

(2) Simplicity 

(3) Ease of contro! by the employer 

(4) Control by the workmen also, but 
without giving any opportunity 1 fraud 

(5) Ease of comprehension by unedu 
cated men. 

(6) Unlimited .expansibility and ease of 
control, i. e., adaptability to a constantly 


number of employes 


changing 


(7) It must record late coming and early 


(8) Where a mechanical device is em 
ployed, it should preferably make a record 
on paper. 
(9) This 
and easy to keep accessible 
(10) 
(11) 


automatic 


Measurement of the Work Day. 


record should be permanent 
Cheapness 
The apparatus should preferably be 


In measuring the whole work day there 


are employed the following methods, no 
one of which possesses all of the above 
mentioned desirable qualities: 

(I.) The Book System 

(II.) The Check System 

(III.) The Registering Clock with a rec 


ord on a paper strip that is not accessibl 
to the 
(TV.) 
slips or tickets received by the workman 
(V.) The Book System.—Here the 
keeper or other employe at the entrance of 


workman. 
The Registering Clock with loose 


gate 


the works or department records in a book, 


opposite the employe’s name (which he 


must first find) the time of coming and ge 


ing. 

Among the disadvantages of this system 
are 

(1) It is suitable only for small establish 
ments. 

(2) When a new workman presents him- 


his which 


ask 


proceeding is especially undesirable where 


self the porter must name; 


the employes change often. 





(3) The timekeeper must be at his post 
the entire day, and can therefore d ery 
little else, in order to record late comings 
and early goings \s the system is only 
applicable to a small establishme the 
cost of time-keeping 1s proportionately too 
high 

(4) Che time keepes can make 1 ikes 
is follow 

(a) l identity ol th rkiman, 
thereby rediting a roustabout wit the 
wages of a skilled workman, or vice versa 

(b) Read the time wrongly on thi k 

(c) Re d the time wrongly 

(d) Wr the wrong name, - n 
stance, Smith for Smyth 

(e) He can have a dishonest understand 
ing with a workman, and purposely t to 
record a late coming or early quitt 

Some of the faults above named n be 
committed four or even six times daily 

(6) There may be made errors ddi 
tion or subtraction. This s especially 
likely to occur, as the divisions of time art 
not decima 

(III.) The Check System. One of the 
many methods of carrying out this ter 
is as follows 

Each workman receives, on quitting the 
works of an evening, three differently 
shaped checks, each bearing his numb 
and also a serial number: 1, 2, or 3. In 
coming in the morning he delivers to the 
time-keeper check No. 1; the next time 
that he enters, No. 2; and so on. He may 
not leave the works without giving up the 
proper check. If he work overtime he has 


a fourth check, numbered 4 


As in America there are only two divis 
ions to the regular work day,-there are 
there used only two checks, regularly, and 
three where overtime is worked. 

The check system has the following dis- 
advantages: 

(1) Workmen can exchange checks. If 
a high-priced workman stay away, he can 
give his checks to a cheap man, so that the 


will be credited with the day’s 


absent one 
wages he would have earned: the twa 
dividing the difference 
(2) If a workman is discharged, he can 
take his checks with him. For 900 work- 
men there are needed about 1,000 hooks, 
and as many sets of numbered checks 
(3) Where the establishment has more 


than one entrance, a workman must Ww: 


order to hang his 


enter the same one, in 
check on the right hook, and always go out 
through the same one, in order to get his 
check again. Where assemblers are sent 
out in different directions, this is especially 
disadvantageous. 

(4) Such checks can be bought by any 
workman without much difficulty 

(III.) The Registering Clock With Pa- 


per Strips. There are two kinds of these: 


(a) With Printing Lever. Some firms 
have such time registers which print the 
time on a continuous paper strip, accessible 
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These People Use The 
SIMPLEX SEALER 


Montgomery Ward & Company 

Pennsylvania Railroad Company 

U. 8. Government Depts., Washington (5) 

City of New York (6) 

General Electric Company 

Curtis Publishing Company 

Hapgoods, Incorporated 

Bell Telephone Companies of Chicago. New 
York, St. Louis and Denver 

Western Electric Company 

Cluett, Peabody & Company 

R. G. Dun & Company 

Merganthaler Linotype Company 

Success Magazine 

Bank of Montreal 

Parker Pen Company 

The Royal Tallors 

David C. Cook Publishing Company 

National Bank of Commerce 

South Bend Watch Company 

Colgate & Company 

Phelps Publishing Company 

Hartford Fire Insurance Company 

F. W. Woolworth & Company 

Spiegel, May, Stern & Company 

international Textbook Company 

Cosmopolitan Magszine 

New York Edison Company 

Butterick Publishing Company 

Baldwin Locomotive Works 

John Wanamaker 

Travelers Insurance Company 

Chattanooga Brewing Company 

Joseph Adier & Sons 

Southern Machinery 

The Prest-O-Lite Company 

Marshall-Weils Hardware Company 

Illinois Seed Company 

Henry Bosch & Company 

National Life Insurance Company 

System Company 

Albert Dickinson Seed Company 

Cleveland Trust Company 

Southern Pacific Railroad Company 

California Fig Syrup Company 

National Republican and Democratic 
Committees 

Union Pacific Rallroad Company 

Ridgway & Company 

American Letter Company 

J. W. Kidd Company 


and several hundred more 


Your Customers Will Use 
It Soon 


Per Hour 


SIMPLEX ELECTRIC 
on special tubing stand 


6,000 Envelopes 


Sealed and Stacked 


neatly and securely. One operator prepares the 
mailin less time and in better condition than six 
can do by old methods 


Stop and Think 


what a risk yourun when you entrust the sealing 
of your valuable mail to thoughtless boys and giris. 
Can you afford to let your customers, who depend 
upon you for up-to-date advice about office equip- 
ment, to remain in ignorance of the speed, accur- 
acy, neatness and security of this wonderful 
machine? 



































Reg. U.S. pat. Of. 


Hand-Power 
Machine 














° 
Hand or Electric 
We are pleasing new people with these 
machines every day and we want to add 
you to the list. If you have anything over 
two hundred letters a day you can afford 

to have one of our machines, and you 
don’t have to pay a cent for it until you 















are convinced by a trial in your own mail- 10-day 

ing room that it is all we claim it to be. FREE 
SIMPLEX MFG. CO. os 

90 West Street 315 Dearborn Street — 

sition. 





NEW YORK CHICAGO 


This is the only Automatic Envelope Sealer. One operation does the whole work. 














THE 
ROGERS 
ADDRESSER 


does fastest work 
at least expense. 
It saves labor 
while getting best 
results. 







Save Time, Labor and Money 


The Rogers Addeesset 


gq Its use means creation of new trade—closer touch with old trade. 
@ THE ROGERS ADDRESSER Increases Business—Lessens Expense. 


@ Addressing, Heading, Filling in of all kinds, including Circular 
Letters—AT ONE-FIFTIETH OF TYPEWRITER COST. 

@ The Rogers Addresser is MORE than an Addressing Machine. It 
cuts down Typewriter and Printing Expense. Let us tell 
you how 


@ The machine 


be printed 


with automatic feed of both plates and matter to 


@ The machine which combines accuracy and perfection of work 
with greatest speed 


@ The machine which occupies least space and is noiseless. 


a 
a s @ Simple and cheap to operate. Quick and certain in results, with 
KS - ; - Rit “ar . 
no Repair Bills—a complete Card Index System. 
~~ . @ The use of the Rogers Addresser will stimulate your business, lessen your ex- 


pense and increase your profit. " 








An exact reproduction of best typewriter work from clean, 
durable rubber type. Individual metal type, ribbon printed, if 
desired. Compact, noiseless, cheap to operate. No repair bills. 
Work always out on time. The machine is its own best argument. 

The Rogers Addresser is the Machine of Merit. 





The Rogers Addresser Co. 


10-12 North Desplaines Street 
Chicago, U. S. A. 
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to, and removable by, only the pr 


ploye On this strip there are print 

line on the left side numbers 

ploves in the order in which they 11 

Each workman does this for hims 

strip is long enough for from 50 200 
names nd wide enough fort 

umns—three for coming, three f yoOIng 

There is a lever rotatable ab 


ter of the dial, which latter bear 


man’s number. The incoming man 
brings the end of the lever Dp is 
number and presses the lever. t rints 
in the proper column of the papet rij S 
number and the hour and mi 
times daily (six, if overtime is worl this 
ope ratiot1 1s repeated Che 
pastes the strip in a book for 

As this system insures tl 
rightly en, it is satisfactory 
prietor and workman Pw 
not print their numbers and times at once 
As the rkman can see throug 


pane the record which hi 


need not fear that it is false \s 
keeping clockwork proper at 
| registering mechanism art 
| 
; each other, this permits of the em; ment 


of-a high grade of timepiec 





The record strip for 100 


The Chair De Luxe} 


F oO R fourths ide Four lines - ; rd 





° ° are het! ¢ en 

Banker, Capitalist or Merchant [000° 1 60 20 90 
? 1:00 6:00 7 05 

a 7:01 12:02 1:00 6:00 
4 6:55 12:01 6:55 9-45 
The us tr time-registering appat iT 
recording the time spent 1 1 bs 
5 is lwantagenwa { a : J 

have a quiet dignity of design, a refined elegance of finish and , s n I irg 

. ments 

workmanship which make them a necessity in every well ih). With “Miers. and Tickets. Avcthas 
appointed suite. A workmanship and finish that command—a kind of registering timepiece | 
: . ~~ workman special ke ; tl s 
price that is sure to effect a sale > pecia y. w | 
enabled 1 print upon the pap c ' 7 
DEALERS:-If vou pride vourself upon handling only times of s coming and going. lez teas 

best, you should see our catalog and know more about our key with the gatekeeper Part 

from such a clock is here show1 


line It is adequate for every business need 


Tee B. L. MARBLE CHAIR CO. | *™” 


BEDFORD, OHIO, U. S. A. 6:49 


0:95 
7:01 
7-04 
— w ro 12:00 
12:02 
| 12-03 
| 


Paper Strip of a Register Clock With 
Special Keys. 















The Taft-Peirce 
Manufacturing 
Company 





g We develop and manufacture 
high grade mechanical specialties 
on the contract basis. 









(1V.) The Time-Registering Cl \ 
Slips. This is seldom used for 1 ring 


A | the entire day; it is, however, very lvat 


tageous for distributing the times 







@ We have the largest establish- 
world in our lne, con- 






ment in the 






ducted solely on the contract basis. various jobs each day 
Woonsocket, @ We can handle any sized contract. ( ontract For the entering the times of cor nd 
going it has the disadvantage that 1 












R. L. 


. . 1 1 
@ Our proposition is particularly 
attractive to new enterprise 


not be very difficult for the 


Figure Means stamp two tickets on coming ‘ = af 


to give one of these to a maz 







@Send for our literature before 
building a plant of your own. 


1 


e late; or to alter the date of one of them 
An Assured Profit | and use it some day when he came lat¢ 








In order to enable the workmen to get 


to work promptly, the stamping of the time 


cards is in many large establishments not 
done at the main entrance, but at that 
each shop 

In the shops of Ludwig Loewe & Ci 
Jerlin, the workmen enter through the 
washroom and change their street clothes 
for work suits; each goes to his special 
shop, where he stamps his own time card 
At 11:45 and at 6 the process is repeated in 
reverse order In addition to the hour for 
dinner, 15 minutes are allowed for this put 
p¢ S¢ 


DURABILITY TEST FOR SPRINGS. 


\ very interesting mechanical test was 
recently made at the Royal typewriter fac 
tory in Hartford, Con \s is well known 
to all users of the Royal Standard Typ: 


writer, this machine employes a long spiral 


spring in connection with the key and type 
bar mechanisn This spring consists of 220 
coils, which is claimed by the Royal Com 
pany to be about three times as many as 
contained in similar springs on any other 
typewriter The Royal springs are ther: 
fore very elastic and very durable Just 
how durable they are, is a question which 
has never been definitely answered, for 
none have er worn out as yet. Recently 
however, E. J. Manning, factory manager 
and superintendent, nstructed a mechan 
ical device for testing these springs \ 
full set of springs of uniform length and 


tension, having first been carefully tested 


by accurate spring gauges, were attached 
to this mechanical device, which was mad 
to operate all the springs at once, giving 


to each spring precisely the same action 
as it would receive in actual typewriting 
The device was operated at the rate of 500 
strokes per minute, and the test continued 
without interruption for eight hours each 
day for 20 days. Each spring therefore 
received 4,800,000 strokes, which is equal 


to five years steady us The springs were 
then tested again by the spring gauges, 
and it was found that neither the length 
nor tension of any one of them had varied 
in the slightest degr Mr. Manning says 
that he is confident a test of twice the 
length of time would have resulted the 
same. This speaks well for the quality of 


materials used in the Royal 


MAILOMETER CO. OPENS IN NEW 
YORK. 


The Mailometer Company of Detroit 
manutacturers of sealing and stamping ma 
chines, have just opened an office at 823 
824 World building, New York, in charg 
of J. T. Schweiger, where they have a fine 
suite Here they will always have on 


hits 


exhib heir well known and popular 


sealing ind stamping machines Mr 


Schweiger reports that the prospects for 
business are very bright, and they are ex- 
ceedingly pleased with the progress they 


have already made. 
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TRANSFER CASE. 





Letter and Cap 
Size. 

In units of two 
drawers. 

Offers unlimited 
expansion both 
horizontal and 


vert ical. 


Two units high 
form a perfect four 
drawer vertical 
file. 

Each unit com- 
plete ‘in itself—no 
extra tops or bases 
required. 

Solid wood draw- 
ers withdove- 


tailed corners 





Drawers have 
roller bearings and 
support them- 
selves when pulled 
out to their full 
length. 

Made of Michi- 
gan Gray Elm. 

Fumed finish. 

Best all wood 
Vertical Transfer 
Case on the 
market. 

High grade 
throughout. 

Not boxes mete- 
ly nailed together 
—but Macey Qual- 
ity in materials, 
cabinet work, fin- 
ish and trimmings. 


Ask Your Dealer for Them. 


Write Us If He Does Not Have Them in Stock. 


MeeNiacey Co. 


GRAND RAPIDS, MICH. 











Story of a Plan That Failed. 


HEN Bobby Burns sang, “The best 

W laid plans o’ mice and men gang 

aft agley,” he knew nothing of the 
typewriter, nor had he any inkling of how 
woefully one Mr. Williams of Chicago, erst- 
while of St. Louis, Pittsburg, Kans., and 
other places, would get himself into hot 
water by the ganging agley of a well laid 
plan. We refer to Mr. Williams by the 
name he claims. He says that his front 
cognominal appendage is Frank, which 
doesn’t appear to fit him so well as “Ah 
Sin” fitted the Chinaman whose smile was 
“childlike and bland.” Indeed, it appears 
to be Mr. Williams’ lack of that frankness 
which should be the basis of all properly 
conducted commercial transactions that has 
brought him into his present predicament. 

Mr. Williams was out of funds. This 
fact would not be either startling nor des- 
perate were it not that he lacked some- 
thing else. He had a good suit, kid gloves, 
fresh linen and a gold watch. His nails 
were properly manicured and his hands 
lacked the horny callousness indicative of 
toil. But he was temporarily embarrassed, 
nevertheless, and scorned alike the fatigues 
of labor and the temporary alleviation of 
the cheap “touch.” He determined that his 
wits must do for him what his hands would 
not. 

The young gentleman lays claim to seven- 
teen strenuous years, but he looks older 
He is a tall stripling, with dark hair and 
pallid skin. When he entered the office of 
the Fox Typewriter Company on Dear- 
born street a few weeks ago his appear- 
ance suggested a young man of good posi- 
tion. His clothes were neat and his lan- 
guage betokened education. He stated to 
Mr. Messerschmidt, the bookkeeper and 
cashier, that he represented the American 
Mutascope & Biograph Company of New 


How a Sleek Gentleman Tried to Make 
Money Out of Typewriters and 
Fell Down at It. 


York, and that he had desk room with the 
Schiller Film Exchange in the Schiller 
building. His company, he said, did much 
business French moving picture 
makers, and for correspondence’ with 
French houses he used a new Fox type- 
writer equipped with French script char- 
acters. Unfortunately the letter “h” had 
got broken, and he desired to get a similar 
machine to use while the Fox people were 
getting another letter with which to repair 
his machine. 

But the Chicago office of the Fox Com- 
pany had no machine in stock of the kind 
wanted, and Williams consented to use a 
regular machine while repairs were being 
secured for his own. But here, fortunately, 
Mr. Messerschmidt got an impression that 
he would like to have some security before 
he loaned a machine toa stranger, diplomat- 
ically insisting that he would have to have 
the French script machine to know what 
style of letter to order from the factory. 
Williams consented to this and agreed to 
give the delivery boy his machine when the 
new machine should be delivered to him 
the following afternoon. 

To make a long story short, the boy de- 
livered the new machine, was met in a hall- 
way of the Schiller building by Williams, 
who represented that the manager of the 
Film Exchange was out and he had no key, 
and smoothly persuaded the delivery boy 
to leave the machine in a tailor shop next 
door, representing that the office would 
be open the following day, when the French 
script machine could be got and taken to 
the Fox office. 

On boarding the elevated train that even 


with 


of the 


department 
told Mr. Messerschmidt that the boy had re- 


ing the foreman repair 


turned without the machine. The next 
morning at eight o’clock the boy was called 
upon the carpet and made statements as 
related above. He and another boy 
immediately sent to the Schiller building 
and told to find Williams and bring back 
one machine or the other. They called up 
shortly, saying that the machine d 
the previous night had been taken 
Williams; that the Schiller Film Exchange 
did not know him and that there 
French script machine in evidence 

Mr. Messerschmidt took the car immedi- 
ately for the city hall and laid the 
before the police department. Description 
of Will and two 
plain clothes men were detailed on the case 
Mr. Messerschmidt then returned to his of- 
ficeand began calling up the different type- 
writer exchanges. Two stated that a young 
man had been around that morning trying 
to sell a new Fox machine, but they had 
not offered him all he wanted for it and he 
A third exchange on La 
Salle street said that the young man had 
come in and that they had made him an 
offer which he accepted and he had agreed 
to bring the machine in in fifteen minutes. 
Mr. Messerschmidt called up detective head- 
quarters and-a plain clothes detective 
sent to the La Salle street exchange, where 
he met Mr. Messerschmidt and both awaited 
the young man in the back room of the 
store. About 2 p. m. he appeared, proved to 
be Williams and 


rested 


were 


elive red 


away by 


was no 


matter 


lams was sent toall stations 


had gone away. 


was 


was immediately ar 

That afternoon one of the exchanges to 
which Williams had offered the machine, 
called up the Fox office and asked the 
whereabouts of the young man. On learn- 


ing, they sent a man to the Harrison street 


Let The Buffum Automatic Card 
Press Do Your Work. 
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This wonderful machine is now ready for the market 
impressions per hour, 
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police station and found Williams to be the 
same man who had a few days before sold 
them a new Remington machine, which 
they had in turn sold to a Remington’ cus- 
tomer. The Remington Company was 
notified and it was found that Williams had 
worked substantially the same game on 
the Remington office that he had attempted 
to work on the Fox The exchange there- 
upon returned the machine to the Reming- 
ton office, losing the price they had paid 
Williams for it. The Remington office then 
swore out another warrant charging Wil- 
liams with the theft of the machine. 

The case came up the following morning 
before Judge Fred L. Fake and was con 
tinued until November 16, when the court 
went into the matter in some detail. Wil 
liams claimed to have a brother in St 
Louis in good circumstances, and said that 
his parents were wealthy and lived in Pitts- 
burg, Kansas. Telegrams sent by the po- 
lice to these places and others he men 
tioned, disclosed no wealthy relatives but 
did bring out the interesting fact that he 
is wanted in two places in Missouri and 
one in Kansas for crooked work. One 
telegram from a Kansas chief of police 
asked, “Will Williams return without 
requisition?’ On being questioned by 
Judge Fake, Williams, between sobs, ad 
mitted that he was wanted in Kansas and 
Missouri for selling typewriters that did 
not belong to him, and he admitted in toto 
his similar misdeeds in Chicago. He clung 
to his assertion that his brother or his par- 
ents would help him out, and the court, to 
make sure of the existence of these sup- 
posed relatives, allowed a continuance until 
November 24, saying that he did not want 
to send a boy to jail until he was sure there 
was no hope of rescuing him and putting 
him in the way of a decent life 

When the case came up again on Nov 
24 Judge Fake solved the riddle by sending 
Williams back to Kansas to be dealt with 
there. A clipping received from one of our 
subscribers at Pittsburg, Kans., indicates 
that Williams’ operations have been more 
extensive than at first announced, several 
firms in that part of the state having lost 
typewriters through his operations. 

The moral of the foregoing story is that 
typewriter dealers and typewriter agencies 
are altogether too easy in letting go of val- 
uable goods without due security. This is 
not a criticism of any one house, for it ap- 
plies to pretty nearly every concern in the 
business. Something ought to be done. The 
list of stolen machines is appalling already, 
and typewriter men should adopt some 
better means than are now in use to see 
that they put their property in responsible 
hands before they part with possession. 

When you can’t drive, lead; and lead be- 
fore you drive, and then forget to drive. 


The Weeks-Numan Company, 39 Park 
Place, New York, have been unanimously 
elected to membership in the Stationers’ 
Board of Trade of that city. 
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NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 






































Natural Method Stamp Affixer 


The first practical stamp machine ever made at any price using ordinary 
postage stamps, and applying them far more rapidly than by hand, to any 
kind of mail 


Ordinary strips of stamps can be used, 
but rolls of 500 or 1000 (either 1c or 2c) will 
now be supplied by your Postmaster, and 
this makes the Natural Method Stamp 
Affixer still more effective 

No matter whether you use $1 or $10 
worth of stamps a day, this ingenious sim- 
ple little device will soon save many times 
its cost. There is no mechanism — no 
moving parts 


The “‘N. M.”’ Stamp Affixer 


(Does the work of a $100.00 machine) $ 1 p will N ly S 
Your Postmaster Wi ow Supply Stamps 

The Expert Stamp Check in Rolls—500 or 1000—lIc or 2c 

(A system for stopping losses) 


The N. M. Stamp Affixer alone sells for $1.00. The Expert Stamp Checking 
system is well worth twice that, for youcan keep a positive check on every stamp 
used, with very little trouble, saving waste, loss or theft of stamps. Both 
sent for a $1 bill and we will return your money if, after ten days’ trial, 
you are not perfectly satisfied 


The Natural Method Stamp Affixer Co. 
78 State Street, Detroit Mich. 
AGENTS and SALESMEN write quick for novel selling 


plan on this new fast seller. Every business house buys 
one to six or more. Sample, wholesale terms and out- 
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per mirute 
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OUR SPECIAL WHOLESALE LIST 
L. C. Smiths, Underwoods, 


Olivers, Remingtons, 
Smith Premiers Etc. 


Large Stock enables us to make 


PROMPT SHIPMENT 
Get In Touch With Us. PRICES and SERVICE right. 


TYPEWRITER EMPORIUM 


Established 1892 92-94 LAKE STREET, CHICAGO. 





Including 


Our 





ROTEX-COPIERS 
CARBON PAPER 





WENTY-FIVE years ago the commercial 
world was sorely troubled: the advent of the 
typewriter had made the old - fashioned 

screw copying press more obsolete than ever 
A new method of obtaining copies of documents 
was sorely wanted 

Twon *w methods were provided—the dirty 

mudgy carbon, and the rotary copying press 
Ne — was satisfactory. 

Following the line of least resistance manufacturers started in to improve carbon paper, until really decent 
carbon paper was produced at a price which would give fair copies 

The Rotary Copier was left entirely undeveloped 

The carbon process has been developed beyon( itself and is still found wanting 

The “Rotex"’ Copier has therefore been proiuced, and we claim for it that it is the only perfect 
agent known 


DELIBLE. 

THE ROTEX IS FOOL-PROOF. 

THE ROTEX WILL PRODUCE TWELVE COP.- 
IES FROM ORDINARY RIBBONS 
ON ANY PAPER, AT ANY TIME, 
IN ANY PLACE. 

THE ROTEX PAPER CAN BE STORED FOREVER 
AND STILL BE GOOD. 


ORDINARY RIBBONS. 

THE ROTEX PRODUCES PERFECT COPIES FROM 
ORDINARY INK. 

THE ROTEX PRODUCES PERFECT COPIES ON 
ANY COPYING PAPER. 

THE ROTEX USES ONLY ORDINARY PURE 
PLAIN WATER. 

THE ROTEX PRODUCES PERFECT RESULTS IN 
ANY CLIMATE. 


Using the Rotex with Rapid Roller Ribbons is a tiresone process. You get so many copies that repetitior 
becomes monotonous 
Everyon e needs a Rotex. We want dealers to help us han lle our trale. Territories are now be a te 
lic at + 


Art Catalogue and full particulars postfree on apr 


THE ROTEX MANUFACTURING 0, 309 Broadway, New York 
or THE ROTEX MANUFACTURING CO., Ltd., Albert Works, Stratford, London E. 








NEW AGENCY IN NEW YORK. 


The Modern Banking Devi Company 
of 141 Broadway, New York, which is now 
under the management of C W. Smith, has 
just eived the new model of its Check 
Endorsing Machine, full det vhich 
wel ylished a month or two ag It 1 


greatly improved, and is now as 


less in action as it is possibl 

fn nery to be. It stamps a check with 
an endrosement at any desired position o1 
the check and picks it up and ts it 
ona shelf at the back of the macl with 
great rapidity Machines aré¢ being 
made in quantities at the fact n Eri 
Pa d active*steps will shortly be tak: 
to bring the machines prominently befor 
the pul 

Ch company has also acc h 
agency of the Modern Adjustable St 
this city. This stand is very solidly built 
having iron standards, with oak top and 
two drop sides, which when put up make the 
stand 36 inches long \ leading feature of 
this stand is that it is adjustable; the top 
can be raised or lowered a distance of six 
inches [his makes it very suitable for 


typewriters, adding machines, letter presses 


and a variety of other purposes [It will 


retail at a very fair price 


The Neilsen Mailing Machine Company 
of Erie, Pa., will also be represented by the 
Modern Device Company heir product 
consists of a very complete addressing ma 
chine, stencil cutting machines, envelope 
sealing and stamping machines, and auto 


matic machinery for folding, wrapping, seal 


ing, pasting and addressing 


A WORD FROM THE BATES MA- 
CHINE CoO. 


Office Appliances is in receipt of a ter 
and circular from the Bates Machine Com 
pany, of Brooklyn, N. Y., giving a rd 
of explanation regarding /the temporary 
injunction mentioned in our last issue re 
straining them from the use of tl rd 
“Numbering” in the title of their com 
pany and upon their product 

It appears from the circular that for 
some years the company used the title 
“The Bates Machine Company but as 
there is a boiler manufacturing mpany 
in New York of the same name, it was de 
cided last January to put the word im 
bering nto the company’s title, making 
it read, “The Bates Numbering ne 
Company,” in the belief that this d 
serve to identify the company’s business 


and avoid confusion 


This change the Bates Manufacturing 
Compan) New Jersey, objected t nd 
brought suit securing an injunecti 
stated The Bates Machine Company has 
comphed with the order of th id 
has discontinued the us« f tl d 
“numbering from its corporate 
The Bates Machine Company an nces 
that it guarantees to protect any dealer 
from loss or damage due to selling or of 
fering for sale any of the machines of its 


ture 


manufac 








[he Bates Machine Company, in its cir 
cular says that the Bates Manufacturing 
Company was the first mpany organized 
by Edwin G. Bates, tl nventor, designer 
and pate of the Bates machines for 
numbering; that Mr. Bates left the Bates 
Manufacturing Company fourteen’ years 
ago and organized the Bates Machine Com 
pany hi s, the circular. states, the 
owne! the later patents and improv 
ments tes 


CONGRATULATIONS, MR. CAMPS! 


Louis D. Camps, sales manager of the 
Roval ypewriter Company, is the recipi 
ent of congratulations from his many 
friends. and it is said he is developing a 
peculiar nformatio1 it the muscles of 
his right arm, due to handshaking and to 
frequent reaching into his upper left hand 
coat poe ket for his cigar case 

The cause if the demonstration is. the 
presence in his home of Master Edmund 
Palmer Camps, who was born on Novem 
ber 16, and tipped the scales at eight 
pounds The youngest member of the 
Camps hous id is quite as vigorous a fel- 


low, according to his size, as his sire, and 
while he is 


vocabulary, it is quite safe to assume that 


yet somewhat limited as to his 


Mrs. Camps understands everything he 
Says 

To Mr. and Mrs. Camps Office Appli 
ances extends its heartiest congratulations, 
and trusts that Edmund Palmer Camps 
will grow up into a manhood which will be 
an honor to his country, his parents and 


his name 


STILWELL MAKES DEAL WITH 


MONARCH. 
The business of the Monarch Typewriter 
Company for Syracuse and central New 


York has been transferred from the regular 
Monarch sales office in that city to the Chi- 


cago Typewriter Exchange \n arrange 
ment has been made with the Monarch 
[Typewriter Company and George R. Stil 
well, manager of the Chicago Typewriter 
Exchange ereby Mr. Stilwell has the 
handling of the Monarch business for Syra- 
cuse and contingent territory. Mr. Stilwell 
will now feature the sale of the Monarch 


nachines and as he has added very mate- 
rially to his staff of sales people it is pre- 
dicted that he will meet with great success 


NEW TYPEWRITER DISAPPEARS. 


The Soulis-Newsome Typewriter Com 
pany, Ltd., of Halifax, Nova Scotia, sole 
dealer for that province in the-L. C. Smith 


& Bros. typewriter, reports that a new L 
C. Smith machine, model 2, No. 57,136, has 
disappeared from their office. The company 


believes tl machine to have been stolen 
and says it will perhaps be found in the vi 
inity of Bos 

We suggest that dealers scan the num 


bers of L. C. Smith machines which may 
have recently been offered them by stran- 
gers 
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Price $85.00 





The Latest Thought in 
ADDING MACHINES 


The adding machine that 
combines the minimum of 


cost with the maximum 


of efficiency. Capacity 999,999,999 





A broad etatomens: But we want the opportunity to prove it to you. If given the opportunity, we 
will prove to you that the Mercar am Addir g “ue " embodies all the good teatures of the high-priced 
adding mac 1es coqutanes with atur its own that make it to stand alone in et.iciency 
lespite the tact that it cos . LESS THAN HALF THE PRICE 

If you area s progressive dealer—t! yo ortunity to doa bigger business in Adding machines 
han you have ever done be_ore 

THE {ONL Y LOW-PRICE - MA ACHINE THAT a ubtracts, multiplies, divides, figures di counts 
and chain discounts, with te ental figuring or guessing 





The Mercantile ‘adding Machine is—in brief the latest thought in addirg and 
calculating machines, consumma ed as a resul: of 20 years of thought and experience. 


MERCANTILE ADDING MACHINE COMPANY 


NORWALK, CONN 


Let us show you that the Mercantile Adding Machine lives up to the claims we make for it. Come 
municate with u We send the M yr 30 days’ trial to any business house in the U 
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THE MAGAZINE OF OFFICE EQUIPMENT 
THREE MONTHS’ TRIAL SUBSCRIPTION 25 CENTS 
















Carbon Paper 
Gives Satisfaction 
and Holds Trade 


Good carbon paper is the opening wedge for developing 
a profitable and permanent office supply business. 


Carbon Paper and 


Typewriter Ribbon 


Pa Sell these and your customers 
co Dy md “*The Pink will come back for more, and 


2 of Perfection’’ for other things, too. 


If you prefer another grade, we also make 


Aurora—Maple Leaf—Clover—Diamond—Thin-O 


Our typewriter ribbons are manufactured by us from the best grade 
nainsook—they come in all colors, to fit any machine. They are 
positively non-filling—have strictly i indelible < vlors—and giveasharp 
even letter all the time. Remember, we sell neither to consumers 
nor catalog houses. Our business is wholly with the dealer. Give 
us the chance to co-operate with you in pushing Carnation 
Carbon Papers and Ribbons. 


Miller-Bryant-Pierce Company 
Main Office and Factory, AURORA, ILL. 
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SOME DETAILS OF NEW MODEL on roller bearings, so as to avoid friction paper into the machine and insures ac- 


VICTOR NO. 2. and permit perfect freedom of adjustment. curacy, as it is adjustable to any point on 
The Victor Typewriter Company of 812 The company has also added a new vari- the scal 
Greenwich street, New York, is now placing able line spacer. By a slight movement of The Victor has recently been making 
upon the market its Model No. 2 Victor the right platen twirler the platen is made very rapid strides in public favor, and these 
This machine has some new features of in free to be turned any distance, so as to improvements are bound to lead to still 
terest, which tend to improve the machine accommodate ruled lines or special forms larger sales in the near future. 


SOBY RETURNS TO THE REM- 


and make it even more popular. The key 
levers, which. were formerly of wood and 
composition, ate now made of steel. These 





add materially to the strength and beauty INGTON. 
of the machine, and being gracefully formed, The announcement has just been made 
give a finish to the machine that could not . LO ‘sa that John F. Soby has been appointed man- 
otherwise be acquired The steel levers a" ic 7TO* Yr ager of the Remington typewriter office 11 
moreover materially lighten the touch “ _ ee Pittsburg 

The connections between the key levers | a — The return of Soby to the Remington 1s 
and the typebars have been improved so as eses2e?”? a yet one of the most important of the personal 
to produce a key action that, while being née aes 27+? news items which the typewriter trade has 
soft and smooth, is yet snappy and r = » heard during the present month 
sponsive. The key lever tension has in It is perhaps hardly necessary to recount 
dividual adjustment, so that an even tension the career of a man so well known as Mr 
is obtained on all keys, resulting in a neat THE VICTOR TYPEWRITER Soby He is one of the Remington Old 
and uniform appearance of the writing Guard At the time of his resignation some 

this machine is th This device also tends to lengthen the wear- years ago to go into another line of busi- 


Another addition to 


back spacer. A special key is provided for ing abilities of the platen ness he had already seen more than twenty 
the purpose, on touching which the carriagé¢ The new escapement can be readily ad- years of Remington service. The most im- 
may be moved back one space at a time justed to the highest speed, and carriage portant positions he held were those of 
until the desired point is reached. ball bearings make the carriage firm at any manager of the Remington office in Phila 

\ still further improvement has been ef point of the scale. It has always been pos-  delphia and head of the Remington school 
fected in the paper fingers. These are so sible to write in two colors on the Victor, department at the executive offices in New 
arranged as to permit erasures to be mad and the ribbon index indicates exactly which York. During all of his career with the 
on carbon paper copies without removing color will be printed when a two-color rib- Remington Mr. Soby has had a splendid 
the work. The fingers may also be so bon is in use.. This device is conveniently record as a business getter, and it is as 
placed as to carry the narrowest strip of located close to the keyboard. The built-in certain as anything can be that this reputa- 
paper, or they may be moved to the ex tabulator is very efficient, and can be used _ tion will be more than sustained in his new 
treme ends of the scale. They are placed’ either as a great convenience in feeding field of labor. 





STOCK the GRAND RAPIDS 


drop center typewriter desks. They are constructed of quartered white oak and 
birch with genuine mahogany drawer fronts and bed. Thick, five-ply writing bed. 
Ten-inch raised drawer fronts. HeavyS6lid raised panels. Dull rubbed finish and 
self-locking drawers, with movable partitions. 


DEALERS 


You are losing money if you don’t include a 

















line of high quality office desks in stock. 
It establishes your business on a firmer basis, 
and every sale means a handsome profit. 





A full line of samples will be shown on the first 
floor, Furniture Exhibition Building, Grand 
Rapids, Mich., during the season of January, 
4 1910. E. B. Caldwell and Thos. R. Newitt 


tn charge. 
Kanes ay 


\V'37 Grand Rapids Desk Co. 


YS ' MUSKEGON, MICH. 


























F. A. ROBINSON, NEW UNDERWOOD 
BILLING MANAGER. 


The vacancy in the management of the 
billing department of the Underwood Type- 
writer Company caused by the premature 
death of William H. Riggs has just been 
filled by the appointment to that office of 
F. A. Robinson. Mr. Robinson has had 
considerable experience in the billing field, 
and is well qualified, if any one is, to man- 
age this important department. His first 
acquaintance with typewriters began about 
ten years ago in Chicago, when he sold the 
Elliott-Hatch typewriters. He was with 
the Elliott-Hatch Company in Chicago for 
about four and a half years, when he went 
west, and took up the sale of correspond- 


ence machines for the Fox Typewriter 
Company. He subsequently joined the 
staff of the Underwood Company, selling 


correspondence machines. The charms of 
Chicago once more enthralled him, and he 
returned there, taking up again his old 
love, the Elliott-Hatch, with whom he re- 
mained for two years. While manager of 
the Minneapolis office of the latter com- 
pany, he decided to handle the Underwood 
Biller, and for the past year and a half has 
been actively engaged in spreading the ad- 
vantages of the Underwood billing machine 
among the railroads all over the country. 
His great success in this field of endeavor 
justified the management of the Under- 
wood Company in placing him in his present 
responsible position. That he will make 
good goes without saying—he is bound to 
do so—and he has the hearty good wishes 
of all who have had the pleasure of work- 
ing with him in the field and in the office. 





NATIVE ARABIC FIGURES ON THE 
BURROUGHS. 

The Burroughs Adding Machine Com- 

pany has just sold a machine to a race to 

an adding machine of like quality 


been sold. This is a 


whom 
has never 


Nyhy > ; 


/|2] 3] 4 [s]6 Y1¢ 19 | 0 


before 














machine with native Arabic figures for 
which Waterloo Bros. & Layton of Cairo, 
Egypt have closed the sale. 

This 
figures of a design never seen in the Bur- 
roughs factory and were made from prints 
furnished by Mr. William West of Water- 
Bros, & The cut shows the 
Arabic their better known 


Burroughs required especially cast 


loo Layton. 


numerals and 


equivalents. 





We are pushed into progress by neces- 
sity. Evolution is  nature’s safeguard 
against annihilation. In Australia it is said 


the rabbits in some sections are so numer- 
ous they are developing the ability to climb 


trees there is no longer enough 


because 


food on the ground 
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The Multigraph 
= =— Saves Half 


Printing 
Charges 








A Perfect Office Printer 
and a Multiple Typewriter 


r— The Multigraph is two machines in one, and offers two chances for savings in any 
business office. It not only prints all kinds of office forms, but produces typewritten 
form letters equal to hand-typed. It not only saves 50% on job printers’ charges for 
printed matter, but turns out typewritten matter faster, better and cheaper than any 
duplicating device. This machine can be operated by the office boy or girl—the type 
is automatically set and distributed 


3,000 to 6,000 Original Copies per Hour 


The capacity of the Multigraph is double the production of a printing press in pro- 
ducing office forms, and equal to the work of 100 typewritersin doing typewritten work. 
Because of its large capacity and fine quality of work, this machine readily pays its cost 
over and over again in any average business office. Electros can be used if desired, 
. direct inking attachment is also supplied. The Multigraph also works toward 
systems in business by providing the various small forms that never would be 


rrinted without it 


Let Us Send You Samples 


forms printed on the Gammeter Multigraph, together with a Multigraphed type- 
written letter addressed to you personally. Simply send us your name and the nameof 
and the position you occupy. We will also send descriptive booklet or 


and 
better 


ie): 


} 


your firm, 


catalogue 


AMERICAN MULTIGRAPH SALES COMPANY 


1804 Case Avenue Cleveland, Ohio Branch Offices Everywhere 
Canadian Office: 28 Adelaide Street West, Toronto, Ont. 


European Selling Agents: The International Multigraph Co., 79 Queen Street, London, E. C. 











PRINCESS COVER 


Papers for Catalogues and 


STAR Manifold LINEN 


Add quality and distinction to printed matter. 


We also make Paper for Carbon Manifolding 
in all its branches. 


C. H. DEXTER @ SONS 


Windsor Locks, Conn. 





Marca de Fabrica—“Princess” 
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The man who wants the best A 
will find it in the Moon. 


When you sell a 


PON DESK 


ee oe ou are merely placing the sales 








mphasis just where he wants it—following the chan- 
nel of least resistance 

He may be particular about the style, the 
finish, the stock, or a hundred other de- 
tails, but the 


MOON DESKS 


are mace for just such par- 


ticular people and 






Dealers 


are as exclusively 
high-class as the 
desks which they sell 


they will meet his 
exvpectations 
the utmost 
detail 


They are all making money. 


They find Moon typewriter 


desks especially good sellers 


Moon Typewriter Desks 
Bive the customer com- 
plete satisfaction, and pay 
the dealer a big profit. 






Write at once for our Catalog and proposition. 
SEE OUR GRAND RAPIDS EXHIBIT 
3rd Floor Manufacturers Bldg. 

GRAND RAPIDS, MICH. 
R. E. Moon in charge. 
F. M. Barton 
MOON DESK CO. 


MUSKEGON, - - MICHIGAN. 















WILLIAM STABLEFORD, PRESIDENT, 
ROTEX MANUFACTURING CO. 


Now that the Rotex Manutact ¢ Com 
pany has become an Ameri titutior 
with a capital of $150,000 an¢ 
of officers, it affords us mu 
say a few words with regar 
dent, William Stableford 
it will be seen that nat 
with Mi Stableford. and hi 
robustness and a supera 
looks. which some of us ca As 
will be observed, Mr Stablet l 
dier of the King Not only that t he has 
served His Majesty 1n pea 
He served through the Aft 
honor t himself and his 
today commissioned as First 
the Seventeenth Battal 
regin 














ABOLISHES 


1. Loss of Time 
2. Smutted Fingers 


by means of a self-adjusting carbon. 








Special Proposition to Dealers. 


THE SIMPLE ACCOUNT SALESBOOK COMPANY 


FREMONT, OHIO, U.S.A. 


also Manufacturers Account Systen and Count 














WILLIAM STABLEFORD 


Krom peaceful acts we 
to warlike ones, and so it was Mr 
Stableford iin Beeb siasted in the offic: 
appliance line in 1890 in Lond gland. 
where he was with the Yost Typewriter 


Company. In 1891 he went to South Africa 
in the interests of this company 
lished their business thers He resigne 
from the Yost Company in 1894, and took 


up the igency of th Williams 


with the Rockwell-Rupel Con 
the same time represented the \ P l 
Company and the A. B. Dick Company 
whose products he handled in South Af 
This continued until the ce 
the South African war, in Oct r, 1899 
He Saw service in this war t { 
Peninsula regiment, and did 
business until 1903, after the 

In 1905 he was appointed orga ge rep 


Williams a Secor 


resentative for the 











typewriters, and visited Australia, New 
Zealand, China, Japan, Indta, Straits Settle 
ments, etc., Opening up agencies. He re 
turned to London in 1907, and was ap 
pointed London manager of the Williams 
and Secor typewriters. He resigned in 1908 
to take up the general management of the 
Rotex Manufacturing Company, the Rotex 
copier being his own invention Since the 
war Mr. Stableford hi ilways maintained 
his militar onnecti nd as has been 
already stated he at present holds the rank 
of First Lieutenant in a London regiment 

He first visited this country in 1897, and 
again in 1898 on a buying trip. He cam 
here again in September of this year to 
exhibit the Rotex at the Business Show, 
and later to place it on the American mar 
ket He has now organized his American 
company, of which he is the president. The 
success that the machine has met with is 


very encouraging, and there is every reason 


to believe that the sales before long will be 





quite phenomenal. The machine will fulfill 
every clain the company makes for it 
Arrangements will shortly be completed for 
the manufacture of tl machines in this 


country 


OPENS IMPORTANT OFFICE. 


E. C. Stearns & Co., 
manufacturers of the Stearns visible type 
writer, with a view to bringing themselves 
into closer touch with typewriter dealers 
in Europe and eastert untries generally, 
have opened an office at 57 Holborn Via- 
duct, London, England, and have _ ap- 
pointed as general manager of the com- 
pany’s typewriter department for the east 
ern hemisphere, Mr. George M. Moore, 


who was for eighteen years managing 
director of the Williams Typewriter Com- 
pany for Europe, and who will now give 


his entire time and attention to the inter 
ests of the Stearns visible typewriter in 
the eastern hemisphere 

All orders for machines and parts com- 
ing from the old world will, therefore here 
after be sent to the London office, and 
all correspondence connected with the busi- 
ness throughout that territory will be han 
dled at London 

This arrangement will serve to facilitate 
the business of E. C. Stearns & Co. with 
agents who are already handling the 
Stearns machine, as well as to extend and 
enlarge the sales in the territory named 


NEW GUIDES FOR FILES. 

An interesting new index guide card for 
vertical files and card systems is made by 
Roger A. Simonson & Co., Chicago, II 
This guide is made of pressboard, upon 
which is securely mounted a_ nickel-plated 
metal tip, provided to receive removable 
cardboard name slips which can be replaced 
instantly 

These guide cards have the further ad- 
vantage of holding up letters and docu- 
ments in a vertical position because of the 
stiffness and rigidity of the guide cards 


Syracuse, N. Y., 
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Division 




















Figures Everything— Adds, Divides, Subtracts, Multiplies. 
Handles Fractions as easily as you can add 2 and 2. 


Indispensable ir 
can work « ’ 






saving its cost many times over ever 
accomplish the work of three days in 


Our list of users is our best advertisement. Here are some of them: 
Standard Oil Co 15 Metropolitan Life Ins. Co....................-. 
Big Four R. R 22 Southern Pacific R. R............ 
Prudential Insurance C 34 Mutual Life Ins. Co aiid 
U. S. Government 37 American Smelting & Refining Co 
Every machine sold in this country during the past nine years is still in active service. 


You never find 4 ‘‘Millionaire’’ offered in exchange for another make. 
Get our booklet (free on request) and learn more about the “Millionaire.” 


Rooms 4096-4097 1 Madison Ave., New York City 





ch figuring is done. It is of unmatched utility, for with it you 
possible calc on that can be made in Addition, Subtraction, Multiplication or 
includes all the needs of modern business, including 

Actuarial Work in Life Insurance Companies. 

Pro Rating in Railroads and Express Companies 

Cost Systems in Manufacturing Corporations. 

Percentages, foreign exchange and interest accounts 

in Banks and Fina | Institutions 
Bill Extensions, a fact, all kinus of Simple and 


Compound calculations 
In Use by Governments and the Greatest 
Business Institutions in the Universe, 


y year, and so increasing the output of results as to literally 


1 offices whe 





e 

















one 


A bright office boy can accomplish more with it than 
two or three expert accountants can without it. 





W. A. Morschhauser, Sole Agent, 




















Save More Money! Keep Down Your Costs! 


. are the blood-suckers that creep Into business office and fac- 
Growing Cests tory when least expected and suck the life-blood out of them. 


You Can Protect Your Office @ Factory 








a 


Manufacturing This New Book !.2°2228 1¢. most complete work published on the sub- 


: ject of costs. Every topic is handled in a simple, easy way 

CostS~ana that it may be understood by a proprietor or manager who knows nothing of the details 

Selling Costs of book keeping. The book {s handsomely bound, 7$ in. long by 5 in. wide and contains 
100 pages, good paper and is wel! printed. 


ay from losses by excessive costs !f you understand the thoroughly practical theory of cost 
Find finding asit is explained in our new book, ‘* How to Find Manufacturing Costs and Sell- 
ing Costs.’’ 


It will pay every Manager and every Cost Accountant 

to commit the contents of this book to memory because it will Increase their effici 

100 per cent. For $1.00 we will send it to you at once, prepaid, and the Modern M 

Magazine for one year. foreign 36 cents extra. 

MODERN METHODS isa monthly magazine for men in and on the way 
to executive positions in office and factory, nearly 

six years old, nearly 40,000 such men subscribers 


foreign 36c additional. The book to you by next mail after re- 
Both for $1.00 ceipt ot your remittance, and the magazine, Modern Methods, 








monthly for one year. Address, 


MODERN METHODS MAGAZINE, DETROIT, MICH. 
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WHY NOT TAKE ADVANTAG 


—-— 








of these prices on first-class machines? 


No. 6 Remingtons 


$32.50 


No. 2 Smith Premiers 


$25.00 


No. 6 Fay Sholes 


$18.50 


Send for full particulars on other makes at 
equally low prices. Typewriter Supplies 
of all kinds.- Send for trade prices. 


ROCKWELL-BARNES CO. 


802 Baldwin Bidg. CHICAGO, ILL. 











The Dealer 


who is really progressive does 
not want to sell ordinary 
typewriter and office chairs— 
nor need he, when he can get 


‘Quality’ Chairs 


with a strong guarantee 





against defects of any kind. 


When a customer is pleased with the type- 
writer or office chair you sell him it is more than 
likely he will buy his other needs in your line 
from you—and advise his friends to do so besides. 
That is why it will pay you to find out all you 
can about our “QUALITY” CHAIRS. They 
are the standard of spring back chairs; the best 
that can be made from the most carefully selected 
and treated woods that grow. Have patented 





adjustable features and improvements. 


If Mou Can Sell Office Chairs That Meet a Demand for BEST; Write Us 
OUR TERMS ARE RIGHT AND WE TREAT OUR DEALERS RIGHT 


Cc. A. COOK CO., Manufacturers, 16-28 Osborne St., Cambridge, Mass. 














TWO NEW REMINGTON PLACARDS. 


The typewriter business is noted as one 
of the “newsiest’” under the sun. This 
term “newsy” does not refer simply to the 
wealth of items of interest only within the 
trade, but those items which have a genuine 
news interest to everybody The type- 
writer always has had a way of its own of 
associating itself with prominent men and 
prominent events. There are few indeed of 
the notable events of the last quarte 
century in which the typewriter has not 
played a distinguished part 

The manner in which the typewriter in 
evitably associates itself with notable met 


and notable deeds is illustrated in the Rem 


ington Typewriter Company’s two new 
placards, reduced fac-similes of which are 
shown herewith. The originals of these 


placards are of large size, 24 by 36 inches 
and are today furnishing effective features 
of window display in Remington typewrite1 


offices the world over. 











5 ee Commander Peary's 
5, Steamship, the “Roosevelt 
B., on the expedition to the 
NORTH POLE, carried 
a Remington Typewriter, 
which was used in writ- 
ing reports and scientific 
records. 


Lieutenant Shackleton’s 
Steamship, the “ Nimrod,” 
on the expedition which 
reached a point only 100 
miles from the SOUTH 
POLE, also carried a © 
Remington Typewriter,on » 
which the records of the 
expedition were written 


This double record of the Remington rounds out a remarkable 
career in the Arctic and Antarctic. The Remington Typewriter 
has figured prominently in nearly every great Polar expedition 
of the past twenty years. 


Where repair facilities are inaccessible, and absolute retia- 
bility is essential, the Remington has always proved itself 


the machine for the work 





REMINGTON AND THE EXPLORERS. 


These placards constitute useful advet 
tising media because the facts of which 
they treat are of deep current terest 
No class of people today are attracting 


more public attention than the leading 
aviators, and of these the great four,Wright, 
Bleriot, Farman and Curtiss, unquestionably 
occupy the center of the stage. Each on 
of the four enjoys today a _ distinctio1 
among the aviators which is all his own, 
Wright as the forerunner and dean of them 
all, Bleriot as the first to fly over the Brit 
ish channel, Farman as the world’s record 
holder for endurance and distance, and 
Curtiss as the holder of the Gordon-Ben 
nett cup for speed, the acknowledged blue 
ribbon of the air. The fact that every one 
of these four is a user of the Remington 











typewriter 1s of inter 
uses the writing machin¢ 


Equally interesting is the contents of the 


other placard, entitled ‘ m Pole to Pole.” 
From this placard we learn that both the 
Peary Expedition to the North Pole and 
the Shackleton Expedition which all but 
reached the South Pole included a Rem 
ington typewriter 1 ulpment The 
placard also states that this double service 
rounds out a remarkable record in polar 
work, the Remington having figured as a 


part of th rly every ex 


equipment of nea 


WRIGHT : BLERIOT 
| pean - CURTISS 


Mr. Wilbur Wright, the dean 
r i of the aviators, uses a Rem- 
~ “SS ington Typewriter, 





M. Lowis Blériot, the first 
aviator to fly across the 
British Channel. a few days 
after his famous achievement 
purchased a New Model 10 
otieren Typewriter 


“ir. Henry Farman, who made 
the world's record for erdur- 
ance and distance at the great 
Aviation Week at Rheims— 


time 3 hours and 15 minutes, 
distance 118 miles—fias re- 
cently purchased a° Model 
10 Remington Typewriter, 


i. Curtiss won the 

Bennett International Cup 

speed at the great Aviation 
minutes and S02 seconds His 
company, the Herring -Curtiss Com- 
pany of Hammondsport. N.Y. has 
a new Remington 

it with Wahl Adding and 
Attachment. the com- 


REMINGTON AND THE AVIATORS. 


pedition to the Arctic and Antarctic during 
the past twenty years The Remington 
typewriter may justly be proud of such a 
the explorers 
rest of the 
metimes. for two 


record. On these expeditions 


are absolutely cut off from the 


world for a year, and s¢ 


or three years, at a time, and repair shops 
are as unavailable as though they were on 
another planet. Service under such condi- 


tions is a strong test of the reliability of a 
typewriter 

There are very few lines of business 
which can constantly produce facts of such 
unique interest as those contained in these 
This is one of a hundred char- 


which the typewriter business 


placards 
acteristics 1n 
stands by itself 


The Royal Typewriter Company has 


representatives in every country in South 
America, with the exception of two small 
States. All the credit accomplishing | 


irk is due to Mr. W. C. 
American representa- 
Royal Typewriter Co. 
getting some of the largest 
yuntries to repre- 
all making large 
being 


this important w« 
Waddell, the South 
tive of the 
succeeded in 

houses in the 
sent the Royal 
purchases, and big 
sent every month, 


various cé 
They are 
shipments are 


to everyone who 





He has | 


| THE EDISON UNIVERSAL MOTOR RUNS ON 


OFFICZ 


APPLIANCES 


you land in your 
office in the even- 
ing, after a week’s 
absence, and find 
your desk loaded 
| with mail. 


| What is there to do except read it over, 


the 


replies necessary—the kind that 








frame up in 


| comes right off the reel—then look sadly at the vacant steno- 


| 

| 

| 

| - . 

| your mind just 
| 

| 


graphic department and go home P 


What a chance, at such 


| times, to catch up with your work if there is 


An Edison 
Business Phonograph 


at your elbow 


Then you dictate in peace and quiet—dictate 


the terse, concise replies that a first reading of your mail suggests, 
go home with a week’s accumulation of mail out of the way and 
come.to the office next morning to find a busy force of typewriter 


| operators well along with the transcribing. 


The Edison dealer in your city will gladly 
demonstrate the Business Phonograph in 
your office, on your work. No charge and 
no obligation involved. We want dealers 
in cities not covered. Write for further 
information to 


Edison Business Phonograph Co., 
205 Lakeside Ave., Orange, N. J. 








wae 
TRADE MARK 


Q Edivon. 


ANY ELECTRIC LIGHT CURRENT 








Remarkable Method of Making Manifold Copies. 


uses 


difficult 


has so in 


ARBON 
the 
to imagine that anything can be in 


paper many 


business world, it is 


vented that will serve the purpose for which 


carbon paper is intended Busy minds, 
however, are constantly at work in the 
effort to discover something that will facili 
tate special work in the conduct of bi 
ness 

Carbon-Less paper, with the emphasis o1 
the “less”—for not the slightest trace of 


carbon in any shape or form is utilized in 
Its 
lavor 


is now making a bid for 


the 


mannfacture 
The 


extravagant 


claims fo: invention seem 


Its possibilities appear to ex- 


~ carbon paper into 


tend beyond the scope 
fields of usefulness which will require time 


and thought for their development Che 
possibilities are there, but for the present 
it is sufficient to describe those which ap- 


pear most prominently upon the immediate 
horizon 


Carbon-Less paper dispenses with the 


carbon paper as well as with the sheet of 


copy paper. In making a copy of a letter 


or document only two sheets are used 


first, the sheet on which the letter is writ 
ten, either on a typewriter or with a pen, 


pencil or stylus, and the sheet of Carbon 
Less paper. As the letter is written a clear 
copy appears on the Carbon-Less paper 


The top sheet is sent away as the regular 
re- 


letter and the Carbon-Less sheet is 


tained and filed away as the regular copy 

Carbon-Less paper will be. supplied at 
such a price that it will be but a trifle more 
the 


while 


regular carbon sheets 
and the 
claimed it will effect in time, labor and con 


it than 


expensive than 


copy paper, economy it 1s 


will, is said, more com- 


venience 


for the small extra cost 


What the New Paper Is. 


pensate 


Carbon-Less paper consists of a sheet of 
copy paper, which has first received a dark 
coating, preferably but not necessarily of 
black blue, 


treated, by a secret and patented process, 


or and afterwards has been 


with a white coat, which renders it sus 
ceptible to the slightest pressure. Whil 
it can be handled without soiling the fi: 
gers or injuring the sheet in any way, th 
slightest pressure of a pencil or stylus, or 
the blow from a typewriter type, com 
presses the white matter, rendering it 
transparent and thus disclosing the black 
or coloring matter on the sheet As the 
paper will be made in a variety of thick 
nesses, a large number of copies can, if de 
sired, be made on a typewriter at one time, 
producing black lettering on a_ whit 
ground, which, it is claimed, is absolutely 


permanent and will not smut or smear, and 
be detection Any 
attempt to erase what has been written will 


black that 


a correction has been made 


cannot altered without 


produce a mark, and will prove 


\ special solu 


tion which is applied to the paper with a 


New Way of Coating Paper Produces Use- 
ful and Interesting Product. 


brush may be used to correct an error, but 
even then the result will show that a cor 
rection has been attempted 

\ paper of a less sensitive character will 
also be placed on the market shortly, to be 
used as the first sheet of a manifold book 
to be written upon with a stylus, thus elim 
inating the use of a pencil and making the 
record an indelible and _ intelligible one 
[This style of paper will also be used for 
printing and writing bank checks. The 
pressure of ordinary type, without ink, will 
suffice for the regular printing of the check, 
and when the body of the check, with the 
figures, is filled in with an ordinary stylus 
it will be absolutely impossible to alter or 
amend the figures in any way without de 
tection [The paper can be used also for 
receipt books for express companies, etc 
which will dispense with the necessity of 


the driver carrying an indelible pencil, as 
he will need 
stick \ heavy 
the market for the use of tablet and pad 
and a sharply pointed stick 


only a stylus, or a pointed 


paper will also be put on 


manufacturers, 
will be supplied with each tablet 


For adding machines, cash _ registers, 


autographic registers and various other ma 


requiring ribbons, and now using 


this 


chines 
Carbon-Less should 


In the case of add- 


roll paper, paper 
prove of great service 
ing machines the ribbon device can be elim- 
inated, it is claimed, and original and dupli 
the 


it 


cate copies made, printed direct from 


steel type. By the use of this paper 


will be possible to make four or five copies 


of any list, depending, of course, upon the 
thickness of the paper used 
Grades and Terms of Sale. 

The Carbon-Less paper will be made in a 
variety of thicknesses, and will be supplied 
in regular paper sizes for manufacturers 
of manifold books, so that they may ‘cut 
it to suit themselves. It will also be sup 
plied in ream boxes, regular paper size 
S%xll. and 8%x13 It will be retailed at 
$1.50 per box of 500 sheets a price which 
will compare very favorably with the cost 
of copy paper and carbon sheets, the econ 
omy of time effected in exchanging and 
arranging carbon sheets and copy paper 
being a factor in the proposition 

The paper is manufactured and sold by 
the Carbon-Less Paper Company, Inc., of 
400-402 West Twenty-third street, New 
York City They will sell to wholesale 
dealers exclusively, reserving the right to 
send sample sheets te firms inquiring for 
same Dealers will not be permitted to 
cut the price in any manner 


Che company is organized under the laws 
New York 
a capital of $50,000 


of as a close corporation with 


The president is Wil 


liam C. Betts, formerly associated with a 


prominent firm of silversmiths. The vice 


president and general manag Gilb 
Claude Lutz, formerly assistant inager 
th New York office of the Type 
vriter Company and manag the sys 
tem department Previous joining 
Royal staff, Mr. Lutz the Ne 
York manager of the Fay-Sl pewrit 
and ntedatinge this he wspapt 
ma d publicity promoter ym 
W alined to make a succe t ( 
bon-Less Paper Company rl ecretary 
ind assistant treasurer of the pany 
I. W. Cordery Walter East ok, tl 
inventor of this new pap ith the 
Carbon-Less Paper Company é 
Its stockholders 

Enough has been said to sh that the 
Carbon-Less paper has a great future. Two 
large mills are now at work preparing the 
paper, and dealers in supplies rywhere 
would do well to get into communication 

ith the company without delay 

COMPETENT SPANISH REPRE- 

SENTATIVE. 

The Royal Typewriter Company is rep 
resented in Barcelona, Spain, by Jose Diaz 
Benjumea. When he was ig mat 
he came to the United States and made 
enough money to return to “Sunny Spain, 
and live happy ever after, as the story goes 
But the active foreign representative of 
the Royal, H. B. Miller, got after him, and 
in June, 1908, induced him to enter the 
office ippliance trade He knew ery lit 
tle about the business to begi1 h, but 
Mr. Miller soon made him “au t.”” espe 
lally with the Royal typewriter d Mr 
Benjumea’s success has since been phe 
nomenal He has taught the Spanish peo 
ple the use of all modern, up-to-date office 
appliances, and has increased level 
oped the business until he has ye 
of the largest and finest typew1 fices 
in Spain. ‘Needless to say he has le the 
Royal very popular. Mr. Bet 1 has 
the happy distinction of being e only 
man the whole of Spain wl n and 
does teach shorthand in five diff t lan 


NEW YORK OFFICE FOR ENSIGN 
ELECTRIC CALCULATOR. 


The Ensign Electric Calculat 
chine, which has been advertis 
columns of this paper for sor 
though it has not yet been put 
ket, is now preparing to mak« 
trade. The company has taken d 
with the International Office | 
Bourse, 261 Broadway. New Yi 
the machine will be on exhibiti 
New York office will be in charg 
ager G. H. Eddy 

The man who is honest just 
honesty is the best policy, will be 
est when he thinks he can av 


found out 


rk 


} 


! 


¢ Ma 
the 
mi 
ma 
bid for 
k room 


uipment 


wher 
The 
Man 


recause 


dishon 


being 








ROYAL LEAGUE SMOKER. 


The Royal League New York held its 
annual smoker in the ning room of the 
Astor House on Saturday evening, Nov 
27, 1909 The smo vas attended by 
every member of the New York Chapter 
with on \ unavoidable exceptions 
It was an informal affair nd no elaborate 
preparati had bes made for special 
features; thele not putting 
it too strongly t say that a more suc 
cessful and enjoyable ion never tran 
spired That the League has plenty of 
local talent provide rst class enter 
tainment w nonstrated by the singers 
and speakers who furnished the program 
Vocal SOLOS ind choruses were rendered 
by Messrs King, Weeks Thorpe, Looss, 
Cochran, Sheehan, Joh Nubel, and 
others. I1 the « ompany proved 
to be quit al, f all joined in 
the songs helped ll the volume 
of melody J. Haggerty recited “The 
Fall of th at Du vhich easily 
proved the p feature of the 
evening | ne peakers would 
be to « the ittendance, for 
Toastmaster J. S. St et none escap¢ 
In fact, en us to escape, 
and a nut re t addresses 
wert an ¢ hich might be 
mentioned speecl Royal Chiet 
Webb talks by Messrs 
Lutz, J Lorre Nubel, Harris 
and 1 R Scribe Crisp de 
liver« g which he 
hand s, and 1 
ally fl b bal 
varn h 

\ ft r Stewart 
Ire ind 
ut ter m 
am¢ I d the clos 
est ites Hi 
leliy Stewa 
spe bt of 
que g the busi 
‘ 

rl iftet mie 
nigl s and 

| 
RETURNS TO FORMER ASSOCIA 

TIONS 

F. K. 1 ed , 
Olive ( He S 
wel vs dear 
hit sig parate com 
mat es¢ | on special 
assig » ft Assistant Gen 
eral M R d Gr The type 
writer bu é gains onnel by the 
ret f Mr. Penningt who is a man 
of rare exp ce and of ry pleasing and 
impressiv: nality 

Mr Pet ngton’s pre us experience 
with the Oliver, and the record he made, 
both as a salesman and as a field manager, 


guar 
the 
him 


antees hj 


Oliver ¢ 


S success in 


mpany 


ma 


whatever position 


\ choose to put 
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The Latest and Best TYDE DUPLICATOR 


printing from type, through 
a ribbon, producing actual 
typewriter work atthe rate 
of 2,000 or more copies per 
hour. Pica and Elite type 
to match any standard 
typewriter, printing display 
type, electrotypes and stere- 
oplates can be used. Print- 
ing capacity, 7+ inches x 
124 inches. 


The Pejrossage sey 


t-bed né 


DOWe@I 


tem for setting up type is as sim- 
the setting of children’s blocks in 
Type cases are furnished either as 
or same as keyboard of any 
+, strong and convenient lard typewriter. It has an original 
hardwood and ubular ethod of giving the operator control of 
Pera: ating the and density of the 
to give any shade desired, and which 

thens the life of the ribbon. It also 
most important mechanical principle 
»duce even work, to prevent the break- 
nd bruising of type, and cutting-up of 
It has distinctive and supe- 


chine H 


Supplied with *s have, 


» | 
coior 


Dick 


AGO 


A. B. 


CHIC. 


Company 


NEW 


bbon 
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Government Makes Contract with 


Columbia Ribbon &CarbonMfg.Co. 


my 
nis 


Quality and Reliability 


) those that appreciate neat 


lorses’ our 








1 9 ral high cl SS WV rk 

We are offeri best manifolding carbon on the 
market. 

We are offering the longest lasting carbon on the 
market. 

DEALERS that handle our goods receive very liberal assistance 
and have the satisfaction of knowing that they have the guarantee of 
esponsible manufacturers behind the 


HEAD OFFICE AND FACTORY: 
111-113 West Broadway, New York 





— BRANCHES 


1305 Arch St., Philadelphia. Zurich, Switzerland 
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A NEW TYPEWRITER CLAMP. 


The Perkins typewriter clamp is the in 
vention of Frank L. Perkins, the well 
known typewriter repair man of Boston, 
Mass. 
venient device, whereby the typewriter may 
be instantly attached to or detached from 


This clamp is an ingenious and con- 


its supporting base. It does away with 
the old style bolt and nut or other fasten- 
ing device requiring the use of a screw 
driver or a monkey wrench to attach the 
machine to the stand or desk. By simply 
throwing over a lever on either side of 


your machine, the Perkins’ typewriter 


clamp fastens it firmly to the supporting 
base;. reversing the lever frees the ma- 
chine. 

Within the last few months this clamp 
has been adopted by several typewriter 
companies, and many dealers recommend 
its use and furnish it regularly when de- 
sired, proving it to be one of the most pop- 
ular typewriter clamps ever invented 

The regular clamp as it is furnished or 
dinarily will fit twelve different makes of 
single 


typewriters without change of a 





PERKINS TYPEWRITER CLAMP. 


part, but Mr. Perkins is prepared to furnish 
extra ends that may be needed to fit any 
machine on the market 

On the metal of the attachment which 
fits up against the frame of the machine is 
a rubber buffer which precludes scratch 
ing or defacing the frame. There is also 
on the base piece a finger stamped out so 


that the clamp is automatically locked 


; 


position, thereby avoiding the possibility of 
the machine being detached 
These clamps retail at $1.00 per pair 


boxed ready for shipment with baseboard, 


accidentally 


screws and instructions for adjusting the 
clamp. Prices will be 
to L. Frank Perkins, 
patentee, 17 Milk street, Boston, Mass 

Mr. Perkins has also ready for the mar 


] thr 


ket a boxing clamp comprising only thre« 


quoted on request 


manufacturer and 


parts, which is used for boxing any typ: 
writer where the side of the typewriter 
frame is open to allow a hook to be used 
This clamp passes through the board th: 
same as a bolt with a nut on it and hooks 
tram No screw 


other than th 


over the side of the 


driver, wrench, or device 
human hand is necessary to box a type 
writer. This clamp is tested on 500 pounds 
dead weight and will hold typewriters 
export or domestic shipments. Prices on 


application 
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RECEIVES HANDSOME BIRTHDAY 
GIFT. 

When we were young we looked forward 
with considerable pleasurable anticipation 
to our annually recurring natal day. We 
expected, from our parents and others, 
some kind of tangible recognition apart 
from the usual host of good wishes. Our 
expectations were not always realized to 
the limit of our hopes, but sufficient in- 
terest was taken in our birthdays to afford 
us some gratification. As we grew older 
we gradually lost interest in celebrations of 
this nature, and as is usual with the aver- 
age man, we finally endeavored to get our 
relatives and friends to forget that we were 
Some such feeling must have 
been entertained by S. T. Smith, general 
Underwood Typewriter 


ever born. 


manager of the 
Company, for with his usual reticence he 
said nothing about the fact that his birth- 
day was on November 14th. But there were 
others who were on the lookout. Novem- 
ber the 14th this year happened to fall on 
Sunday, one of the days, and the only day. 
in the week when Mr. Smith is not to be 
found at his desk. On Saturday, Novem- 
ber 13th, just before the noon hour, Mr. 
Smith was asked by Mr. Neahr, who is 
usually to be found at the bottom of mis- 
chief of the kind we are about to describe, 
to come out to lunch with Mr. Claflin, the 
y the merest 


Cleveland manager, who _ by 
chance happened to be in New York. Mr 
Smith accepted, and who should they meet, 
as they entered the restaurant, also by the 
strangest of coincidences, but Mr. McClel 
land of Philadelphia, and George Crouch, 
sales manager, of New York. Of course 
there was nothing to do but to sit to- 
gether, and when the inner men had been 
satisfied, without the least warning, in some 
cordial, happy little speeches from each of 
the gentlemen present in turn, Mr. Smith 
1 


was presented, on behalf of all the man 


agers of the Underwood organization, with 


- mm 
WRITES § BOUND seen: 


Mr. Smith 


not only surprised, but overwhelmed an: 


a handsome diamond ring 


gratihed with such a unanimous expres 
sion of regard and esteem. With the beau 


tiful gift were also individual let 


congratulation and good wishes from each 
manager of the Underwood organizatio1 
wishing Mr. Smith many happy returns of 
his birthday and a long continuance of his 
gentle but firm sway as general manager 
It was hoped that Mr. Joerisen, manager of 
the Washington office, would have beet 


able to be present as one of the mmiutte« 


} 


but he was unavoidably prevented from at 
tending 

It is interesting to note that S. T. Smith 
has been associated with the Underwood 


Typewriter Company since its inception 


Before even the machines were made he 
was the purchasing agent, as it were, as he 
bought all the necessary materials and tools 
for their manufacture. He subsequently be 
came the general manager, which position 
he has held with the most complete satis- 
faction to everyone’concerned up to the 


Much credit is due to Mr1 


Smith for the magnificent organization that 


present time. 


has been built up in connection with the 
Underwood typewriter. He is a quiet, un- 
ostentatious man, a tireless worker, and 
one who has endeared himself by many 
little acts of kindness and consideration to 
scores and scores of his employes 

The gift of the managers of the Under- 


1 


wood organization was only a slight symbol 


of theshigh regard in which Mr. Smith 
stands with everyone, from the office boy 
upwards. The presentation was purposely 
made absolutely informal, none but man 
gers of branch offices participating 

Bur said: “Majesty stripps f its ex 
ernals becomes a_jest’’—an bservation 
witl louble meaning, both of which may 


SPPICIENT 
SUISHER 








ELLIOTT-FISHER CO.’S BOOTH AT RECENT LONDON BUSINESS SHOW 
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Vas 
ind WINS ENGLISH CHAMPIONSHIP. e : 
es- The English Championship Cup comes to t eatt e 
aul- America. Emil A. Trefzger, in competition in S a 
of with the best typists England could pro ° 
ich duce, captured the prize and the honors on @a 1S 
yn, an Underwood at the Business Exhibition 
of at Olympia, writing 20 minutes from dicta 
1s 5 minutes fro anuscript copy, ane Seattle, Wash., Oct. 12, 1909. 
hi if 15 minut . manuscript copy, and We fake pleasure in informing 
er 20 inutes trom ordinary copy y that your No ‘able 
7 bw i ee , : os articularlv Sohne’ ‘os ny win the Grand 
ol The manuscript copy was not particularly Prize hess Awers e _ 
> sxible and contained a egre:z anv ab- Offi rniture at the Alaska- 
en le gible and ont uined a gt at many il vad er Aad. E 
ee. breviated words, and as Mr. Trefzger had sees Yours very truly, 
at- been in England only about a month, he — Norris Sarg & Lock Co. 
was not familiar with the English manner 
n  Walhmutine’ Ht Surtees’ (Perfection Directors’ Tables 
od rather difficult; in fact, Mr. Trefzger said, } 
for banking rooms are always kept up-to-date in design and represent the highest grade 
ra of materials, finish and workmanship obtainable at any price. 
he Dealers who cater to the best commercial and financial trade should write at once for 
he our new catalogue which has just come from the press. Better write us today. 
STOW & DAVIS FURNITURE C0., vept. 0, GRAND RAPIDS, MICH. 
1e- 
yn L ene 
* | TYPEWRITER TYP 
Tr. If you don’t prs why not find out | 
at 
- hat the | | typemaking Outfits for/ | 
e 1 typewriters and other), 
i |! 
| | * 
| Ly B | machines using steel 
? | | 2am 
electric equipment 
oe | | SPR 
ol for typewriting machines is & ¥ pry bis 
h ; F ? ; and most o e other 
- | “The greatest time and labor-saving | | TYPEWRITERS 
| ° ° ° ° | fe 
ly | device applied to typewriters since | ~—| "W the market. 
their invention.” € In our experience of 20 Years 
we have accumulated a large amount 
Stenographers could, __ of Master Tools for Every Style 
EMIL A. TREFZGER. of regular and Thousands of ] 
- Operators should, a. specia 
after the contest, that as a whole the matter Dt ype. 
: was the most difficult he has ever known to Employers would have a G Our output ee Twenty Y 
— i Sny contest the attachment if they realized | [has been and now is 
n the space Of 35 minutes his nearest a . P aoe 
competitor was beaten 596 words, or nearly what it would do. | |g The Largest—The Best— 
11 words per minute, This speaks volumes It has no equal—a live wire| @ The Cheapest 
fo ¢ ability oT P Tre ver ¢é » vied 4 . a0 “ 
ror th < ; Mr d izger und the re for agents and dealers. al . 
sponsiveness of the Underwood, consider- np . . KE? ew Of end orks 
ing the fact that the nearest competitor has Write to-day for descriptive i 
won the championship two years, and had || circular to the sole manufac-| # meee Mamapes tere 
she been successful this year would have turers 4 Ctecahing aaa ee 
siitind- iter cum Geetabnentis urers. | 100 Nassau St., New York, U.S. A. 
a Established 1868 Incorporated 1882 
An item in the October number of Office zd Telephone Call, 2262 Beekman. 
Appliances stated that Henry Weininger, DuBelle Company =A Cable Address, “*Proplastic New York 
d ager and director of the ’rogress Type- “13° os 
aa pie pls aie UT nt o I el Williamsport, Pa. U.S. A. paras ec 
was the founder of the opir Union of Ber- ears 
lin \ letter from the Copir Union, dated 


i Daten that Ms. Paeres ened THE EASY FASTENER 
I Unie d that M W eininger lid E-Z? So Easy! 


not com«s nto the firm a a partner until rroved modern method of attaching 


ton tious whether correspondence, invoices, 





ROR Mr Gunerct if nrevionslyv ried ‘ 
1898, M i t having | viously carried I| O | t slips, analysis sheets or loos2 leaf devices. 
on the business alone | |] niy one prong | | With only one prong to fit into a hole the filing clerk 

i h l : ) the work more easily and quickly than by the 

ina oie i} ethod, and the different lengths of prongs will 

i a as -_ — len of | care o! any number of sheets required. 
I \ pieasant t Sif 1 1e I< Oo} | . . 
y , ; I ng the past six months one electric company 
luxury, but consider how it hurts to be n 30,000 Easy Fasteners for their individual 
tumbled ont one automobile supply company has taken 25,000. 
l l aq ¢ 

Send for san ples and prices and see how you like 





will like it and use it if you once try it. 


Many a man who is “down on his luck” 
might easily reach prosperity by prefacing Manufactured by E. G. ROBESON, 753 Bedford Ave., Brooklyn, N. Lo 


his luck with a ty? 


























O Years 


of constant prosperous advancement 
can mean only Right Goods and Right 
Methods. 


THE POPULAR 


U. S. 
BRAND 


TYPEWRITER 
RIBBONS, 
CARBON PAP ERS, 
TC. 


always represent 


TOP NOTCH QUALITY. 

















Our Sales are Increasing. Are Yours ? 
Let us help you by furnishing 


Your Own Special Lithographed Boxes 
(No Extra Charge) 
Write for our proposition 





Typewriter Ribbons on Regulation Spools 


UNDERWOOD SOLID HUB 
OLIVER (Regulation) 
SMITH-PREMIER VISIBLE (Regulation) 
REMINGTON VISIBLE (Regulation) 


Automatic Reverse Attachments. 


Bi-Chromes and Tri-Chromes 


In all Combinations for 


Adding Machines, Time Clock, Metal 
Dater, Multigraph,Writerpress. Printo- 


graph, Multi-Copy and all machines 
requiring inked Fibbons. 
KEKE KK 
New Process Carbon Papers 
of class 


in all weights and grades put up under 


Our Brand or Your Brand 





Dealers and Agents Wanted Everywhere 
WRITE TODAY 





U.S. Typewriter 
Ribbon Mfg. Co. 


Sansom & 8th St., Philadelphia, Pa., U. S. A. 
Cable Address, MUSTR. 
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(By Special Correspondence.) 


Albany, N. Y. 


J. E. MacDonald, formerly with the Syracuse 
sales office of the Monarch Typewriter Com- 
pany, has joined the force of the Albany branch 
of the same company. Mr. MacDonald is pleased 
with the new territory, and, judging by the 
way he is turning in sales now, everything 


points to success for him. 
. 


who has charge of the State 
Monarch Typewriter 
sold Hon. Charles E. 


Cc. A 
Capitol 
Company at 


Donelly, 
business for ihe 
Albany, just 


Hughes, Governor of the State of New York, 
another Monarch 
> * > 
J. Cross, Jr., manager of the Albany brancl 
of the Monarch Typewriter Company closed 
two large deals this month—one for ten wide 


carriage billing machines, and the other for 
twenty correspondence machines 
. « = 


W. A. Butler, who has charge of the Mon 
irch Sub-Branch at Troy, reports an excellent 
business in repeat orders Mr. Butler has al 


ways lived in Troy and has many friends whoss 


best wishes are for his success in his new posi 
tior 
Atlanta, Ga. 

The Elliott-Fisher Company has moved into 
new and commodious quarters in the Empire 
building and J L. Mock sales agent it that 
point, says that business is increasing Some 
good sales have been made by the \tlanta of 
fice in the past thirty days 


Baltimore, Md. 

M. F. Creahan, formerly with the Underwood 
Typewriter Company, at their Philadelphia and 
Pittsburg offices, has recently joined the sell 
ing force of the Baltimore office of tl 
company 


Samm 


> . > 
H. L. Disney, one of the Monat salesmen in 
Baltimore, reports that his October sales were 
the largest since his connection with the com 
pany—an indication of returning prosperity 
. . > 


Everitt has recently left the service of 
Telephone Company to enter the 
Monarch Typewriter Company 


Cc. M 
the C. & P 
employ of the 


at Washington as a salesman Mr Everitt’s 
past record insures his success in his new ven- 
ture 
. + > 
W. E. Phillips, former local manager of the 
Elliott-Fisher Company, Rochester, N. Y., has 
recently been promoted to the office of sales 
agent at Baltimore, Md., and the territory em 
bracing the whole state of Maryland Mr 
Phillips reports business as being exception 
illy fine in Baltimore 
* * + 
H. T. Neale of Harrisburg has recently been 
assigned to the selling force of the Elliott 


Fisher Company at the Baltimore office 
Birmingham, Ala. 

Hughes has resigned his position as 

Elliott-Fisher Company's office 


J M 
manager of the 
at this place 
Boston, Mass. 

who for a number of years 
with the Underwood Re 
pair Department, was married on Thanksgiv 
ing Eve, and the boys at the office all wish 
him well He was presented with a handsome 
china closet by the office force 

. * « 


‘‘Billy’’ Nelson, 


has been connected 


The local office of the Remington Typewriter 
Company last month closed the biggest month 
in its history, and out of the nearly a score 
of salesmen in the Remington office in Boston 
every one of them participated in this splendid 
work. As a matter of fact, it is not much 
nowadays for a Remington office to establish a 
new record, since every office in the Remington 
organization is doing that nearly every month 
nevertheless, the record of the temington offic 
in Boston last month showed such a tremendous 
that Mr. Kellogg and all of his abl 
salesmen are deserving of mgratula 


incrense 
force of 


tior 
* * * 


Matrimony seems to be the popular thing at 


the Underwood office There have been at leas 
four weddings within the past yea! ilso, a few 
births It shows prosperit 

> > . 


The local office of the Remington Typewriter 
Company have the pleasure this month of wel 


coming back into the service one of the old 


Remington veterans, a man whose record as a 
tvpewriter salesman is known throughout the 
soston territory This man is W P. Keene 
who was for many years the efficient repre 


sentative of the temington Typewriter Com 
pany in the state of Mains Some years ago 
Mr. Keene resigned to go into business for him- 
self, but the call of the new Remington models 
was too strong to resist, and he has now re 


turned to his old allegiance. Mr. Keene has 
been appointed head of the billing and adding 
machine department of the Boston office and his 
intimate knowledge of business and system 
work combined with his great record as a sales 
man assure him a splendid success in his new 
duties. Mr. Keene’s old associates in the Rem- 
ington organization in Boston extended a warm 
welcome to him upon his return 
. * * 


The past month was the largest in the 
amount of sales ever experienced b the Bos 
ton office of the Underwood 

= > - 


& McLeod is going be 


n obliged 


The business of Shaw 
yond all expectations and they have bee 


to enlarge their quarters and now have twice 
the window space they started wit 
* * 
The 3oston office of the Remington Type 
writer Company are displaying in their window 


a congratulatory telegram from the Executive 
Department in New York regarding their record 
breaking October business, the month of October 
gain of 42 per cent over the best 
any previous month 


. * 7 


showing a 


record for 


The Oliver Company was unable ise more 
than one machine in their window displa re 
cently on account of a shortage of hines 

> > > 
Miss’’ Remington is attracting t of atte 
tion showing the different feat gi 
machine in the window of the Bostor ffi 
© + * 

The Boston office of the Remingto r 
writer Company are closing a lot of nportant 
business nowadays. and not the illest 
their large orders was that for 85 N 0 Rem 
ingtons from George P. Lord, proprietor of tl 
Salem Commercial School and the Ma isett 








IN BOSTON. 


MONARCH FAMILY 


College of Commerce This order ikes the 
equipment of his institution exclusivel Rem 
ington 
* * > 

Manager Amann of the Monarch Typewriter 
Company, Boston, spent a few days in New 
sedford recently, going over several matters of 
importance with their representatives, Messrs 


They are very en 
hard 


ompany 


Cc. F. Wing & Company 
thusiastic over the Monarch and will work 
to secure a good business for that 

H. H. Ballantine, one of the recent additions 
to the sales force of the Remington Typewriter 
Company's office in Boston, is achieving a not 


able success. The returns from the field he is 
covering are greater than they have ver been 
in the past, and while this may be ascribed in 
some measure to the trade revival and t new 
Remington models, the fact remains that the 
large success of Mr Ballantine s due in a 
great measure to his indefatigable rk Ir 
the last three months he has each mor broker 
ill previous high record 
22.2 
P. V. Gilfillan, Elliott-Fisher Cor ! spe 
cial railroad representative was ‘ for i 
couple veeks the later part of the 
Buffalo, N. Y 
The Monarch Typewriter Club, Buff vhicl 
was organized in October, held its f t inquet 
at the Hotel Statler recently, at wl time al 
the employes were present The ny s re 
port a very pleasant timé 
©. . * 
Traveler Lehman of the Buffalo offi of the 


Local Agent Newcomb of Hamilton 
N. Y., sold a new No. 5 model Oliver recently 
to Norman Gaynor, the son of Mayor-elect 
Gaynor, of New York city 

> > 7 


Oliver and 


who has been for some 


South Omaha, 


teinecke, 
packing company in 


Charles A 
time with a 


has 
ling 
his 
fem 
les 


1eW 
2m- 
irm 


the 


Os 


be 


ot 








click-click-clickety- 
click-click-clickety- 
click-click-click- 

click-click-clickety- 
clickety-click-click- 
click-click-clickety- 


STOP IT! 


Have a quiet ofnce 
make most of the noise 


Your typewriters 
The hammer- 
ing of type against platen is the cause of 
it. Exchange your old-style platens for 


The Miller 
“Noisless”’ 


Typewriter Cylinder 
Patented 


i 


The Miller is so made that it is semi 


elastic—has not the hard unyielding 
wood core ot the ordinary platen The 
type blow is distributed, so reducing the 


hear the machine 


sound tl 
ten teet av 

And then, in addition toa quiet office, 
this easier running means better work 


+} 


and longer lived ribbons, type and 


platens 
The Miller ‘‘Noisless’’ C 


become hard and slippery. 


vlinder does not 
The paper 
always feeds perfectly. Just enough and 
not more ink than necessary 1s taken 
from the ribbon. The type is not 
battered against an unyielding surface 
The platen itself wears twice as long. 


This extra service makes the Miller far 
And 


extra value of its 


cheaper than the ordinary kind. 
considering also the 


numerous 


dvantages you can’t afford 
to be without it 

Mad for all 
Write for 


name and prices 


The H. G. Miller Company 


121 Opera Place CINCINNATI, OHIO 


leading machines 


lescriptive circular, dealer's 


WANTED-— Live dealers, repair men and Al typewriter 
salesmen everywhere to sell Miller ‘“‘Noisless’’ Cylinders. 
We are advertising to the business men throughout the 
country——are showing them the advantages and economy 
of Miller Cylinders. We turn over local inquiries to you 
and help you in every way. Here is the chance for a wide- 
awake man in each section and town to turn this pub- 
licity into dollars. The chance to get into a great propo- 
Sition at the start and make ever-increasing profits in an 
unlimited field. Write for our offer today 
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TYPEWRITER NEWS.—Continued. 
Neb., has joined the selling force of the Buffalo 
office of the Remington Typewriter Company. 
Mr. Reinecke is no novice at the selling game 
and was for some time manager of a typewriter 
office in Montreal before taking up the packing 
proposition. 

. ia > 

Monarch business in the Buffalo territory is 
increasing and the prospects are very bright. 
Business has been good during the past two or 
three months and the prospects are that the 
Monarch will double its busines during the next 
few months 


. > > 
Local Agent Johnson, of Eri« Pa is afte 
Oliver business strenuously The sale of a 15 


inch interchangeable outfit to the American 
Hay Company, in hot competition, represented 
a portion of his November quota 

. * > 


Mr. Hoyt, of the Erie branch of the Buffak 
office of the Monarch Typewriter Company, has 
made an exceedingly good record this month 
and is very well pleased with the outlook for the 
oming winter months 

+. > « 

The new steel plant recently established ir 
Buffalo started right with the installation of 
the Oliver Salesman Traeger secured the in- 
itial order before the office was settled 

* = + 


R. A. Walters, of the countr sales force of 
the Oliver, won out in t October contest 
When the fact is taken into consideration that 
October represented his first month in the type 
writer business, and the calibre of the seasoned 
veterans he contested with, his is a markabl 
record It is mighty seldom that a new man 
wins a contest his first month and Walters is 
I led to unlimited credit for his : ievement 
* * * 


R. L. Barnette is taking the proper kind 


ire of Oliver business in a country territory 
out of tl Buffalo office He is a new addition 
t the country force and if he continues to 
produce results in proportion to those he sé 

ired during his first week We nay expe 


nother “unequaled record 
> > * 


Evelyn Briggs Baldwin, the famous arctic ex 
plorer, visited the Buffalo office of the Oliver 
recently Mr. Baldwin, who has spent sixteer 


ears in polar exploration, is making prepara 
tions for another expedition for the 

securing information concerning uncharted lands 
in the far north It is very ertain that an 
Oliver typewriter will accompan Mr Baldwin 
on his trip, for it is understood he believes it 
will stand the strenuous life incident to a four 
j exploration tour in arctic lands 

* * * 


ITrpose oI 


I. E. Sullivan, formerly of the Elliott-Fishe: 

ction department in Cleveland, has been 

transferred to this point 
s . ” 

Butler is pursuing the elusive order in 
erritory for the Oliver Mr. Butler, al 
new to the typewriter business, bring 
a long selling experience to his- work and 
unquestionably make good 

Chattanooga, Tenn 

J. A. Zigler and P. H. Turley, formerly em 
ployed at the Elliott-Fisher factory Harris 
burg, have opened up the Independent Type 
writer Company in this city and will be the 
1uthorized mechanical inspectors of Elliott- 
Fisher machines in Chattanooga 

Chicago, Ill. 

Cc. E. Tellman, inspector at the Elliott-Fisher 
Company’s local sales office hers whose wife 
recently died, has been transferred to the 
Cleveland office. 





o 7 + 
The Oliver Red Circle of Chicago elected the 
following officers at its regular monthly meeting 
in November: H. G. Weakley, president; John 
Hancock, vice-president; A. M 
tary, and W. G. Ritter, treasurer 
- > * 


Gibson secre- 


The Chicago office of the Remington Type 
writer Company has just closed a tremendous 
month It would seem trite simply to say that 
they broke all records, for this is what all Rem- 
ington offices are doing right along One of 
the most gratifying things to Mr. Thornton, the 
Remington manager in Chicago, about the show 


ing of his office this month is the good business 
( the Wahl adding and subtracting attach- 
ment 

= 7. > 


A M Gibson, of the Oliver city sales force 


was presented with the five-year gold service 
medal last month 
> > 
The Oliver city office is winding up the great 
est year in its history in a blaze of glory Its 
sales record in 1909 is stupendous 
* * * 


Harry Lux, a well known rebuilt typewrite! 
man of Logansport, Ind., was in Chicago re 
cently 

. * * 

Manager C. E. Graves, of the Oliver branch 
office, was a guest at the sixty-fourth annual 
banquet of the Illinois Saint Andrew Societys 
held at the La Salle Hotel, November 30th 

Cincinnati, O. 

The American Writing Machine Company, un- 

der the energetic management of Mr. Edwards 




















Machine 


Comptograph Addi 
on our Stand. 


Typewriter Demon- 
strating Stand. 


IDEAL 
Tubular Stands 


complete the usefulness and convenience 
of such office appliances as adding ma- 
chines, typewriters, envelope seal- 
ers, stampers, tetter duplicators, 
colin counting, changing and as- 
sorting machines, laundry mark- 
ers, phonographs, dictation and 
transcribing machines, letter cop- 
lers and other office appliance 
machinery. They are compact, sanitary, 
stronger, lighter, more rigid, and in every 
way superior to any other kind of stand 
for business office use. 

4 They are made of cold-drawn, seam- 
less, steel tubing, highly finished; trim- 
mings nickel plated and feet are ouapese 
with easy revolving casters, that will not 
mar the floor, or with nickel plated ball 
feet, or rubber tips. 

{ The typewriting demonstrating stand, 
shown, has a soueleian table top, which 
can be locked in position so as not to re- 
volve, permits demonstrator to show all 
sides of machine without moving from 
one position. Every retailer of these de- 
vices should have them on his floor. 

¥ If you are interested in a stand that 
will increase the value of your product, 
send us your specifications and we shall 
be pleased to submit sample with quota- 
tions. 

The cuts herewith show but 3 

of a great variety of Styles. 

§ Our stands are used by most of the 
principal adding machine manufacturers 
and manufacturers of other business office 
machinery. 

For further information and 
catalogue write the 


Fowler - Manson - Sherman 
Cycle Mig. Co. 
Lake and Peoria Sts., Chicago, Ill. 





Typewriter mounted on our Stand. 
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TYPEWRITBRR  NEWS—Continued. an open cellar door in the dark and quite seri- 
but able to 


, ously injured his right leg was 
haé'*branched out s@‘as to occupy the whole spend Thanksgiving at his old home in Cold- 
floor space of the store room at Fourth and water ; 








. Elm streets. i. 2 
* >. a 
| pes ‘ 7 : The Kalamazoo office o > Detro br “I 
[he Underwood Typewriter Co. had a three the Hammond Ty pew riter Ae. “4 wo Bhan ee 
days’ demonstration of their machine by Miss excellent month’s business, and business is 
Rose Fritz in November, In the window was steadily increasing ‘ Pe — ; 
| displayed the $1,000 trophy of Office Appliances . : " _ ‘ 
with announcement cards to the effect that the es Duluth, Minn. 
ia | Business Show Contest had been won again by =e Monarch Typewriter Compan has 
" = Miss Fritz writing on an Underwood machine awarded the agency to A. H. Brocklehurst fo1 
SHB of Of oro) | oe . . Hs 7 : . “pre > L-} 
FERRE DEL IID 2 | The work of Miss Fritz created the greatest Duluth and Superior, Mr. Brockle irst is well 
known as former head of the Central Business 





a | enthusiasm among the local business men. The 
















| financial results have been reported to be very College 
favorable .F. » 
| * *¢ * W. H. Shackel, district manager of the Rem 
B. J. Daly, head of the billing and adding ington, recently took an extended trip east 
W h machine department of the Remington Type- and visited many of the Remington offices, such 
e are the writer Company in Cincinnati, closed a very os roronto, Buffalo and Detroit. Nevertheless, 
good business last month on the Wah! Adding le says he’s glad to get back to “that dear 
Only Manufacturers and Subtracting Attachment sates Duluth.” Mr. Shackel says his trip was emi 
° Cleveland, O. nently enjoyable to both himself and family. 
in the World kr. C. Stevens of the adding machine depart » 7 8 
| ment of the Remington Typewriter Company in R. G y+ taken the Duluth city 
: , New York, recently spent several days in Cleve- territory for the Remington and reports a very 
Making « Specialty of land in th interest of the Wahl adding and good business for his first month The new 
P subtracting attachment Remington Wahl adding and subtracting ma 
e *. * * chine is in great demand and the only difficulty 
T ewrit The Cleveland office of the Royal Typewriter is to get machines fast enough Mr. Shacke 
yp er Company has a new manager, Maxwell Mor- local manager, also Feports business good 


ris, known to the typewriter fraternity as the ; q 
“Champion of Champions.” To hold his title Ww J. Barry, assistant manager of the St 


among the Royal branch managers, Mr. Morris Paul territory for the Remington, spent several 
realizes that he will have to do some hustling, days in Duluth recently, on business for his 
and has taken hold of his new duties with a compa! * * 





Ribbon 

















































determination o prove his right to 1e itle. 
let t to } } the titl : 24 ; a4 
A merry scrap is predicted, for there are other Even competitors are admiring the beautiful 
d Royal offices that are determined not to be out- and well appointed new office of the Reming 
an done by the newcomer. —-. It is a to oe one of the best typewriter 
* ¢ * offices in the northwest. 

ools | 4 J. Cone, one of the factory superinten- . . wiles : ? ; ; 

‘ | dents of the Remington Typewriter Company of W. G. Barstow has resigned his position with 
llion, recently dropped off for a day in Cleve- the Smith-Premier to accept the local man 
| land to visit the local office of the company. agement for the L. C. Smith & Bros. Com- 

Our entire plant is confined to * 2s *@ pany. So far, no one has been appointed to su 
these lines, consequently we / | The Cleveland office of the Smith Premier ceed Mr. Barstow with the Smith Premier. 
should be, and are, in the best | Typewriter Company reports that the last ninety ; , ee ' 
position to handle your re- | days’ business in that territory has been re- G. A. Kensal, former resident salesman for 
quirements. } markably good Each month during the last L. C. Smith & Bros. typewriter in Duluth 
| six months has shown a decided gain on the has been transferred to his former territory in 
0 S | one preceding. School business in Cleveland North Dakota He has been succeeded by W. 
UR PECIALTIES territory also shows a great advance G. Barstow — 
L | . e . 
' 
“ : ” ' 4. Kruse of the Elliott-Fisher Cleveland of- Rvyal Typewriter Company have opened an 
te Nae Under ' fice has been transferred to Columbus office to Mffice in Duluth at 17 Mesaba Bldg 
wood Spools (Pat. | take charge of the repairs at that point . 1 ere oy Fla. ; 
| - = ¢ Ww 4 yenham, a local newspaper mar has 
Decorated or Plain ‘ R. L. Bowen, Elliott-Fisher Company is taken the agency for the Oliver. 

—_ wearing a broad smile these days because he E ’ 
mere nce Dor | has a boy baby at his home D. C. Baldwin, dean of the Jacksonville, Fla., 
round or oblong styles. | ” Columbus, Ga. typewriter fraternity, is here on a repairing 

' | Edmund H. Worrill, formerly of the Third trip 
. A , - : 
Decorated or Plain | National Bank of this city, has entered the ix : ” Mt 7 
Spools all sizes. employ of the Elliott-Fisher Company at At- ; This is Fay-Sholes territory, that machine be. 
lanta Mr. Worrill is an old operator on the ne largely Qe yee R. . 

. : Elliott-Fisher machine and is very familiar avis, one OF the bes ype er salesmen if 
Special Ribbon Spools with all uses to which it can be put the state of Florida. — 
for all machines. Columbus, QO. The Burline: ge A aay Witemeah te 

W. E. DeRango, the local Remington repre- 1 SUSUR ESIES SIPSCTNSE Secegrapn Ve 

sentative, is doing a tremendous business in pany had a display and demonstration of their 

WE CARRY IN | this territory new sending and receiving machine at this place 

"ae us eee last month. The display was given at 221 

STOCK FOR Within the past few weeks the Elliott-Fisher Broadway, and was under the manag ent of 
IMMEDIATE Company has opened a sales office in this city Edward Robinson 

SHIPMEN in charge of A. F. Schwartz, who has been — ' og ao stay ; cet sala 

t T with the company ever since it started Mr " ag gy pay ig ae a eM se! ~" El 

Schwartz was in the mechanical department ner — Gommman’s _ rv ri wear vi ea 

" » galli y oO - isher Oo anys actories art iving’ 

Underwood Spools until he went into the selling territory i ad ee  fecire ae 

‘ \ Dallas, Tex. aim ult time in keeping up with t a 

——various styles. The Dallas Office Supply Company, of Dallas, they come in 

. Texas, has been appointed state dealer for the one Raming acageere, Conn. . , street 

Lithographed Boxes — toyal standard typewriter. C. H. Jones is the tas & Lane ge pers olga Miss R csdanrinn 

. ‘ . ‘ . : a grez es ( f e n Ss veming n 

stock designs. president and manager of the company, which , co My ed : ste ; t= bye 

8 has been engaged in the typweriter and office 1s demonstrating thé new model b, juipped with 

d supply trade for several years. There is not a Wahl , adding and subtracting attachment 

Lacquered Boxes and . more widely known office appliance house in through the medium of her i. w and most at- 
e 2. " ‘ ac 100 é ( e macnines ritn 
Spools—all sizes. Texas, nor one with a better reputation for tractive ok . 3 K po — at te 
promptness and reliability. Mr. Jones is making sample forms and ribbon streamers running 
| preparations to handle the Royal on a _ very from the glass to the oe ah mechanical fea 
- oe yf e ‘ ‘ ac 1e ike ts uses 
If you are interested in large scale, and is already sending out bales ee — . Thy: — — “ — wit! . loot. 
| oi i f advertising matter. He will have several clear, ann . radie watcn _ : _ 
| either spools or boxes, it o x ; : , ti +} ‘ is that come and 2 
J willpay you to write us salesmen, and also local agents in the leading —_ 2 ee 
J : owns. , 
for samples and prices. tows Denver. Colo. Edmund L. sradley, who has been resident 
G. E. Leslie, Elliott-Fisher Company's Com salesman _for the Remington rypewriter Com 
mercial Department Manager, was here for a pany in Waterbury for some mont = oe 
week assisting J. W. Hadley. new FElliott-Fish- promoted to the Hartford office 
er sales agent, in getting things properly Indianapolis, Ind. 
started The Smith Premier Typewriter Co t Indian- 
Detroit, Mich. apolis, has moved its office from t English 
Walter Knebusl who recently joined the sell Hotel Bidg to an elegant suite of room iT the 
a — : ing force of the Detroit branch, the Hammond Indiana Pythian Building, or Flat Iron Build- 
Typewriter Company, is increasing is record ing, of Indianapolis The office ir tni build- 


is, without a doubt, the finest ir he state 


| DECORATED METAL MFG CO, each month. Mr. Knebush is new at the type- ing is 
“ he of Indiana, and quite the equal of ar in other 















Kid awe RO 2 writer “‘zame,”’ but nevertheless is a prom- 
ea ONLY EXCLUSIVE RIBGON SPOOLS BON AKERS af ising outlook before him states. Everything is modern and up-to-date 
, 196-198 Degraw St., BROOKLYN — se @ hh ae 
NEW YORK, U. S. A. ; Edward Knebush has joined the office force D. E Ruggles, Philade Iphia sales agent of 
. of the Detroit branch, the Hammond Typewriter the Elliott-Fisher Company wit s family 
Company spent Thanksgiving day here with relatives 
oe ea Jamestown, N. Y. 

Miss Rutl Stecker has been employed as H. M. Cammack, a well known typewriter 
stenographer by the Elliott-Fisher Company man is accepted a position with the Elliott- 
here Fisher Company. 

eee Kansas City, Mo. 
4 SS. Champion. in returning from an ex G. Cc. L. Swartz is one of the newer men in 
| tended business trip truoughout Michigan ter- the emplk of the Kansas City office of the 
| ritory of which he is in charge for the Elliott- Remington Typewriter Company Mr. Swartz 


| Fisher Company, accidentally stepped through has been placed in charge of the up-town tér- 





TY PEWRITER NEWS—Continued. 


ritory, one of the most important in Kansas 
City, and is doing well in this field. He was 
marager of the Kansas Wesleyan Business Col 
lege, one of the largest institutions of its kind 
in the country for some time before joining 
the Remington typewriter sales force, and Man 
ager Barlow of the Remington is to be con- 
gratule ted upon securing so good an addition to 
his fine force of Remington typewriter sales- 
men 
* . 
G. E. Lesl from the Elliott-Fisher Com 


pany’s general offices in Harrisburg visited F 
S. Mott, Elliott-Fisher sales agent in this city, 
the latter part of Nov ember 

> > 

Manager Mott of the Elliott-Fisher Company 
is making an energetic campaign and reports 
increased business 

> > > 

F. S. Mott, pioneer representative for the El- 
liott-Fisher Co., who took charge of the local 
office again about two months ago, says that 
the Kansas City office is now beginning to come 
into its own, and a big business is being done 
here in the K,. C. territory 

Knoxville, Tenn. 

D. B. Morrison has been recently appointed 
to take charge of the Knoxville sub-branch of 
the Underwood Company, and has already be- 
gun to give an example of his good work. 

Los Angeles, Cal. 

James D. Hoey, manager Los Angeles branch, 
Royal Typewriter Company, reports flourishing 
business, in fact the last month shows a re- 


markable increase over the corresponding month 
last year. sla 
> 7 > 

Thomas J Franklin, one of the _ speediest 
operators in the world, also a a ear 
cent salesmat has recently joined the selling 
force of the Royal Typewriter Company at Los 
Angeles 

. . . 

8. T. Hal formerly salesman with the Royal 
Typewriter Company, in the Wall Street Dis- 
trict, New York City; also, at Havana, Cuba; 
and City cf Mexico, Mexico, has again entered 
the — y of the Royal Typewriter Company at 
Los Ange 5S. 

7 + * 


Ralph Brown, proprietor of the Typewriter 
Emporium, 140 South Broadway, has taken the 
agency for the Fox typewriter and the Sun 
typewriter, and reports business good. 

The Royal Typewriter Company selling or 
ganization at Los Angeles consists of James D. 


Hoey, manager; Thomas J. Franklin, S. T 
Haley, C. F. Boswell and L. J. Geary, all of 
whom are doing excellent business. Among 


recent sales are the Law Association of Amer- 
ica, Pictorial American, Auto Supply Company, 
Continental Fire Insurance Company, Railway 
Mail Servic Western Auto Supply Company, 
American Home-Builders’ Association, Pacific 
Supply Company, Cheney Safe Company, United 
Iron Works, Los Angeles Gas & Electric Com- 
pany, Fairbanks, Morse & Company, all of which 
serves to emphasize the growing popularity of 
the Royal typewriter in Los Angeles. 
+ * * 


E. E. Thornton, salesman for Baker-Hoey 
Typewriter Company, Los Angeles, has recently 
purchased a home at Long Beach and opened up 
a suboffice for the Baker-Hoey Typewriter Com- 
pany, at that place Mr. Thornton expects to 
do a big business in his new location. 

* > > 


Louisville, oe" 

The Louisville office of the Remington Type 
writer Company had the pleasure last month 
of welcoming their new manager, A. H. Cham- 
berlain Mr. Chamberlain is one of the record 
men in the Remington organization, and has, 
for some time past, represented the Remington 
typewriter in one of the important New Or- 
leans territories. The occasion of Mr. Chamber 
lain’s departure from New Orleans was used by 





his former associates to present him with a 
handsome i stand and desk set. They were 
unanimous in their expressions of good will and 
hopes for his success in his new field. Mr 


Chamberlain responded to the presentation with 
a proper and effective speech of thanks. 
Memphis, Tenn. 

The Memphis office of the Remington Type- 
writer Company report that their salesman in 
North Mississippi, Allen Bowden, has been call 
ed in to take charge of a city territory. They 
have placed C. D. Moore in charge of the North 
Mississippi territory, and both men are doing 
well in their respective new fields 

Milwaukee, Wis. 





Milwauke typewriter dealers, almost to a 
man, report that business during the months of 
October and November « eeded that of any 
period in the history of the trade in this city 
General bi ss has practically returned to the 
normal stag money is more plentiful, con 
fidence is widespread, nd dealers say that it 
is only natural that typewriters are selling more 
readily 

> > . 

“Business ring the month of October ex 
ceeded anythi yet accomplished in the history 
of the Milwaukee office of the Remington,” said 


A. W. Rot! Wisconsin and upper Michigan 
manager The only trouble that we are ex 
periencing is the difficulty in securing machines 
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For Australia: 


The New York Of 
Cor Reade St., 


W T eV 





“ly 
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TO-DAY 


in 


iways uniform 


For London and the Continent: 


Mer Pur -- t ad 4 I 


sed always the same. 


LEADER FOR YEARS AND A LEADER 
AS WELL” 


LITTLE'S CARBON PAPERS 


a synonym for quality are re appa: 
the well-known bran 


“Cobweb” ‘Satin Finish” “Gold Seal” 


known the world over, wherever Typewriters are 


LITTLE'S “SATIN FINISH” AND “GOLD SEAL” RIBBONS 


afford the highest degree of satisfac- 


ervice under all conditions. 


Main Office and Factory 


ranch Office 


VASHI NGTON, 
peers = » Aaa 


For Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO. 


Wm. Hoare & Co., 28 Basinghall 


Street, London, E. C. 


A “LITTLE” AGENCY IS A BIG BUSINESS ASSET 


A. P. LITTLE 


ROCHESTER. NEW YORK, U.S.A. 


NEW YORK, PHIL ADE LPHIA, PITTSBURG, CLEVELAND, 


Stoit & Hoare, 426 Collins Street, Melbourne. 


a spacious ground floor at 287 Broadway, 
finest and best equipped office in the 


[ypewriter Supplies. 
always welcome 


Dealers, Typewriter 
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Our 


from any section with the 


332 Dearbora Street 


CHICAGO NEW YORK 


in a new 
cylindrical form—the same uniform ends— 
the same perfect service for the user. 
Branch managers and rebuilders will find 
the best results from the Amfil. 
man can turn out more machines and 
better work—the salesman will have no 
complaints—the operator gets the same 
class of work that comes from the 


Write for “The Heart of the Typewriter’ Book 


AMES & FILSTEAD 


108-110 Duane Street 


The Amfil Platen is 
Factory Grade 


It is the same quality as the best new platen 


machine. The same perfect 


A repair- 


new 


machine. 


WE WORK FOR THE TRADE EXCLUSIVELY 


three factories enable us to handle the work 
greatest 


despatch 


1649 Champa Street 
DENVER 











NUMBERING MACHINES 
AND DATING STAMPS 
——— Of Every Description—— 


ACCURATE— RELIABLE— DURABLE— EFFICIENT 
TWO LEADERS 


Sold by The Stationery and Hand Stamp Dealers 
THE “*ATLAS” 
NUMBERER $3.50 
6 WHEELS 
12345 
STYLE 


AUTOMATIC 
CONSECUTIVE ---DUPLICATING 
AND REPEAT 


DIAL SETTING 
ENGRAVED WHEEL 
SELF INKING 


NO SOFT 
METAL OR RUBBER 
IN ITS CONSTRUCTION 


THE “UTILITY” 
DATER $ 2.9 0 
AUTOMATIC 
NOV 26 1908 
STYLE 
GOOD FOR 7 YEARS 
SELF-INKING 


PRINTS CLEARLY AND LEGIBLY 
NJ RUBBER 


WM. A. FORCE & CO., inc. 
$9 Beekman St., New York and 188 Monree St., Chicage 























Check the Articles that You Use 


and drop in the mail, but be sure to check 
the articles that you use even if they are 
only leased or on trial 

Adding Machine 
Typewriter 
Phonograph 


Autographic 
Register 


Bill-Lading 
Machine 


Card Cabinet (size) 
Telephone 


Dun or Brad- 
streets Book 


Special Machines 


“As Convenient as Your Favorite Pen’’ 


My business is to locate your Adding 
Machines and Typewriters, your Tele- 
phones, Bill of Lading Machines, Auto- 
graphic Register Machines and Small Card 
Index Cabinets, your Dun and Bradstreets 
Book, etc, where they will do the most 
good. Will you cut out this ‘‘ad”’ and send 
it tome? That's all I want, but I want 
you to de it now. HENDRICKS. 


Adjustable Table Co. f.0 ers. 











TYPEWRITER NEWS—Continued. 


to satisfy the trade. We are sold way 


enough 


ahead at the present time.’ 
7 > * 

R Koebner began with the Elliott-Fisher 
Company as salesman here on Septem 15th 
and is getting into the office applia game 
with a great deal of snap and from indications 


will take a place in the front ranks of the 
Elliott-Fisher sales organization 
> - . 


The Milwaukee office of the Remington has 
been securing some especially fine orders from 
the schools and business colleges state 


all the fall This has always been a fertile 
source of trade for the Remington, but ders 
this year are much larger than t been 
in the past 

* * * 

“Demand for the Monarch machi as be- 
come so brisk of late that we have sold several 
machines over the telephone, something unusual 
in the typewriter business,’’ said Andreas Bothe, 
manager of the Milwaukee office « t Mon 
arch “Business in the city and about the state 
has been exceptionally good during mth 
of November and I am confident that the end 
of the month will find a record numb« ma 
chines sold,’’ 

* 7 * 

C. N. Middendorf, representative of 1 Mon 
are typewriter with headquarters Milwau 
kee, is meeting with phenomena! s ss int 
northeastern portion of Wisconsi: C. H. Smith 
representative of the Monar« l Green 
Bay listrict, is also making some ig sales 
and expresses himself as most enthusiast over 
the manner in which the Monat ls gz re 
ceived 

> . 7 

“We are looking for a good, he iness 
in the typewriter field for all winte iJ. B 
Lanigar Wisconsin and upper M 
ager of t 4 C. Smith & Brothe 
Compar “The month of Nove ] 
have more satisfactor ~ : : vere 
larger and more frequent thar me 
during t past two years 

* * * 

W l Jacobs formerly c« 

Underwood Typewriter Compan 
mar it Milwaukee has joined t sales 
for s of t Milwaukee office of t L. ¢ Smith 
& | rs Typewriter Compa 

. * 

Business was never bette 

Der W ise sin and upper Michig gel 
of t Underwood Typewriter Con 
era len i upon the ompal See so 
good that we are all having 
in rir machines enoug 
trade Orders in the city and tate 
are oming n at a record b nd 
we e more than satisfied 

* * 

We ! doing business vit 
ig in the Wisconsi 
we eve ire ned of and tha : g 
a grea ] | said William C. K 
of t William C. Kreul Cor 
and pI M iga! repres 
Oli 

* > * 
I i wi the Sm I 
not id | R Jo i 
up} \l il manager 
> > > 

I t vri is t 
lit iting was t l 
Lev superintendent 
Ss ! W i discuss 
of |} ind What t ] 
fo t annual cor W 
col > I ‘ rs’ Ass lat ! 
wa S i Mr. Leverenz I 7 
be lost art because i 
met I iting ! 
id t d | is I 
in 8s ne ] I n ts 
col Another 
m meer an i 
is a 2 les I speed 
ness, and s | work ild i 
to 1 bef t , i 

. > * 

A definite location has not 
cided pon for the new Molle T 
pan) t present with headquart tigo 
Wisconsir Anton Molle invent f 1a 
chine wl will be manufactured ym 
pan desires to locate at it \I A 
or Two Rivers, Wis... and is endea 
terest capital in those cities I I 
in particular is endeavoring to secure the mar 
ufacturing plant of the compar T ym 
pany guarantee to employ 100 mer n the plant 


The Molle machine embodies several 1 fea 


tures and is said to be a simple a lurable 
machins 
7 > * 
Two No. 10 visible Remington 1 ive 
been added to the office equipment rE. W 
Walker, superintendent of the Wiscons State 


School for the Deaf at Delavan, Wis 
> > > 


The Monarch typewriter is making good 
strides in the state of Wisconsin A number of 
large deals with some of the most prominent 
concerns in the state have been closed and in 


wwe 


ad 
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Ten Dollars’ (°10.2) Worth 


of Revilo Ribbons will last longer 





ll 
oo srietl> 


() No.1 : —that is, produce better work and 





| REVIL 
3 BON | more of it—than ten dollars’ ($10.00) 


i rypEWRITER CARY 





worth of any other make. More 





| 


Oliver Typewriters are equipped 








se ogy 


REVILO Wo. 1 


with *“‘Revilo”’’ Ribbons than those 





of other Branés. 





© It is absolutely impossible for ** Revilo’’ Ribbons to print unevenly, because the ink 
forced into the fabric is absolutely soluble—when the ink in a certain part becomes 
exhausted through use, it is filled in automatically from the unused surface around. 
**Revilo’’ Ribbons can be carried on hand for years without affecting their usefulness, as 
no fatty substance is used in their manufacture, because such material becomes rancid 
and deteriorates with age and separates itself from the actual color originally mixed 
with it. When such a separation takes place in a ribbon, nothing but the dry color 
remains, which cannot be transferred from the ribbon to the paper in the form of a letter. 


© The fabric used in making **Revilo’’ Ribbons is not only stronger than any other, but 
is woven so that the maximum amount of ink can be absorbed by it, which adds 
materially to its durability, The ink of **Revilo’’ Ribbons will last as long as the fabric 
remains in good condition. The user of a ‘*Revilo’’ Ribbon is, therefore, never deprived 
of the maximum amount of use, as would be the case if there still remained sufficient ink 
in the ribbon to give impressions, but not available, owing to the fact that the fabric 


would have been worn out. 


@ Every user of *‘Revilo’’ Ribbons pays less for his ribbon equipment, in the long run, 
than does the user of any other, regardless of its price. 


°° 


© Local Agents everywhere are selling **Revilo 
Ribbons. If you are selling other brands, you 
don’t get your share of the ribbon business. 
Write today for wholesale prices on ‘*Revilo” 
Ribbons. Your profit is practically $1.00 on 
every dollars’ worth you sell. 


SUPPLIES DEPARTMENT 


The OLIVER Typewriter G. f 


CHICAGO, ILL. 
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DEMAND 


for the 
INTERSTATE STANDARD DUPLICATOR 
Has greatly exceeded our original manufacturing capacity and has caused us to increase our plant to 


meet the immediate requirements of the up-to-date business man. 
This demand verifes the appreciation of the fact that there is a perfect duplicator on the market 
which gives universal satisfaction, and also demonstrates the heretofore gen: lissatisfaction among 


the users of other duplicators. 


ISN’T THIS THE MOST CONVINCING PROOF OF OUR CLAIMS? 


INVESTIGATE AND BECONVINCED OF THE 


Speed, Simplicity, Accuracy and Perfection 























oe OF THIS MACHINE AND ITS PRODUCT 
) Model No, 2 
ey Do business with DEALERS ie 
oe : 
St Us and the Our representatives % 
ie. Interstate vee ann Wie 
Sa ys ; g ny 
ee ee road locating ee 
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ea for you. i Spe: 
an. drop us a line. Pex: 
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ee 
ay NO LICENSE RESTRICTION 
yo All infringements Fa 
Re wil be vigorously © LE UNDUPLICATED DUPLICATOR 


prosecuted. INTERSTATE COMMERCIAL CO, 


Executive Offices: 265 Broadway, New York 
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dications show that November is going to be 
the banner month so far. 
- * * 
New Underwood machines have been installed 
in the commercial department at the Neenah, 
Wis., high school, 
ry So sk 
The ‘4C’’ Business College at Madison, Wis., 
has been equipped with thirty-five typewriters, 
including the latest models of the Remington, | 
Underwood, Smith Premier and L. C. Smith & | 
Brothers machines. 
| 
| 
| 
| 


TYPEWRITER NEWS—Continued. 


Minneapolis, Minn. 

November was a record-breaker in point of 
sales per man empioyed at the Minneapolis 
branch office of the Oliver. Most of the sales- 
men established a new individual sales record. 

+ 


J. A. Ingoldsby, who has been selling the 
Monarch in Minneapolis previously, has taken 
a territory in St. Paul handling the same ma- 
chine. Mr. Ingoldsby knows the _ typewriter 
business thoroughly and will do a good business 


in his new field. 
> © 7 


J. E. Montgomery, who has just joined the 
Oliver forces on the road, is carving a niche 
in Oliver history in the northwest. 

+ . . 


V. A. Goebels, though a new man at selling 
typewriters, is producing business for the Mon- 
= arch office in Minneapolis like a veteran. 
. 7 > 


C. E. Gibson has lately entered the city sales 
: force of the Oliver Typewriter Company, and 
is doing magnificent work in the city of Min- 
neapolis. 
J > e 
E. H. Schuneman, manager of the Monarch 
office in Minneapolis, spent Thanksgiving day 
with relatives in Waterloo, Iowa. 
o « . 


A. J. Ringsrud simply piled up a new record 
for the Oliver in November. He established a 
new high sales record for himself, and, further, 
finished well up in the front ranks when com- 


a, 
pared with the other boys out of the Minne- 
apolis branch of the Oliver. 7 
> > * 
C. E. Smith, a man of promising ability, has n 
just entered the ranks of the Oliver sales force 


out of the Minneapolis branch office, and he is 
showing up well at the start 
Mobile, Ala. 


During the past month the Royal Typewriter ¢ We have specialized carbon 


Company of New Orleans opened up a branch 
office in this city, having headquarters at 111 | m4 
Pollock building. Mr. Greenfield, formerly head | paper requirements and produced 
salesman in the New Orleans office, has been | . { 
a different paper for every use. 












sent here to take charge. 
Montreal, Canada. | 
J. S. Frazer, formerly of the Elliott-Fisher | 


Company sales ge ae I pe my has Ba | ¢ Each paper, however, contains 


gene to the sales office 
the direction of W. M. Marsh. ’ : 
: es | only I. C. P. quality and means 

. < putnage, former manager of the Mon- | diff . d . ] 
treal office of the Monarch Tyepwriter Com- ¥ y — 
pany, goes to London, Ont., to assume the no irerence in pra a simp y a 
duties of manager of the London territory. W. | Be ‘ 
A. MacLean leaves the Canadian Street Car wider range of adaptability. 
Advertising Company to assume the manager- 
ship of the Montreal office of the Monarch. 

aa * 


M. C. MacMartin, who one with the Monarch | g Dealers, write today for sam- 
ples and prices. 


pote 


ed 


organization seven months ago but left to enter 

another line, has again returned to the Monarch 

fold, and the office at Montreal is very glad to 

have him back. He says he is also glad to come. 
> « . 


The Montreal office of the Monarch Typewriter ~ 
Company was favored with a visit from the e n erna 10na ar on a er 0 
auditor of the company, G. W. Berrian, recently. bd 


.: = found everything in very satisfactory con- | 

dition and thinks that Mr. Dulmage, the man- | 

- ager, has made wonderful progress in this city. | 241 Center Street, New York, U. S. A. 
New Haven, Conn. | 


a ee ater oe eee Se THE BOCK COMPANY, Western Agents, First National Bank Building, Chicago 
displays. In one window upon a_pedestal is C. D. JOCELYN & COMPANY, 41 South 15th Street, Philadelphia, Distributing Agents for Pennsylvania 
CENTRAL TYPEWRITER SUPPLY COMPANY, Kansas City, Mo. 


shown one of the machines equipped with Wahl 
adding and subtracting attachment, surrounded 
with copies of the new booklet ‘‘Miss Remington 
Explains the New Model 11 with Wahl Adding 
and Subtracting Attachment.” The _ different 
features and uses of the machine indicated are 
attracting a great deal of attention. In an- 
other window appears ‘“‘A Contrast’ in the form 
of large pictures of ‘‘Miss Remington of Amer- 
ica” and ‘‘Miss Star Rehu Tepa Remington of 
New Zealand.” 
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EVERY REPAIR MAN 


is more or less heirs in his work in not having 
sharp tools, but if his shop is equipped with a 


Western Star 
Tool Grinder 


| his troubles will be over and his duties 
“ will be a pleasure. Parts of machines 

can be ground for proper adjustments. 
The New Orleans office of the Remington 


Typewriter Company report that they have se- : ; a Better Get in Line—Order One 
cured the services of A. M. Carroll, formerly a a ONLY $2.09 DELiVERED 


with the International Correspondence Schools, - ee 
as salesman in one of the city territories. Mr. Ld 

Carroll was a record man for the Internationai | | NATIONAL PERFORATING MACHINE CO., Kansas City, U. S. A. 
Correspondence Schools in the New Orleans ter- | 


New Orleans, La. 

W. P. Wilfert, formerly a New Orleans su- 
burban salesman for the Remington Typewriter 
Company, has been transferred to the important 
northern Louisiana territory, and is making 
good. With the silver-tongued oratory which 
is a characteristic result of Mr. Wilfert’s legal 
training, it is expected that before he has fin- 
ished a great many more northern Louisianians 
will have joined the ranks of Remington users. 

> * * 
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DEALERS — We have a larger assortment 


of all makes of machines than ever 
Going to give special prices this month. 
Select your stock now, orders filled promptly. 





TO THE TRADE ONLY 


8B. D. UNDERWOOD TYPEWRITER EXCHANGE 
22 Le Sallie Street Chicago, tit., VU. BS. A 


VOLGER’S 


“NEW DEPARTURE” 
QUICK DRYING INK PAD 


























Dudley 


Copyholders 
1 TT 
Increase 


VOLGERS speed and . 
Non-Jarring 





NEW DEPARTURE capacity of 
OU INE typist; pre- Operated with 
AMP PAD a vents eye One Hand 

mnt strain 

MOT ATTECTEO BX makes possible better and more accurate 

MLA. COLORS. work. Whether you are employing one or 

2. ass aaBeN 50 stenographers, you can save the cost of 

: al apeee the Dudley copyholder many times in the 

WILL NOT SMUT OR BLUR. course of a year. Besides you will save 

much wear and tear on your nervous sys- 

Made by the Manufacturer of the well tem, because blunders will be less frequent 

known ‘Excelsior Pads” and the character of the work much im- 

Warranted not to injure Stamps. proved 
F ‘ The Dudley Copy holder is the only abso- 
Impressions Dry Instantly the very moment the lutely non-jarring holder on the market 


stamp is lifted and penetrate the paper or 


material stamped. Can be permanently a in rear of 


typewriter, to board or desk or set any 
NO OFFSETTING where vou choose Will close up in drop 
de sk without taking apart. Can be oper 


RETAIL PRICES OF PADS: i ; " 1 A , ¥ , 

No. 0. 23x3}......... jatnebn sana .. $0.25 ated with one has ction is easy, smooth 
iil aan aaa tte 35 and percebs Dudley-made cops , pad and 
ae SS Serres 50 book holders- all practic: 1l—all time savers 
7 : rary ERFeS SESE TASEVEeDeoCerersnes ro money savers—different ~ les for all 
peace ee ereseseceseeeseeeeeeees . conditions You need them—vou will 

Trade price list sent on request. profit by their use. Write to-day for de- 


B. G. VOLGER MFG. CO. scriptive circular, prices, etc 
DUDLEY MFG. COMPANY 


PASSAIC, N. J Dept. 104, MARION, OHIO 























PLATENS RECOVERED—50c 


Your choice of Goodrich or Manhattan Rubber. 





Bargains for Typewriter Dealers 





No. 4. Underwoods $40.00 
No. 2. L.C. Smiths 30 00 
No. 6. Remingtons (push button ' 20.00 
No. 2. Smith Premiers 20.00 
No. 5. Olivers 35.00 
No. 3. Olivers 20.00 
ST See a eee Repaired ready for use and more reliable than 
OMT RDO DER ; partly repaired machines sometimes sold by other 


ALBRIGHT BROS. REBUILT T. W. CO. 


801 Holland Bidg., St Louis dealers as “‘Rebuilts.”” 
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ritory, and it is believed that he will make a 
splendid success in his | new field 
> 


F. E. Lindsay, stadia a salesman for an 
other typewriter in the New Orlear territory 
has joined the selling force of the Remington 
Typewriter Company, and is meeting with con 
siderable success. 

. . * 

The month of October marked in the New 
Orleans office of the Remington Typewrite: 
Company, as in all other Remington offices. a 
remarkable business All records for the sale 
of machines in the Louisiana territory have 
been broken, and the good thing about it all 
is that orders continue to come in at the same 
rate, as though it were nothing unusual 

7 > 7 


C. G. Ebert, Mechanical Inspector for Elliott 
Fisher Company at Atlanta, has been trans 
ferred to the New Orleans office of the same 
company 

* ees 

The Underwood Typewriter Company have 
outgrown their present quarters on the corner 
of Gravier and St. Charles streets, and will 
about the first of January move to 132 Car- 
donelet street, where they are having a three 
story building remodeled for their convenience 
This move will give them a sales room on the 
first floor with a mechanical department and 
stock room above. This move is considered a 
very good one for the company 

> . > 





Thomas H. King, who for a great many years 
Was connected with the Remington Typewriter 
Company and a little later with the Under- 


wood Typewriter Company, has recently 
branched out for himself and has secured of- 
fice quarters at 824 Gravier street Mr. King 


is a master mechanic and this, together with 
the fact that he has been identified with this 
work for a great many years in New Orleans 
will no doubt build up for him a good business 
in this line 


cal . 7 

During the past month, the Royal Typewrite1 
Company has secured the services f N. M 
Hite Although he has not had any previous 
experience in the typewriter busines he has 
been recognized for some time as a man pos 
sessing selling qualities that stamp him as a 
producer. As a reward for the remarkable num- 
ber of sales that he secured in November the 
company placed him in charge of the Shreve 
port office which covers the greater part of 
northern Louisiana. 

* * 

\. H. Pipe, manager of the Royal Typewriter 
Company's branch office at New Orleans, re 
ports that the month of November reached the 
highest figures since the office was opened. The 
Royal is gaining ground in the Sout ind is 
living up to the claims made for it 

« * * 

E. S. Blossman, formerly connected with the 

Rebuilt Typewriter Concern, severed his con- 


nection with that firm and is now selling Royals 
in Mississippi 
New York City, N. Y. 


It was stated in an item publis 1 in this 
department in our October issu¢é t it Henry 
Schaier of Zurich, Switzerland, then attending 
the business show in New York, was formerly 
the agent of the Smith Premier ewrite! 
Company in Switzerland We are informed by 
that company that this statement ~/ somewhat 
in error; that Mr. Schaier was simy a sales- 
man in the employ of the Smith Premier Type- 
writer Company in Switzerland d was not 
representing the Smith Premier in ar other 
capacit) He is not now connected with the 
company in any capacity. 

* . _ 

Harry I. Seddon, supervisor eastern branch 
offices of the Smith Premier Typewriter Com 
pany, passed through New York the other day 
from the south and stated that busir s is 
booming in his offices and there is a constant 
cry on the part of the managers for more ma 
chines The factory in Syracuse is working 
overtime to fill orders. The billing machine de 


partment, which comes under Mr. Seddon’s su 
pervision, also is in a flourishing condition 
* - - 


Clarens E. Seipel, who has been engaged in 
the real estate business in Mt. Vernon, N. ¥ 
for the past vear, has joined the New York 
selling ranks of the Remington Typewriter Com 
pany. Mr. Seipel’s territory is west of t Hud 
son with headquarters at Newburg! He has 
met with splendid success 

* * * 

The Standard Folding Typewriter Sales Com 
pany is about to close a deal for the world 
agency of a new typewriter of standard size 
and keyboard We are not yet at liberty to 
give furthe details 

« * * 

Ww. J. Evert, purchasing agent of t Elliott 
Fisher Company, Harrisburg, was here Thanks 
giving isiting the ‘“‘old folks at |! 

* * * 


Among the salesmen of the Reming 
writer office in New York who are tearing things 





wide open these days, are Ruiz, Conover, Seal, 
Lewis, Higinbotham, Hallent ind Fraser 
not, of course, to overlook “Billy’’ Miller the 


‘iS ise 


~ Ws 


aw 





TYPEWRITER NEWS—Continued. 


grand old of them all. In fact, among all 


the salesm« of the Remington office in New 
York, nearly fifty in number, we do not know 
of a single man who is not getting the busi- 
ness. 

* - * 


The attention of the passers on Broadway has 
recently been attracted by a very unique win- 
dow exhibit in the windows of the Remington 
Typewriter Company. This exhibit is the ma- 
chine whicl ccompanied the Peary expedition 
to the North Pole. On a placard accompanying 
the machine is a letter from its former owner, 
D. B. McMillan, Commander Peary’s assistant, 
which states that the machine was used during 
the expedition for writing reports and also 
notes on bird and animal lif¢ 

* > * 

George Ed. Smith, assistant salesmanager of 
the Royal Typewriter Company, has been in 
the Lutheran Hospital for the past several 
weeks, undergoing and recuperating from an 
operation for appendicitis. At last reports he 
was recovering nicely, and it is likely that by 
the time this magazine is issued he will be back 
at his work among the Royal branch offices. A 
more popular typewriter man than George Ed. 
Smith never lived, and his friends both in and 
out of the Royal organization, while regretting 
his illness, are glad that it was not more 


serious. Ta hae 


Mr. Keplinger, manager of the New Orleans 
office of the Monarch Typewriter Company, has 
just returned from a successful trip through 
North Louisiana visiting his correspondents and 
dealers. He reports conditions in this section 
of the state steadily improving. Everyone is 
looking forward to a steady increase of busi- 
ness. Conditions are better than they have been 
for a long time in this part of the territory, and 
he is more than satisfied with the result of his 
trip. 
* . . 

Kenneth Kennedy is a new addition to the 
Monarch Typewriter Company’s sales force in 
New Orleans. Mr. Kennedy is full of enthusiasm 
and begins his work with a spirit that is bound 
to win him recognition as a salesman. 

* * + 


The Monarch people are busy these days 
answering questions about the puzzle ‘‘Teddy 
and the Lions,’’ which they have just begun 
distributing The ad is a very clever one, and 
is attracting a great deal of attention. Indica- 
tions are that Sam Loyd will have his hands 
full as soon as these puzzles are in general 
circulation. 

- + a 

Frank G. Kennedy, the successful Oliver lo- 
cal agent at Monongahela, Pa., visited New 
York City November 8th and 9th. He was 
warmly welcomed at the New York office. 

a * * 

Miss Gertrude Thayer, formerly Employment 
Department Manager at Chicago, and later at 
Pittsburg, ‘has been transferred to the New 
York office of the Oliver Typewriter Company. 
Miss Thayer is probably one of the best in- 
formed empoyment department managers in 
this country 

* > om 

The number ‘1000’ which appeared in large 
figures in the window of the Oliver New York 
office, and thousands of business cards bearing 
that inscription distributed by the salesmen, 
have been the cause of conjecture during the 
month of November. It is explained as simply 
an evidence of a determination to get back to 
pre-panic results, and at this writing Man- 
ager McDowell is wearing a satisfied smile. 

* * . 


Country Sales Manager Campbell, of the 
local Oliver management, visited a number of 
local agents during the month of November, 
and reports that a new record is in sight. 

* - > 


Charles J. Christensen from Buenos Aires, 
Argentine Republic, recently paid our New 
York office a visit He has been in Buenos 
Aires for the past three and a half years, and 
has returned to his country on a business trip. 
Before reaching New York he visited England, 
Denmark, Sweden and Norway. in fact he paid 
a visit to the principal countries in Europe, and 
had a most enjoyable time He has been en- 
gaged in typewriter work in Buenos Aires with 
the firm of Gandencio of that city, agents for 


the Monare typewriter He reports business 
in Buenos Aires as remarkably good, and he 
will in all probability return there at an early 
date. 


* > * 
The Sun Typewriter Company recently re- 


ceived 1 cable from Buenos Aires, South 
America, ordering 400 Suns to be forwarded at 
once, A pleasant feature about this transac- 


tion was that the money was cabled at the 
Same time 
> >. . 

It is a matter of sincere regret among the 
staff of the Smith Premier Typewriter Com- 
pany that R. R. King, the genial manager of 
the New York office, is about to sever his con- 
nection with the company. He has resigned to 
accept the sales management of the Santo Sales 
Company, who sell the Santo Vacuum Cleaner. 
Their offices are at 341 Fifth avenue, New York 
He will be succeeded by J. A. Zellers, formerly 
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WE INVITE INVESTIGATION 


by the hard to please dealer with the exacting 
customers. There is no ribbon and carbon condition 
which is not met in the most satisfactory manner by 


UNION LINE 
RIBBONS and CARBONS 


Tested sheet for sheet, grade for grade with any line 
of goods on the market they show their quality value 
in the hardest service. 


SUMMIT, APEX and CYCLO 


brands will surprise you. Dealers who are not ac- 
quainted with the price of these grades should write 
for information at once. We also put up imprint 
lines that mean more business to dealers through the 
satisfaction they afford the user. 
















UNION RIBBON & CARBON CO. 


9th and Thompson Streets PHILADELPHIA, PA. 











A NEW DECLARATION 
OF INDEPENDENCE 


IS RESULTING IN A STEADY INCREASE 
IN THE NUMBER OF DEALERS 
WHO ARE GETTING 


THE ADVANTAGE OF 
THE REPUBLIC 


LINE OF RIBBONS AND CARBONS 
We manufacture solely for the dealers. 
We have made a special! study of trade re- 
quirements. We know the conditions and 
have made a line which embodies the es- 
sential quality features at prices that en- 
able dealers to get the business 
COOPERATION WITH US MEANS 

MORE PROFIT FOR YOU. 


WRITE TODAY. 


REPUBLIC CARBON 
& RIBBON MFG. CO. 


OFFICE AND SALESROOM: 
46 WEST BROADWAY, NEW YORK. 


FACTORY: 
180-182 CENTER STREET, NEW YORK. 









































EVERYBODY WANTS A FILING CABINET 


System is the watchword of the 
day, and even the small business 
man and householder wants some 
sort of a systematic way of filing 
letters, catalogs, papers, tax re- 
ceipts, insurance policies, clip- 
pings, etc. 


The SIMMONS CABINET IS 
IDEAL for this purpose, as it al- 
lows of a very large number of 
classifications within a smal! space 
and at a minimum cost. 


DEALERS: 
WRITE FOR OUR TERMS. 
Our cabinets have a UNIVER- 
SAL sale. Write NOW for cat- 


alogue giving all styles of de- 
vices, and term to dealers. 


The System Cabinet Co., 408 Cable Bldg., Chicago, Ill. 








TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machines and all delicate machinery, 

Chemically pure, gumless and colorless. 
Write to-day for free sample and prices. 


MORTON MFG. CO. 


Louisville, Ky., 
U.S.A. 


Export orders giv- . Wu ts/ 
en careful atten- a WA. 























RIBBONS and CARBON PAPER 
Contracted supplies in large or small quantities 
PLAIN and DECORATED BOXES 
HAVE YOUR OWN IMPRINT BOXES 
SNELLING & SON, ¥@nulacturers w 
50. BROOKLYN, N., Y. 
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manager of the St. Louis and Kansas City of- 

fices of the Smith Premier Typewriter Com- 

pany. More recently Mr. Zellers has been con- 

nected with the home office of the company at 

Syracuse, and was engaged in looking after 

the Southern business. 
. . . 

The annual dinner of the Smith Premier 
Typewriter Company’s Club was held on the 
evening of the 26th November at the Arkwright 
Club. W. A. Dyer, general manager and vice- 
president of the Smith Premier Typewriter 
Company, attended, and made some encourag- 
ing remarks. 

> * 7 

We understand that Mr. Van Buskirk of the 
Remington Typewriter Company was recently 
presented with another addition to his family 
3oth mother and boy are doing well. 

> * . 


R. R. King. who has resigned from the man- 
agement of the New York office of the Smith 
Premier Typewriter Company, was recently 
presented with a very fine diamond scarf pin, 
consisting of a large sapphire surrounded by 
six diamonds. As soon as the staff of the 
Smith Premier Typewriter Company's New 
York office heard that Mr. King was about to 
leave them it was the unanimous desire of all 
to make him a present as a slight recognition 
of the many kindnesses that he had extended 
to them. Unknown to Mr. King all arrange- 
ments were made, and just before the close of 
the month Mr. King was asked to attend a 
meeting where the presentation was made by 
one of the members of the Smith Premier Club 
Mr. King was taken completely by surprise, as 
he had not the slightest idea that the fact of 
his leaving was known. He suitably acknowl 
edged the gift, and his great appreciation of 
the kindness shown by his associates. 

> . . 


L. E. Church is the new Oliver foreman of 
repairs, succeeding A. J Walters, who will 
spend the winter on his farm in Illinois. 

> - * 


The Oliver contingent’ that utilizes the 
Brighton Beach and Coney Island line is re- 
joicing at the good taste of the officials of that 
excellent line in choosing olive green to decor- 
ate the elevated stations. 

. . > 

Shipping Clerk R. W. McGrath, of the Cliver 
office, received his five-years service badge on 
November 3rd, with befitting ceremonies. After 
a Seance with the “Badgers” Mr. McGrath 
feels that he has twice earned his laurels. 

. > > 


W. G. Carter, for some time rental agent for 
the Hudson Terminal building, has entered the 
employ of the Oliver Typewriter Company as a 
city salesman Mr. Carter’s past experience 
has been such as to assure success and an en- 
viable reputation in the typewriter business 

7 7. - 


The Elliott-Fisher and Bennett Typewriter 
Companies, according to notice in the window, 
will remove about January list from their pres- 
ent address to the fifth floor of 366 Broadway. 

> « . 


The Smith Premier Typewriter Company, on 
or about the ist of February, will remove from 
its present quarters to 319 Broadway. They 
have been at their present home for some 
vears, and it will be a little strange to look 
for them elsewhere. 

> . > 

The flying machine seems to be a very popu- 
lar window decoration. The Oliver Typewriter 
Company had a fine model in their window re- 
cently, which attracted much attention It 
was actuated by electricity, and had a doll at 
the steering wheel. 

. 7 . 

The Royal Typewriter Company is about to 
put out some more attractive bill posters The 
new poster is a picture beautifully printed in 
colors of a young man and woman looking at a 
toyal $65 sign, with the usual slogan of “You 
can pay more but you cannot buy more,’’ and 
beneath the group are the words, presumably 
said by the young man, ‘“‘That is more like it.” 

> > * 


The Roval Typewriter Company has just is- 
sued a well printed illustrated catalog of Royal 
typewriter furniture It contains details and 
illustrations of Royal typewriter cabinets, ta- 
bles, stands, chairs, and leather and waterproof 
cases for carrying around this popular machine. 

7 = * 


J. H. McDowell, the popular manager of the 
New York office of the Oliver Typewriter Com- 
pany, celebrated the seventh vear of his man- 
agement of the New York office on Tuesday, 
October 10th. When he reached his office on 
this particular morning, he observed an un- 
wonted air of inactivity. There was only one 
person on the floor to answer his pertinent 
juestion. ‘“‘Where are all the people this morn- 
ing?’’ “Upstairs, waiting for you,”’ was the 
reply. A trip up the elevator disclosed the 
whole staff of 150 people waiting eagerly to 
wish Mr. McDowell many happy returns of the 


day To say he was surprised puts it mildly. 
He was overwhelmed with the warmth and en- 
thusiasm of his reception Everybody joined 


in congratulating him from the one-week-rec- 
ord office boy to the oldest employee The 


Sr 











“THE 
SLICKEST 
YET” 


@ That's what those who know are 
saying of our Manifolders—for Retail 
Sales Tickets, Invoicing and Charging, 
Factory Orders, Time Cards, Estimate 
Blanks, Branch Office Reports, Express 


Receipts, 


Delivery Tickets, Uniform 


Bills of Lading, Requisitions, etc. In 
fact any form where fac simile copies 


are desirable. 


They 


@ Economize time, facilitate the hand- 
ling of the vexing details of your busi- 
ness, cut in two the cost of printed 
supplies, and keep your employes’ foot- 
steps in the straight path of system. 


@ There are divers ways in which they 
will lighten your burden in Store, Office, 
Factory and Shipping Room. 


@ Won't you let us tell you how, or send 
our salesman >? 


@ We manufacture more styles of Man- 
ifolders than any other concern 


@ Ask for Catalogue ‘‘C,” descriptive 
of the Globe Shipping System. 


A limited amount of unoccu- 
pied territory still open to 


live wire 


THE GLOBE 
REGISTER CO. 


CINCINNATI, O. 


Branch Offices in Principal Cities 
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Oliver carnation was much in evidence. It is 
interesting to note in this connection that when 
Mr. McDowell took charge of this office there 
were only nine employees Today there are 
over 150 persons employed in and around the 
building 

7 > ] 

The third number of the Royal 65 has just 
made its appearance. The frontispiece bears a 
picture of Mr. Edward B. Hess, vice president 
of the company, and inventor of the Royal 
typewrite1 The contents of the magazine are 
full of enthusiasm and vim for the machine, 
which cannot fail greatly to encourage the 
salesmen. 

> . * 

In our last issue a paragraph appeared with 
regard to the Victor Typewriter Company in 
which it was stated that Mr.. Campbell, and 
Mr. Camps, spoke most encouragingly of the 
prospects This must have been an error on 
the part of 1e printer or reader, as there is 
no Mr. Camps in connection with the Victor 
typewriter L. H. Perry is the moving spirit 
behind Mr. Campbell, and Mr. Perry’s name 
should have been inserted instead of that of 
Mr. Camps We hasten to correct the error. 


* * . 





Some months ago it was announced that the 
foreign business of the Victor pewriter Com 
pany would in future be indled from the Bos- 


ton office It has now been decided to transfer 
ill foreign business to 812 Greenwich street, 
New York nd the management of the sales 


department will be supervised by L. H. Perry 
In connection with this transfer, Mr. Perry ex- 
pects to take a trip to Europe early in January 
to call on the various dealers already repre- 
senting the Victor, and to make arrangements 
with other dealers throughout the continent of 
Europe to handle the Victor His previous trip 

‘ and with the many 


‘ 


was a ve! ccessful 


improvements recently placed on the Victor, he 
is sure to ( eve sti greater success this 
time 
_ « > 
The Victor Typewriter Company has recently 


made arrangements. wit the International 
Schools of Correspondence of Scranton, Pa., by 
which the Victor will be used exclusively by the 
latter company both in their general offices and 
among their tudents This of course means 
thousands of Victor machines, as the business 
of the International Correspondence Schools ex- 
tends throughout the entire civilized world. 
There is not the slightest foundation for the 
rumor that the International Correspondence 
Schools have purchased the Victor. They have 
not dons » and it is not desired that they 
should The have simply agreed to use-the 
Victor typewriter throughout their system ex- 
clusively. 





* . : 

Some alteration and improvements have been 
made on the new Victor Typewriter No. 2, full 
details of which are given elsewhere. 

> . > 


F. A Robinson, formerly in charge of the 
Railroad Billing of the Underwood Typewriter 
Company, has been appointed to take charge 
of the Billing Department of the Underwood 


in place of the late Mr. Riggs A few details 
of Mr. Robinson's life are given elsewhere. He 
comes well qualified to fill the position. 

* * * 


The Underwood Typewriter Company has de- 
clared a dividend of 8 per cent on its common 
stock It will be paid on the first of January. 
This shows how good the typewriter business 
must have been in the past few months. 

> > > 


The present of a diamond ring to S. T. Smith, 
general manager of the Underwood Company, 
by the managers of the various branch offices 
of the nd ood Company is detailed else- 


* * * 

If anything further was wanted to prove that 
business is once more on the boom in this 
city we would call attention to the employment 
bureau of the Underwood Typewriter Company. 


Mr. Meineck¢ the indefatigable manager of 
that department states that he has already 
filled this year over 3,000 more positions than 
he did during the whole of last year, and with 
still ore more month to run He adds, how- 
ever, that the average of salaries paid does not 
run quite so hig! 
~ > * 

The mar friends of Bi Filstead will be 
sori t earn that he has recently had a se- 
vere attack of pneumonia He has been very 
ill, and when seen a few days ago in the of- 
fice on his first visit he looked almost “like a 
ghost H irtner came on from Chicago to 
look after t rapidly increasing business at 
this end, 1 t is hoped that ‘“‘Bill’’ will short 
v be elf gain 

Oakland, Cal. 

The ne nager of t Oakland sub-office 
of the | vood Typewriter Company is Col 
m Peas : has t redit of having sold 
the fir Underwood typewriter ever sold on the 
Coast 

Oklahoma City, Okla. 

B. M. Hurlbut, formerly in charge of the me- 

lanical rtment of the San Francisco of- 


OFFICE APPLIANCES 


77 











Despite repeated 
Statements of 
Competitors to 
the contrary - - 


The Flexotype 





is being sold and 














delivered in the 
United States now 

















NEIDICH PROCESS COMPANY 


BURLINGTON, N. J., U.S. A. 


Address Continental Inquiries to P. CASTELLI, General Agent, 


82 Boulevard Flandrin, Paris, France. 











78 












The ZENITH 
Stenographers 


Note Book 





Has Many Advantages 
Not Found ‘in Others 


It is the most convenient for 
‘‘rush’’ letters as these can be 
taken on leaves enclosed in a 
separate folder in the book. 












[It is anote book mechanically 
perfect. The leaves CAN’T flop 
back, bulge orcurve. They turn 
on metal rings. There is a flat 
writing surface at all times, 
every inch of which 1s available. 
Stood upright on its covers the 
book acts as its own copy holder. 










The covers wear for years and 
new fillers can be inserted ‘in a 
jiffy.”’ Paper adapted for either 
pen or pencil. 









Made in two sizes, 44x8 inches 
and 54x84inches. CLOTH bound 
outfit, comprising covers, rings 
and 12 sets of fillers—160 pages 
each—retails for $1.00. Extra 
fillers 75 cents a dozen (1920 
pages). If your dealer can not 
supply you order direct from 
us, enclosing 25 cents additional 
to help defray expenses. 

DEALERS not now handling 
the ZENITH should send for 
trade prices. Advertising matter 
supplied free. 
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fice of the Remington Typewriter Company, is 


Remington 


now selling the new models of the 
typewriter at their Oklahoma City office. This 
is Mr. Hurlbut’s first experience as a_ type- 
writer salesman, but he is making good, 
Omaha, Neb. 
R. W. Duddington, formerly sub-office man- 
ager for the Smith Premier Typewriter Com- 


pany at Birmingham, Ala., is now city salesman 


for the Omaha branch. Mr. Duddington is en- 
joying considerable success with the No. 10 
Smith Premier 
> + > 
John A. Zellers, of the home office of the 


Smith Premier Typewriter Company, spent sev- 
eral days with the Omaha branch early in No- 
vember. The western branches are glad to see 
Mr. Zellers, who was formerly manager at Kan- 
sas City and St, Louis 

> >. . 


The Smith Premier Typewriter Company of 
Omaha anticipates removal to a larger and bet- 
ter location early in the new year. A descrip- 
tion of their new offices, among the finest in 
the west, may be forthcoming at a later date. 


The Elliott-Fisher Company has just opened 
its own sales office here with rooms in the 
Omaha National Bank building. G 1. Leslie, 
the company’s representative from Harrisburg, 
was here and got things started, and left E. 
W. Eurich in charge 

Philadelphia, Pa. 

O. LL. Gage, Manager, Elliott-Fisher Bank 

Department in Harrisburg, with Mrs. Gagg 


visited friends here over Thanksgiving 
> > . 


; Last month in the Philadelphia news items 
it was stated that H. J. Kleefeld, formerly with 
the Oliver force, has re-entered the service at 


the Philadelphia office as city salesman. This 
is erroneous. Mr. Kleefeld is a Royal sales- 
man, and not only that but he is a royal 
Royal salesman, being a member of the Ma- 
chine-a-Day Club, holding the office of Royal 
Goat in the Royal League at Pittsburg. His 
services have been loaned for the time being 
by Manager Blaess of Pittsburg to Manager 
Steedman of Philadelphia; but Mr. Kleefeld 

, Royal man. 


“was, is now and ever shall be” a 
> * *~ 


At the Philadelphia branch office of the Smith 
Premier Typewriter Company we learn that 
there has been one continual “scream” for 
‘“‘more machines, more machines,” from the fac- 
tory throughout the entire month; and in spite 
of the fact that the factory is becoming more 
liberal with them along this line, they say they 
are entirely unable to fill their orders. They are 
so pleased with the splendid activity for the 
month that Thanksgiving day was observed by 
the selling force as a real day of thanks. 

* « 7 

The Monarch Typewriter Company, Philadel- 
phia, was the scene of a joy party when C. E. 
Keller, known as the “dark man,’’ was pre- 
sented with a handsome lamp as a wedding gift. 
Mr. Keller was originally one of the youngsters 
who was developed by the Philadelphia manager 
to sell Monarchs and is exceedingly popular with 
his co-workers. 

* « . 

Arthur A. Roelofe, a salesman of experience, 
has been appointed to the York and Lancaster 
counties territory for the Remington typewriter. 
B. T. Levis has also gone over to the Remington, 
and is selling the new models in South Jersey. 
They comment upon the remarkable business 
done in the Philadelphia office of the Reming- 
ton during October. The sales were 85 per cent 
larger than in any other month so far this year. 
In Reading the were larger than in any 
other month in years. It has been found neces- 


sales 


sary to open a sub-office in Wilmington, Del., 
in order to handle the orders for new models. 
W. J. Donch has taken charge of this branch 
and is busier than ever In Trenton the sale 


of supplies has been deputized to R. B. Robert- 
son, and C. C. West is selling at Harrisburg. 
The interesting fact about the phenomenal Rem- 
ington increases in Philadelphia is that they 
are not in any branch of the business. The 
sale of supplies increases on a line with the 
increase in machine business, and the business 
in Wahl adding and subtracting attachments 
continues to grow. The employment department 


one 


is having the time of its life, and is placing 
more stenographers than ever before. Mr. Dill- 
more, in the financial district, is as busy as 
iny one taking orders, but he still finds time 
to sing, compose a little music, and tell a good 
story He is very popular with the trade. 
* © . 

The employment department of the Philadel- 
phia office of the Monarch Typewriter Company 
was but two behind New York in the number 


of positions filled for the month of October. 
« « * 


Mr. Pease, the new Remington manager in 
Philadelphia, has not been there so very long, 
his 


but he has been there long enough to start 
office on a new career of record breaking. Pease 
always was a business getter. He proved it in 
Los Angeles and later in San Francisco, and 
now the East is getting a taste of his quality. 
The Philadelphia office of the Monarch Type- 
writer Company has booked an order for the 





Typewriter Table N 0. 115 


is of modern design and substantial con- 
struction, easily set up and very strong and 
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provided for letter and note paper, envel 
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the user. The table is made irefully 
selected material 
ind i tand 
hard and con 
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TYPEWRITER NEWS—Continued. 


new billing machine, which is making its ad- 
vent into the typewriter world. The first dem- 
onstration made outside of the office resulted 
in a sale, 

. > > 

Two former members of the Remington type- 

writer force in Cleveland have recently been 
transferred to the Remington sales force in 
Philadelphia. Laurence S. Smith has been with 
the Remington in Philadelphia for several 
months, and is doing a splendid business. P. 
B. Greene has only just gone to Philadelphia 
from Toledo. He made a great record in the 
former city, and promises to make an even bet- 
ter one in his new field 

. > > 

The attaches at the Philadelphia office of the 

Smith Premier Typewriter Company are ex- 
tending no end of sympathy to their fellow 
worker, the popular cashier, L. G. Thompson, 
and this is the reason The gentleman in ques- 
tion had a five-day vacation period coming to 
him, which he decided to spend in a rabbit hunt. 
After tramping, hunting and hoping for big 
game in the wilds of Delaware for four days, 
he managed to hurt a poor little rabbit so badly 
it died. He covered it carefully with a news- 
paper and carried it gallantly to Philadelphia. 
Some of his enemies have been so brutal as to 
say that he tied the little animal up to a tree 
securely, and then shot it into a state of sub- 
mission. Others call it a “‘game hog.’’ 

> * * 


There is nothing but joy in one corner of the 
selling ranks at the Philadelphia branch office 
of the Smith Premier Typewriter Company, and 
the cause of it all is this—the popular salesman, 
Cc. B. Tylor, has become the proud father of a 
ten-pound son and heir. ‘“Father’’ Tylor has 
even been seen to reach way off for the brim 
of his hat when desiring to take it off, and this 
is caused, they say, entirely by a feeling which 
seems to exist in the head, akin to ‘“swelled- 
ness.”’ 

Pittsburg, Pa. 
The Pittsburg organization of the Remington 


Typewriter Company had the pleasure this 
month of welcoming their new manager, John 
F. Soby. Mr. Sobv, who is an old and famous 


Remington veteran, in returning to the Rem- 
ington service certainly finds himself in con- 
genial atmosphere in Pittsburg, where the num- 
ber of Remington veterans is especially large. 
Monroe, Smith, Witherspoon, Martin and Robi- 
son are all dyed-in-the-wool Remington vet- 
erans, and with so famous a veteran as Soby to 
lead them, we may expect great achievements 
from the Pittsburg office of the Remington dur- 
ing the next year. 
Portland, Oregon. 

J. K. Cole, who has a typewriter record of 
about fifteen vears of highly successful work, 
has been engaged by the Portland office of the 
Underwood Typewriter Company as city sales- 
man, and is lending valuable assistance in the 
work of maintaining the Underwood in the en- 
viable position which it occupies in Portland. 

7 * * 


H. F. Paschen has been added to the city 
sales force of the N. M. Hayter Company, and 
Mr. Hayter believes he will prove to be a good 
“Blick”’ booster. 

* * + 

The Portland office of the Underwood Type- 
writer Company has secured for the western 
Oregon road territory the services of C. C 
Weideman, who first entered the typewriter 
business fourteen years ago as special mechan- 
ical expert at the Blickensderfer Manufactur- 
ing Company at Stamford, Conn., which position 
he held for six years, when he was sent to 
Minneapolis, Minn., by the Blickensderfer Com- 
pany as city salesman. Mr. Weideman held this 
position with credit for three vears, when he 


engaged with the Smith-Premier Typewriter 
Company in Portland, Ore., as city salesman, 
where he continued successfully for three years, 


after which he sold Underwoods for the Under- 
wood Typewriter Company at Los Angeles and 
for the Breeden Office Supply Company, Salt 
Lake agents for the Underwood in Salt Lake 
City, Utah. Owing to his wide typewriter ex- 
perience and unusual ability as a salesman, Mr. 
Weideman is meeting with exceptional success 
in the western Oregon territory for the Under- 
wood. 


” * 

The N. M. Hayter Company reports a good 
business on typewriters in November and states 
that the boys on the road are well pleased 
with the outlook 

* « * 


Portland has been having heavy rains and it 
is said that Earl Kessler, marager of the Type- 
writer Inspection Company, is thoroughly en- 
joying himself He knows that rain makes good 
business in Oregon, and judging by his smile 


he is getting his share 
* - 

J. W. Hatfield, who has for some time been 
representing the Underwood Typewriter Com- 
pany in western Oregon, resigned about thirty 
days ago to devote all of his time to the Eugene 
gusiness C of whi he is president. 

. ~ » 

When the Portland office of the Underwood 

Typewriter Company in ed Guy D. Roe to 


leave the Pacific Coast representatives of the 
L. C. Smith and enlist under the banner of the 
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TYPEWRITER NEWS.—Continued. 


Underwood, they secured a salesman of re- 
markable ability, who has during the past three 
months been breaking all Underwood sales rec- 
ords in the eastern Oregon territory, securing 
not only his share of the business, but a great 


deal that would otherwise go to competitors 
* * * 
| F'.. C. Moon, who had had many years’ ex 
| perience as expert adjuster for the L. C. Smith 
& Bros. Typewriter Company, and who has, for 


——e | the past eight months been employed as fore- 

















aye man of the repair shop of the Portland office 
of the L. & M. Alexander Company, has recently 
entered the employ of the Portland office of the 


Underwood Typewriter Company in ectior 
. : - : ee, oe with the mechanical department 
of being built of the heaviest materials | Providence, Rhode Island. 
Charles O’Connell, formerly 1 typewriter 


and ot the best construction possible. salesman in this city, spent Thanksgiving here, 


just returning from a trip to the west. Charley’s 


The result of fifteen years experience. | MaeuEe are atonye Gnd te soe bie 
E ; ; - : : The Remington Typewriter Company is being 
- oc ate , . -¢ > | represented outside of Providence by Harold R 
Our specialty is building high grade Jf | represented outside of Providence by terri: 
° : : . . . ory for the Remington since last August, anc 
equipments for Banks, Public Buildings, ia? cuveh tial a beeen potter et the 


first class This is Mr. Day’s first experience 

selling typewriters, but with the new Reming- 

ton models he has forged right ahead, and 

things look as bright to him as they do to all 

of the other Remington salesmen in Providence 
*~ > . 
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LETTER FILE UNIT Underwood Typewriter Comnany gave 


| 
opticon lecture before the New England Com- 
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Give the typewriter, 


CARBON PAPER AND RIBBON 


Better Touch, 
Better Action, 
Better Appearance, 


Better Wear, ; 

Le J Better Control, 

Hard Finish Carbon Machinery And they never wear out. Every typewriter 
cabinet should be fitted with this excellent 
+ : system of attaching and detaching the ma- 
15 years experience chine. Thoroughly automatic. Cushions are 
invisible, sanitary, permanent The only 
scientific setting for the typewriter in cab- 
inet use 
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THE PIONEERS IN THE BUSINESS 
OF REBUILDING TYPEWRITERS 











W. E. FITES, SAN FRANCISCO 


Mechanic’s - Tools and § | mercia! Managers’ Association at W 


William F. Seelye, who came to Providence 


Typewriter Parts 


last month, is working on a city territory for 

~ ¢ the Remington Typewriter Company, and is ob 
Supplied to the Trade | taining good venue Mr Seales is a typewriter 
man of large experience, and is well posted 

Although he started right in to do a great busi 

| ness, he says that he can notice an increase ir 

Cylinders Recovered the demand for the new Remington models a 


the weeks go by. 


> * * 
All Makes Louis Schneider of the Underwood force spe 
50c Thanksgiving at Hartford He says ‘ necticut 


turkeys are very fine 
. 





* > 
The Providence office of the Remington Typ 
writer Company report that they have secured 
the services of Charles Henry Essex, who until 
recently was manager of the District Messenger 
Compar in that city Mr Essex i 
befor sold typewriters, but he is meeti 
marked success 
* ” > 
Dave Whytock, the special billing representa 
tive < the Underwood, has landed several fine 
orders recently making several larg ! 
7 exclusive Underwood users. 
TYPEWRITER INSPECTION CO. o 
- - H. M. Griffin, resident manager of the Mor 
317 BROADWAY, NEW YORK. ¢ 9 | arch Typewriter Company, Providence, spent a 
ESTABLISHED: ---1892. few days in Boston rece ntly going over several 
| matters of importance with Manager Amann of 
| the Boston office. Mr. Griffin is very optimistic 





TYPEWRITER NEWS—Continued. 


in his remarks about the Providence territory 
and he stated that he expected to close many 
deals before the first of December. 

> * * 


H. H. Holmes, manager of the Remington 
Company, has been extremely busy for several 
months booking orders. 

> * * 

The Royal office are feeling highly elated over 

the large business they have been doing of late 
* * * 


The Underwood force are working very hard 
to land first prize in the selling contest, which 
is on between the branch offices of the company 
They feel very confident of getting first. 

* * > 


H. S. Sellick says October was one of the 
best months he ever had in selling Smith Pre 
miers. 

> * > 

The employment department of the Under- 
wood Company has shown an increase in 1909 
of more than 50 per cent over any previous 
year in filling positions 

Reading, Pa. 

The Elliott-Fisher Company had a very in 
teresting exhibit at the Reading Business Show 
in the department store of G. M. Britton Com- 


pany Next to the typewriter contest the El- 
liott-Fisher exhibit seemed to be the center of 
iuttraction The exhibit was in charge of J. L 
Mellon 


Pueblo, Colo. 
J. A. Morrison, formerly of the Oakland, Cal., 
sub-office of the Underwood Typewriter Com- 


pany, has been promoted to take charge of 


the Pueblo sub-branch for the same company. 
San Diego, Cal. 

F. C. Rickert and C. A. Jennings have opened 
the California Typewriter Exchange at 1314 D 
street Mr. Rickert was with the Remington 
Company for eleven years, the last five of which 
were spent at the Salt Lake office. Mr. Jen 
nings was with the Smith-Premier Company at 
Salt Lake for about four years, being in charge 
of the sub-branch office under the Denver office 

San Francisco, California. 

Two of San Francisco’s typewriter offices nar 
rowly escaped destruction by fire on the night 
of Nov. 17, when a vegetarian restaurant ad 
joining the store of the Hardy & Smith Com 
pany, local agents for the Densmore, was en- 
tirely consumed. The Hardy & Smith Company 
suffered no loss in the typewriter line, as th 
small stock carried was well protected, and the 
damage to other goods was nominal. The only 
loss was a lot of valuable fountain pens, which 
were taken from the showcase during the con- 
flagration. The San Francisco office of the 
Royal Typewriter Company is located in the 
same building, and Manager Lynch for a time 
gave up his large stock as lost, as the building 
is one of the temporary wooden structures put 
up in 1906. The firemen did their work well 
however, and confined the flames close to the 
point of their origin, preventing any loss what- 
ever in the Roval office Mr. Lynch expects to 
be in new quarters shortly, and after that will 
have no fear of the fire risk. The Hardy & 
Smith Company has also made arrangements for 


i new store, which will be on Market street 
near California, in the midst of the office dis- 
trict 

. > . 
The Geo. C. Bornemann Company of San 


Francisco, which covers the entire Pacific Coast 
with an extensive line of typewriters, supplies 
and general office specialties, has taken some 
new members into the firm, a move which is ex- 
pected materially to strengthen its organiza 


tion. W. E. Fites, who has been connected 
with the company for the last seven years, has 
ucquired an interest in the corporation, and 
takes the office of secretary. Mr. Fites has 


made an exceptionally good record in his work 
on the coast, being known as one. of the best 
mechanics in the territory, in addition to high 
qualifications as a salesman. Another new mem 
ber is Charles S. Jenkins, who is treasurer < 
the company, Geo. C. Bornemann being the head 


of the house. Mr. Bornemann reports a good 
business for the past month, both at his local 
stores and on the outside. 

* * * 


The San Francisco office of the Oliver Typs 
writer Company is now comfortably established 
in its new home at 241 California street The 
greater attractiveness of the offices has already 


drawn more attention to the Oliver, and sales 
ire ¢ the increase The new No. 5 visibl 
Oliver machine is on display in the window, 
and is attracting considerable attention. It is 
a strong seller here, having several points which 
assure favorable ynsideration. 

* * * 

George T. Pearso of the Typewriter Ex- 
change igent for the Yost, reports high praise 
for the new visible machine from all purchasers 
While the machine has not been actively pushed, 
sales have been good, and a special campaign 
will be started on it shortly. Mr. Pearson re 
ports zood sale for rebuilt machines, of which 


he handles a large line, and he looks for a 
material increase in this side of the business 
after the first of the vear. A new salesman 
for the Typewriter Exchange is D. H. Hardt- 
man 
* = * 
K. M. Byron, one of the local Smith Premier 
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salesmen, who went east recently to be married, 
has returned with his bride and is receiving 
the congratulations of his many friends. 

- - 7 


= NM. Bartlett, Pacific Coast sales manager 
for the Smith Premier Typewriter Company, 
has just left for a tour of inspection of the 


offices in Oregon and Washington. 
* . * 


Harry Jones, of the repair department of the 
Smith Premier office in this city, who was op- 
erated on for appendicitis last month, is now 
well on his way to recovery. 

* * > 


A large sale of No. 10 visible Smith Premier 
machines has just been closed with a large cor- 
poration in the San Joaquin valley. This is 
regarded as an early step in the building up of 
a large business in that section. 

. 7 


Manager Lynch of the local office of the 
Royal Typewriter Company reports the largest 
run of business during November that he has 
had in any month since he entered the field. 
He has just received another large shipment 
of machines, many of which had been sold 
prior to arrival. He says all the outside sales- 
men are doing well. <A large sale of Royal 
machines has been made to the local offices of 
the Southern Pacific Railroad. 

© + > 


W. Z. Chamberlain, a well known typewriter 
man of the Pacific Coast, has just returned 


from a trip through the East. 
. « + 


J. Gunzendorfer, head of the Typewritorium, 
Inc., reports a run on Stearns visible machines 
which has entirely cleaned up his stock on 
hand. He attributes the satisfactory sale largely 
to the extensive advertising campaign which 
has been carried on for the Stearns of late, and 
says he feels the effects of it quite perceptibly. 
> * * 


Mr. Wilde, manager for the Remington Type- 
writer Company in California, says this has 
been a phenomenal year for Remington sales in 
San Francisco and all over the state. He vis- 


ited Mr. Hughes, manager of the Sacramento 
office, last week, and found business fairly 
booming in the capital city. On a recent trip 


of inspection among all the offices in his charge, 
Mr. Wilde states that he found conditions pros- 
perous everywhere, with a fine outlook for next 
year. A new outside salesman with the local 
office of the Remington Typewriter Company is 
Mr. Van Schaick. 
San Jose, Cal. 
This sub-branch office of 
Typewriter Company is now 
S. Wood. one of the old typewriter 


of the Coast. 
Seattle, Wash. 
H. L. Stinger, manager of the Typewriter 
Hospital, representing the Blickensderfer ma- 
chine under the agency of N. M. Hayter Com- 


the Underwood 
in charge of W. 
salesmen 


pany of Portland, Ore., gives a good reason for 
a slight decline in trade. Mr. Stinger will be 
married on Dec. 10. Prospective felicity has 
dimmed somewhat the usual energy and care- 
ful attention he gives to business. We are 
married and we understand the situation. Our 


congratulations are hereby heartily offered. 
Shreveport, La. 
During the past month the Royal Typewriter 
Company opened up a branch office in this city 
at room 406, Continental Bank Building. N. M. 


Hite from New Orleans has been sent here 
to take charge. This branch being worked un- 
der the New Orleans office. 

Spokane, Wash. 

A. B. Crawford has joined the selling force 
of the Underwood Typewriter Company in this 
city. 

St. Louis, Mo. 

F. B. Squire, formerly in charge of the El- 

liott-Fisher repair department in this city, has 


been transferred to the Cleveland office 
* ” * 


E. F. Oakes, formerly of the Baker-Vawter 
Company and the Tengwall Company of this 
city, has been added to the Elliott-Fisher sales 
force at St. Louis. 

+ * 

The Patterson-Wiley Typewriter Company 
will move to larger and more commodious 
quarters on Dec. 15. They are now doing a gen- 
eral typewriter business, but will later add a 
general automobile repairing department. 

* . * 


W. J. Stevenson, who formerly traveled in 
the central Missouri territory for the Remington 
Typewriter Company, has been promoted to the 
position of district manager of the Remington 
sub-office in Springfield. Mr. Stevenson is a 
traveling man of much experience, and great 
success undoubtedly awaits him in his new field, 
where the Remington has been making tremen- 
dous progress during the past year 

7 J > 


E. L. Isaacson, who has been with the Rem- 
ington Typewriter Company’s office in St. Louis 
for several years, is captain of one of the 
bowling teams in the Cabanne League. His 
team he has named the Remington, and in a 
game with the Cabanne, one of the strongest 
teams, on November 16, defeated them three 
straight games. The score for the games was, 
respectively, 897 to 792, 826 to 731 and 919 to 


894. The Remington now leads in the second 
series of tournaments now being held 


Syracuse, N. Y. 


sasket ball is the popular sport in Syracuse 
at the present time. Through the efforts of 
the Y. M. C. A. who have donated the use of 


their courts, a league has been formed among 
the shop employes of Syracus« The §mitl 
Premier, Monarch and the L. C. Smith & Bros 


typewriter companies are represented in the 
league, which meets every Tuesday night. At 
the present time the rooters for the L. c 
Smith & Bros. root the longest but not the 
loudest, they having won three games, _ the 


Monarch one game and the Smith Premier have 


not been so fortunate as to win any It is ex- 
pected that the Monarch and Smith Premier 
men will show their colors in the games to 


come after the practice they have had the past 
month. 


: * . 

On November 16 ground was broken for the 
new factory the L. C. Smith & Bros, Typewrit- 
er Company will erect at once. The new build- 
ing will occupy an entire block in Almond 
street, between Washington and East Water 
streets. It will be eight stories high and will 
duplicate their present factory. This will be 
one of the largest typewriter factories in the 
world. Its total frontage will be 521 feet. The 
company’s present factory is unable to keep 
pace with the demand and the work on the 
addition to the plant will therefore be pushed 
with expedition. In the present factory of the 
company more than 600 men are employed 
turning out 125 finished machines a day. This 
production will be doubled as soon as the addi 
tion is completed. 

* * 
The month of November has been anothe 


record month in the manufacture of typewrit 
ers in Syracuse. Orders are being received 
faster than the factory output can take care of 
them, with no indications of a let-up. 

Lyman C. Smith, president af the lL C 
Smith & Brothers Typewriter Company, was 
one of the speakers at the third annual dinner 


of the Toledo Transportation Club at the Hote 
Secor on Dec. 2. Mr. Smith returned to Syra 
cuse the latter part of November from a hur 
ried visit to Seattle, Wash. He was gone but 
eleven days, three of which he spent in Seattle 
ind in this time he concluded plans for an 
eighteen story skyscraper. The building to be 
erected will be on the northwest corner of Sec- 
ond avenue and Jefferson street and will cost 
between $500,000 and $600,000. This was Mz: 
Smith’s first visit to Seattle in more than three 
years. In this time wonderful improvements 
have been made which so impressed him that 
he decided to build at once. He is a firm be 
liever in the destiny of Seattle, and on his re 
turn voiced the belief that the whole West is 
prosperous. 
. * * 

G. W. Berrian, auditor of the Monarch Type 

writer Company, visited Syracuse the first 


He reports a wonderful in 


week in November, 
crease in business since the summer months 
7 +. 

J. W. Earle, vice-president of the Unior 
Typewriter Company, visited the offices of the 
Smith Premier Typewriter Company on Nov 
12. 2s 

In the recent city campaign Hurlbut Ww 
Smith of the L. C. Smith & Brothers Type 
writer Company, was one of the largest con 
tributors to the Square Deal party His check 


amounted to $500. Alexander T. Brown of the 


Smith Premier Company gave $250 
* . * 


The Smith Premier Typewriter Company has 
removed the city sales department from East 
Genesee and Washington streets to the general 


offices of the company, No. 111 Dickerson 
street. The new location adjoins the factory 
Manager Fred Raymond is well pleased witk 
the change, it being possible to give local users 
better service than they have heretofore re- 
ceived. He reports business to be exceptional 
ly good. 


Terre Haute, Ind. 

We receive from the Indianapolis office of the 
Remington Typewrjter Company news of the 
removal of their Terre Haute sub-office to 27 
South Seventh street. In Terre Haute, as every 
business has 


where, the Remington typewriter 
grown considerably during the past year 
Toledo, O. 

M. Il.. Shenk has taken charge of the Elliott- 
Fisher Toledo territory His many friends 
wish him success. 

Toronto, Canada. 

W. M. Marsh, Canadian sales agent of the 

Elliott-Fisher Company, with headquarters in 


Montreal, was here on business recently. 
. - * 


agent for the 


W. Cc. Hunter, Toronto sales 
necessary 


Elliott-Fisher Company, has found it 
to resign on account of ill health. 
Vancouver, B. 


The Vancouver office of the Remington Type- 
writer Company has taken time by the fore- 
lock, and has appointed McRae Bros., Ltd., of 


Prince Rupert, B. C., its representatives in 
that section. As is well known, Rupert is to be 
the Pacific Coast terminus of the Grand ‘Trunk 
McRae report that 


Pacific Railway, and Messrs 
present business is good and prospects for fu- 
ture business better. 
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YOUR TRADE DEMANDS A SUBSTANTIAL 
TYPEWRITER CABINET AT A VERY 


[—) MODERATE PRICE [= 











Here is a substantial typewriter cabinet built of selected white oak —top and 


typewriter platform 5-ply built up stock. Hardwood drawer sides. Finished 
in golden oak, dull wax, or weathered. Has four drawers and extension arm 
rest, casters and combination lock on drawers. Simple and strong mechanism 
for center typewriter drop, allowing plenty of knee room. 


We guarantee this cabinet absolutely to give satisfaction. You may return it at 
our expense if you do not find it exactly as represented. 





At the price quoted below, this desk isa GENUINE BARGAIN. It has to be 

seen to be appreciated. For that reason we will ship you a sample as cheer- 

fully asa dozen. Write us today for at least one of these quick selling cabinets, 

under our guarantee that you may return it at our expense if unsatisfactory. 
seine eRe 





Sine taitnce ee This Desk Only $10.90 Net 


August 22, 1899; July 31, 1900; 
January 8, 1901; June 4, 1901. DEALERS SOLD ONLY. ORDER TODAY. 


0.S. C. OLSEN COMPANY, "ini'scctions! Book Casco 2927 Moffat St., CHICAGO 


Every drawer in constant use. e 
Prevents mixing of papers and in- V & D Sy t fF. k t 
sures ACCURATE, SPEEDY Oo r i n g a S e 
FILING FOR 


VERTICAL FILES 











, VERTICAL FILE : : 
The Only V &D somtine asker Retail Price 
Practical _ 50c Each 

Sorter Made 
and 


The Cheapest. $5.00 per Doz. 





BIS DISCOUNT TO DEALERS 











Baskets in use for sorting end filing. and Free IMPRINT Advertising Matter 
HOOKS ON THE HANDLE o EVERY VERTICAL USER WILL BUY THEM. 
the Drawer and by a ea Baskets nested when not in use. 
forcement maintains a perfectly MANUFACTURED BY 
horizontal position, so drawer may — ATTACHED oS DETACHED IN- 


ge or closed without inter- K E E N A & D it A K E . al <isie. Mg fo the ings een omins 
8 ng " 














YOU CAN FOLD THIS ONE 


A Typewriter of regular standard 
size that folds to 5x74x10 inches. 





Put it in a suitcase if you wish. 

Weighs less than six pounds instead of thirty. 

Costs $50 instead of $100. 

_ Visible Writing. 

Is a Type bar machine with Standard Key-board. 

Is as perfect in its operation as any typewriter at any price. 
Traveling men are using it and like it. 


Some territory open for agents. Write now. 


STANDARD FOLDING TYPEWRITER SALES CO. 


309 Broadway, NEW YORK. 



































Does Your 
Stenographer 


use her full typewriting speed in 
writing out your letters? How 
many times during the hour is the 
machine silent while she pores 
over an undecipherable shorthand 
character? 


While she is doing that she is 
wasting time you are paying jor. 


condition 
The remedy 


This is a common 
and a needless one. 


Gregg Shorthand 


The next time you hire a sten- 
ographer get a writer of Gregg 
Shorthand—because Gregg writers 
can read their notes and keep the 
typewriter moving, turn out more 
work, better work, more accurate 
work. 


There are reasons why this is so. 
In Gregg Shorthand the sounds of 
words are more fully expressed 
than in other systems. The char- 
acters are all light—a dull pencil 
does not affect the legibility of the 
writing, as it does with systems 
using light and shaded characters 


The characters are on the uni 
form slant of longhand. Light 
characters and uniform slant give 
it speed, as well as legibility. In 
Gregg Shorthand the vowels are 
a part of the written word — mis- 
taking one word for another is not 


p¢ ssil le. 


Gregg Shorthand is anall ‘round 
more efficient system than any 
other ever devised. This is the 
verdict of thousands of business 
men and schools who have tried it. 
If your next stenographer is a 
Gregg writer — you will agree that 
their judgment is sound. 


‘About Gregg Shorthand” ts a 
little booklet you can get for th 
asking. It tells a most interest 
ing story about the system—send 
for it today. Gregg Shorthand 
means greater efficiency; it wll 
pay you to get informed about it 


The Gregg Publish- 


NEW YORK 


ing Company CHICAGO 
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Boston, Mass. 
Louis C. Chase, Boston manager for the 
secured the Comp- 


Comptograph Company, 
tograph bannér covering last quarter, end- 
ing October Ist. 

Chicago, IIl. 

General B. Wyeth of the 
Comptograph Company visited the Eastern 
Mr. Wyeth says 
that the present agencies established in the 
eastern part of the United States are flour- 
the prospects in territory 


Manager H. 


offices some weeks ago 


ishing, and that 
where the Comptograph 
represented seem to warrant an immediate 
distribution 


Company is not 
extension of their territorial 
It is therefore very probable that several 
new districts will be opened up in the near 
future 

Cincinnati, O. 

The Adder Machine Company has added 

a repair department to its local office. The 
department, Manager Benford states, is in 
charge of H. M. Harrison. 

Cleveland, O. 


Sales Manager J. O. Shephard of the 
Comptograph Company recently spent a 
couple of weeks in the field with A. C. 


Fearing, sales agent for Cleveland district 
The result of their joint effort was that the 


sales record for this district broke all for- 
mer sales records, 
Duluth, Minn. 
Geo. Vawter is the manager of the new 


Duluth office of the Burroughs adding ma- 


chine. Mr. Vawter was formerly a sales 


man in the Denver territory 


Fuehrer, formerly connected with 


a. 


the Boston office of the Burroughs, is now 


mechanical expert for the Burroughs’ new 


Duluth office. 
\dding Machine 


has opened a new office in 


Burroughs Company 


Duluth at 2282 


West First street and will after the 
business in earnest. Mr. Vawter, the loca 
manager, reports a very good business sé 
far. The Burroughs was former handle 
by Edmont & Company, dealers 

Denver, Col. 

C. G. Cotton, who has suc led W. J 
Parrish as the representative the Bur 
roughs Adding Machine Company of St 
Louis, in this territory, arrived here on tl 
first of November. 

x * * 

L. M. Williams has been appointed 

member of the Burroughs Adding Machin« 


Company of St. Louis selling force in this 
city as a junior salesman 
* cad * 
J. A. Landing has taken a position unde 
Salesmanager Cotton of the 
\dding Machine Company of St 
a salesman in this territory. 


Kansas City, Mo. 


Burroughs 
Louis as 


The Wales visible have at last opene: 
an office in our midst and the very quiet 
and unassuming Mr. Larter, formerly 
Kansas adding machine man, has charg: 
of the office. While Mr. Larter is very 


that will soon find 


territory. 
* * 


quiet, he says people 


out he is in the 


Kirch of the Comptograph Con 
report 


C. Bf. 
pany is doing a good business and 
some satisfactory deals put through in the 


last few months. 
Milwaukee, Wis. 
The new Comptograph sales office re 


cently opened in Milwaukee has more thar 
fulfilled the Compt: 
graph Company. 


expectation of the 


Sales Manager J. O. Shephard was re 
cently in Milwaukee and reports that pros 


| 


pects for Milwaukee business are excee: 
ingly bright. 
x * * 
The Milwaukee adding machine busi 


ness has been making some rapid strides 
October and N« 


was 


during the months of 


vember and dealers say that business 
never better than right at the present time 
have practically 


Manufacturing industries 





BURROUGHS’ 


EXHIBIT AT DAIRYMEN’S CONVENTION, MILWAUKEE. 
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Tr ROSS 
CABINETS 


A System of Units 
With the Ross 
Patent Steel 
Ball Bearings 


@ Ross office furniture is the finest example of the cabinet maker’s handicraft. It bears no ear- 
mark of carpentry. Every part of its construction undergoes the most careful scrutiny. 











q By means of the Ross Patent, the drawer is suspended in its niche so precisely that it seems to 
roll in and out as if it actually.touched no part of the cabinet at all. 


q Altogether this cabinet is a masterpiece of mechanical ingenuity. 
* 
@ The line is complete—card, bill and legal cap units all fit in with the regular filing cabinets. 


@ Dealers—Write to-day regarding ierritory. If not to-day someone else may beat you to it. 


ROSS MEG. COMPANY .°. Muskegon, Michigan 




















“See” 


Complete 
New Line 


“OFFICE DESKS” 


January Exhibit 


Fifth Floor 
Manufacturers Bldg. 


GRAND RAPIDS, 
MICH., 


CARL LEOPOLD 
and J. H. SMITH 


SXL 2260 In charge. 


LEOPOLD DESK CO., Burlington, lowa, 
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oe The Transo 

i One-Piece Window 
ce Envelope 

- 

\ 

An 

<<} 

a? 

to 

) 

is 

= 

a 

Ma = =Seven reasons why the Transo 
gig excels other types of window envel- 
2 opes—why it gives the user a great- 
<* . . . 

Map er degree of satisfaction and is more 
Rx economical. 

ae ; 

s No. 1. Because the window is ef- 
Mm tected by treating the paper chemi- 
fa cally producing a clear and uniform 
‘ transparency. 

q 

sty No. 2. Because it has no exposed 
Rs edges on the face to permit it to be- 
ma» come caught in the cancelling ma- 
sy «chine and reach the recipient in a 
“* . °,? 

. mutilated condition 

a No. 3. Because it has no obstruc- 
yw tions on the inside to obstruct the 
ms enclosure when inserted and prevent 
fa, a speedy dispatchment of mail 
seq matter. 

5" 

oy No. 4. Because the transparency 
ma lies flat on the enclosure, making the 
u . , . 

mS address legible and permitting of 
a4 more rapid handling by the Post- 
my office Department. 

aN No. 5. Because the connection be- 
may tween the transparency and envelope 
ms) proper is covered with an attractive 
ee printed border giving the envelope a 
hy more finished appearance 

mt ss . 

WwW No. 6. Because the transparency 
Ss and envelope proper are constructed 
me from the same piece of paper and 
mw are identical in color 

= 

by No. 7. Because the Transo is free 
me from the waste that prevails among 
mee envelopes made with the window cut 
ms out and a tissue covering pasted in 
~~ 

< Window envelopes are rapidly dis- 
ay 

mis ~placing the old style envelopes and 
me are now used by many business hous- 
me es for dispatching letters, checks, 
a bills, statements, in fact, ev ery sta- 
Be tionery form leaving the office. 

~ In the Transo we offer the Printer 
Mm or Stationer an envelope that will 
\- . . . . 
mas sell on its own merits—that will give 
me real satisfaction when it is sold and 
> . . - 

ay permit of a better profit. 

hy Let us send you a complete set of 
ha samples and prices. Mailed at once 
Ss for the asking. 

= 

ak 

= Transo Paper Company 
> 

a 729-741 W. Division St. 

My CHICAGO 

~ 
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ADDING MACHINE NEWS.—Continued. | 
returned to the normal once more | 
and this has meant an field of | 
activity for the adding machine men. “We 
couldn’t ask for business to be much bet- 
ter,” said E. D. Haven, Wisconsin man- 
ager of the Burroughs Adding 


Machine 
Company. “Sales are larger than they have 
been in weeks and 


confident that | 
trade will be of the best from now on. An 
increasing demand for the higher priced 
machines is one of the bright features of 


the business just at the present time.” 
x * * 


stage 
increased 


we are 


“We are gradually covering the entire 
Wisconsin territory with the Wales ma- 
chine,” said E. S. Walker, Wisconsin man- 
ager of the Adder Machine Company, 1212 
Majestic building, Milwaukee. “We 
well pleased with the interest that is be- 
ing taken the Wales and I think that 
the machine has ‘made good’ in every | 
sense of the word. Business is very good 


and we are more than satisfied.” 
* * * 


are 


in 


B. C. Hoppe has joined the sales forces 
of the Milwaukee office of the Burroughs. 
New York City, N. Y. 

W. A. Morschhauser, sole agent the | 
Millionaire Calculating Machine of 1 Madi- | 
son avenue, has just sold two of these well 
known machines to the Government for use 


of 


in the Panama Canal Zone 
* * * 
The Burroughs Adding Machine Com- | 


pany offered a prize of a turkey to every 
salesman who obtained his quota of ma- 
chines on or before the 20th of November. 
This set things going in shape at 
the New York office with the fine result | 
that every man in the Burroughs’ organiza- | 
in this city, eleven salesmen in all | 
made over 100 and the agency | 
itself over 100 per cent. Each winner was 
presented with a toy turkey, which 
he found a bill of a denomination suffi- 
cient to insure his ability to purchase a 


good 


tion 


per cent, 


within 


turkey, with a bountiful supply of all the 
usual trimmings. 
x * * 
The Automatic Adding Machine Com- 


pany report that their new model $25 ma- 
chine seems to be taking extremely well 
with the public. They are swamped with | 
orders, and are not at present able to fill | 
the demand. 


* ~ . 
G. H. McFarland who has been asso- | 
ciated with the Wales Adding Machine | 


Company in Connecticut has just joined 
the New York office of the same company. | 
He will have a metropolitan territory, and | 
from past experience there no doubt 
he will achieve a great success. 
San Francisco, Cal. 
E. Engltehardt, who has formerly been in 
the sales department of the Elliott-Fisher | 
Company in Chicago, has joined the work- | 
ing force of F. F. Wright & Company, the | 
Elliott-Fisher represesntatives in California. 
Mr. Wright is well satisfied with the new 


is 


arrangement by which he represesnts the | 





 Right-In-Sight 
Copy Holder 


A Practical 
Office 


Appliance 










GSolidity insures against vibration and 


Consequent eye strain. 4 Adjustability 
brings the copy to just the right place. 
@ The Line Indicator avoids confusion 
in transcribing. @The Principle pro- 
vides healthful poise of operator. 
BIG PROFITS FOR DEALERS. 
Price, including Line Indicator, $2.50. 
WRITE FOR DISCOUNTS. 
Sole Manufacturing and Distributing Agents: 
MOSSBERG WRENCH CO. 


CENTRAL FALLS, RHODE ISLAND 











Brass Cuspidor Bargain 


7} inches high, 7-ingh body 
54-inch top, 4-inch botton 
Self righting, soldered seam. 


Our No. 25 Guaranteed 


$12.00 per dozen, sells for : 
dollar the country over 
Try 2 dozen in your window 
(Dutchman's 1 per cent 


TRADE SUPPLIED ONL\ 
MADE IN DETROIT 
THE IRELAND & MATTHEWS MFG. CO. 

















ADDING MACHINE NEWS—Continued. | 


sher house direct, and says that 


about up to the high 


Elliott-Fi 
sales are still ke eping 


record establishsed a few months ago. 
* Kk * 
E. J. Vaught, for some time past’'a mem- 
ber of the selling force of the Burroughs 


mpany in San Fran- 
company to 


Machine Ci: 
en chosen by the 


Adding 


cisco. has be 


open a new office in Australia. He will 
leave for his new post in a few days. 
e*« @ 

The Comptograph Company of San 
Francisco has added two new salesmen to 
its force. s 

W. W. Cooley, San Francisco manager 
for the Burroughs, reports larger sales for 
the past month than he expected, which is 


a good deal. 
Seattle, Wash. 
Manager, N. H. Spitzer of 
office of the Comptog 
that the pri 
in this territory are 


saying 


the Seattle 
raph Company reports 
business 


yspects for immediate 


exceedingly bright, and 


that the policy of getting in closer touch 
with old users in this and other territories 
is having beneficial effect and is an excel 


lent aid in securing new business. 


Wheeling, W. Va. 
E. B. Adams, formerly connected with 
the Elliott-Fisher Company at Cleve 
land, Ohio, is now sales agent for the 


Adder Machine Company, makers of th 
Wales Adding Machine, with offices in the 
new Schmulbach building, this city. M1 
Adams was with the Elliott-Fisher Com 
pany for seven years and has 


friends in his territory who wish him suc 
his new work 


Wichita, Kansas. 


cess in 


John W. DuBois, for the past three 
years salesman for the Burroughs Adding 
Machine Company, with headquarters at 
Wichita, has accepted the sales agency for 


the Wales Visible adding machine. Head- 
ill be maintained at Wichita and 
salesmen to work 
will be put in the 


quarters w 
a sufficient number of 
Oklahoma and Kansas 


field. 

R. B. Larter, formerly with the Elliott- 
Fisher Company, and for the past three 
years representing the Burroughs machine 
in Southwe Kansas, with headquarters at 


His future ad 
Reliance building, 
will be sales 


Hutchinson, has resigned 
dress will be No. 418 
Kansas City, Mo., where he 


agent for the Wales Visible adding machin« 


tor Kansas City and Northern Missouri. 
x + x 
G. N. Patten, formerly with the Under 
wood Typewriter Company as manager at 


Wichita, 
Visible 


working 


is now associated with the Wales 
at Wichita, and is 
Kansas, 


dding machine, 
Southwestern 





» plus something else. 
Knowledge is a good tool, but it rusts with 
disuse. The vim and courage to try; to 
get away from make use of 
urces amounts to more than book 
knowledge. Men of action come before 


Power is knowledge: 


routine and 
one’s resi 


the scribes 


a host of 
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MY NEW PLAN 


IS SIMPLE—DIRECT 


No one else sells to Dealers this way 





I have revolutionized the methods of Selling Typewriter Ribbons and 
Carbon Paper—and my method means an increase in your profits. 

ll tell you briefly. 

I know the ribbon and carbon game. I know that it costs others as 
much to market the goods as to make them. 

The way to put the goods in the hands of the dealers so they could 
increase their profits was to reduce the selling cost. That's plain. So all 
I have done is to change the selling system. It costs me as much 
as it costs any other manufacturer to make my goods. But, ! have no 
$2,000, $4,000, $6,000, $8,000 or $10,000 traveling men with expenses 
plus. I have no staff of salaried officials to fatten up the pay roll. Just 
myself at a modest salary and some capable assistants. I have no big rents 
to pay. I have no interest to pay on borrowed money. 


I make all kinds of 


TYPEWRITER RIBBONS 


including Bi-chrome, Tri-chrome;* also ribbons for the Multigraph and 
Writerpress. The samples I offer to send you without charge are regular 
stock ribbons, and all ribbons | sell you will be just as I claim, as good as 
any ribbons made. The one great difference is in the price. at will 
surprise you, and yet | will fully guarantee every ribbon I turn out to be the 
equal of any typewriter ribbon on the market today, no matter what you or 
the consumer may be willing to pay for ribbons. If the ribbons don’t prove 
up to that claim, send them back and I'll refund the money and my. guar- 
antee stands for something. See Dun or Bradstreet about my reliability. 
I manufacture 


CARBON PAPER 


for all known uses, in all standard colors, all weights and in all sizes. My 
factory is one of the largest, equipped with all the latest up-to-date 
machinery. Send samples of the Carbon Paper you are now using, stating 
quantity you order in and size, and we will submit our qualities that will 
match yours up exactly, at a considerable saving in price. 

I want you to send me an order, a trial order. Then | want to ask 
you to test my goods and test them hard. If you find they are not what | 
claim, if they don’t give absolute satisfaction in every respect, send them 
back to me at my expense. I don't expect a single dealer to buy my 
just because I want him to, nor for the reason alone that they are Leal 
in price, but because they are both lower in price and as good as any 
at any price. In short, | want to make good with you both for quality 
and price. 


Think this over and 
WRITE TO ROTHSCHILD 


not tomorrow or next week, but NOW. 


M. M. ROTHSCHILD 


Fifth Ave. and Washington St. CHICAGO, ILL. U. S. A. 
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DEARBORN 


Office Furniture 








(By Special Correspondence.) 





Chicago, IIl. 
We regret to learn that F. H. Moulton, 
manager of the Duplicator department of 











COMPRISING the Underwood Typewriter Company in 
ROLL TOP FLAT TOP Chicago, is in the hospital suffering from 
an attack of appendicitis The latest re 
BOOK-KEEPER TYPEWRITER ports are that his condition is serio and 
S. L. Smith, Jr., manager of the New York 
; office of the Duplicator, is now in Chicag: 
D E S K S No. 5 Jr. visiting Mr. Moulton. All are hoping 
The most complete and useful Typewriter Desk a speedy recovery. 
mn the market tod Has all the conveniences : 

Oo a large desk yy "occupies but half the space Kansas City, Mo. 

Shipping weight 125 lbs. Size 12 cu. ft. Sold at Mr. Curry, who sells the Univers fold 


a good margin of profit to DE ALERS. , mn : . ; 
ing machine in this territory for the Multi 


K ECIAL Vawue in Sanitary Desks BUY A DEARBORN Petedt-oges ee rok 
AND OU TAKE xocein, || £708 Sales Company, save there i big 


CATALOGUE SENT ON REQUEST 
THEY ARE RIGHT ; wc? i ie 
and the Multigraph, and they have to keep 
DEARBORN DESK MF MARION IND after the home office to get enough ma 
’ ” 
(j. C0. U. S. A. 

pany, a Minnesota corporation, with a cap 

ital stock of $400,000 and interests of $25, 

BUSINESS MEN RUBBER STAMP FREE 000 in Wisconsin, has filed a statement to 
T 4 ; jority of | transact business in Wisconsin. F. A. Hol 


e To Prove to You the Superiority of 
| brook of La Crosse is the Wisconsin repre 


Save your TIME and PATIENCE b 
ioe ee ATE PNEUMATIC STAMPS | sentative The Printograph is well 


using Simonson PATENT Indexes in 








chines to keep the orders filled 
Milwaukee, Wis. 


The United States Printograp Com 




















your letter file and card systems Look for the cell | known to the trade and its reputation for 
WRITE we will make a one-line stamp to your | excellence is such that a good det d i 
$ order without charge. Whatever word a ee 
Roger A. Simonson & Co. ing you want within two inches No assured from the start. 
25 Madison Street autographs.) Business men will request -_ Providence, R. I. ; 
‘ Site on own letterheads. Others send 25 William Quinn has been appointed loca 
CHICAGO, ILL. cents. No attention given to postals representative for the Underwood Revol) 
For Free Sample Liberal Discount Pneumatic Stamp Company ing Duplicator and he has been getting 
to Dealers large number of orders for sam«e 
° irg I ror 
Dept. Ol, Binghamton, New York ; 
San Francisco, Cal. 
The local organization of the Americat 
} 


Multigraph Sales Company is now about 


This is the Machine That Will Earn | complete, and will be entirely so on the 
You More Money Than Your Coen eee ee ee te 








e rs ‘ast There has some 
Highest Paid Employe | getting competent salesmen from the local 
| field, and after many attempts to get the 
Always ready and can be operated by a J} right men the company has decided to bring 
boy or girl | out some who have received their training 


It will turn out from 8,000 to 10,000 actual typ. elsewher« 


letters a day Form letters sent out BOYD HANDLES MULTI-COPY IN 


written torn 


regularly are the cheapest and most effective means BIRMINGHAM 
of promoting your sales. If you » not realize their 
ar } ; An item published in the 
possibilities, let us explair 
| this magazine to the effect that FE: W 
Phe twniterprese also prints from printer's or : : : 
bs éutia: elation ball: bomen a: ‘ House had made arrangements t unde 
With it you can do most of your office printing at the Multi-Copy Typewriter in Birmingham, 
about one ial ost You find r ‘ for the was e,r! neous The repre sentative the 
ep Hea ogee ery day after it established Multi-Copy Typewriter Company tha 
r othice . = rry 
city is A. S. Boyd, instead Che 
Writs . ol nd actual work : : ‘ 
Ka t 4 4 tion ot Mr House ror the agency 
. : ; informed, did not reach the Multi-Copy 
Dealers Everywhere. ra = or acme fe 
: | Typewriter Company until after the dea 


had been closed with Mr. Boyd, w 


The WRITERPRESS COMPANY | | isc cise cemackatte work. having sot 


192 Writerpress Bldg., BUFFALO, N.Y., U.S.A. more of these machines since July 1 than 


any other dealer in the United States. He 
NEW YORK OFFICE, 302 Broadway | has a yearly contract with the Multi-Copy 


CHICAGO OFFICE, 215 Dearbora Stree | | Typewriter Company covering the states 
of Alabama and Mississippi. 
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REMINGTON SALES RECORDS 7 


BROKEN. 
2 


The Remington Typewriter Company 
NO.10-TOP 17 INCH 


have just announced that their business for 
Make More Money 


October exceeded by 24 per cent the high 
1910 is here. 


Get ready for a Banner Year. 
BRANCH OUT. 

There is no expense in securing the 
first and exclusive control of the best, 
most up-to-date and complete line of 
filing devices on the market. 
WRITE TO-DAY FOR FULL 
PARTICULARS—learn our methods 
of bringing business to you. 








NO. 19-2 DRAWER 3X5 


est previous total recorded for any one 
month in the history of the company. A 
gain of 24 per cent over the previous month 
or over the corresponding month in all 





previous years would have been impressive 
enough, but actually to surpass the highest 
total for any previous month in the history 


of the Remington business by such a wide 





NO.22-6 DRAWER 


margin is even more noteworthy. 

Another fact announced by the Reming 
ton Typewriter Company is equally im- 
pressive—namely, that Remington sales for 
the first ten months of 1909, in other words, 
up to Nov. 1, have already surpassed the 
total for any other full year in the history 











of the Remington business. 
Remington managers and salesmen every 





The B-M Office Necessities and De- 
vices Lead All others Because of 
Superior Quahty and Reasonable 





where are naturally pleased at this un- 
paralleled prosperity. Such pleasure, how 
ever, will not be confined to Reming 




















tonians for while such achievements are a Prices. er 
distinct triumph, they also afford evidence 2 

of the steady improvement in general trade ——= Our discounts and Terms are 
conditions for which the entire business ! Generous. We Help You Make 


Our Goods Popular. 
INVESTIGATE FOR YOUR- 
SELF. Your name and QJAUT» 


address on a Post Card 





world has hoped so ardently and so long 





STEEDMAN ENTERTAINS. 
The Royal League of the Philadelphia NO. 25-2 DR. 5X8 AND CUPBOARD. 
office of the Royal Typewriter Company, 











will Bring the facts. 
Write to Capinet? 
Browne-Morse Co. 


were given a supper on Friday, October 
22d, by James E. Steedman, Manager. A 
most enjoyable evening was spent and 
Royal enthusiasm reigned supreme. En 





tertainment was furnished by the Enter 











tainment Committee consisting of A. F ap So<ounetnvenate 112 Hovey St., Muskegon, Michigan 
Sparks, C. E. Kerr and E. H. Steele. A 17 INCH 

noticeable incident of the evening was the 

suddenly acquired taste for claret lemon- 

ade by Mr. Kerr, who, along with Mr. 








Sparks, were the shining lights of the 
party. However, everybody reached home 
safely and were all on the job next morn 

















NO 27-CUPBOARD 26 IHiCH 





NO.28-CUPBOARD !7 INCH 








ing, ready to do or die 
NEW COMPANY IN NEW ORLEANS. Mtg 7 z 
The Office Supply Company recently in 
corporated in New Orleans with a capit: 
rporated it New Orleans with a capital ee 0 v0~vew tieevenwe Gabe 
stock of $50,000. They have secured fine 17 INCH STACK NO.+ 26 INCH. 














office quarters at 346 Carondelet street. 
They will do a general business in office 





supplies and equipment, handling prominent 
lines of furniture as well as a line of sec- 























ond-hand typewriters The incorporators 
are: J. C. Ford, president; C. H. Jones, 
vice-preside nt and treasurer; Geo. L. Man NARROW For Adding Machines ; 
deville, general manager, and L. E. Jones, Time Recorders > 
Ph [ l < P ’ 
secretary RO Police Registers 4 
Stock Tickers, etc. 5 
TREVOE IN AFRICA. Drug Rolls } 
Advices received from Cape Town, South Galley Proof Rolls > 
\fric , under date of Nov. 8, stated that , ’ Ribbon Paper ; $ 
Frank Trevoe of the Underwood Type- § Special Sizes Made to Order Keyboard paper forthe Monotype $ 
writer Company was in South Africa at } 
that time, and that before leaving | onial Company, Mechani 
at time, and that before leaving he ex- Col al Co h Falls M ] 
‘ ( 
pects to close a deal with some reliable P y> Ic 4 e. § 
person or firm to take the sole agency of 
the Underwood for South Africa. 























Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out” of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day.- It will mean a big 
increase in prosperity for 
your ribbon and carbon 
department. 








Old 











-_ 














Indeliba Mfg. Co. 


ROCHESTER.N.Y. 
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KELLEY GOES WITH REMINGTON. 


Raymond P. Kelley, until his resignation 
weeks ago, 
Publishing Ce 
busit 


and oft 


secretary of the Gregg 
charge of the 
Shorthand 


ympany, in 


ess of the Gregg 


western 


the interests in this 


Gregg 

an important 
the 

He 


School 


section, has accepted and re- 


sponsible position with Remington 


Typewriter Company has become 


manager of the Remington School De- 
partment and left for New York early last 
| month to take up the duties of his new 


position 
Mr 
He 1s 


he is 


Kelley is an interesting personality. 


not a coming young man, be cause 


a young man who has arrived. Ever 
reached his majority and even be- 
doing work that 
until they are well on 
rty age. Within recent 
has handled responsibilities which 
for the 


since he 


fore he has been many 


men do not achieve 


toward fi years of 


years he 


are usually reserved seasoned 
veterans, 


was born in Chicago 


He 


sche ¢ Is, 


Raymond P. Kelley 
was educated 


he 


twenty-nine 
the Chicago public 


years ago. 
and as 





RAYMOND P. KELLEY. 


entered his ‘teens he began going to night 
schools, working at other things by day 
and educating himself by night It was 
while he was in the night school that he 


He be 


a place 


became interested in shorthand 


fairly and secured 
boy 
important 


came proficient 
rking 


1901 


and. stenographer, w 


up to more positions. In 
he went to Montana where he 
stenographer in a bank. After one 
returned to Chicago and en- 
department of the Santa Fe 
stenographer After eight 
decided that he 


educatior 


worked as 
year of 
this work he 
tered the legal 
Railroad as 

Kelley 
thorough 


months young 
and 


at the 


wanted a more 
accordingly started in to do tutoring 
of Chicago in order to prepare 
college 


at home in 


University 


for a regular course 


While July, 


the Gregg 


1903, he 
Short- 


studying 
meeting of 


% Fa Fat aR 





[ANY WAY 
YOU SIT 
The McCloud Chair 


Supports 










your back 





just where 





you need it. 





Office Appliance papetone 
If yo: want a line that will sell, put in a 
sample stock of the McCloud ‘Adjustable 
Seriag Back Office and Typewriter Chairs. 


Just let the « 


We make 60 styles, every one of then 
WRITE FOR CATALOG ¢ 

The Davis Chair Company 
MARYSVILLE, OHIO 


and the dea 
Back Resters 


istomer try them 











HOW MUCH 
DO YOU PAY FOR 
ADDING MACHINE ROLLS? 


Is quality of paper satisfactory? 
Are the rolls full length? 

Are they made in one piece? 
Do they break? 

Does their dust fill your type? 


Unless you 
have tested 
this Brand 
you aren’t 
getting the 
best value in 
ADDING 
MACHINE 
ROLLS. 





There’s 40 years ‘‘Know How’’ behind them. 


Ask'us for Samples and Prices 


CHARLES BECK COMPANY 


609 Chestnut Street Philadelphia 
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hand Association at Grand Rapids, Mich., 
to report the proceedings of the “Gregg 
Writer,” which work he did in a manner 
which delighted Mr. Gregg. The young 
man found that there were to be two con- 
tests at the convention—one for speedy 
typewriting and the other for speed work 
in shorthand. In a spirit of fun he entered 
both, and much to his astonishment landed 
second place in the typewriting contest and 
first place in the shorthand contest, making 
a record in the latter of 235 words per min 
ute. 

After this convention Kelley went back 
to his studies and kept at them until the 
following spring, but Mr. Gregg kept his 
eye on him, and at the opening of th 
World’s Fair in St. Louis sent him to 
demonstrate the Gregg System on the 
blackboard, the demonstration including 
speed work in English and writing in for 
eign languages, showing that it is possible 
for the reporter to write a foreign language 
phonetically, even though he may not un 
derstand the meaning of a word of what is 
said. This work was done in connection 
with the exhibit of Brown’s Business Col 
lege in the Educational Building. 

At the close of the Fair, Kelley entered 
the James Millikin University at Decatur, 
Ill, remaining there for a short time, but 
found the fascination of business life too 
strong for him, so he entered the employ 
of the Gregg Publishing Company as trav- 
eling representative, going all over the 
country demonstrating the Gregg System, 
giving talks to pupils, etc. In this work he 


secured a very wide and thorough ac 
quaintance with school men and teachers 
and their methods, 

In 1907 he was elected secretary of the 
Gregg Publishing Company, in which year 
Mr. Gregg went to Europe, leaving the 
entire business in charge of Mr. Kelley. 
On his return from his European trip, Mr. 
Gregg established offices in New York 
City under his own supervision, placing the 
western business in charge of Mr. Kelley. 

In looking about for a suitable man to 
take the management of their School De 
partment, the Remington Company decided 
that Mr. Kelley was just the man they 
wanted, making him an offer which was too 


tempting to refuse. He accordingly re- 
signed his position with the Gregg inter- 
ests and is already installed in his new 
position, where his hosts of friends 


throughout the country will wish him even 
greater success and advancement than he 
has achieved in the past 


A RECIPE FOR SUCCESS. 


Don’t be afraid to state facts, or an or 
iginal idea. There are enough imitators 
and commonplace individuals without you. 


Act on your own judgment 

A recipe for success Keep your head 
cool—your feet warm—your mind busy. 
Don’t worry over trifles. Plan your work 
ahead and then stick to it—rain or shine. 
Don’t waste sympathy on yourself. If you 
are a gem, some one will find you. 





A Wealth of Natural Resources 


and a generation of paper making experience combine to make 


BERKSHIRE HILLS LEDGER PAPERS 








par excellence at the price asked. 


@ In a situation peculiarly favored by nature for the making of fine papers— 
clear atmosphere and artesian water—the Berkshire’ Hills Paper Company 
have erected an ideal plant, light, clean and airy, and equipped with the 


newest and best machinery obtainable. 


@ Such anenvironment as this allows full play for the skilled handicraft of 
the expert paper maker-—men who have the KNACK of making fine ledgers 
without knowing themselves just what their secret is, just as the good house- 
wife cannot always tell just what little finishing touch it is that brings perfec- 
tion to her biscuits and renown to her deft fingers. 


@ So it is that all these good things enter into every sheet “of Berkshire Hills 
Papers, and that is why we can offer the discriminating buyer a paper that is 
unequalled anywhere at the price. We want to send you samples of 


Berkshire Hills Loose Leaf Ledger 


Berkshire Hills Linen Ledger 
Constitution Ledger and Hoosac Ledger 


¢ A test of the above samples will prove our statements. Will you let us 


give you the proo ? 








Hee Berkshire Hills Paper CG. 
ADAMS MASS. U.S.A. 





Growing Need for Organization Among Stationers. 


useful organization 


RACTICAL, 


among stationers and manufacturing 


| 


stationers cannot be secured by b« 


ginning the argument for it at the wrong 
end. We so often hear that what an or- 
ganization member will get is the 
arising from having a good time with t 
fellow members of his craft once a month 
and “talking This is 
true; but at the same time it is an attempt 
to make the tail wag the dog, and is em- 
ployed as a leading stock argument because 
the tail of the animal is the easiest and 
most obvious handle to get hold of. A 
salesman who would attempt to sell goods 
starve to 


benefit 


he 


over conditions.” 


on the same principle would 
death. 

If one is going to talk organization it 
were well for him to spend a couple of 
hours in the quiet of his room reviewing 
conditions which are common to all or 
nearly all stationers and considering where 
in these conditions may be improved. How, 
if at all, will it be possible for an organi- 
zation to help the individual stationer to 
get better returns from his business? By 
what method can an _ association reach 
abuses which are flagrant and well known 
and eliminate them? How far is it wise to 
use the social argument as an inducement 
to get members to join the organization? 
Do we not, as business men, insist too 
much upon recreative pleasures and too lit- 
tle upon serious discussions which must 
benefit those who listen to them and those 
who participate? What is the proper blend- 
ing of the serious and the bring 
about a happy balance at all 
making every member; no matter what his 
attend 


gay to 
meetings, 
inclination, ready and anxious to 
the next? 

Upon the proper answer to these ques 
tions, we believe, rests the success of as- 
sociation When 
non-member with a request that he join the 
enough to tell him 


work. one approaches a 


association, it is not 
that the boys have a fine time and that it 
is going to be advantageous for him to at 
tend because he will get so many ideas 
from the discussions 
tions have a more concrete and definité 
Nor is it wise to begin with 


associa 


Successful 


1 
} 
| 


ject than that 


argument and warm up to the 
stronger arguments. The antagonist wears 


out his own strength and enthusiasm with 


the social 


out earning the respect of his opponent if 
he puts forth his least effective arguments 
at the debate. If 
object is to secure a member for your asso 


beginning of the your 
ciation it is assuredly wise to begin with a 


argument that will merit his re- 


without 


line of 
spect and attention arousing his 


opposition, for when you have to talk to a 


man whom you have already prejudiced 
against your proposition, your wotk is 
creased many fold 


Best Members Appreciate Serious Work. 
Men 


who are most useful in association 


Times Now Demand That Dealers and 


Others Interested in Stationary Busi- 
ness Must Achieve Practical Or- 
ganization for Reforms. 


work are the serious minded ones who go 
into it for the good they can get, for the 
ideas of practical value they can glean, and 
as the association falls short of these 
ideals, so will its membership dwindle and 
its power for usefulness decrease. An as- 
sociation which is nothing than a 
social club is of no value whatever. It is 


more 


not even a good foundation upon which to 
build something else. 

A great responsibility rests upon the 
president of every organization of station- 
ers. The attitude of the president toward 
the affairs of the association determines 
the tone of the organization. The presi- 
dent, as a rule, appoints the important com- 
mittees, and unless he takes care that those 
who form these committees are men of 
sound judgment and purpose, he 
cannot expect that his hope of building up 
a strong organization can be achieved. 

We venture to say that 
city of consequence in the United States, 


serious 


there is not a 


if it has not now a good organization of 
sationers, where a strong and useful or- 
ganization could not be formed if the mat- 
ter was taken up in the right way. The 
right way is the way of work. It isn’t the 
“Hurrah” and the “Come-on-Boys” way, 
even though a brass band is bound to get 
some followers; but it is the carefully de- 
vised plan, the sober discussion in commit 
tee, the logical argument, thought out step 
by step, and presented to the other fellow 
at luncheon or on the street, that will get 
reliable members and a good turn out of 
the bone and sinew at the meetings 

must stand for 


\ successful association 


something. It must stand for something 


more than abstract principles, too—it must 
stand for progressiveness and must be it 
self progressive. Its officers and members 
must be guide, philosopher and friend to 
it, to the 
tion and to the interests of the individual 


interests of the entire organiza 


members. There should not be a meeting 
at which something practical is not .dis 
cussed. Has any member a new plan for 


arranging stock? Drag him into the lime 


light and make him tell about it. Has any 
one a good method for displaying 
goods to advantage? Get him on his feet 
talk. He can at least an 
About the third or fourth 


his feet at a 


ind make him 
swer questions 
is brought 


time a man upon 


meeting and made to tell something he will 
begin to find that talking out in 
comes easier than it did at first, 
will begin to like-the sensation, just as he 
likes a cold plunge on a hot day. It is the 
duty of the president and the committees 
to keep these people and talk- 


meeting 


and he 


stirred up 


a line of 





' 
- 
; 


ing. Find out what the hobbies and spe 
cial interests of the individual members ar 


and get them to tell about these things 


One man will be especially successful wit! 
his window displays—make him tell wha 
he thinks about the value of window d: 

oration, and let him give some point u 
it, so that those at the meeting will com: 
away with bees in their bonnets, figuring 
how they can make their own windows d 


better work. There are a thousand things 
that 
meetings and discussed, too, by men why 


There need ni 


could be taken up and discussed at 
are pretty good experts 
be a dull minute 

This is what the National Asso 
of Stationers and Manufacturers is 
for the stationers of the United States. It 
is helping the dealers throughout the cour 


latiol 


doing 


try to make more money. It is giving ideas 
and suggestions. The debates and the ad 
dresses at every convention are a mine of 
information, and it is all to be had in the 
Year Book. The 
the National 

directed with a view to securing the 


Stationers’ work of the 


committees of Association is 
great 
est possible benefit and advantage for the 
stationers of the United States. The 

and the more associa 
has the more successful it will be. It 


more 
members ideas the 
tion 
is the duty of every wide-awake stationet 
to ally himself with the national organiza 
tion and help its work with advice and sug 
gestions, and to encourage the officers an 
committees in the work they are doing for 
the bens 
dividual membership. 

The the Catalogue Commissio: 


alone, even if we consider only the worl 


fit of the organization and the i 
work of 


that body has already done is worth mai 


times the price of membership; and tl 


1 


Commission is going on with still more in 


portant work under the direction of the A 
sociation. This is but one of t seve! 
committees which are doing conscienti 


interests of the stationers of 
Don’t you think 


work in the 
the United States 
your duty, and should it not be also your 
privilege, to put your shoulder t 


and help: 


GUESSING. 


“T have just come from St. Louis, whet 
I did a tremendous business.” 

“How much do you think I sold 
I know?” 


‘Of course, you don’t know, but what do 


“How should 


you guess?” 
“Oh, about half.’ 
“Half of what?” 
‘Why, half of what you say 


blacklegs 


support and approval because of t 


Plenty of have w popular 


, 
I money 
to charity 


they have given 








S LONG as tor is being exercised, 
willingness does not enter into th 
act mplishn Force, however 

is not without its ilts Anyone wh 
understands history ws that force has 
been a great fact he world’s material 
progress The will the few to gratify 
their pers ambition has transforme< 
ideas into realities through the more or les 
unwilling nds of the masses whom they 


controlled The | 
agery, the greater th 
whose wills controlled 


ilization advanced so 


popular conception 
the willingness to 
direction of an 
cases the masses re 
after the results had | 

As the willingness 
masses of people gre 
the pows 


creased and 


creased 


accepte 


Willing Employes in Business. 


the state of 
force used by thos 


Sav 


As Civ 
the 
community interest 
under the 
d leader. In both 
ognized the benefits 
yeen attained. 


the masses. 


increased 


aiso 


do things 


and intelligence of th« 


w popular power in 
the leaders de 


‘r of 


Self-zgovernment and the creation 


of a higher state of civilization have been 
the began to think for 
themselves and became willing to take th 
initiative and accomplish things, civilization 
the 


Initiative 2TOWS as 


result As men 


developed to point it has reached to 


day Popular 
come individually stronger and more inde 


men be 


pendent 
America is the most 


of what independence 


can accomplish through 
I 


tempt the achievemen 
Everywhere we see 
ingness to do has ac 


tion, religion, governn 


the care of the unfor 
in the hom«e The cd 
and the will to attemp 


better and better sta 
In business we 
undergoing hardship, 
and physical strain 
terial results for whicl 
attainment of honor 


ingness to pay the pr 


' ide nce of 


onspicuous exampl 
of thought and actio1 
willingness to at 
t of popular ideals 
what will 
omplished in educa- 
ient, the sciences, in 
tunate, in labor and 
fulfill 


tend always toward 


1 


sire to ideals 


dards of civ ilization 


the stronger minds 


rifices and mental 
the price of the ma 


they long or for the 
r] This will 


nd ¢ iory. 


ice has produced out 


leaders in commercial the millionaires 
and the multi-milliot es 

Few retire, even after they have secured 
an abundance and e\ a superabundance 
of wealth. Willingn backed by ambition 
causes them to remain in the harness for 
themselves or for tl good they can dé 
others. The constant willingness to pro- 


mote the interests o 
motes civilization | 


invested in business, 


to develop the busin: 


tate and home pro 


very man with money 


using hand or brain 


ss of producing or 


selling necessities or luxuries, contributes 
his part, small or rge, to the general 
progress of the count: The greater the 
business progress the higher becomes thx 


general civilization I 


all the money made ar 


fare of mankind comes 
Money has its root in 


some form or other 


* business transactions 


iness is king, and 
d spent for the wel 
through business in 


Article IX. By U. G. Case 


rt willing ecog 
‘ in brain dé opment, a 
yws with the increas: I t 
1 by ambit persist: 

d perseverance 

Employes Must Be Willing Workers 

\ business may be conducted I 
ividual, a partnership or orat 
When the business grows \ t 

city of one man to do it, employes 
idded, who increase in numbet as tl 
yusiness grows The desire of the em 
ployer to do something for himself benefits 
his family, his patrons, his employes and 
he families of his employes The pro 
prietor and his employes spend the money 
they have made and by so doing help to 


support others not connected with the busi 
ess. Thus the money rolls on like an end 
which start in a 


the 


benefits 
affect 


and 
time 


chain, 


ess 


way in vhole com 
Mul ity. 

The employes, each one doing his part, 
ess [1 


the 
work or all 


help to make the business a suci 
time as the increases, 
ployes do the bulk of the 
t, the employer guiding their energies an 
shouldering the responsibility. Each 


assist in 


business em 


; 


em 


ploye, through his willingness t: 
the best 
contributes his proportion to its 
benefits the community in 
the genera 


promoting interests of the busi 


} 


1ess suc 


which he 
uplift of 


cess 


lives, and assists in | 


ivilization, 


Only the selfish mind can see no farther 
than his immediate surroundings And the 
selfish man is usually the grouch or the 
pessimist—unwilling to ‘work cheerfully—a 

g in the machinery. He is a mere stick 

he works only because he must live 
be clothed and have shelters 

Unfortunately, employes are too ofter 
limited in salaries and in personal priv 
ileges, and are given too little credit f 
vhat they really do. There is too little 

Thank you” and “Well done,” and to 

ch “Go to blazes.”’ 

It is popular to are that the employe 

‘ks because he has to work and ca 

ver accumulate much money through his 

ilary. The more profits increase for th 
nployer the less proportionately does the 
ploye receive for his labor \ few cor 
ns are operated on the co-operative plat 
thanks t their examp!] ind to the 

sults they get out of their emp oyes thi 
stem growing. Perhaps at some dis 
tant day there will be many Richard Cranes 

will be loved. honored l respec 
the good they have done to their en 
ployes associated with them 

But whether a man must der 
iry and from his salary sav ough t 
tart on his own hook. or whether he b 
omes a co-sharer in the profits of the bus 
ess for which he works, he innot hold 
his position unless he does his rk wil 


gly and The unwilling worker is 
er the worker. The proprietor 
ist rule for the benefit of all concerned, 

d when the willingness of the employe 
eases he should be transferred, if it is pos- 

ble to transfer him and improve his work 
inder new surroundings, otherwise he must 
e discharged. A man’s position is always 
founded upon his willingness, ability and 
apacity for work, and the remuneration, 
based upon certain standards, follows ac- 
ordingly. The most positive way to get 
more salary is to increase one’s brain power 
by study and experience, do better things, 
and then to secure a higher position that 
naturally pays better. To achieve this 
means a willingness to do many things, 
some of which, perhaps, may not be espe- 
cially pleasant; it may mean personal sacri- 
fices, over-time and time spent which would 
otherwise go in the pursuit of pleasure. It 
means a willingness to work, to study, to 
observe, to do more than is expected, to 
get experience and to profit by it, to per- 
severe—and then plus. Look about you in 
any office—analyze the successful employes 

and you will find that nothing has been a 
greater factor in the success of each indi- 
vidual than willingness to work properly 
applied. 

The office boy is recognized not so much 
or the ability he may have as for his will- 
ingness to make use of what ability he ac- 
tually has. And so it goes up the line, em- 
ployes advancing by their instant willing- 
ness, for their readiness, to do the work set 
out for them and to prepare themselves for 
work and better work in more re- 
sponsible positions. The man who is ready 
to seize opportunity when it appears—ready 
n mind and in body—is the one whom offi- 
ials recognize and reward. 


well 


best 


more 





OPENS OFFICE IN NEW YORK. 

The Rotex Company have opened their 
New York office at 309 Broadway, where 
they have a fine suite. Mr. William Stab- 
bleford is in charge, and is president of the 
new company which has been formed to 
xploit the Rotex Copiers in America. The 
ompany has been incorporated with a capi- 
tal of $150,000, and from the bright pros- 
pects which are opening up for them they 
will no doubt do a very large business. 

The Rotex Co. are importing machines 
at present from London, England, but they 
have now completed arrangements for the 
manufacture of machines in this country. 
lhe factory will be located at Woonsocket. 
R. I.. The tools are now being made, and 
\ir. Stabbleford, the president, hopes to 
have the American made machines ready 
for the market by March of next year. 
[he demand for the machines already is 
quite encouraging, and the prospects are 
exceedingly bright. 





The potato bug is bad enough, but* the 
humbug is worse. 








Practical Follow Up System Described. 


VERY great general is a practical 

economist. He permits no unneces- 

Sary waste of resources or energy, 
knowing so well the value of both to suc 
cessfully carry on a campaign. Experience 
has taught each of you the 
The question is how and where to lighten 


same lesson 


your work; consequently conserve yout 
energies. 

Is any one of us guiltless of the charge 
of at times duplicating work or 
take the without 


essential ? 


failing to 
shortest cut neglecting 
some The subject tonight was 
old in the time of our grandfathers, and | 
venture to say that every gentleman in this 
time, tried many 
that phase of his 


be it keep 


room has, from time to 
experiments to render 
daily routine less burdensome 
ing on the track of a prospective sale, the 
daily maturities, the patient negotiaton of 
a disputed claim, the nursing of a slow and 
perhaps questionable account, or what not. 
No two houses have the same routine, 
equipment, volume and distribution of sales 
or policy, and what might exactly suit one 
may not answer for another unless very 
greatly modified. 

One of your members has devised and is 
using a system which may be as old as any 
of us, and yet be new to others, and it 1s 
for the sake of those others I am here 

The equipment is a cross index—the first 
book alphabetical the other 


part of the 
rack or stand of 31 


chronological. <A 
shelves is employed, spaced about one inch 
in the clear, one below the other, each one 
numbered on the side in order, 1 to 31, and 
with a holder similarly numbered, one for 
each shelf 

In this house all letter presses have been 
relegated to the scrap heap, and only car- 
bon is used for duplicates or copies. When 
a letter is answered, the stenographer places 
that lette? and a tissue under your letter 
head with carbons between, so that on the 
back of the letter she is answering, as wel! 
as on the tissue, your reply appears in car 
bon—except in cases where the correspond 
ent’s letter may be either too small for th 
copy or when it may be injudicious to have 
a copy on the back of the correspondent’ 
letter 

This arrangement gives you an 
working copy, and has both the letter to 
you and your reply on one sheet, and cuts 
the work of the clerk in half. The 
extra or working copy has proved valuable 
It can be sent to some 


extra or 


filing 


in other directions 
special department, fully advising it of your 
action or position on this matter—can be 
used to file separately in some classified ac 
count, such as a special patent, general or 
der, special shipping instructions, special 
brands, exclusive agencies, etc., without 
robbing files. 

William Cox may wish all of his axes 
branded “Silversteel,” and to avoid errors 
this copy would be in the file for special 


brands, the letters in that file arranged al- 


Paper Read Before St. Louis Stationers’ 
Association on Thursday, Nov. 18, by 
F. W. Risque, Chairman, Com- 
mittee on Methods. 


phabetically and easily referred to. Or, if 
you have exclusive agencies, your exclusive 
agency file would have alphabetically ar- 
ranged tissues on the subject, the copy be- 
ing also in the customer’s file 
The System. 
receive an from 


10th order 


whose 


On the 
Ike Davis, 


You write Davis to remit the amount 


you 
rating does not satisfy 
you. 
necessary before you can ship, as he is un 
known, etc., etc., or you explain and ask 
for a statement of When 
signing your mail, you place the tissue or 
copy of this letter with the order to 
side, having noted on the top of this tissue 
expect a 


his affairs, ete 
one 
a date on which usually 
reply, and place the answered letter simi 
larly marked in another pile. Thus you 


will have two piles on your desk or in sep- 
and 


you 


arate baskets—one a pile of tissues 
paper to be attached, and the letters with 
Should 


your reply refer to some subject that should 


reply on reverse in another pile 


be kept in mind, or which must be followed 
up, you could underline, bracket or check at 
one side plainly in blue pencil to attract at- 
tention of stenographer when returned to 
her. 

Thus, the Ike 


Davis tissue and order at 


tached, having been marked, say 11/20, 
means that the papers must go in holder 
20. The stenographer turns to the page 


k used for an 


index, and in ink or “Tke 
11/20,” and on the blank page bi 


boo 


before the letter D in the 


pencil writes, 


Davis 

fore 20 in the rear of book, writes “Ike 
Davis.” She indexes all the tissues, puts 
them in the proper holders, replaces the 


holders on their proper shelves, and turns 
the answered correspondenc: over to the 
ling clerks 

Davis’ yours of the 10th may 
reach you on the 16th, in which event the 


stenographer consults the D page and at 


reply to 


once locates the Davis tissue and order as 
being in holder 20. Should 
hard, slow account which you are dunning, 


you have a 


and receive an additional order or letter 
you can at once refer to the papers and 
quickly pick up the burden of your song 


ind answer intelligently. As each tissue to 
that man on this subject is attached, you 
have all the tissues written on that trans- 
action before you, and avoid crossing let- 
ters or forgetting just what special terms, 
threats or phases of this one case have been 
employed before 

Should it be advisable, you could also at- 
tach to the any One or more of 
Davis’ letters which would be necessary to 


tissues 


keep in mind certain facts 

In going over your ledgers, having this 
letter index near, you could note in pencil 
under the proper date, Davis or Ike Davis 
for amount which would then be due, etc. 


Should you write a banker to whom a 
customer in a different town refers, you 
would blue pencil the customer’s name, and 


cross-index not only the bank, but the cus 
tomer and the date to come up 
The index is really a subdivide diary for 


+ 


any matters which must come up for a 
tention of the head of the department 
When properly installed, a little practice 

brain 


should demonstrate its economy 


fag, time and labor, and secure certainty in 


I have endeavored to cover ground 
as briefly as is inconsistent with the sub 
ject, and if I have left any points obscur 
[ shall be pleased to explain to best of my 
ability. If I have wearied you with twice 
told tales, pardon me 


THE RAND CALENDAR. 
This is the season when desk and office 
calendars are about as popular as anything 
office finds 
use for and the 
who handles the ones that offer the 
the bulk of 
the trade. Co., the 
wholesal« William 
streat, New York, are, as usual at this time 
of year, calling the attention of the trade to 


sold by the stationer. Every 


several good calendars 
dealer 
most advantages usually gets 
Henry Bainbridge & 


stationers of 99 and 101 


the advantages of the Rand calendar. This 
is a decidedly popular desk calendar and 
has had a big sale for many years 





| 





THE RAND CALENDAR. 


It is adjustable to any angle, has plenty 
of memorandum and as the leaves 
are turned back each day the past 
randums are kept for future use. The price 
Rand calendar complete is (list) $6 
pads alone are $3 a 
dozen (list) Trade supplied by 


& Co., New York. 


space, 


memo 


of the 


per dozen and the 
' 
Henry 


3ainbridgs 





If we were as silent with respect to our 
achievements as we are regarding our mis- 
takes, what a silent world this would be! 
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TIMELY TOPICS “*% 


Sectional Bookcases 























Transfer Cases 


(Hard Wood 


Sectional Bookcases are Acceptable HOLIDAY GIFTS 
Transfer Cases are Now in Demand 


ff > Hardwood Trans- 
fer Cases With 
Roller Bearings. 


are made in Top, Middle and Bottom 
sections. One Top and one Bottom, 
together with any number of Middle 
sections can be securely bolted to- 
gether forming one conapiots stack. Top Section 
The ceiling only limits the height of 
the stacks. Twoor more stacks can 
be securely interlocked with thesim- 
ple fasteners furnished with each sec- 
tion. Madein Letter, Legal Cap, and 
Invoice sizes 


Si ele products net liberal 
profits to the dealers. Write today 
for Catalog “C.” Middle Section 


INS f Lt MiS.C0. 


MONROE, PON ROE MICH. USA PON ROE MICH. USA A 











Catalog ‘‘B’’ shows a complete line of 
high grade sectional bookcases in both ) 
Standard and Mission styles Book- 
shelves and steel reinforced doors. Can't 
stick or bind—controlled by Weis Pat- 
ent Equalizer. Order a sample stack. In 
Mission Style Book Stack demand for holiday trade 





Sf 2-No.421 


The most popu- 
lar Vertical File 
Capacity over 20, 
000 letters. SOLID 
OAK, Golder or 
Weathered, and 
Birch Mahogany. 
An inexpensive file 
that meets every 
requirement tor a 
practical, substan- 


Wee Complete Office on Legs tis! cabinet. Made 








This solid oak, flat top desk can be equipped three drawer 
with the purchaser's choice of nine kinds of filing heights, Legal Cap 
oe to meet every | ness requirement. and Invoi } 
There are separate drawers for 3x5 and 4x6 index Ninekind 161 Union St., Monroe, Mich. 
ards, legal blanks or electros, doc uments, v yuch- rs are furr 
age age agers A agg egg pets moi Se ae New York Office, 108 Fulton St. 
ers, etc., in addition t regular letter file any ombi A 
drawers. The desk top is solid oak, 52x28 inches. for filing all ki - H. Denny, Mgr. 
Aggressive dealers everywhere are selling these of business papers, P 
desks, Have you placed your sample order? index cards, etc No. 421 Address Mail to Factory Bottom Section 








The Seal of the Users Approval 


is found in the universal sale of the 


I-P Loose Leaf Price Book 


Aside from the sper ial uses for which they were designed, 
the great adaptability fits them for all manner of general 
office forms, which may pe kept up to date, properly 
indexed and easily accessibl + a “fe “the 23 





The Mechanism of the I-P Book 


is marvelously simple, effective and durable. The mate- 
rials and b mae are of the highest possible standard. Its 
universal adaptability and splendid construction have 
made it the re extensively sold of all loose leaf books. 


It is the Favorite of the Dealers 


because it is the favorite of the users. It is carried in 
stock in all practical sizes, eight rulings for each side. 


Sold Through The Trade Exclusively. 


Write for Prices IRVING-PITT MFG. CO. 


and Catalog KANSAS CITY, MO. 








Boost Club Welcomes Rodiger. 


Chicago’s Good Cheer Association Wel- 








HE BOOST CLUB has killed the ; 
Sick abe comes Prodigal Son on His Return gy Bm gg RR, Ee “> 
atted calf and has served him up a sahedunied sniaar tte iat ae aa 
. Successtul career! ro é im t { 
la Francaise to give emphasis to its from European Trip. i. Sean tin A ‘from that time to ent 
: ili o yo E OFK has 
joy over the home coming of Arch Booster with t same — nt, faithful car t ex 
he « citinntinss dat: tie iia ten tie — ere ised in ft ld days Early recognizing that 
William Rodiger from a tour of Europ¢ zoo, Mich. He fell down a stair of eighte« “yt wy grt pty. ; 
aoe "ta oe se a olay ; os in e, it became his dominant passion t 
which began some months ago Daas t t six months; at seven months crawled jhe 1 aged a . 
. onths ag Mr. Rod: freely, and in two months more was able to se use Of Sanford'’s inks universal 
ger, his wife and son have but recently re make known in unmistakable ways his deter- ‘It is related that during the early d f his 
: : mination for a change in diet. Precocious in ir ssociation with the S: pan 
: ge mina rec fous in i h th Sanford comp: e felt 
urned, but the Boost Club delayed not in meet Ld Se early in youth that domi such confidence in his ability to sell its prod 
giving fitting express ( 1 nt ating purpose that has since held no obstacle cts that he interviewed the factory super 
g expression to its sentiments insurmountabk tendent to make sure of his | ing o tur 
Milf i il € ix, i t I irn 
[The home-coming dinner was tendered o1 “In Kalamazoo town and country tou filled’ The 's ernatontant fadenmee€ hae thee 
W ednes } ning \ » © ‘ bOWS Few cities in the United States of : ( wg 14 if supertntengent informed a 
day evening, November 10. with responding population show such a p tet A py he could if the water held out The 1 ‘ orn 
good representation of the Chicago Boost industrial occupations Among its chief manu ne ig - wendes nis way down © ae 
- or sd factures may he mentioned patent medicines ry _ Une ‘ 1 Van suren street dé pot ‘ ‘ tne 
ers present. The cloth was laid in th playing cards and wind mills The princi age ot 1 visit ms used to be x~ 
, ; 3 igricultural product of the sur , ntt ront W e rural visitors used to be taker 
room ; ag ? , et me surrounding . "7 
‘ s of the ( hicago Boosters \dvertis is that great nerve developer—celery That this see the xplosion 
ing Association. The dining room was environme - of playing cards, wind and nervé “One look at the lake satisfied W m that 
° ' etiam id its influence in the forming of little Willi e was established it n in y whos 
‘ 7 ua ' ‘ ling li ie’s Sh in an industry w an 
beautifully decorated The side walls character his later career but too clearly indi sion was capable of keeping pace wit —— 
we ites (Laughter.) efforts . ; 
were hung with canvases representing har ‘ toe ee 
aba - His school days in the Kalamazoo publi “For more than a quarter of a tu oul 
vest fields, while pumpkins and imitations schools we will pass over lightly, as is the cus friend has been trying to reduce the f the 
‘ tom of the biographer when nting I lake 7 
of pumpk S alks : ar ry i ' nics Wil net’ hens 
pkin vine , stalks and ears of cor phase of personal history which will not bea: Wit i perseverance ir rited ft T 
ind other grains were much in evidenc: oom inspection or too much emphasis. His tonic ancestors, he has been steadfast in th 
el ibsences from class are said to have been fre performance of his chosen worl “He l . ude 
‘lectric lights ywere enclosed in papel quent and mastly due to forbidden pleasures plans ind finished ‘them ] ae Yoana ee 
* ; ; illuring only when surreptitiously indulged ir from or stage o iis care 1 0 2 ther: on 
globes made to resemble pumpkins during school hours.” (Manifestations of joy } in trying t | de ai > teen ~~ ad t a _~ 
a . the audience.) I t w to successf o: ~ 
I he address of we lcome to the honored in time en taught now to successfu lo it 
I **M1 Rodiger has toda itt 
Bh . | ae | todig las today : ined ar minen< 
guest was made by Fletcher B. Gibbs, vic: in his particular sphere of the business a 
- iil id ian iti, te Ons. etd Be: of = ich he — justly feel proud, and this or 
he ganizati is to be congratulated in having hin 
dent or the Chicago Stationers’ Associa 19 Sin yl 
. “Unde s leadershit j t | 
tion. Others who made remarks beari find * f “use a rt, especia "you 
, ( q eld o usetu effort especi I ou 
testimony to the sterling character of low the rule of the ‘Harry Wadsworth Club 
is Outlined by Edward Everett Hi: ! Ter 
the guest of the evening included A. W oe ae ees | | 
Williams, Chicago manager tor Eberhard ro Sok iene ond mot 
’ : : To look forward and not 
Faber: Charles A. Stevens, preside nt Ste To look out and not in, and 
. . To eti¢ £ he ° 
vens, Maloney & Co., and William |] "= oe per ne 
I | ; . . There are no more worthy actions t those 
\ronmer, vice president (,0es Lith« of men who have passed through mar eri 
. . . > ences of m y sorts, and wl I t t 
wTa yhic Com yany . ' | to the I 3 rie do 
f tend elping hand to the less exp ed o1 
re, Men or 5 : 7 more unfortunate; who teach, | ex 
. Noy f the Swigart Pape Con ilty mesty, generosity, courage Ww ite 
pany, who is gifted with unusual powers th eyed <n das 
A | the right and take no mean advantags 
person: _ oO wraith 
I iation, entertained the guests with In a human and sympathetic s it, Mr 
a numb r ol original and amusing stories pia deme 26 dhake Uiwaie anh ios ) th 
‘} rr . a done all these things; and in addit to the 
The program included seve ral vocal sé no gl ag pg ae roe ty ‘heane 
ertai for m. he s j yl é it } 
tions by an excellent soloist, assisted eg feeling which is nothing’ deer 
a persona eeling which is nothing les deep 
choruses by the entire company alge 
h } | 
Mr. Gibbs in his welcoming address | , oot Se f 
counted a number of amusing incident rg Pelee oo Paar gare 
. P 11, at x WwnNe]8 Ne? Hliat 
which he attributed to the early yout! ns leh ar ges Fixreapellac capa e 
Sones nd - tend ' 
the victim Among other things hi ee eee gee wahie si 
wk the various trad uri S 
We 1re gathered to celebrate the home on % gar tte " 
ing of your arch booster, Mr. William Rodiger it 
whose return in safety and good health from | ue hey nage ait ees 
recent sojourn abroad rejoices us all. He comes WILLIAM RODIGER ganization, to take in members from other 
ack to us with his mind filled with vivid im lit 2 
pressions of foreign travel and customs. He has + ee re Seen aa 
tasted the delights of gay Paris and gazed wit Continuing the speaker sketched wit det trance being good fellows! nd i111 
awe upon many strange sights in many strange I \ ! ' ty . otha M 
lands I g ind sympathetic touch the joys of the old swin t ] ’ ] | 
{ on ning hole and the tragedy of the woodshed. He ness o he p one’s neighbor \ r the 
“Travel the great educator as doubt elated how, at the age of twelve, young Rodi leadershy } iz : 
satan to sedis team oe tie Sane and ver lost caste in the Sunday school he leasol eadership of Mr. William Rodig ‘ ré 
opinions, and little old Chicago may not seem to was the stoty of the Prodigal Son. The teacher cently elected Arch-Booster, thi iva 
him to possess quit the important place in had told it feelingly, bringing out to her mind 4 : , I £ iza 
universe that it once did, but behind that ova the point of the story Fina she k ead tions prospects tor a successtu a ee 
brow may be found the same kindly sentir t But mid tl . s | ul mb 
four ame indly sentiments Su amie is rejoicing there is one to u re } 1 l 
that have endeared im to his friends ind hom tl preparations of the feast brought no oyteries miohe seae s bright 
uny of us gaze at the expressive lines of that oy; one who did not approve of ft feast and ship is rapidly growing 
genial mouth and doubt that its owner is thx id no wish to attend it Now in ar itth P 
same old ‘Bill’? ov or gir] tell me who this was There was a 
lo me has been assigned the interesting rofound silence followed by a vigorous crack 
delicate task of delivering the address of wel ng of thumbs, and Willie's voice piped Pleast Josh Billings said “— tl te! 
come . new and untried field of oratorical ma’am it was the fatted ilf The tea ee} : ; = alG 1uy i¢ oste 
effort for which I feel myself most inadequat vas shocked and mortified, but she made an- for 2 things—for the kro that is in him and 
a eted Sow dg yg BB ge Bye , ther attempt “Well Willie what d ou £ t] ] pore 
muanee which such @ subdect Geserves, what think the storv of the Prodigal Son teaches us?’ or 1e spurz that are on him t k up 
words could I command that would mor‘ or , Well me ou I guess it teaches us how to get the kro with 
vincingly convey to Mr Rodiger the affecti on vom 
and esteem in which he is held by these friend Continuing the speaker followed the guest of 
who have gathered to do him homage than tl the evening through school and through the 
faces which they present to him about t business college into tl world : 7 ir 3 if 
} h abou isi! ‘ g ints 1¢ ork isiness owever bla le | | 
board? vhere he made his first venture as a helper ina _— lameless the hog, | _— 
ie alt emBeasinns tetety Go sheotch o few of the station r’s shop He related in a facetious vein all his fellows out of the feed trough 
factors which have contributed to the business few of the alleged incidents of th onored he cat Moral j ni 
and social success of our guest of honor suest’s career, bringing him finally from the 1é€ ca ral When you elect man to 
leafy shades of Kalamazoo to the stling ave- offic he > hi : 
fice be sure his public consciet is no 


‘If re imn ba k h lea es of he book Y = i g ( ; y ith the f wing sin- 

Ww turT ac the V t ‘ Ol hue of Chicago losing Ww n nh lo 2 3] 

time close to ifty years we ind Willie a e cere ribu e: ; | W ian I I iv 1 l 
orse | 1) 5 ) ate eco 
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DO YOU WANT 
New, Steady, Reliable Customers? 


@ In all the leading system and business pub- 
lications and the standard magazines and 
weeklies—in fact wherever we’re likely to do 
you good—we are advertising MultiKopy 
Carbon Paper and Star Typewriter 
Ribbons. At least ten million people have 
read and are reading these announcements. 
And surely many of that number live in your 
vicinity—and will go to you for their sup- 
plies. We’re sending them to you. 


@ These two articles have always been recog- 
nized as the standard in their particular lines 
and have been sold in accordance. But this 
year’s advertising campaign is bound to make 
the demand for them larger than ever before. 


@ This is an opportunity you cannot with 
reason abandon. Send for our help-the-dealer 
plans; they’! show you why, and incidentally 
give you some interesting hints for building 
up business. 








F. S. Webster Company a Yen 


Nai 532-338 Congress Street, BOSTON, MASS. =7an Mi snare 


TRA 
QyRade __ New York Philadelphia 
396 Broadway 211 Mt ~~ son St 908 Walnut Street 
TTA aR) Pittsburg London Paris 
MARK 432 Diamond St 67 King Williar# St. Rue Saulnier 10 


CARBON one taal Berlin, Friedrichstr 60 
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q The following proclamation, sent out by the Chicago Shipping and Receipt Book 


q The card or scroll is about 13 inches wide and 18} inches long, and is of hand- 
is printed in Old English 


A TIMELY REMEMBRANCE 


Cc. S. & R. B. COMPANY SENDS BEAUTIFUL 
AND ACCEPTABLE GREETING 
TO ITS FRIENDS. 


x 
Company, is one of the handsomest souvenirs we have seen. 


some brown cover stock. The word ‘‘Proclamation’”’ 


lettering and done in gold; the greeting is in black, witha picture of a turkey on 
astump. Belowis the body of the proclamation in black on white paper, caught 
In the lower left hand 


at the top with paste and surrounded by a black rule. 


corner, on the brown, is the seal of the C. S. & R. B. Company in gold. 








Proclamation. 


To all to whom these presents shall come 


GREETING 
May the days of your years never shorten as they grow fewer, 
may each be to you a full measure of peace and plenty. 
Then will success and happiness be your portion and each 
hour a time of special thanksgiving. 


VINCIT OMNIA VERITAS. 


and 


Huow ye 


that on this twenty-fifth day of the el 


venth 


month, known as the month when Much Turkey and 


Some Pumpkins come to their own, in this year of Grace MCMIX and o 1e Independence of the nited 
S P k to tl tl ( MCMIX i of the I t ( 
States the One Hundred and Twenty-Third 
The C. S. & R. B. Co., Inc. 
is more than usually thankful, having much to be thankful for. 
lisposition to fully enjoy both, we are thankful to Divine Providence. For a 


For health and strength and a di 
modest but increasing prosperity we thank, also our many friends in the Tra 

a double salaam and cheeping 
more Stygian blackness. For 


le. For protection from perils 


land on Kinzie Street we are doing paeans of thanksgivir 
pre ferry boats 


by sea, on lan 


These perils are al] but over; no m« 


Know Se Further 
that the C.S.& R 

we are not ashamed to invite our most fastidious ; 

PED LOOSE LEAF FACTORY ever constructed, located 

CHICAGO, ILLINOIS 

For the pure, fresh air and the excellent light we « 

s to guarantee our friends prompt deliveries on al! orders 


Not exactly “mid green fields and running brooks” but 
atrons to visit us in THE MOST COMPLETELY EQUIP 
at SACRAMENTO & CARROLL AVENUES, 


B. Co. has a new home 


are thankful, as well as for the great improvement in equip 
" 


We can't stop all machines 


ment which will enable u 
Il notify you when they are all transplanted. But please 


at one time to move them, even at night, but wil 
don't say Kinzie Street to us on your letters; address C.S. & R. B. Co., SACRAMENTO AND CARROLL AVENUES 
Cuicaco. And when you TELEPHONE us, call Kepzir 3502 


Be It Known 
however, that this building was not completed 
towing to the powers that be (known as Labor Unions) and at divers tim 


without much mortifying of the flesh ar 
they seemed to have n 


than we; but we are thankful, anyhow, and hope they are 


But Abowe All 


we are thankful to old friends 
mace this factory a necessity 


and new for the demand 


for “QUALITY AND DURABILITY” ¢ 
which Our desk your footstool, our Flor De Cabajos your solace and 
office your abiding place whenever you say 
Given under the Great 
® Seals of the Season a 
of Dependable Go 
MUCH TURKEY 
SOME PUMPKINS 


ATTEST 


C.S. & R. B. Co., Inc. 


R. B. W1Ltson 


PRESIDENT 








| 
| 





CHICAGO STATIONERS MEET. 

The evening of Thursday, Nov. 11, marked 
an interesting occasion for the stationers of 
Chicago The leeting 
was held in the spacious rooms of the 
Mid-day Club in the First National Bank 
building, members and employes of all the 
leading stationery firms in the city being 
present. The about 100— 


a good showing, by the way, for a regular 


regular quarterly n 


attendance was 


meeting of any local association 


The meeting 
dining room of the club by President F. B 


was called to order in the 


Gibbs, who, after the necessary prelimi 
naries, nominated the following gentlemen 
as a committee to make arrangements for 
the coming association banquet William 
Rodiger, Charles A. Stevens and Sam 
Mayer. These are the gentlemen who have 
served in this capacity last year and the 
year before, and they have displayed such 
distinguished talent that it is the intention 


of the association not to let them get away 
A good banquet and a rousing good, en 
thusiastic time is always the result of theit 
efforts 
The foll 


was chosen to report at the annual meeting 


owing committee on nominations 


Charles A. Stevens, Henry FE. Sawtell and 
Harry Shaffer. 

Following a solo by Mr. Hahn and a 
humorous reading by Professor Carne, the 
President announced that Sam Mayer would 
read a paper on “The Care of Stock,” the 
address which was read by Mr. Mayer at 
Toledo and which elicited such unstinted 
praise from everyone who heard it. Presi 


Gibbs stated that the address was read 
} 


dent 


for the benefit of those who had 1 been 
able to attend the Toledo meeting, as well 
as to remind those who had attended of the 


valuable points made. 
Songs and readings followed Mr. Mayer’s 


address, and a little before ten o’clock the 
meeting adjourned to a buffet lunch which 
had been spread on tables in the rear of 
the hall 

When the company joined in singing the 
chorus of the “Good Old 
they found that miscreant had been 


at work with the 


Summer Time’ 
some 
had given the 
lead 


Was 


text and 
lines a personal application to several 
ing members of the association. Ther 


a reference to a Wilson high-ball, but the 


joke failed even to bring a blush to the 
cheeks of Ralph Wilson, since all his friends 
have pointed to the billboards at one time 
or another and sprung the same joke. 


Ralph now has the Wilson high-ball jokes 
classified and card indexed and « ll by 
the opening words just what form each one 


is going to take. One line referred to 


Hugo’s new suit and straw hat, and another 


line asserted that Childs went to the race 
track (we don’t believe it), and finally 
something was said about going riding with 
Sammy, who had only one he 
went joy-riding 

Among those present at the meeting were 
F. B. Gibbs, J. E. Eddis, Arthur L. I g 
J. W. Dunham, Frank A. O’Brien, S. A 
Hyers, F. E. Williams, A. D. A. Smitl 


= So EW php per ge 
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W. D. Palmer, Herman H. Weimer, and 
David C. Peterson, all of Shea, Smith & 
Co.; William Rodiger of the Sanford Man 


aracturing : Sn Charles A. Stevens o! Why the Triaec Postal Scales 
Stevens, laloney & Co.; Henry E. Saw- are the Only Positively Accurate and 
tell of P. F. Pettibone & Co.; Harry Shaf- Scientifically Perfect Automatic Scales 
fer of George E. Cole & Co.; R. H. Baxter BECAUSE—They do not show any 
of the International Stationery Co., New Mag mm yong ‘an clean, doa ae 
York; W. H. Redington of the Sanford 


ister always correct. 
j : They are constructed entirely of the 
Manufacturing Company; Joe Hildreth of 
the Esterbrook Pen Company; Archie Eg 


best Cold Rolled Steel; absolutely no 
castings to break in transportation, 
gert; A. H. Childs of S. D. Childs & Co.; 
A. E. Riddle of Riddle & Wunderle; L. S. 


and handsome in design and finish. 
Sold by all Leading Stationers. If 
Toole, wholesale stationer and manufact 
urers’ agent; Sam Mayer of the Joseph 





‘ 
se 


Bs 

é 

ff 
4 


b 


yours cannot supply you, we will pre- 
pay the express charges. 


TRINER SCALE & MFG. CO. 


1155-57-59 W, 2ist St., Chicago, Ill, 


“ 











Dixon Crucible Company; R. B. Wilson 

and L. R. Dickerson of the Chicago Shi 

cia pee coals hehercdheroes: LT (. ao on 
Marshall of the Marshall-Jackson Sta Your customers will order and 


tionery Company; J. St. C. McQuilken of 
the Inland Stationer, and Evan Johnson 


and H. W. Martin of Office Appliances. 


demand prompt deliveries 
—be prepared 


Only a matter of a few weeks before the 
Shee ta Mca ek” ts oo ee he demands of the Transfer Season in all well 
one piece of good, strong tag stock creased regulated offices will send customers to your 

store for Storage and Transfer Cases. 

Prepare to hold and satisfy this trade by 
having an adequate stock on hand. 


Globe“Wernicke 


Storage and Transfer Cases 


for all commercial sizes of paper, both flat and 
folded. They include Card Index, Document, 
Letter, Bill and Cap Files. 
Pages 69-70; 124 to 127 of our Office Supply Cata- 
: “ pgbent hs logue describe and give prices on all SlobeSWernicke 
aathenellggesss pees pi: oe re ox? , —_—. Transfer and Storage Cases. It is a valuable 
$e oo ie Reference Book and will help you to order now 
when prompt deliveries can be assured. 


Send for your copy today. Use the coupon below. 


The Glube“Wervicke Co, 


Cincinnati, U. S. A. 
Sr. as ee = 


To She Glube“Weeniche Ca, 





A NEW EXPANDING FILING EN- 
VELOPE. 

A new reversible expanding envelope is 

being put on the market by the Shaffer 

Envelope and Box Company of 28 and 30 





and folded. The two ends are clasped to 
gether by an ingenious mode of cutting, so 
that the lower flap is left entirely free and 
loose. This expands like a box, in some 
instances as much as two and a half inches, 
so that papers can be placed beneath the 
clasped ends without unclasping them. The 
two sides are then folded over, and it 





can be placed in a vertical file, in a tin 
file, pocket or pigeon hole. The envelope 
will hold from one to 100 or more sheets of 
paper, either folded or flat, and is made in 
all the nine leading stock sizes. Papers 
may be inserted in either side merely by 
raising the central expanding portion, and 
the tieing of the tape securely holds them. 

Another advantage of this envelope is 
that after you have once used it for any 





turn the other side out. By this plan you 
have what is practically another new clean 
envelope. This _ reversible plan should 
make this envelope especially useful for 
mailing, express, messenger or freight pur 
poses By simply unclasping the ends and 
turning the envelope inside out, the same 


contents, or any other can be replaced and 








again returned to th sender, without 


bother or trouble 

















The flap of each envelope is scored so Tear 
that it automatically expands and adjusts Out, i Dept. F-810 Cincinnati, U.S. A. 
itself to the contents. The envelopes are Mail to the address below your complete catalogue of l 
being largely used by banks, trust compan Stationers’ Supplies—No. 609. 
ies, surety companies, insurance compan | 
ies, lawyers etc.. and re so useful that NAME ... ccceccccccccgcessceseeeensseseasaeeenensne aa ssaan 
they should command large sale | ; 
7X PICU, wccciccccsvacceddesvacacelpabenabens eavaeski elena 
The man who keeps everlastingly at it : 
Bearly always attains something wistel — | ORCC , . 0000 c00es0ccsescccreees sees seeebeseeseescossesseseneensnenee | 
d h ‘ — 
least equivalent to the object he is pursu- ‘a . | TOWA. ....cccasconsssecesssmatenngnaeiananel State, ...i.cscnans 
ing —_ == == == aos «a= ee lee 
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The hand shake of 
the man who gives 
a firm, “whole 
hearted” grip makes 
a decidedly better 
impression than that 
of one giving a limp 
and lifeless clasp. 
Likewise, the im- 
pression created by 
a correspondence 
paper of the qual- 
ity of 


is infinitely better than 
can be made with grades 
lacking its snappiness 
and fine writing quali- 
ties. 

We have been making 
BANKERSLINEN formany, 
many years and supplying it, 
through dealers, to some of 
the most discriminating con- 
cerns in the country. It is 
made in a thoroughly modern 
plant, by expert workers, 
from the best materials ob- 
tainable. 


DEALERS 


who have customers demand- 
ing FIRST QUALITY corre- 
spondence paper and who are 
not now handling BANKERS 
LINEN will further their own 
interests by looking into the 
merits of our papers. Sam- 
ples and prices are furnished 
on request and we co-operate 
with dealers in every way 


possible. 


Southworth Paper Co. 
































MITTINEAGUE 
* MASS. 
‘> PPD STALIN LIE RS 























The Trade Paper 


By Dave E. Bloch. 


HE Trade Paper has come to be such an essential feature of busi- 

ness life that practically every important trade or occupation is 

represented. Indeed, it is accepted as a part of the economy of 

trade. It is so necessary to the successful and profitable man- 
agement of any business enterprise that it would be difficult to do without 
it. Verily, it is a commercial clearing house! 


Talk with the man who is well posted on everything that is going on 
in his+line and you will find he is a constant reader of some one or more of 
the best trade journals treating on the subject or subjects in which he is 
interested. 

To the merchant, the trade paper gives information about new inven- 
tions, late ideas, best methods and selling plans that is worth thousands of 
dollars in the aggregate of the year’s business. 


Any progressive merchant who subscribes for and reads his trade 
paper can place his finger on numberless instances where it has made for 
him in actual dollars and cents many times the cost of subscribing; for not 
only is it interesting and valuable to the merchant himself, but it is of the 
greatest possible value to his employes as well. 


To be sure, there are some trade papers which are, let us say, second- 
rate. But where you will find one journal under this class, you will find a 
dozen or more worthy of a careful reading by the “busiest man in office.” 
Some mingle on the sunny side of the world to divulge information, while 
others give facts and figures to keep the reader abreast of the times. I do 
not believe there is any trade or occupation that has not its trade journal ; 
one would bé surprised at the number were he to see a complete list. 


Some business men get more value—cold dollars and cents value— 
out of their trade journals than others do; and this is worth remembering, 
for if one reads his journals in a careless manner he cannot expect to de- 
rive the same benefit as the man who takes enough interest in them to read 
carefully, thoughtfully and systematically. If yow want to know the latest 
and most important news of your trade, you must read your trade papers ; 
and after you are once in the habit of doing so you will be surprised to see 
what a lot of useful ideas and tips you can get out of them. 


And don’t forget about your employes! Many merchants require that 
all their clerks shall read the trade papers and each clerk is required to sign 
his name in a certain space in order to show that he has read them—do this, 
for it will put new life and hope and enthusiasm into your employes—it will 
make money for you! 

If you don’t read your trade papers carefully and regularly you are 
actually throwing away hundreds of dollars. You would not think of neg- 
lecting your local newspapers, so why should you throw aside your favorite 
trade journal, which is the “newspaper of your chosen calling?” 


Did you ever hear of a trade paper getting sick? Or, has it ever oc- 
curred to you that hot or cold, rain or shine it always reaches you on time? 
And when it does come, do you read, digest and use its strong editorials and 
its interesting and instructive articles? Do you know that almost nowhere is 
it an intruder? Do you know that almost everywhere it is welcomed as a 
bearer of money-making ideas and schemes—ideas that may mean for you 
a bigger and more profitable business? Do you know that it is a repre 
sentative which can profitably be kept at work the year ‘round by you, a 
wide-awake, progressive, twentieth-century live-wire—you, who are look 
ing into the future and planning for prosperity and permanency in this, the 
age of commercialism ? 





It as! 

NOTE Dave E. Bloch, the author of the abo is one of the coming men of theeWest in the « 
appl ances fiel He holds a very responsible position with the |. K. Gill Company of Portland, Ore 
He edits “Gill's Trade Help Bulletin,"’ which is so well known in the office appliances field of the We 
Mr. Bloch is a man of judgment, ability, taste and discernment. He has had experience with track 
papers; furthermore, he is a man who does not preach until he has practised and knows whereof he speak 
We commend his views to our readers and urge each and every one to make use of the opportunties tl 


and other trade papers afford 
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NEW “Y and E” VERTICAL 
TRANSFER CABINET No. 704 


The Best Proposition of its Kind 
Ever Offered to the Dealer 


@ Here is a transfer cabinet that every office needs if four 
drawers’ capacity or more can be used. 













@ An extra-strong, cleverly constructed cabinet with a capacity 


of 20,000 letters or papers—occupying only 16x29” of floor space. 
@ Frames of beech throughout, with panels of three-ply maple. 
Panels easily removed or inserted by hand. Their cost can be 

*saved on the ‘‘inside’’ ends when two or more cabinets are 
stacked togethe1 





@ Each drawer is full roller bearing, fitted with sliding compressor 
and countersunk round rod. Drawer pulls bolted through—not simply screwed. 





Retail price, complete with panels, follower blocks and rods .. .. . $13.75 
VERY pap PROPOSITION TO THE DEALER. 
Write at once for circular 1957 giving fi ut = ‘tails. Order immediately so you 
will hav m in stock for  Teensioering 8: e! 
‘VAWHAN oo Fane MFG.(CO. 
Main Factories and Executive Offices: ROCHESTER, N. Y. 




















= A MADE-TO-ORDER RIBBON 


If you instructed us to make up especially for you the best Typewriter 
Ribbon possible to manufacture, regardless of expense, ‘we could not 
make a better Ribbon than our 


A. & W. BRAND 


Every one of these ribbons is made just that way. 


BEST CLOTH—BEST COLORS—BEST WORKMANSHIP. 


IF YOU ARE NOT BUYING Tre ett ‘aF ns _ . 
RIBBONS AND CARBONS The A. & W. Line of Ribbons and Carbon Papers for all pur 


FROM US WE ARE BOTH poses cannot be excelled, and is seldom equalled—isn’t now a good 
LOSING MONEY. time to look into the merits of this line. 


THE AULT & WIBORG COMPANY 


Factory: CINCINNATI, OHIO 











NEW YORK, Cor. Pearl and Elm Sts. PHILADELPHIA, 1217 Cherry St. CITY OF MEXICO, Primera Calle de Lopez, Nos. 16-20 
CHICAGO, 383 Dearborn St. MINNEAPOLIS, 729 Fourth St., South BUENOS AIRES, 8. A., 1059 Calle Mejico 

ST. LOUIS, 322 No. Third St. SAN FRANCISCO, 545-547 Mission St. LONDON, E. C., ENGLAND, 4-5 St. Johns Square 
BUFFALO, 145-147 Ellicott St. TORONTO, CANADA, 19-23 Charlotte St. PARIS, FRANCE, 82 Quai de Jammapes 


HAVANA, CUBA, Calle Lamparilla 50 
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Start a Business 


RIBBONS 








TYPEWRITER 





of Your Own 


We have a plan that will enable you to start a business of 
your own. Get out of arut. Stop being a cogina machine, and 
join the procession of successful business men. If you have ambi- 
tion to forge ahead, to make the best of your opportunities, and 
are willing to work, we can help you. 

We can place you in a position where you will not have to 
worry about losing your job next pay day, and where your income 
will be sure, and will increase with the passing of the years. We 
can help you to build up a business that will be permanent, one 
that will insure you a steady income as long as you live. We offer 
you an opportunity to become independent. Hundreds of our 
representatives have built up an ever increasing business, and 
you can do the same. 

All we ask is that you are honest and willing to work. 


Write us today, and we will send you full particulars. 


The Dodge Company 


Makers of 
Typewriter Ribbon and Carbon Paper. 


CARBON SYRACUSE, N. Y. 
PAPER 




















THE ACME No. 2 BINDER 


A Popular Binder at a Popular Price 
Like all ACME machines, it is made right and works right 


Meets Holds 
All Fifty 
Demands Staples 
For Always 
Th In 

, Position 
Average To 
Office Use 





Drives a broad, flat staple. Holds the thinnest and penetrates 
the thickest paper. Very convenient for filing letters, binding 
vouchers, fastening pay roll envelopes, packing statements, legal 
documents, etc. 

Leading Jobbers Sell the ACME BINDERS. 
Illustrated List Furnished Dealers on Request. 


ACME STAPLE CO., Ltd., Camden, N. J. 


EUROPEAN AGENTS: Progress Typewriter Supply Co., Ltd., 85 Golden Lane and Hatfield Str., LONDON E. C. 














MILWAUKEE STATIONERS MEET. 

The Milwaukee Stationers and Manufac 
turers’ Club has placed itself on record as 
being opposed to the present incoming 
mail facilities of Milwaukee from the south 
west and has taken the first active steps 
toward remedying present conditions. At 
the recent annual meeting of the club, held 
at the Republican house, the members gave 
their reasons for demanding a better mail 
service and decided to send a memorial t: 
Postmaster David C. Owen, asking him t 
inaugurate remedial measures. 

Chief among those who made the protest 
against the present mail service was Ed 
ward K. West, president of the West 
Williams Company, manufacturers of office 
stationery, blank books and loose leaf de 














EDWARD K. WEST, NEW PRESIDENT 
MILWAUKEE STATIONERS’ ASS'N. 


vices, who was elected president of the 
Stationers and Manufacturers’ Club at the 
meeting. Mr. West declared that by delay 
in Chicago all mails entering Milwaukee 


| but particularly those from the southwest, 
are held up to such an extent as to 
positive injury to business men. 


Edward K. West succeeded August N 


| Ritz, president of the Diamond Ink Com 

| pany, as president of the = waukee Sta 

tioners and Manufacturers’ Club Other 

officers elected were: sli D Tyre 
vice president; Adolph G. Lotter, secretary 
and treasurer. F. G. Schmidt, Robert 
Eddy and James H. Niedecken, executive 
committee 


Edward K. West is a son of Samuel | 
West, the late founder of the West-Wil 


otf 


liams Company, and became pr‘ 


the company at the death of his father 
He is one of the best known stationers of 
Milwaukee and has always taken an active 
interest in the Stationers and Manufa 


turers’ Club 




















CLEVELAND STATIONERS MEET. 


The annual meeting of the 
Cleveland Booksellers and Stationers’ Club 
was held Thursday evening, October 28, at 
at the club rooms in the Superior 


business 


7 o’cl ck, 


building. After hearing the minutes of the 
last meeting and the reports of various 
committees, the following officers for the 
ensuing year were elected: 

President, R. B. Sanders, of the F. W. 
Roberts Co.; vice president, W. M. Rich- 
ards, of the Union Paper and Twine Co.; 


secretary and treasurer, J. H. Wood, of the 


Korner & Wood Co. And the following 
were elected as members of the executive 
committee: W. S. Gilkey, of the Brooks 
Co.; J. M. Goldstein, of the Burrows Bros 
Co., and W. J. Petty, of the Forman-Bas 
sett Hatch Co. The present membership 
of the club is about eighty 


NEW YORK STATIONERS’ BOWLING | 


LEAGUE. 


A Stationers’ Bowling League has been 


formed for New York, 

ten strong teams. Two silver cups have 
been offered, one by the Stationers’ Board 
of Trade, and the other by the Stationers’ 
\ssociation of New York. Besides these, 


gold watch fobs have been donated by 


ten 

W. E. Smith, five sterling silver fobs by 
Mittag & Volger; a diamond studded gold 
fob by Mr. Geyer of Geyer’s Stationer, and 
a sterling silver mounted pen by L. E 
Waterman, and still other prizes are on 
the way. 

The meetings of the League are held 
every night in the week except Saturday 
night at Luhr’s Alleys, 31 Park Row. The 
contests were started on October 4th, and 
will continue until February. The objects 
of the Association are to establish a fra- 
ternal spirit of good feeling among the 
younger element in the trade. The older 


ns have always catered to those 
who have been for many years in the trade, 
and the officers of this new league believe 
that taking the younger element and 
establishing a feeling of friendship among 


organizati ( 


by 


them, it will tend later to make things bet- 
ter and easier for all, create a complete 
understanding among those in the trade, 
and generally work for the good of all 
concerned 

By the program already laid out the 
league will have five games per week, and 


from 100 to 150 people engaged in the sta 


tionery trade will have the opportunity 
of meeting each other frequently. M. L 
O’Connell of L. E. Waterman Company is 
president; W. H. Forshaw, secretary, and 
W. Prigge, treasurer 

Courtesy the store; alertness, atten- 


tiveness, common. sense are necessary 
even vital factors in successful merchandiz 
ing [he success of the retail merchant is 
the sum of a thousand little things well 
done. Each detail is a stone that helps to 


build the structure 


and it consists of | 
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The Modern Filing System 


Protective, Flexible 
Expansible 























Vertical 
Units 
Made in a complete line of styles for 
the various classes of filing. Fin- 
ishes to suit—Oak, Mahogany, Olive 
Green, etc. The most protective 
line of filing equipment in existence. 
Let us tell you why 

Get the Catalog and Agency Prop- 
osition NOW. 
Ask for H 47 


MFG. CO., Canton, Ohio 



















THE BERGER 


New York 





Boston lia St. Louis Minneapolis San Francisco 









Every Stationer and Dealer, who 
studies the needs of his customers, 
ought to know more about the 


Mann Yale Lock Ledger 


If they did, there would be little likeli- 
hood of losing the sale of a loose-leaf 
outfit merely because some objected to 
the idea that leaves are usually at the 
mercy of anyone in the office. 

The MANN YALE Lock LEDGER ab- 
solutely overcomes this objection—and 
you should consider it your duty to 
your customer to be equipped to prop- 
erly explain and supply it, if necessary. 








WRITE TO US FOR FULL INFORMATION. 


William Mann Company 


Makers of Loose Leaf Devices, Blank! 
Books, Copying Books and Papers 


529 Market Street, : Philadelphia 





€ 
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We Manufacture 


ister and Tally 


In fact, anything in the Roll Line 


ed in any size or dimension. 








of paper in rolls. 


CAPACITY: 50 TONS PER DAY 
Cable Address: ““YRREP’’ 


CHARLES E. PERRY COMPANY 


183 and 185 Congress Street - - BOSTON, MASS. 





= - Police, Fire, Tele- 

Ae, ae graph, Cash Reg- ROLLS 
fg Time Clock and Telephone Rolls 
Ruled, Printed and Plain Rolls 


Cutting Rolls from 4 to 100 inches, 
we feel competent of satisfying 
you. Cloth, Crash Cloth, Canvas, 
Asbestos, Lining Papers, Copper 
and Glazed Papers cut and sheet- 


We are the largest roll paper man- 
ufacturers, operating two plants 
and producing 1000 different kinds 
































stands tor superiority in all 


° 1 

relation, yea even better 
MONARCH goods make up a complete line of pastes, gums, mucilage, inks of all kinds, liquid and s 
flexible glues, dry glues, envelope gums, printers’ make-ready paste, etc. etc. 


We also make a specialty of manu- 

facturing gums and glues for it dividual 

requirements. We have on hand or 

can prepare formulas for any and 

every possible glue or paste. We shall 

be glad to correspond with you with 
) 


reference to your speciai needs 


today. 


The Monarch 


. 125-127 E. 2nd Streets, 





ll | nes of commercial glues, gums, pastes and mucilages. They ‘‘stick likea poor 
If the salesman sticks to his customer as tight as the glue, he'll never lose a sale 


11d 


Stationers—bear in mind that 
MONARCH brands carry a good profit 
for the dealer. You ought to know 
more about this line. We will send 
you complete information and our 
dealers’ proposition for a two cent 
stamp. Don't delayaminute. Write 


Cincinnati, Ohio, U. S. A. 








lish or Block 1.55, Shaded French Script or Roman 1.65. Plate and 50 cards 20c 
than above prices. Wedding Stationery, Business Cards, Embossed Stationery. 


THE AMERICAN EMBOSSING CO., 192-96 Seneca St., Buffalo, N. Y. 





Glue Company 
CASH WITH ORDER to the trade only. We 

En raved Cards engrave a one line plate and furnish 100 en- 
eraved cards best stoc k, po tpaid, ™ ript 80c 

Block or Gothic 1.05, Solid Roman, Old English or French Script 1.15, Shaded Old Eng- 
less 





I 





MEL. MUNDELL THANKS HIS CuUS- 
TOMERS. 


Publisher and Editor Office Appliances 
As the year is about drawing to a close 
and as we look back upon the year’s activ 
ities, we surely have something to be 
thankful for. I write this with a full heart 
in gratitude and thankfulness to my cus 
tomers in my territory. 

In view of the fact that the market is 
flooded with all kinds of propositions 


schemes, “bates” and rebates, the dealers 


wisely acknowledge and admit that any 
proposition that has the smack of premium 
and scheme and inducement attached to it 
is not the line of goods they want. And 
so, while this year is about at an end, | 
want to thank all my trade and customers 
for their kind and courteous treatment of 
me and for their generous patronage they 
have extended to me. 

Believing and knowing honestly that | 
represent the very best there is in my line 
on the market, with the most honorable 
manufacturer as my employer, whose line 
is being sold on merit only without any 
schemes attached to it, I work faithfully 
and zealously and my customers are my 
friends. 

I can’t think of a better medium to thank 
the stationery and office supply trade of 
the United States than through the far 
and wide reaching columns of the ever 
growing and progressive Office Appliances 
And so, in the name of my house and for 
myself, I wish my customers a very merry 
Christmas and a very prosperous New 
Year. 

MEL. MUNDELI 


HELPS THE DEALERS TO MOVE 
GOODS. 


The Eaton, Crane & Pike Company 
Pittsfield, Mass., has instituted a splendid 
publicity campaign to assist the stationery 
trade in moving their holiday stocks of 
Crane’s Linen Lawn papers. This publi 
ity campaign, which began with the pres 
ent December number of The Ladies 
Home Journal, is expected to perform 
double purpose of stimulating a greater d 
mand for the goods and helping the dealers 
to move their holiday packages. 

The Eaton, Crane & Pike Company’s ful 
page in the Ladies’ Home Journal will be 


noted with interest by dealers, therefor 


l] thei 


as well as by the ladies of 
other households throughout the United 
States 

For the benefit of their custo1 
Byron Weston Company of Dalton, Mass 
have issued a neat sample book of thei: 
ledger and record papers with price list 
attached. The book is_ illustrated it] 
some handsome engravings show 
mills of the company, and some inte: 
views of the mills; also photographs of th« 
artesian wells, the purity of whose water 
has much to do with the high quality of 


company’s product. 


























@ This is the Xmas ONOTO Advertisement in Collier’s, 


Vogue, Munsey’s and other leading Magazines— 





~ Fhe Xmas Gift of 1909 — 








EDED IN GET. yea Buy an ONOTO Fountain Pen rh 


h ? A 
as t a delight t a Ni q 
can fit up 8 Ff . and Your Gift Problem is Solved Jaane 
OUICK AND Le % 
} Al I ‘ rr PR Sv 
GETTING JIN} : Pe 


hy 

' 
Os 
: A ad, 


— 
YOUR = 
ary ha 
t WILI \ 
You ¢ 
» FM) se + 
JI that q 
iz t “~ 
4 
« 
c 


» 


Four Sizes—$2.50, $3, $4, and $5 
he : 
ONOTO PEN 















C. W. Wolfe, Kings- 
tree, S. C., says: 


“I can conscienti- 
ously say that the 
ONOTO possesses 
points of excellence 
not found in any of 
the other kinds of 
fountain pens I 
have used. If it will 
help you any, you 
may add to the 
above that a cus- 
tomer here was so 
pleased with the 


‘ONOTO that he 


displaced an almost 


- new fountain pen 


of another make 
which cost him 
$5.00, for a $5.00 
ONOTO PEN.” 


@ Over 10 Million possible Fountain Pen Buyers will 


see and read it. 








TO STATIONERY DEALERS: 


q Are you ready to meet the increased 
demand for the 


N 
\S 


YY 





Self-filling Fountain Pen that our 
Advertising is creating? 


q Better get our Special Xmas offer— 
there’s Money in it for you! 


@ Send the Coupon NOW! 


Remembei all our advertising is 12 DISTINCT FEATURES ¢ If you have not yet stocke 1 
YOUR advertising—working to help the Onoto—fill out, sign and 
YOU sell] the Onoto | ountain Pen to 1 Fills and cleans itself in 5 seconds m 11] the ( ‘oupon he | " al 


once NOW for full 1 


o Y OL R customers over Y OL R coun 2 Cannot leak, even when carried point downward 
' c : re ) ; 
® ter (and to the customer of LOCAI S, Salbcnentating tah ew. Wikies just as fest or slaw a iculars, trade pric Sa 
% COMPETITORS of yours whohave  —_ youwi sh. Xmas offe) ' 
as er. ¢ 
4. Instantaneous ink flow Writes at the FIRST stroke ri R 
: emember, every Gay you 


» not stocked the Onoto), and we help 


s you to “link up” vour slore with all oul 5. Continuous ink flow Never MISSES a stroke j ’ 
, . 7 aeiay you are losing prohtable 
Vational and 1 erritorial 4. 1 dvertisineg 6. Exactly-even ink flow Never blots, spatters nc o : 
. , spatter or flood | f 
. saies, anc iOrcing your <¢ 
by means of a complete Store Adver 7. 14K Gold ye pte ay points Never catch or 
= te . : ; ) scrat ~ars cmers ! go f ) cor 
INQUIRY lising Co operalive Service that iS 4 1B anata ane Hest Sar voor 7 ; - 
% SOLUTELY FREF 8. Double ink feed — above as well as below the nib pelitors. 
Onoto Pen Co. . ‘ nd ae Secret of Features 3, 4 and 5). é scala s 
@ ONOTO FOUNTAIN 
Dept. O. A. 9. Barrel and cap made of finest quality polished black " nies 
Vulcanite. PENS may be pur hased di 
261 Broadway, N. Y. If you are handling the Onoto et 
. 10. No dropper, clip or special ink necessary rect from us by any respon 
Please send Catalog, keep the pen in sight and take ' 
11 A point, a size and a price for every Hand, every sible stationer, or irom any 
| rade prices, and full pal & adv antage of our offer lo Purpose and every Pocketbook ' 
. ban 2 ecognized y ssalet 
ticulars of your special Xmas , 12. Sold on an UNCONDITIONAL Guarantee of ‘‘ ABSO ; spree 
offer to our Stationery Buyer co-operate will: you LUTE SATISFACTION —or MONEY BACK \ddress, Dept. O. A 


Ra: & 
Firm Name .4 eee * 


Street Address ey * 
Town oie sate ONOTO PEN CO. 261 Broadway N.Y. 


Our Stationery Jobber is. . % 


Be sure to attach your Letterhead or Business Card % 
to above Coupon. ® 
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VALUABLE BOOK. 


itt book of about 300 pases water b> || TATUM “POST PRICE” BOOK 





Robert Luce of Boston, and published by 

the Clipping Bureau Press. The fact that for loose leaves 

the latest edition is the fifth and that the¢ . “ 

book issn VY in its ele venth thousand indi Sheets do not tear out as In Ring Books 

cates that it possesses both merit and popu 

larity For pocket or desk. use 
“Writing for the Press” is a_ practical Patented July 13, 1909 

work. It contains information for every 

one who writes or intends to write for pub FOR SALE BY STATIONERS 

lication To be sur t does not supply the 

writer with something to say, but if ome ha THE BEST FOR PRICE LISTS, CATA- 

ering SS et ee LOGUES AND OTHER HARD USAGE 

anc DOOK gives some valuable direc 

tions about how to say it Better still. per Opens with coin No loose screws. 

haps, its suggestions about how not to say Expansion 70% Quick acting screws 

it are even more tb] fasten at any point within range. Eight 
The opening chapter deals with the prep tock sizes.—Special sizes also furnished. 





aration of copy for the printer, describing 


se hdr aaiea: «Sane eee THE SAM’L C. TATUM CO. 


so that the printer will understand all that 











; intended without misunderstanding an) Manufacturers of Stationers’ Specialties, Loose Leaf Devices 
thing 

te. hiashtihis "died ama audi eee Power Punches and Perforators 

would be practically to reproduce the book No. 3306 COLERAIN AVE., CINCINNATI, OHIO, VU. S. A. 
In condensation it is admirable; in style it New York Office: No. 185 Fulton Street 

is clear and accurate, and one could hardly 


recommend a work more suited to the 
needs of young writers. The lists of ob “Devices for Hanging Up 
noxious expressions and of trite and gran 4 : | Everything—Little and Big ” 
diloquent words are valuable indeed, and if, 

on reading them one sees many of one’s 
own pet expressions going into the discard 
with nothing, apparently, to use as a substi 
tute, the experience should teach us to 
probe more deeply into the problem of 
good English, that we may have at hand a 





sufficient store of simple, straightforward 


words with which to express our meaning Moore Push-Pins are better than one. That is the 


whenever we writ secret of the ‘ Superior " Paper 
Moore Push-less Hangers Fastener. The two points double 


Information is given about type styles 





and measurements, costs, etc., all of which | (sx increased advertising reaches over its efficiency and do what no other 
are at one time or another of value to the 10,000,000 people per month who paper fastener does—hold the pa- 
writer | i are asking dealers everywhere for the pers together secure and straight 
Altogether “Writing for the Press” is Moore Push Products. so they can’t pivot. 
one of the best and most comprehensive THINK WHAT THIS MEANS @ Anyone whoonce uses ‘‘Superior”’ fast- 
handbooks we have seen—a valuable work | TO THE RETAILER eners will not go back to the old kind. 
which most people, whatever their occupa The Mose Glows Posh fine seve vn i | bed to They are both effective andinex ve. 
tion, will find interesting and profitable. Hoxecn ere aeald eliger—wil exgpett 39 lb. pe pig ny keep coming back for them 
ea i (gee than 0 women eas hold at arm's length) on plaster mae A GOOD PROFIT 
INTERESTING CATALOGUE. | Ih Moore Push Displays and Easel-Cards sell the to the trade. Deglass Gverpuiians aie 
The William Mann Company of Phila- | goods. Large Profits, Quick Sales. having big success with the “Superior.” 
delphia, recently got out a small, but neat C Ath gree, Si eee ee @ Write for samples and prices. 
catalogue, descriptive of the Interchange j MOORE PUSH-PIN CO. 








able Leaf Ledger, and the Mann Yale 125S. 11th St., Philadelphia, Pa, ' : | SUPERIOR MFG. CO., Sidney, Ohio, U.S.A. 


Lock Ledger. The booklet contains 28 
pages and is illustrated with half-tone en- 











gravings showing the operation of the de 


ces described 1 the text. e a6 99 
"The alan ean r is wan yet very We Advertise Soft Paste 


. o t > Ol ‘ ; os » : . ” . . 
much to the point, and is of inte aon i But don't misunderstand us—we do not mean ‘‘wet and soggy” paste, for Invincible 
every man concerned in the use or sale of is as dense as, or denser than, any paste on the market. What we can prove is that 
loose leaf devices slackface sub-titles on 


the outside margins of each text page, as INVINCIBLE 
sist the reader in picking out different top 

ics and arguments to which he may wish 

tO Serer Let us send youasample. The quality of Invincible and the attractive prices we 
ae will quote you will enable you to build up a permanent and profitable paste business. 

Lost capital may be restored by experi 


ence, diligence and industry, but time lost The National Paste Co., Columbus, Ohio, VU. S. A. 


is gone forever. | ud 


remains moist and usable in the jar longer than any other—years if necessary. 























THE RAND 
CALENDAR 


For 1910 




















Best of Memory Joggers. 

Adjustable to any Angle. 

Plenty of Memorandum Space. 

Past Memorandums preserved 
for future use. 


Complete, List Price per Doz. $6.00 
Pads only, List Price per Doz. 3.00 


HENRY BAINBRIDGE & CO. 


Wholesale Stationers 
99 & 101 WILLIAMIST., [NEW YORK 








Improved PROUDFIT 


Loose Leaf Devices 





NO POSTS 


TE oosEfEAF @ 


FACTORY AND MAIN OFFICE 
Lyon and Campau Sts., Grand Rapids, Michigan, U.S. A. 
BRANCHES: 


New York City. Washington,D.C. SGoston. Phila. 
Detroit. Los Angeles. Chattanooga. 
Oklahoma City Buffalo 
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Co-Operates With Manufacturers. 


How Philadelphia Firm Helps Makers to 
Introduce Goods. 


When the dealer is enterprising and not 
only helps himself but helps the manufac 
turer to make a market for new goods, one 
may keep an eye on that dealer—he’s going 
to be worth money some day 


The William H. Hoskins Company of 
Philadelphia is noted for its enterprise, and 


co-operates with manufacturers in creating 


a market for their goods, placing show win- 


dows at their disposal and doing liberal cir 


cularizing and follow-up work among the 
company’s customers, 

The cut shown on this page was repro 
duced from a photograph of a demonstra 
tion of the Durham-Duplex razor recently 
carried on in the show windows of the 
William H. Hoskins Company. In this tn 


stance the entire window display was con 
the Durham-Duplex razor, and in 
addition to this there was ; 
two 


fined to 
in inside demon 


stration in charge of experienced 
demonstrators 

Windows, especially those located upon 
principal thoroughfares, have a money value, 
and merchants often prefer to display mis- 
but Mr. Hoskins 


advertising 


cellaneous lines of goods; 
recognizes the fact that good 
can be secured by co-operating with manu 
facturers and bearing down heavily on in 
dividual displays,’ instead of scattering the 
fire. This is especially true, no doubt, with 
regard to goods of manufacturers who are 
engaged in general publicity campaigns 
The for itself. No ex 


display speaks 


pense was evidently spared in its arrange- 
Rich silk plush curtains were 


used 


ment. 





DEMONSTRATION IN WINDOW 





as a background and plush was also used 
is a floor covering. There was an entire 
absence: f cheapness in connecti vith 
this display which was arranged by on 

the Hoskins Company’s wind dressers 


NEW OFFICE APPLIANCE CONCERN. 


Clarence Davis, a lawyer of Sapulpa, Ok 
lahoma, stated in a recent letter to Office 
\ppliances that it is expected soon to or 
ganize a corporation under the laws of th 
state for the purpose of dealing typ« 
writers, both new and rebuilt, and in cor 
nection with this business the company wil 
handle supplies which logically g 
nection with the typewriter business 

The company will begin at first in a mod 
est way and desires to hear from firms in 
office appliances lines which are looking for 


a southwestern agency 


FOX DEALERS VISIT CHICAGO. 


Just before Office Appliances went to 
press we were favored with a visit from 
John B. Yauger of Oklahoma City, Okl: 
special ‘representative of the Fox typ 
writer for Oklahoma and Arkansas, accom 
panied by S. A. Charles, manager of th 
Muskogee Office Supply Company usk« 
gee, Okla.; Dalton Lain of Dalton Lain & 
Co., Tulsa, Okla., and E. M. Lewis of Sul 
phur, Okla., all Fox dealers and enthusias 
tic rooters in the cause of the Fox ma 
chine They were on a trip visiting thi 
factory at Grand Rapids, Mich., and cam: 
to Chicago to pay a call upon Mr. Ballard 
the Fox representative here In our next 
issue we shall have something mor say 
about these bright and enterprising gentl 
mel 





HOSKINS CO. 


OF WILLIAM H. 




















INTERESTING LOOSE LEAF 
CATALOGUE. 
catalogue of the 
has 
and it is a 


Chi 


come 


The ninth annual 
Binder & File 
hands of the 


itable 


cago Company 


printer, 
work in every re 


from the 


very cred piece of 


spect. The information it contains is full 


of interest to dealers everywhere, and the 
little book should be 


stationer who is in any 


hands of every 
interested in 


in the 
way 
specialties. 


the sale of loose leaf 


The new catalogue contains seventy-tw« 
pages, handsomely illustrated, with ample 
explanatory text and full information as 
to prices, terms, etc. The several styles 


and the mechanism of the “Monarch” 
and shown pictorially, 


} 


ledger are described 


accorded the 


the same treatment being 

“Queen” ledger. The “Perfect,” “New 
Ideal,” “Multiple Lock,” “Opalla” auto- 
matic, “Commrcial” and “Crown” ledgers 


described Special em 
“Perfect” 


dyplicat: 


are illustrated and 
laid 
dexing ledger and the 
Sectional 


phasis is upon the self-in- 
“Perfect” 
binders and 


fully 


statement ledger 


sectional post transfer ledgers are 


shown and described: indeed, a wide va 


riety of styles of post binders is shown 


that will be handling 


interesting to 
list includes 


anyone 


loose leaf goods. The a tube 
files of several varie 


books, flat 
and binders, 


binder, check binder, 


ties, invoice and price opening 


ring binders, catalogue covers 


temporary holders, aluminum 
spring order holders, adjust 


a variety of numbering ma 


perforators, 
sheet holders, 
able index tabs, 
chines, etc. 

to secure of this 
write to the Chi 
118-124 


Dealers wishing a copy 
catalogue should 
Binder & File 


South Clin Chicago. 


useful 
Company, 


cago 


ton street, 


BOWLING BY TELEGRAPH. 

On the November 27th, the 
bowling teams of the W. G. Johnston Com 
pany, of Pittsburg, and the L. E. Waterman 
Company, of New York, matched 
against each other in their respective cities 


evening of 


were 


The presence of L. E. Waterman in Pitts- 
burg and of a representative of the John- 
ston Company in New York provided the 
necessary referees in the cities of each 


results of the 
forth 


team, and the progressive 


games were communicated back and 


by wire 


This is quite a new departure in the bowl- 


ing world, and the outcome of the game 
proved very interesting to many in the 
trade. 


AN ERROR CORRECTED. 


An item published in the stationery news 


department last month stated that the Sie 


kert & Baum Stationery Company of Mil 
waukee, handles the Globe-Wernicke 
goods. This is an error. The Siekert & 
Baum Stationery Company handles the 


& Erbe Manufactur 
ing Company, not the Globe-Wernicke 
lines. We are glad the error was not one 
which entailed embarrassing consequences. 


lines of the Yawman 
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THE STAND 


known by the 
mers. 


but it is only a little less 
class of trade goods one 


ought to buy. 





scientific paper selling. 


Geo. E. Damon Co. Boston 





Francis Doane & Ce. Boston 
Thorp & Martin Co. . Boston 
L. H. Biglow & Co. New York 

H. K. Brewer & Co. New York 
Corlie:,M acy & Co. New York 

py, co & Muiray New York 


Chas. Scribner’s Sons. New York 
Geo.H.Alexander & Co. Pittsbuig 


The Hampshire 


ili 


i iit 


FOR BUSINESS STATIONERY 


A store of any kind soon becomes 
class 
keeps, and by the character of its custo- 

If you are in a “cheap” locality, 
carrying ‘“‘cheap”’ goods may be the easiest way, 


little salesmanship, they might be induced to buy and. 







If you think your trade ought to buy 


Fol Aiampshive Bond Typewriter Raper 


you are neglecting a double opportunity—of keeping your customers 
satisfied, and of making good profits. 
has refused unknown papers or imitations, he will refuse OLD HAMP- 
SHIRE. There’s a big difference. 
country making bond paper exclusively—we are the pioneers in 






A Partial List of Stationers Who Handle It: 





South Hadley Falls 


Massachusetts 


ia — 






Hill Hilt 
\| i HUTT 
Mi it 







ARD PAPER 













of goods it 
















than suicidal to offer any 
whit cheaper than, with a 








Don't decide that because he 






We are the only concern in the 










Cleveland 








Forman-Bassett-Hatch Co. 
Marshall-Jackson Co. Chicago 
Stevens, Maloney & Co. Chicago ~ 
Scranton, Wetmore & Co. . Rochester 
W.H. H. Chamberlin Syracuse 
John A. Schlener Staty.Co., Minn’p’s 
W.B.CarpenterCo., Cincinnati 
Kennedy Ptg. & Sta. Co., St.Louis 
Wm. Murphy’s Sons Co., Phila. 


Paper Company 




























| 









A PROFITABLE 
DIP FOR 
DEALERS 













Just Push the Button and it’s Filled . 


The user’s appreciation is shown in 
our increasing business. A high grade, 
self-filling Fountain Pen without 
screws, plugs, plungers, ete. Every pen 
guaranteed. Our dealers are meeting 
with big success. Write today for 
special proposition. 


Wm. A. Welty Co., 
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e ae @ . A REPLY. 
Scientific Inkwell Construction | An article appeared on page 55 of the N 
reaches its highest practical value in the j conpsatagaey Pe yi geil ate 


between work done by A. J. Farwell of 
Brooklyn, N. Y., and Abraham R. Ganger 
of New York city In response t the 





Sengbusch Self-Closing Inkstand 

















This well is absolutely non-evapor_ting, and closes after every dip of the pen It is al , tioned articl M | ’ 

. ‘ ‘ above nentione¢ é cie, I rwe lds 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with ‘ sk pe <G ee 
superfluous ink. The ink is always fresh for the user written the following letter, which we take 

In addition to these superior quilities of mechanical construction, the Sengbusch pleasure in reproducing: 
stand is built on beautiful lines Which are p‘easing to the eye The result is that this “Editor of Office Appliances :—| e ré 
patent ink-well has become the most popular stand on the market, and it should make Ba ; ' 
: > at * ABS TTP ee PI Bia x a ceived a clipping trom your pub 
up a part of the equipment of every well appointed stationery ore ‘aE : ; 
Stationers who are not now carrying this well in stock should s« which you refer to a postal 
cure circulars at once, as they are losing ure profit containing 13,170 words and 878 initials, in 
which you compare it with work done by a 
WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE fine 
“It probably did not occur t that | 
Sengbusch Self-Closing Inkstand C air share * dhe aot gent ond & @ 
engbusch Self-Closing Inkstand Co. |) oe ee 
. . , ieerr "eo ' ' ' - , and ti rs r f +] nd 
320 Montgomery Building, MILWAUKEE, WISCONSIN, U. §. A. ink, and that not one of es a 
suitable ing a U. S. post he 
. I 






















































g paper surfac xcludes tl : f 
pemmmeey <—emeere — [rnaner | WHASONE CO.) ee A SPACE SAVER the finest pen points and diluted or thinned 
ee ie F Y D k ’ my we as he 
- P or our es INKS ( rainary ITLK eing ti! SO ce 
Will You Try This Perfect Pen The Rhodes Telephone Arm takes your | gree absorbed, with a cons 
Ask your stationer or write us to-day for samples, phone out of the w.y automatically, ing of tl nes 
giving your dealer's name. Use them on your own vhen notinu-e It turns on a San” i : 
work—test them in every way—experience the ease, ivotan l - r be us¢ d atanyv I iv 1 ciaim to be ing 
comfort. satisfaction of using the best pen. Once pelea a ty : pate | ing written th : ralw 3 ¢ 
tried, you will use them always angle. 1t.economizes space, laving W le card merely 1 -" 
. saves time and preserves for a fountain pen, after having bee beat- 
Mason’s Steel Pens your patience for more im- is ies ieieien Sa eet aaa 
Have become the world’s standard by extreme care in portant things. - . ' +1999 
mantifacture—careful steel selection, delicate temper, baad gin after writing 9,100 words and 1,22. 
hand pointing and finishing, individual Inspection. The ‘ . , 
best that can be made atany price—better than a gold e _— tials, and 9,800 words and 1,400 init s re 
m. Prove it for yourself without a penny’s expense. xpress . 
— towards pen satisfaction by getting the qnengies to- $3.50 Propaid Rhodes & Carey spectively 
aay. . ‘“ . ee 
W.L. MASON & COMPANY Meney Sok rey 237 Eagle Street I have taken the liberty to pas is 
Keene, New Hampshire days if oat per- - Corry, Pa., U.S. A. clipping along to a fine writer, Mr. G. I 
fectly satisfacto: 1 r , 1 1] 
< Reynolds of Auburn, N. Y., who may like 
to get a chance to win that $25,000 
BE UP TO DATe|| BOOK-KEEPERS || apse 
Keep posted regarding all new office devices and ; “A J FARWI 
equipment. Subscribe for CUT OUT YOUR*TRIAL BALANCE of Personal Ac- - . 
OFFICE APPLIANCES counts, by using our Ledger Balance Proof. It’s Note Ch reference in Mr Farwell’s 
2 y 731] 

50 a year: foreig 2 Trial sintion in the new, and you have not seen it. Write us and we will . . at “err ia ¥ i Cae 
ee en ne send you testimonials that will make you SIT UP | | letter to that “$25,000,” has to do vy he 
United States, 3 months, 25cents. Subscription agents AND TAKE NOTICE | : é 
write for our liberal commission offer . . 4 second paragraph of the article t vhich 

Tre OFFICZ APPLIANCE CO. dll cm il 
303 Deaborn Street . . CHICAGO MILLER & HAM, Chattanooga, Tenn. he takes issue, reading 
“Mr. Ganger showed our representative 
some work done by him some ten years 


ago, which beat all records at that time 


and have not yet been exceeded. Certain 





of Mr. Ganger’s supporters offered ha 
| lenge of $25,000 to any one who could 


write smaller than Mr. Ganger, or do finer 





work, but no one was found eager to make 


the attempt.” 


} 





Probably the challenge has beer with 





drawn by this time, but if not, the ve 


may have some writing finer than 1 fin 





¢ 


CS. 


Many Live Dealers 





The Jamestown Metal Furniture Com 
pany of Jamestown, N. Y., announces 
something novel and useful in steel letter 


taking a hand in the 






transfer boxes. These boxes are collaps 
ible, folding up into the minimum of space. 
They are sold under the name “Everlast, 
which refers to their durability, of course 





The company will be glad to send informa- 
tion regarding its full lines of steel office 





—PAT 2 -SEPT22 1903 





70 MASE FEEOBR__ 
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furniture to any dealer who will forward a 





= 








~~ 





—FL UG 
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request for same to the company at James- 
supported by our modern and unique method of practical dire:t advertising as up-to-date as the pen itself s 






rite now for particulars of this trade building proposition town 
THE J. G. RIDER PEN CO., Dept. “A” Rockford, III. 
We make a specialty of expert fittings and equipping entire offices. | “W heather” may justly be termed bad 





spell of weather 
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BOSTONIANS VISIT CHICAGO. 


\ party of 127 Boston business men paid 
a visit to Chicago during the early part of 
the present month, and while here they 

¢ guests of the Chicago Association 
or Commerce The object of the trip was 
to acquaint Boston business men at rst 
hand th Chicago as she is; to bring the 
West 1 the eas closer together, and to 
exchange information which may be hel 
ful te usiness interests of both sections 

The easternet re well taken car 
while here | ! ntertainment included 


icago’s principal indus 
stockyards and packing 

owed by a dinner in the evening 
Sadd] | Sirloin 


) ) 


On | ollowing day the Bostonian: 
mobiles around Cl 


park systems, 


lowe y luncheon at the South Shor 
( Club inspection of th 
Field Columbian Museum. 
I Pond 1¢ Dennison Manufa 

uring pan) Samuel Ward of the 
Samu Ward Company, both well known 
in tl ery field of Boston, were mem 
bers of t delegation. 


TAKES NEW POSITION. 


William J. Mullin, who made many 
ft g his residence in Chicagé 
and wh vent to the Pacific coast a littl 
less thi y and took a responsible 
pos ith tl Lowman & Hanford 
Company of Seattle, Wash., has just re 


that position and has transferred 


his allegiance to the Library Bureau at San 
Fra 1c 

Mr. Mu is a thoroughly well informed 
man in the field of filing devices and office 


furniture. and will be a distinct addition to 
While 


compara 


the selling force of Library Bureau, 
West only a 


seems to have caught 


he has been in _ the 
tively short time, he 
the spirit of the mountains, the plains and 
the sea, and will probably make the West 


his permanent home 

Office Appliances extends its best wishes 
and its congratulations for we understand 
that in his new position Mr. Mullin will 
be rewarded with increased emoluments 
ind greater responsibilities 


GOOD BUSINESS IN AFRICA. 
W. G. Fern of Cape Town, South Africa, 
‘ity manager of the Smith Premier Typ¢ 
writer agency of that place, states that th 


ney in Cape Town has just received a 


new visible Smith Premier biller which 1s 
the subject of much interest and apprecia 
tion from all who have seen it. 

Business on the No. 10 Model, says Mr 
Fern, is still increasing, and he looks for 
still better things next year, when union 


shall have been accomplished and the polit 


ical situation clears up 


at ft iddle ane oin Club. On Friday 
> , . 
ening 1 7e¢ anquet Was givel In \ 
. | SF 
th o cd 7 im oft the Congress Hotel under 
t he ispices O t] ( hicago Associatiot 
( mmerce 
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Carbon Papers, Transfer Papers, Stamp Rib- 
bons, Carbon Rolls, Typewriter Ribbons, Type- 
Numbering Machine Ink. 


The Most Com- 
plete Line..... 
Interesting Proposition to Dealers. 


J. A. HEALE & CO. 


MANUFACTURERS \ 


writer Oil, 


The mark of quality 


NEW YORK, N.Y. 


Gar 


Banks, Railroads, 
Manufacturing Com- 
panics, after trying 
our Packet Ties, are 
sending repeat ordcrs 
for larger quantitics. 

If they did not like 
them, they would not 
continue to buy. 

As they can use 
our device to advan- 
tage, why can't you? 

Special proposition 
for stationers and of- 
fice appliance houses. 


STREET 


(By 


94 JOHN 


FSW 


The Santord 
Manifolding Pencil 


Invaluable in banks and offices and wherever 
a dependable, serviceable indelible lead pencil 
is needed. Especially good for expressmen, 
railway, mail and shipping clerks, stenogra- 
phers, book-keepers. Makesa clear, legible 
carbon. Cannot soil fingers or clothes. Com- 
bines the fountain pen and lead pencil. Made 
of hard rubber, absolutely dust-proof—uses 
either indelible or ordinary black leads. Pen- 
cil and set of 3 indelible leads sent post-paid 
on receipt of 50c. A Big Seller for Agents. 


THE SANFORD | 
$1.00 Fountain Pen 
Best Xmas Gift for Men 


A remarkable improvement in fountain 
pens. Uses any Steel Pen. Pat. Feb. 25, 1908. 

Made of best hard rubber in 3 styles, 
chased, plain barrel and shorthand size 
Gives a smooth, steady flow— Positively will 
not leak or drop ink. Pens easily changed. 


10 DAYS FREE TRIAL 


To prove that the Sanford Fountain Pen is 
equal, if not superior, toany high-priced pen 
made, Mail us one of your favorite steel pens 
vith $1.00 and we will send you a complete 
Sanford Fountain Pen post-paid. Try it 10 
days—test it thoroughly, and if you are not 
perfectly satisfied return it to us and we will 
promptly return your money POCKET 
CLIP 10c. Agents wanted. Write quick for 
terms and territory. 


The Sanford Pen Go., inc: 
681 E.105thSt. Sleveland, O., U.S. A. 











Pratt Pacueré Buno_e Tie. 














100 mailed to any U.S. address on receipt of 63c. 
Pratt F. Mfg. Co., 117 Point St., Providence, R. I. 











— THE ONLY PERFECT 
PAPER CLIP 


It meets every requirement of modern business 
Grips like a vise from two to Sixty 

Papers cannot slip either sideways or | 

Made from solid steel, nickel tinish. 
Send for samples and prices. 


methods. 
papers. 

lengthwise. 
Easy to use. 


‘ THE VISE CLIP COMPANY 










77 Summer St., Boston Mass. 





THE CLIP THAT GRIP. 


« 














ORDER NOW 


Your supply of DAVIDS’ goods for the winter and avoid annoy- 
ances ot cold weather shipments. 


F-very dealer should know there is more profit for them on 
DAVIDS’ goods than of those of any other responsible makers 
on the market. There are none better than the DAVIDS and 
they will give your trade entire satisfaction. 


Write to us for one of our catalogues if you have not already 
received one. 


THADDEUS DAVIDS COMPANY 


84 YEARS IN INK 


THE ONLY LARGE MANUFACTURERS WHO 
HAVE NOT ADVANCED THEIR PRICES 
Established 1825 95-97 Van Dam St., NEW YORK 




















At Good a3 Any— Betier than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORK 
Manufacturers of 


Carbon Paper 


Typewriter, pen, Pencil and Full 
Carbon 


Guaranteed Non-Sm ut. 
Long-lasting, Clean Writings. 


Typewriter Ribbons 


Fer all makes of machines. Will give best 
service and insure satisfaction to users. 














Write For Samples 
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) | serenkusrine FOUNTAIN PEN EX- PHILADELPHIA HAS NEW PAPER 





GERALD J. CONNOLLY 
ATTORNEY-AT-LAW 


711 Fourth Nat’! Bank Bidg., Cincinnati, Ohio. 


Special representative of Office Appliances in Cin 
cinnati. Special attention given to Commercia! Law 
relating to the Office Appliance field. 














GLASS HEADED SIGNALS 
FOR 


Card Index Systems 


GLASS HEADED PINS for 
GEOGRAPHICAL CARDS 


Send $1.00 for Sample Carton 


oad Junehecker 
~ AACHEN -B. 


Germasnd . 



















































6. Ruler Eighteen Tools Combined 12. Hammer 
1. Scissors \’ And Every Tool "13. Peoknife 
7. Measure 14. Glass Cutter 
8. Nail File EA), 1S. Glass Breaker 
9. Screw Driver “of 16. Marking Wheel 
2. Buttonhole Scissors E297 11. Cartridge Extractor 
3. Gaspipe Tong 10. Cigar Box Opener 
4. Cigar Cutter 17. Ink Eraser 
5. Wire Cutter 18. Stereoscope 





Just the 
y for Office men, 
Clerks, Bankers 
Traveling Salesmen, or 

the Housewile. Made of 



























work 
icke! plated. Put up in elegant Y 
Postpaid upon re 
be used in a thou 
¢ home and office 
1 if not satisfactory 


leather sheath 

ceipt of $1.00. Car 
sand ways al 
160 Money refunce 


WM. C. HOCKING & CO., 152 Lake St., Chicago 


Discount to Dealers. 
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HIBIT. 





AND ENVELOPE HOUSE. 








The cut shown on this page represents a Two years ago the stationery trade in 
display made by the Hargreaves Printing Philadelphia was disappointed when the 
and Stationery Company of Dallas, Tex Whiting Paper Company made lle1 
\s the reader will note, it features the Whiting the manager of the New York 
product of the Conklin Pen Company of warehouse, which necessitated his z 
Toledo, O., exclusively. The display was Philadelphia, after having the management 
well arranged, and was as attractive as it of the Philadelphia house for sevet irs 
was instructive and excellent from an ad He has now severed his connectior ith 
vertising viewpoint The excellence of the the Whiting Paper Company and returned 
Conklin product is well known, and the to Philadelphia to go into business 

G 
Gon lin 
F aga Pen 
"y Supplies: 
: ¥ 
cthage Pasties Ghy ey ree * | 
F 
Every 
ar ee 
: 

EXHIBIT OF CONKLIN PENS BY HARGREAVES PRINTING COMPANY. 
Hargreaves Printing and Stationery Co himself under the firm name of Whit 
pany is known all over Texas for its entet Patterson Company, located at 1025 Vi 
prise and the conspicuous success it has street, where they will do a general p 
attained in the office appliances field and envelope manufacturing business 

It is needless to say that Mr. Whiting 

The man who is worthy of being a leader has the best wishes of the trade, not l 
of men will never complain of the stupidity in Philadelphia, but throughout the 
if his helpers, of the ingratitude of man- try 
kind nor the inappreciation of the publi 7 
[hese things are alla part of the great gam¢ 7 
of life, and to meet them and not go down The only people, rich or poor, who are 
before them in discouragement and defeat’ really unhappy, are the idle. Being bus 
is the final proof of power.—Elbert Hub takes the sting from poverty and driv 

ennui from riches 


bard 
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the from $200,000 to $500,000. Roger C. Crock- 


7 the sale contract. Mr, Kipp claims that $200, 
plant was sold for $82,000 and the fixtures’ er has sold hjs interest in the company and 
. ind stéck for $45,585. The defendants paid has been succeeded as vice-president by W. 





$20,000 in cash and gave notes for the bal J. Rietow. 
a 





ince. They now refuse to make pay! : 
greed upon, according to Mr. Kipy Negotiations are under way at Sheboy- 
(By Special Correspondence.) Che plaintiff also asks for salary dufing the gan, Wis., for the erection of a new $40,000 
time that he has been acting as manager veneer plant by Douglas Meyer, formerly 
Milwaukee, Wis. of the plant since the deal was closed superintendent of the Frost veneer plant at 
Following the sale of the business and ys Sheboygan, and A. I. Kaems, a deputy fac- 
plant of the B. A. Kipp Furniture Company Conrad Netzhamer, sales manager of the tory inspector, 
of Milwaukee to the Kiel Furniture Com- Northwestern Furniture Con pany of Mil sh 
pany of Kiel, Wis 1 short time ago, suit vaukee, accompanied by his sister and two The Wellaeger Manufacturing Company 
has been filed by B. A. Kipp in the Milwau brothers, made a rec isit to Two Riv of Milwaukee has been more than usually 
kee circuit court against J. B. Laun and_~ ers, Wis busy of late in supplying fixtures for banks 
A. V. Dassier, owners of the Kiel Furni and court houses throughout the west. A 
ture concern, on the grounds that the d The Crocker Chair Company of Sheboy few of the recent orders include equipment 
fendants are not carrying out their part of Wis., has increased its capital stock for the new court house at Rhinelander, 








Profit—°"si:"""—that’s the Strong 
point of the U.S. Automatic Pencil Sharpener 
You make $1.50 on every Sale—and our 
advertising—assures you of steady demand. 


$24.00 invested in a dozen = nets you 
_ 00 Profit—(“:%3") 


machines (each*packed in a s« me ate slide top box with screws and two 


) 
1.00 net F. O. B. factory. Knives, $1.60 per dozen—net. 

















Two extra knives packed with each mac! lin a 
extra blades) to the Case, sell to the trac 2 


To my Retail Stationers or Jobbers 


We send a trial machine ON REQUEST Free of all cost—prepaid, or if kept to be paid 
for at $3.50—unless order is placed for one dozen or more, then the charge will be $2.00. 
Subject to return if not all you expect. 


Get one—at our expense—on 10 days’ Trial. 


The Best Proof of our claim is TRIAL “ON_US!" 


Address DEPARTMENT L 


Automatic Pencil Sharpener Co., Inc. 
This is the only Perfected Pencil Cor. Spring and Crosby Sts. NEW YORK 


SHARPENER. Height 5 inches. 
ieee pace 5 inches x 3 inches P.S. Our advertising is now running in Saturday Evening Post, System, The Bookkeeper, @c. 


LINDAU, Jr., 72 Crosby St. 
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FURNITURE NEWS—Continued. 


Wis., bank fixtures for the Bank of Bur 
lington, at Burlington, Wis., and for thi 
new First National Bank at Hubbell, Mich 
San Francisco, Cal. 

rhe office furniture business in San Fra: 
cisco 1s coming ahead again, after a long 
period of dullness or very moderate dé 
mand. The heavy surplus carried last year 
by one or two large desk firms and by reg 
ular furniture houses has been disposed oft 
and many who bought cheap furniture a 


year or two ago are now ready to get som: 


thing more in keeping with their new oft 
ces Dealers ar encouraged to mereas¢ 
their stocks, and are getting after the busi 
mess more strongly than ever 

H. S. Crocker & Co., who have the agency 
for the Globe-Wernicke line of filing de 
vices and carry several different lines of 
desks, chairs, etc., intend hereafter to give 
this department special attention They 
have leased a five-story building on Mis 


sion street, between Second and Third, and 
filing goods 
all 
these The 
building is situated in the furniture district 
f the city, and tl 
to the 


will devote it entirely to desks, 


and other office specialties, «removing 


lines from their other stores 


1 company Is 


preparing 
of 
So 


make largest and finest display 


Coast 
to 


a competent 


these goods to be found on the 


far it has not been decided who is have 


charge of this department, but 
specialty man will be secured for the work 
The company handles, in addition to Globe 
Wernicke goods and desks, the Planotype, 


the Addressograph, and several lines of 
other specialties, all of which will receive 
more attention than in the past 

* * ¢ 


Taking advantage of the approaching end 
the the local 
making a large display of filing and system 
had 


business 


cf year, Library Bureau is 


and has an exceptionally large 
\ 

the San Francisco Library 
W. J 
man & Hanford of Seattle, Wash 


* 


voods, 


easonable new member of 


Bureau force is 


Mullin, formerly connected with Low 


. * 


Victor 


Yawman 


ort 
& 
states that 


he Coast department 
iD rbe 


whil 


Manager 
of the 


Company, 


Manufacturing 


there have been 


no large installations of a special naturé 
recently, there is a good steady demand for 


small lots of system goods, amounting in 
the aggregate to a better business thar 
usual 
..e 

[The store of the Phoenix Desk & Chat 
Company, on Sutter street between Mont 
gomery and Sansome, narrowly escaped de 
struction by fire early on the morning of 
Nov. 22. It is another case of a temporary 


considered re 


\s 


wooden building, and it ts 


markable that there was anything left 


it was, while the flames hardly reached the 
stock. 
heat, smoke and water, the loss amounting, 
it 


pany 


extensive damage was done by the 


The 


not be interrupted 


com 


1s 


to about $8,000 


believed, 


bust ‘ 
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Taking Inventories by Machinery. 


New York Concern Successfully Follows 
New Vocation, by Use of Modern 


Office Aids and Machines. 


S somes has aptly said Phe gone over again by different ops 
mechanical routine of business ts be checked, 1 perator ever checl C 
ing relegated to machinery and t work l minate error in ( £ 
pecialists’ who may be called upon with company | devised a sheet wl 
the same readiness as a lawyer or a very simp ingement, pr 
loctor,’ this lact having become more checking operator from seeing t 
vident in the past few years, which have if the original extender Che she 
rought great changes in mechanical ap that a firm using it can have 
pliances and systems to facilitate the har necessary te it their requirements 
lling of the work of large offices volves practically no change in thei 
[To the man who looks forward to the It is the solution at presé 
nnual or periodical inventory as a reign lem that has been the weak point 
of terror, or pays large sums to a fore: tory checking, namely the fact that orig 
outside clerks to figure his inventory extensions are sometimes checked pury 
and relieve him and his organization of ly or accidentally when they are 
this added strain, comes now a concern This sheet has proved itself of great 
which has specialized on this one point in the extending and checking of 
if office routine,—a rather novel thing to Patents have been applied for, and it 
some, but a relief to those who have tried intention of the owners to limit the us 
it—and know the merits of the proposition the device to their clients \fter the 
\ few of the advantages to be obtained by or cards are completely extende 
employing a concern of this kind are—the checked, they are added and check 
saving effected in time and money; elim in the same manner as the extending 
ination of the added cost of mental ex done, then recapitulated according 
tenders as compared with machine ex partments, classifications of goods 
tenders: avoidance of overworking the of any manner that meets the needs « 
fice force, which means that errors are line of business in which they are eng 
minimized, as no clerk can work day and It does not require much figuring t 


night and do justice ‘to his work; also the 
cutting out of light bills, 
other 
night 
crowded 


rder to do the work in the same time must 


nck 
wor 


Ww 


lental 
k; 
ith 


mental 


expenses 


extenders, 


elimination 


Supper money 


which method, the old or the ne 


mental extender or office clerk. The « 


outnumber machine extenders six to one; pany which originated this system cite 
the benefits of new methods and sugges instance where a mental extender had 
tions, which are the result of long training years been putting in six weeks on thi 
in varied fields of inventory work which uring of an inventory They with 

icquaint the company with what is new operators completed the same _ wor 


ind practical in modern methods and al 


with the defects in various methods now In every day business it is nothing 
in use of the ordinary for alarge concern to s] 
Think of writing up an inventory and an entire month and sometimes long 
pricing it—then being able to call in a figuring its inventory at nights and at su 
force of expert operators, each equipped dd moments as can be spared from 
with the best and speediest calculating and regular work during the day, by every 
adding machines that money can buy \s in the office, from the office boy up 
\ railroad auditor wrote to the ge 


imple 


il 


\ 


' 


comes 


done in 


mn 


pal 


pert 


mice ot 


being 


s¢ 


and 


nt 


illustration of the speed attained, an ex 


like 


done 


be 


vith mental | 


How the Company Works. 


rew wi 
reterre 
the 


the 


y 


ntory 


1s 
operat 
th 

taken 
to the 


Im a ve 


capable “fi 


greedily 


the 


original 


hguring 


C7020 
WSO 
In 


proces 


ill 


rds 
d 


Ww 


following 


yds 


at 


763 Ay 


sect ynds 


explain what the 


of 


of 


to dos S 


‘xtending 


First 


Compare this inquiry concerning 
him, in the following words “The s¢ 
ices have been satisfactory, and Ww ¢ 
sider it more economical to have the 1 
com ter so handled than to disrupt our regul 


and 
Inventories, 


manner 


three days at one-half the old cost 


superintendent of another road in reply 


the work done 


per yard 
his 


foremost organization while figuring these large 


which 1 
After the 


ventories twice a year ~ 


lo not always fall « 


Somet 


Inventories 
stated 


+} 


written up and priced, the ex o1 periods imes a °s 

rs come with machines to the holder wants to be “shown” and orders 

e concern whose inventory is statement showing the true conditi 

or the sheets or cards may be fairs pertaining to his investment 

office of the experts’ company preceding an amalgamation of one or 1 

‘ry short time an efficient and interests an inventory is called f 

gure eating” organization is_ rive at the present worth of a business 
devouring the extensions \fte it may be that in seeking credit a bar 

extensions are made, they are may call for one. These _ situations 


and cheaper in actual cost of operation whet 
occasioned by one compares the hourly cost of the 
an office as the operators with machines can di 
who in four to eight times the work of the 


Il 
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course mean immediate action, and a 


other duties must suffer in order that th 


inventory may be gotten out with the 
greatest possible haste Here is where a 
business of this kind proves itself one of 
the greatest office aids of the present day 

In addition to inventory work there is 


also statistical work which an executive o 
ficer or stockholder may call for unexpect 
edly, cost’ work, averaging work, figuring of 


interest, or the figuring of invoices during 
rush periods or seasons, when the billing 
department is swamped, Occasionally a 
good clerk for just a few days would 
be quite convenient on work requiring fig 
uring. It will cost more per day than the 
salary of an ordinary bookkeeper or clerk, 
but one operator and machine are equiva 
lent to from four to eight clerks, depend 
ing, of course, on their mathematical abil 
ity 

Ch neern which has inaugurated this 
service is the Calculating Company, 50 
Church street, New York City. They re 
port overwhelming business for the first 
f the y 
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Special Correspondence 


Chicago, IIl. 


H. V. Wats« presenting the Dodge 
Company of Syracuse, N. Y., paid a we 

Chicago the latter part of 

November He attended the regular meet 
the Chicago Stationers’ Associatiot 


evening, Nov. 11 


New York, N. Y. 
lr] Rogers Manifold Ribbon & Carb 


Company of 75 Maid Lane were bur 
lay mor ng, November 29tl 
rt re was rst discovered about 3:30 
the remen got at once t 

some peculiar reason the 

me under the impression that the 

would give out deadly fum 
t roceeded to smash the roof of the 


tons of water, whicl 


eff the fire From 
ipp s, Mr. Quackenbush states, the 
fire must have been smouldering for 
hours . ll the paper on one floor was 
nsumed ithout ing much damag 
building. Mr. Quackenbush knew noth 
ing about the nre until he reached th 
Monday morning, to find the sal 
ize men in possession. What was not dé 
stroyed by the fire was saturated with 
water, so that a damage of about $10,000 
resulted All of the stock was insured 
Very little damage, as far as can at this 


stage be ascertained, was done to the ma 
chinery No one seems to know the origin 
of the fire, and the firemen attribute it to 
spontaneous combustion of the carbon 
paper The building is under lease, and 
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PELOUZE 
POSTAL SCALES 


PAY FOR THEMSELVES IN THE POSTAGE SAVINGS THEY EFFECT 


@ The dollars and cents wasted in excess postage cannot be estimated 
where a postal scale is not used or where one is used that is not reliable. 


@ They are made in several styles especially adapted for the lange 


Capacity business house, office, store and home. 
National - 4 Ibs. 


Union - - 24lbs. @@ They not only give the cost of postage in cents on all classes of 
Columbian - ~% mail matter, but also give exact weight by 4 ounces. 

Star --- a 

Crescent - 1 1b. @ There is no economy in a cheap postal scale. Those that sell for 


less are worth less. 
Dealers should write for our new Postal Scale Catalog 


Pelouze Scale & Manufacturing Co., 232-242 E. Ohio St., Chicago 











COOPER’S PERPETUAL 
WRITING INK 


Is simply the best ink you ever used 
—with three big features added. 


It is absolutely, acid=proof, water- 





years 
value—Nothing will obliterate it—water will not fade it. 


57 Fifth Avenue 





proof, and non-corroding. 


These three additional qualities are features which bankers have been looking for, for 


This ink INSURES the protection of checks, drafts, and all papers of monetary 
It is free from sediment, flows easily, cannot gum, and will not corrode the pen. 


The letter given below shows first-hand evidence. 


The Cooper Ink Co., 56 Fifth Ave., City. 


Gentlemen :—Enclosed please find order for }4 gross Cooper’s Perpetual Writing Ink, same as 
last order. We find Cooper's Perpetual Writing Ink to be the most rt and safest bankers’ 


ink we have ever used. Very trul 
CORN EXC ANGE | NAT’L BANK, 


Edw. Maass, Ass’t Cashier. 
Dealers—You can COMMAND ALL THE FINANCIAL , TRADE in inks 


by handling the Cooper Perpetual. After a banker has once used this ink, he 
will touch no other. Send to-day for a trial bottle. Seeing is believing. 


THE COOPER INK COMPANY 


Phone Main 3061 CHICAGO, ILL. 





“AUTO-FEED” 














That RESERVOIR GUARANTEES 





PERFECT FLOW 


ly Williamson Auto- Feed Fountain Pens have this exclusive non-blot feature. That slot in the cross 
noe of the pen indicates a reserv 4 which takes up all excess ink. 


A pen that can’t leak, can’t blot from the over-heating of the ink barrel, can’t drop ink from the point 

of the pen while it is pointed in the air—that can't flow too fast for your speed or pressure in writing, 

but always gives as much ink as you can use—that is the Williamson Auto-Feed Fountain Pen—the one 

you have been waiting for all these years. You'll buy it on the first trial. 

DEALERS: Williamson Pens are made in 250 different styles. Notwithstanding this large assort- 
ment, you need carry no dead stock. We will exchange any styles that you find do 

not appeal to your trade. We also furnish plate glass display cases. 


Wr'te today for our proposition to dealers. It is the most liberal ever made by any fountain pen company. 


WILLIAMSON PEN CO. Janesville, Wis. 
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RIBBON AND CARBON NEWS—Cont’d. 
Mr. Quackenbush is at present undecided 
as to what will be done, whether he will 
remain there or find quarters elsewhere. 
In the meantime, however, the business will 
be carried on as usual, arrangements hav- 
ing been made by Mr. Quackenbush to that 
end. 
Portland, Ore. 


Mr. Neides, local agent for the Ribbon 
and Carbon Company of North America, 


recently visited the office of the N. M. Hay- 
ter Company. Speaking of the situation, 
he said that business is especially good and 
he thinks the outlook very encouraging in- 
deed. 

San Francisco, Cal. 

The Bushnell Manufacturing Company is 
still doing stand on 
Bush street, and keeps its output of ribbons 
pretty closely sold up. 

* . * 

S. W. J. Matthew, of the 
bon Company of North America, 
Coast distributors of the typewriter supply 
lines of the Neidich Company, 
states that his business has been larger for 
the last two months than at any previous 
time since he has been on the Coast. His 
shipments to agents in other parts of the 
territory have been fully up to the large 
volume previously reported, while the trade 


business. at the old 


Ribbon & Car- 


Pacific 


Process 
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Francisco shows a re- 
markable increase. C. W. Glick, who joined 
the selling force last month, is making an 
enviable record. Mr. Matthew says he is 
getting new business right and left. Mr. 
Matthew states that there is a good oppor- 
tunity on the Coast for a first-class 
cialty salesman, who is competent to handle 
a high-grade line and is qualified to ap- 
of prospects. He admits 
salesmen here, but 
all em- 


in and around San 


spe- 


proach any kind 
that there are plenty of 
says the kind that are wanted are 
ployed. 


* * . 


J. Gunzendorfer, head of the Typewritor- 
keeping up an energetic 
Webster 


used in large 


ium, Inc., cam- 


lines of carbons, 
quantities in 


territory. 


paign on the 
which are now 
all the business centers of 
He states that the demand for these goods 
better for the last 
year. 


this 


has been considerably 
month than it was earlier in the 


* * * 


Paul V. Divver, the general traveling rep- 
resentative of Mittag & Volger, called on 
Francisco trade recently, and took 
orders from the various 


the San 
a large bunch of 
dealers around town. 


St. Louis, Mo. 


The Thompson Sales Company has re 
cently put ina very fine line of Imprint car 





bons and ribbons, and is doing a good busi- 
ness generally on stationery specialties and 
office equipment. J. W. Thompson of this 
company is spending a much needed rest 
at Downer’s near Chicago. He is 
enjoying some good rabbit hunting, and ex 
of ten days o1 


Grove, 
pects to return in the course 


thereabouts 
se =x «@ 


George E. Dyson, St. Louis 
tive of Mittage & Volger, the ribbon and 
carbon manufacturers of Park Ridge, N. J 


representa 


(the center of the universe), reports busi- 
ness generally good and increasing from 
month to month. He says that the show 


ing for the eleven months just ended is 


in advance of the corresponding months for 
last year. Mr. Dyson took his thirty-second 
degree in Scottish Rite Masonry last month 
lated with the 


* x ok 


and was much « work. 


who was with the Skinner & 


H. Dear 


Kennedy Stationery Company as a specialty 


and carbons, has severed 
with this 
in business for himself. He 
Roe building, and reports 
Miss C. B. Maupin is now 
vacated by Mr. Dear at 
accurate 


man on ribbons 


his connection company and is 


now engaged 
has offices in the 
business good 

filling the 
Skinner & Kennedy’s, and with her 
and extensive knowledge of ribbons and car 
do very creditable work in her 


place 


bons should 
new position 





NE of our competitors, the Bates 
O evidently in desperate straits and 


Company 48 our corporate name, 


Here are the facts in the case 
by Edwin G. Bates, the inventor, 
chines for numbering. Mr 


owner of all the later 
The machines made by the 
expired 
We alone 
later Bates patents. We 


manufacture the new 
have a new, 


attempted to restrain us from using the 
Company 4s our corporate name, 
cided against it. 


Manufacturing 
has been 
hullabaloo over our use of the words Bates Numbering Machine 
and from our using the expres- 
sion Bates Numbering Machine in connection with the sales of auto- 
matic hand numbering machines of our manufacture. 


The Bates Manufacturing Company was the first company organized 
designer and patentee of the Bates ma 


Bates left that company 


organized The Bates Machine Company, which company 
|e nts and improvements of Mr. Bates. 
Bates Manufacturing Company, on the 


other hand, are made under Bates’ older patents, which have long since 


and improved machines under the 
modern factory and our output of 
machines is ten times as great as that of the Bates Manufacturing Co. 
At various times in the past, the Bates Manufacturing Company has 
words 
but im every case the courts have de- 


About Our Name 


SETTING THE TRADE RIGHT 


Dealers need not hesitate about disposing 
or from continuing 
Remember, the tem- 


Company, is 
making a great | of any machines 


name, thus going back 


14 years ago and the machines that we 
alone is the 





on hand, 
to order machines from us, 
porary injanction applies only to us, and that 
we will protect you in every way. 

We have complied with the Court's order by 


simply dropping the word Nambering ! from the 
to the old n: 


were known by previous to last January All 
are now making bear the 


revised name Bates Machine Company. 


Modern vs. Ancient Methods 


ime we 





years as in other lines, 


The Bates Machine 





minute models which we 





theirs, and at the 


January The 
rehash an old 


rate name last 
proceeded to 
our corporate name and from using the 


End Is 


chines of our manufacture. 


The 


There is a boiler manufacturer in New York known 


Machine Company. In order to avoid confusion of 
same time have our name indicate the business we 
were engaged in, we had the word Numbering injected into our corpo 
Bates Manufacturing Company at once 
chestnut and i 
temporary injunction restraining as from using the word Numbering in 
expression Bates Numbering 
Machine in connection with the sale of automatic hand numbering ma- 


Not Yet $5.00 


as the Bates 
our business with 


Don’t forget that there has been progress 
made inthe Numbering Machine field in recent 
and the antique machines 
of nineteen years ago compare with the new up 
to-date models of to-day just about as horse cars 
compare with the modern subway 
behind the times by selling the clumsy devices 
of nineteen years ago. Sell only the down-to-the- 
alone manufacture 


Machines On Approval 


So don't be 





Dealers are hereby 
succeeded in securing 


it to any test 





Please observe, 
and that it restrains only we, The 
made to apply to anyone but ourselves 
ease who may have received one of the 


tion of intimidating dealers, 


however, that this is only 
order of the C« 

but to set any dealer’s mind at 
* misleading circulars which the 


Bates Manufacturing Company has circulated, 


we hereby ungualifiedly and 


1 temporary injunction 
uurt can in no way be expense. We are 
offer in all the leading 


evidently with the inten- | Gnines shortly 








unreservedly 








guarantee to protect any dealer from _loss 








or damage due to selling or offering for 


sale _ any of the machines of our manufacture. 








authorized to let respon 
a sible concerns have the Model 4 
shown for ten days free trial. 
then try out the machine in their own way put 
compare it with others. If at the 
end of the trial period they find the machine to 
be just what they want, they can remit the price 
Should the machine 
or prove the least bit unsatisfactory, the custon 

may return the machine to you and you in tur 

send it back to us—all of nd 
advertising 
business magazines, an 
you will, no doubt, receive many requests for ma 


Your customer 


fail to pnd Looe 


Operates 
1) Consecutively, Duplicates 
this at our riska d Repeats. 
this 1o-day tri Seeene 1 to 999,999 
1 Automatically. 


The Bates Machine 
696-710 JAMAICA 
Brooklyn, N. Y.- 





)A machine here 


123456 


FAC SIMILE IMPRESSION 


$s can 


Model No..49a 
Numbering Machine 


Sells at $5.00. 


Company 
AVENUE 
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GAe 


CA5H ISTER 

















Fond du Lac, Wis. eee er eae: SS petey 
John P. Hess, an enterprising jeweler of ens ee eee Yop 
Fond du Lac, Wis., is the first one in his — 


line of business to install an electrically A 
operated cash register. Mr. Hess has pur WE MANUFACTURE —~UMME 

chased a National and. several other jew 

elers of the state are planning to follow 4 OF EVERY KIND—EVERY WIDTH 
his example 3 FOR EVERY PURPOSE 


WE FURNISH IT FOR USE ON ALL SEALING MACHINES, 













Oshkosh, Wis. 


The annual convention of the Wisconsi1 





agents of the National Cash Register Com 
pany was held at the Athearn Hotel at 
Oshkosh, Wis., recently, attended by about 


fifteen well known cash register men. ( wits x 
H. Wamsley of Chicago, district manager Indispensable for Laundries Used by Distillers for sealing 
< sie oO icago, Ss ‘ agert 4 f - 

. ; Nothing so good for Box Stays cartons. 

of the company, made an address covering 

many points of interest regarding the cash Invaluable in a Bindery In use also by Department 
4 oO 26 eres eg: e casn - . zi ‘ . 

eeatetes busin Lane: Uni Miemenelinn Used by Boards of Health, for Stores, Retail Merchants, 
e€giste;r US ess ong > discussions ¢ : wk ~ 7 ” 

held re acastiitn th ' closing crevises while disin- Shoe Stores,Grocers, Florists, 
ei¢ were snor aliksS conce g e Sale : : i 7 

fecting Banks, Express Companies. 


of registers and methods of salesmanship, 
In Extensive Use by Furniture 
Manufacturers for Special Veneer. 


We Manufacture ALL GRADES including Kraft 


STATIONERS & OFFICE 
APPLIANCE DEALERS 


with many ideas for improvement suggest 
ed. Several valuable suggestions were mad 
by Mr. McWitter, head salesman at the 
Chicago office Indications are that Osh 
kosh will be the location of next year’s 
convention, as the cash register men were 
especially well pleased with the advantages 
offered at Oshkosh. Next year’s gathering 
will be much larger and several of the lead who are handling our line are getting big results. 
ing cash register men of Michigan and [Il Every user of a Sealing Machine is a regular monthly 
nois will meet with the Wisconsin men . ; 

Ripon, Wis. 


The National Credit Register Company 


buyer of tne supplies. 


Write for Catalogs Today— 


has been incorporated at Ripon, Wis., with : : ae ; 
The Price will Surprise you. 








a capital stock of $10,000 by Irwin F 

Strauss, Thomas Wiese and Edward M s . 
Strauss. The company will manafacture a Thomas Stationery 
newly patented form of credit register, in 





vented by Thomas Wiese, formerly of Chi 


Mfg. Gompany 


SPRINGFIELD, OHIO 


New York Sales Rooms 537 Pearl St 


cago, but now of Ripon. The new device 
will do away with bookkeeping as far as it 





concerns the credit end of the business 








The new company has secured a lease on 
the souton-Germain building at Ripon, 
which is being remodeled especially for the 


GENERAL OFFICES & FACTORIES 


needs of the company. The new company SPRINGFIELO.OMIO 











has already sent out two salesmen and or 





ders from various parts of the country are 
beginning to arrive for the new credit ma- 


DEWAR 


PULL OUT 

Vertical File Transfer Cases 

Wood Frame, Walnut Finish, 3-16-inch 
Trunk Board Panels, Cannot Warp 
or Split. 

Each Drawer is strongly braced with 
Steel Braces and has a Brass Handle 
bolted on and Brass Label Holder. 

Capacity—The entire contents of a full 
sized vertical file drawer or ten flat 


chine which is expected to fill a long felt 
want 
Salt Lake City, Utah. 
Oscar Groshell, agent for the National | 
Cash Register Company, has erected a new 


building for his agency on State street, just 
north of the Bungalow theater. The build- 
ing cost about $40,000. It is 140 feet deep 
and has a frontage of 47 feet on State 
street. The front facing is of model fire | 
brick with stone trimmings. The building | 
is three stories in height, sheet letter files. 

Watertown, Wis. Prices talk. Write and get them. 


pany of Watertown, Wis, has reduced ss: || EDWARD KIMPTON CO., Makers, §%4ehs Set 


capital stock from $100,000 to $20,000. 
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The Tip Which Saves the Card 








Vastra 


Weil Tin Tip 


Treble the life of your filing system by using Celluloid Tipped 


Guide Cards. 


Don't fray, crack, curl up nor show finger marks. 


than plain Guide Cards. 


Look neater 


Celluloid Tipped 
Guide Cards 


are proof against ordinary handling. 
Other Guides wear out in a third the time. 
famous one-piece tip or write us for samples. 


STANDARD INDEX CARD CO., 
701-709 Arch Street, Philadelphia 


comes. 





Tip folds over top of card where wear 


Ask your dealer for the 








TS 





Ask Your Stationer For 


Nichols Pencil Pocket 


The best made. Saves your 
pencils, fountain pens and 
temper 

Inside Spring is the Secret. 
Sells atsight. Agents wanted. 


Sold by leading Stationers. 


Send 25 cents for sample and 
terms to the manufacturers 


NICHOLS & WILLIS, Worcester, Mass. 











SPRINT EET -snr verre snaro—anaaessay 
SAFE— A T— LAST 


H. B. Smith ‘‘Never-Leak’’ Vest 
POCKET FOUNTAIN PEN 


made in one length (only), 3} inches long, 
two style Plain or Gold Band on Cap 
Fully guaranteed for five years. Retail at 
$3 00 each, sample by mail to dealers $1.50 


If you will let us demonstrate by sample, we will 
make youacustomer. Get circular and terms 


H. B. SMITH PEN CO. 


JANESVILLE, WIS, U.5.A 











To Make Good 


Typewriter Ribbons and Carbon papers once is not difficult. To 
make them again and again, maintaining each time the 
cellence of manufacture, is the most difficult thing in the world. 


Upon this unvarying degree of excellence rests the reputation of 
Carter’s Ideal 
Typewriter Ribbons and Carbon Papers 


The Best—Always 


Finest materials with superior workmanship, most attractive 


and convenient packing 


new customers but 


once 





Boston New York 


Every dealer realizes the increased profit there 
is for — ina reorder package. The uniform 
excellence of Carter's goods not only 


keeps thos who use them & 


Send for new booklet ‘‘Carbon Points’’ 


THE CARTER’S INK CO. 


Chicago 


Same ex- 


makes & 






Montreal 











y Special Correspondence.) 


Boston, Mass. 


The Boston branch of the Wil 
Company, 164 Devonshire street, has 
purchased by the Samuel Ward ( 
of Boston Che latter company 
the exclusive sale of Twinlock g 


Boston and will be in a positior 
good caré¢ [T'winlock customs 
| territory 


Freeport, Ill. 





\ Harry T. Carroll, formerly with the Chi 
cago Shipping & Receipt Book Company 
is now a member of the sales force of the 


Green Manufacturing Company, of -Fri 


port, Ill., makers of the “Crown” price book 
and other specialties. He will push the 
price books, and his proved ability makes 
hima valuable acquisition to the sales | 
ganization of the Green Manufacturing 


Company 
New York City, N. Y. 
Walter D. Rieger, for 
with Styles & Cash, has recently 
the Semple-Green Company, Inc., 108 
ton street, New York. He reports | 


a number of y S 


in the loose leaf line very satisfactory 
« « 


1 


R. B. Powell, formerly with thi W 
York office of the H. C. Miller Company 
is now connected with the New Yorl 
of the Proudfit Loose Leaf Company 
Grand Rapids, Mich 

New York, N. Y. 
' \. Roy McDougall of Toronto, Car 
York recently making 


chases for his firm 





was in New 


The New York office of the P: 


Loose Leaf Company, 108 Fulton street 


port business as exceptionally fin rl 

are receiving many orders as direct 1 

of the Business Show. They hav 

booked a fine order from the Herring- Cur 

tiss Company of Hammondsport, N. Y | 

airship manufacturers, and it is claimed tl 

this is the first order for loose leaf bool 

ever recorded fora flying machine com, | 

San Francisco, Cal. 

Mr. McNutt, of McNutt, Kahn & Co., is 

rapidly completing his plans for the estab 

lishment of a large factory for loose leaf | 

goods in this city The location for the 


plant has not been secured, but 


pany has several places under consid 
tion, and will obably settle or ne before 
the first of pe year. Practical 

ther arraget nts have been m 

: lite certain that the addition to the 


lant will b I ade before next sumn 


The Hardy & Smith Company 
agents for the J. C. Moore line 
leaf goods in San Francisco, has beet 


ing some very effective work during 
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LOOSE LEAF NEWS—Continued. 

















past year, and has gained many new friends 
for that line. It is now used in several of 
the largest corporation offices in the city, 


t Si 
¢ eG \ 
while the number of smaller consumers 1s oF 
increasing all the time A ens ip 


. ate 


re 
=I ><) Oe oe: th 
SS ates Dera 


¢ } 
A 


Syracuse, N. Y. 
IN 


partment of the factory and to explain the 


“Ria siosr te soechcanteg mista @ @ For Fluidity, Perma- 
ih the company moved last une, i 2 nency, Non-corrosion of 
the Pen, and Splendid 
Copying Qualities, these 
inks have never been 
equaled. Ae” 


An Office Appliances representative in 
the course of his travels last month en 
joyed an interesting visit to the new plant 
of The McMillan Book Company, loose 
leaf book manufacturers, Syracuse, N. \ 
J. L. McMillan, the busy head of the es 


tablishment, received our representative 





with characteristic cordial dignity and took 





the time to conduct him through every dé 


which the company moved last June, is a 
substantial five story brick structure hav 
ing about 25,000 square feet of floor space 

double the capacity of the old factory. All 
the rooms in the building are well lighted, 
so that the employes work under entirely 
pleasant and sanitary conditions. Separate 
rest and lunch rooms for the men and 
women are provided for their further com- 


fort and convenience 


The factory 1s completely equipped with 


the most modern machinery for the manu- 


facture of loose leaf devices. Mr. McMillan 








prior to entering this business had an ex 

tensive experience in the manufacturing of Ask f i 
mechanical devices, and consequently he or t at 
takes a special interest and pride in keep- your stationer’s 
ing his factory supplied with the most 

up-te date equipmer 





7 * 
NEW PENHOLDER. 


The Owl patent penholding device is the 


MANUFACTURED BY 


JOHN UNDERWOOD & CO., 


30 Vesey St., New York. 





property of the Owl Supply Company of 
Boston, which is placing it upon the mar- 
ket ; 

This penholder retains the pen with ab- 


Ay 


. C 
baat Xv vO AS oyp ot 
A . co > 



















solute firmness, takes any size of pen and 








furthermore frees the pen readily when it 90 Richmond St. E., 120 Queen Victoria St. 
is desired to introduce a new one, The TORONTO, CANADA. LONDON, E. C., ENGLAND. 
penholder is of very light weight and has a 19 Pearl Street, 36 Boulevard des Italiens, 


BOSTON, MASS. PARIS, FRANCE. 





| ee 
ee 



























NUMBERING MACHINES 


special surface—characteristics which WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS - 
said to make for the prevention of pet 
paralysi 

The tip or penholding device is forme: »” 
a she flexible. elastic metal, rolled int ; 
‘ylindrical shape to form a 1 +r of free 
cylindrical s! ‘ ng , WE MANUFACTURE THEM 
round coils us parated, they admit a | 
pits ‘slenuk’ Srwutn Gees. ana aie | SEALS, STENCILS, STEEL STAMPS, BADGES, 
PREIS YET he col Malicaoeles | NAME PLATES, METAL CHECKS, 

oved sideways into the coll, as ¢ oint | 
at which the pen is firmly held. Therefore | bee RUBBER STAMPS, Etc. 
pens of any size find their place in this tip ae MEYER & WENTHE 
and are always readily released by moving | 92 DEARBORN 8ST. 

: | CHICAGO _ __ RUBBER STAMPS 


nib in the opposite direction. 
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“That Line of 


CROWN BRAND 
Ribbons and Carbons that 


I put in last month is 
nearly gone already. 


They're by far the 


FASTEST SELLERS 


I EVER HANDLED”—The Dealer 


That’s what they all say. Ask our 
dealers and write for dealers’ prices. 


Crown Ribbon & Carbon Mfg. Co. 


ROCHESTER, N. Y. 















“TALKING iT over 
AT LUNCH “ 















372 BROADWAY NY. 


Manufacturers of 
A Full Line of 


Office Furniture 


The Trade and Stationers Supplied 
at Wholesale Rates. 


Send for Catalogue O 


kinds made to order. 














Sectional Office Partitions 


Carried in stock in large quantities. 
Special cabinet work of all 
5 
SAVES 
Money, Trouble and Disputes 


Time, 


Only Moderate Priced Automatic Time Stamp on the Market 
GUARANTEED FOR ONE YEAR 


READ THIS: 
WESTINGHOUSE ELECTRIC & MANUFACTURING COMPANY 
171 LaSalle Street, Chicago 
Chicago, I11., July 28, 1909 
Ellis Time Stamp Company, 87 Fifth Ave., Chicago: 

Gentlemen—lIn response to yours of the 27th, the Ellis Time Stamp we 
have had in use at our Chicago office for the past six months is giving entire 
satisfaction. This fact is emphasized by the additional orders you have 
received from our other district offices. Yours very truly, 

WestiINcuHousE Etec. Mec. Co., W. P. Gaylord, Manager 


DEALER YOU CAN USE IT AND SELL IT TOO 


ORDER TODAY 
Metal Specaliities 





















ELLIS TIME STAMP GO, isis" 87 5th Av., Chicago 











A NEW FOUR-DRAWER CABINET. 


A new kind of cabinet which fills a dis 
tinct need in the office has just been placed 
on the market by the Yawman & Erbe 
Manufacturing Company of Rochester 
N. Y. This is a vertical transfer cabinet of 


four drawers, to be known as No. 704. It is 





NEW VERTICAL TRANSFER CABINET 


for letter size papers, and has exactly the 
same dimensions and capacities as “Y and 
E” upright vertical cabinets Nos. 404 and 
504 

This new cabinet has several novel fea 


tures which are expected to produce imme- 
diate sales All drawers are fitted with full 


and each drawer 


roller beari gs, 





SAME CABINET—ANOTHER VIEW 


ing compressor and countersunk round rod 
for holding guides and folders in place. A 
novel constructional feature is found in the 


removable side panels, the expense for 
which can be saved for the “inside ends” 
wherever the cabinets are to be stacked 


side. These panels slide in or out 


side by 


easily on account of special construction 




















designed by the “Y & E” people. The 
materials used are beech for frames and 
three-ply maple for drawer fronts and all 
panels. The finish is an olive brown to 
harmonize nicely with other furniture. 
While the Yawman & Erbe Company states 
that this is in no sense one of their high- 
grade cabinets, nor is it intended to take 
the place of such, it is nevertheless an ex- 
ceptionally strong, durable and serviceable 
cabinet for transferred records, having th¢ 
distinct advantage that papers may be re- 
ferred to in this cabinet just as easily as in 
the original files 

The new cabinet is being placed on the 
market at a low price, which, in view of its 
great capacity, will make it more desirable 
than the ordinary transfer cases for this 
purpose. While the “Y & E” drawer style 


transfer cases have been extensively used, 
it is stated that where a capacity of four 
drawers or more is desired this cabinet will 
undoutbedly be given the preference. A 
capacity of approximately 20,000 papers is 
supplied for floor space of only 16x29 
inches 


MOVED TO I BETTER QUARTERS. 

The S. G. Adams Stamp & Seal Company 
of St. Louis, Mo., have moved their manu- 
facturing department from the Sixth street 
location to a new three-story and basement 
building, and have made a number of 
chanees which will result in the betterment 
of the department. It is said that they now 
have the finest plant of its kind west of the 
Mississippi, and are very proud of the addi- 
tion to their already large business. 

Francis K. Adams is manager and buyer 
for the stationery department. 





SELLING. 

Time was when the best salesman was 
the one who could tell the biggest lies. 

To-day the best salesman is the one who 
can tell the most truth. 

The tools of the good salesman are truth, 
character, magnetism and, above all, knowl 
edge of the goods he sells. 

The greatest argument the salesman has 
to overcome is high price. 

The only way to determine high price is 
to take quality, quantity and comparison 
1 


into consideration. 
A pair of shoes at $3 may be dear or 
cheap. The $3 doesn’t tell; the shoe tells 


The best salesman is the repeater. The 
one-time wonder-worker may show a burst 
f speed and make a hit with the boss at 
rt, but the repeater is the one who 


the st | 


stays longest on the pay roll and draws 


the fattest salary. 

The past master of salesmanship is the 
one who makes good his promises and his 
statements 

The price-cutter is always in hot water 
for no salesman ever had enough ingenuity 
to keep curt prices secret. 

Let it be known that you cut prices anc 
the news will travel fast 

Talk quality and practice the square deal. 
—The Macey Monthly. 
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NOVELTY OF THE DAY 


OWL PENHOLDER 


SANITARY COMPOSITION 
WITH 


OWL—PATENT--PENHOLDING—DEVICE ggqgpm seetmrcon 


Patent Nos. 558,481; 590,183: 604,310. 


Don’t Pull the Pen out—JUST TWIST 





The PENHOLDER that differs from all others Gua Being the lightest weight PENHOLDER ever 

The PENHOLDER that holds the pen with absolute made and aoving, be special surface it pre- 
firmness. vents pen paralys 

The PENHOLDER that takes any size pen per it is superior to any PENWOLDER, at any price, 

The PENHOLDER that frees the pen readily. The reliable PENHOLDER for all who write. 


THINKING PEOPLE USE THEM 
THE PENHOLDING The tip, or penholding device, is formed of a sheet of flexible, elastic metal, 
DEVICE rolled into cylindrical shape, to forma number of free, round coils. Thus 
separated, they admit a pen shank between them, which, when moyed 
sidewise into the coil, finds a point at wh ich said pen is firmly held. Therefore. pens of any size find 
their place in this tip and are always readity released by moving same in the opposite direction. 


Price, $1.00 per gross.—Samples to Trade 


290 FRANKLIN ST. OWL SUPPLY COMPANY bBostTon, MAss. 


Manufacturers of the Ow! Clip 














FOR THE HOLIDAYS 


“CAPITOL” ctsss Inkstand Sets 


Also Single Glass Sets, Pressed and Cut. 
SET No. 30- $2 50 SET No. 31— 
Pressed Glass . Crystal Cut 


“The Capitol is the Highest Achievement in the Making of An Inkstand” 


CUSHMAN & DENISON MFG. CO., 240-242 West 23rd Street, New York 





| SELF- FILLING SELF-CLEANING NON-LEAKABLE 


THE ONLY FOUNTAIN PEN 
on the Market Combining 
° All these Features. 
lg There are no openings, extra joints, humps, press-bars, nor complicated 
mechanical parts to get out of order, consequently the barrel is air-tight and 


absolutely Non-Leakable 


@ It can be filled instantly at any ink well. The 
filler is part of the pen itself and cannot be mislaid. 





@ As the pen is in an air-tight compartment when 
closed, the ink cannot dry up, as in ordinary foun- 
tain pens; consequently it always writes on the 
down stroke. 


THE WM. BOLLES COMPANY 
TOLEDO, OHIO. - = U.S.A. *b fi het” 
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HIGGINS’ 





Blacks and Colors 

Eternal Writing ik Ink 
Ink 

a abae ucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 
Office Paste 
Liquid Paste 
Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the 




















Trade. i 
Consumers, emancipate yourselves from the use of corrosive and ill- }j 
smelling inks and adhesives and adopt the Higgins Inks and 
Adhesives. They will be a revelation to you. 
CHAS. M. HIGGINS & CO., 222 hes | 
Main Office and Factory, Brooklyn, ‘N. Y., U.S.A. New York—Chicago—London |] | 
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A sizes. No.1, 
light weight; 


ameter, 


eter 


Patented Nov. 24, 1908 
Write for particulars; also for samples of the new No. 1 heavy ring, a smaller size which is proving a big seller 


OTTO KELLNER, JR., 4028 STATE STREET, CHICAGO 


It meets every requirement for the 
temporary binding of student’s 
and stenographer’s note books, 
and various loose leaves 
strong and neat. 
5 Og diameter, 


light weight; 
inches diameter, 
Unjointed ring, 


EVERY LOOSE LEAF LIES FLAT WHEN USING 
THE IMPROVED UNIVERSITY BOOK RING 


Simple 
Made in three 


o. 2, 1g inches di- 
No. 2, ly 
heavy weight 
1} inches diam- 





Patented Feb. 4, 1902 











HEADQUARTERS FOR 





Typewriter Ribbons, Typewriter Pa 
Carbon Paper, for all uses. — 


We manufacture the best line of TYPEWRITER 
SUPPLIES on the market. 


THE 8S. T. SMITH COMPANY 
11 Barclay St., New York City. Tel. 5922 Barclay. 


Please send for our Catalogue and samples of Mani- 
fold, Typewriter Linen and Carbon Pap vers: also 
Price of same. DISCOUNTS TO THE TRADE 











MAN'S & 
STSis [al 21119) 


OT TILE 


Bt TT Hiv aa 3a) 


EST BOOK ri 
RITHSTYLE co. 





PAPER 


75,000, 000 “O.K.” 2". 


SOLD the past YEAR should 
convince you of their 
SUPERIORITY. 
! They Add TONE to Yow 
Stationery in the OFFICE,BANK, 
ad SCHOOL or HOME. 
, There is genuine pleasure in 
Sp their use as well as Perfect Se- 
curity Easily put on or taken 
off with the thumb and hnger. 
Cen be used repeatedly anc 
“they always work.”’ Made of brass in 3 sizes. Put upin brass 
boxes of 100 Fasteners each. 
Handsome. Compact. Strong. No ‘Slipping, NEVER! 
All stationers. Send 10¢ for sample box of 50, assorted. 
Illustrated booklet free. Liberal discounito the trade 


The O. K. Mfg. Co., Syracuse, N. Y., U. S. A. 


N° 1B 


en?) a ee | et 











From Thousands of Testimonials we offer the ene below: 


Dear Sir:—The stamp moisteners which you sold us some time ago have 
given us perfect satisfaction and we find them a very great convenience as 
well as a considerable saving as we used to use damp sponges for this work 
and these were quickly worn out and were rather expensive in the long run. 
unhesitatingly recommend your Stamp Moistener to be clean and economical. 

Very truly yours, Stars, Rossucx & Co., Per E. Lennox. 
Price 15 cents delivered. Liberal Discount te the Trade, Write for Special Dealers’ Agency Propesition. 


PEERLESS MOISTENER Co., 


We can 


431 Claremont Av 












e, CHICAGO 














(By Special Correspondente. ) 


Beloit, Wis. 
Alderman E. A. Bittel of Wis., 
Beloit Paper House to John | 
Ill., move 


Seloit, 
has sold the 
La Forge of Rockford, and will r¢ 
to Montana. 

Chicago, IIl. 
Horder, the well-known 
opened another branch 
Clark just 
across from where the new Sher 


B my stationer, 
has just 

59 South 
dolph and 
man Hotel will soon appear. 


Eau Claire, Wis. 


store, at 


street, north of Ran 


The Eau Claire Book and _ Stationery 
Company of Eau Claire, Wis., has installed 
several Edison business phonographs in 


their offices 


Milwaukee, Wis. 


The George Seelman & Sons Company 
of Milwaukee, manufacturers of envelopes 
and leather novelties, have moved into their 
new six-story concrete building on Seventh 
street near Chestnut. The structure, brick 
faced and 50x150 feet in dimensions, cost 
$80,000 and is one of the handsomest of its 
kind in the city The company has 
creased its force of 250 men and wom 

* es 

The West-Williams Company of © Mil 
waukee, manufacturers of office statio1 
blank books and loose leat devices, is op 
erating its plant at full capacity and 
finds itself unable to meet with thi 
rush of orders that is_ being 


xceptionally good,” s 


“Business 1s 


West, assista secretary of the comp 
“The brightest feature is that it is all 
business We are so rushed that 
small orders now look big to us.” 
Minneapolis, Minn. 

FE. ( Prewitt, for eight years witl 
Minneapolis Paper Company, has 
ceeded to the position of buyer 


stationery artment of that cor 


made vacant the resignatio1 
Clark, who has gone to the Pacific ¢ 
t join the forces of tl Lowman & 
ford Comp Seattle 

Seattle, Wash. 

J. F. Clark, formerly buyer for th 
tionery department of the Muinneap 
Paper Company of Minneapolis, Min: 
recently accepted a similar position with 
the Lowmat! & Hanford Company 
Seatth \ir. Clark 1s one of the best buy 
ers in the Northwest and has an army 
friends 

San Francisco, Cal. 

Fire which originated in a saloon adjou 
ing caused extensive damage to the large 
stock of the Schwabacher-Frey Stationery 
Company, on Sutter street near Market, 
early on the morning of Nov. 22. While 
the stock has not yet been gone over, the 


loss is roughly estimated at about $40,000, 

















STATIONERY NEWS—Continued. 
Little of it was 


actually destroyed, but practically every 
d 2 l ) : 


full 


y covered by insurance. 
thing in the store was scorched, smoked or 
wet sufficiently to make it unsalable. The 
building is one of the frame _ structures 
which have been ordered removed by next 
May. The company is putting up a fine 
brick building on Market street, but it will 
not be completed for several months. 
r . 

LeCount, Clark & Ormond, now located 
in a temporary’ building on Market street 
near California, have taken quarters in a 
permanent building on California street, 
and will move about the first of the year 
Since the fire they have been carrying more 
or less novelty goods for the transient 
trade, but after their removal they expect 
to confine themselves pretty closely to 


office supplies 


St. Louis, Mo. 


Frank Schenck of the Spalding Stationery 
Company has put in his petition for the 
first three degrees in Masonry, and looks 
forward with much interest to the accept 
ance of the same and his subsequent initia 
tio1 the craft. 

x« *« * 

Louis Moeckel, stock man for the Bux- 

ton & Skinner Stationery Company, gave 




















342 Broadway, Milwaukee, Wis. 


Two styles 
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his two children, Edna Lucile and Joseph 
L. Moeckel, 
celebration of their birthday 


a pleasant surprise party last 
month in 
Edna was eighteen and Joseph was nin 
teen years old, 
~ 

J. H. Thompson, formerly of the Skinne: 
& Kennedy Stationery Company, is now 
connected with the Gould Press, and states 
that he is doing a good business in his new 
position.” Harry Collins, another former 
Skinner & Kennedy man, is now also with 
the Gould Press. Mr. Collins, prior to his 
connection with the Skinner & Kennedy 
Stationery Company, was with the Wood 
ward & Tiernan Printing Company 


C. S. Severson, the Eighth street sta 
tioner, enjoyed Thanksgiving day and the 
remainder of that week fishing on the St 
Francis river. Conditions were not very 
favorable, but he and his companions 
caught something like thirty-five fine bass 


and other fish 


Emmett Lane, manager of the stationery 
department of the Skinner & Kennedy Sta 


tionery Company, has moved the cashier to 


the balcony of the store, thus very ma 
terially increasing the floor space Che 
new space is being used to display a fine 


line of office furniture 


MILLER LOOSE LEAF 
TYPEWRITER 


RECORDS 


Key Lock 
Each the 


Automatic 
Rod (Spring Lock 

only known efficient binder 
of its class 


Stationers Loose Leaf Supply Co. 


“SELLS TO THE TRADE ONLY” 
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John L. Boland Book & Stationery Com- 
pany, reports business very good, and states 
that the indications for a large spring trade 
were never better. 

 * 

A. J. Bartens, manager of the stationery 
department of the Shallcross Printing and 
Stationery Company, reports trade very 
good and says his department is away. 
ahead of last year’s business. He looks 
forward to a good holiday demand. 

* * * : 

The William J. Kennedy Stationery Com- 
pany has a very fine line of new and sea- 
sonable holiday goods and expects to clean 
out the line entirely. Business, they say, is 
very good and the prospects for a good, 
seasonable holiday sale were never better. 
Mr. Kennedy has the reputation of making 
selections of holiday goods that sell. 

Waterloo, Ia. 

William A. Welty of the William A. 
Welty Company recently returned from a 
trip to the Pacific Coast, where he did a 
very successful business. He secured a 
number of live dealers and agents for the 
Welty fountain pen and other Welty spe- 
cialties. He states that the company’s for- 
eign trade is increasing. The company will 
soon be obliged to move again into larger 
quarters to keep pace with the rapid growth 


of the business. 











Exclusive territory con- 
tracts will be made with 
a limited number of man- 
ufacturers controlling this 


class of trade. 


Send for catalog and 


proposition. 











203 Broadway, New York City 














CATALOG, ILLUSTRATI 


D. W. BEAUMEL & CO., 





RED RAVEN STYLO 


vr. 





RIVAL FOUNTAIN PENS HAVE NO SUPERIOR 


By < 


i ae 

















Made with Gold or Sterling Silver Filigree Mounting, No. 3 or No. 6 Holders and Pens, for Holiday and Fine Trade. 
THE “RED RAVEN”? STYLO (Registered) 


Consumer pays no duty, as the pen is made in America and with Iridium Platinum Points only 
e “Red Raven”’ is superior to any other, of any style, color, finish, shape or price. 
black. Every “Red Raven” sold means a satisfied custumer. 
0 ALL, STYLES AND GIVING PRICES AND DISCOUNTS WILL BE SENT TO DEALERS ON REQUEST 


WE GUARANTEE EVERY PEN AND OUR PRICES ARE RIG 


OFFICE AND FACTORY, 35 ANN STREET. 





DE 


“Rival Cap” with Safety Clip 


i te to at 


NEW YORK 




















Making of the Onoto Fountain Pen. 





VIEWS IN FACTORY OF THE ONOTO PEN COMPANY. 


show in small 


ERE it 


pictures a 


possible to 


full view of the daily 


scenes enacted in the big factory 
of the Onoto Pen Company, readers of Ot 
fice Appliances would be well informed as 
to the details in 
the manufacture of this important product 


But pictures, however good, are but an in- 


thousands of interesting 


adequate expression of the work Even 
supplemented by text they give an insufh 
cient expression of the thousand and one 


interesting details and problems which arise 
every day in the treatment of the materials 
from the raw and unfinished state to the 
finished product which has sprung into pop- 


ularity in such a short period of time 


The QOnoto pen is not an experiment 
The origin and financial backing of this 
pen make an interesting story. The facts 


given herewith regarding this phase of the 
business of the Onoto Pen Company of 
America, the correct official title of the 


company in this country, are taken from a 





Some Interesting Views of Company’s New 
York Factory Showing How the Manu- 
facturing Department Keeps Up with 

the Demand Created by Vigorous 
and Successful Publicity. 


recent issue of Printers’ Ink, to which we 
make due acknowledgment 

“I. De La Rue & Co.,. Ltd., England, the 
large $75,000,000 stationery concern which 


supplies John Bull with his postage stamps 
and other supplies, is the owner, not only 
Onoto pen, but of the 
ink The concern did 
its experimenting and got its experience in 
America through the Red 


of the fountain 


Red Dwarf pencil. 


advertising in 


Dwarf pencil. D. Wood & Co. handled 
this Red Dwarf campaign in this country 
and made an excellent copy success in its 
advertising through the use of fac-simile 


handwriting captions ending up at the point 


of the pencil About $10,000 in advertising 














TWO MORE VIEWS IN SAME FACTORY. 


was spent and, it is understood that 
$100,000 worth of goods were sold \ be 
three thousand dollars were secured 


this pencil 
“When 
the Red 


so successfully, 


concern 


had 


the English 


Dwarf pencil been 


way of D. Wood & Co. to conduct as su 
cessful a campaign for their big product 
Onoto fountain pens, as had been conduct 
ed for their ‘baby,’ the Red Dwarf pencil 
“Consequently last year the Onoto Pen 


Company, with American manufacturi1 
rights, was formed with Mr. Rodway 
manager, and at once the vital question 
advertising was opened.” 


The Printers’ Ink describ 


how after a competitive copy test the a 


statement of 


vertising agency of Coupe & Wilcox 

New York was selected; about the forn 
tion of the house organ, the Onoto Bull 
tin; about the liberal provision for st 


advertising accessories, the entire group 














it appealed to A. B. Rod 


found that 


marketed 


ig 
a> 


es 


d 


é 


re 








is furnished 


which 


free to any dealer, no 
matter how small his order. One hundred 
thousand dollars were set aside to adver 
tise Onoto fountain pens, a_ provision 
which, in the opinion of Printers’ Ink, has 
had the effect of stimulating other foun 


tain pen manufacturers to increased adver 
tising efforts 

The factory of the Onoto fountain per 
is located at 44 Park Place, New York, and 
extends through to 39 Barclay street, hav 
both The plant 
May 
so rapid has been the growth 
that the em 


more 


ing entrances on streets. 


was opened last with a force of ten 
people, but 
demand for the 


this 


in the pens 


ployes of factory now number 


than eighty-five persons. In arranging this 


factory wise provision made for ex 


The 
equipped with the 


was 
thoroughly 
most modern machinery 


pansion plant was 


for making all the parts of the pen, the 


force was organized and thoroughly drilled 


in the manufacture and assembling of the 
parts, and, in short, a nucleus was estab 
lished around which, in an almost incred 
ibly short space of time, an important and 
flourishing business has been established 
The demand for Onoto pens shows such 
snap and continuity and is increasing so 


steadily that further additions will be nec 


essary to the factory equipment from tim: 
to time 
\ feature of the Onoto pen campaign is 


the help the company is giving to the deal 


ers Every advertisement directs the 


would-be purchaser to his local stationer, 
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whom the company stands ready to sup 


ply with all the necessary advertising ma 


terial to help him move his stock quickly 


and profitably The main advertising 
campaign of the company includes im 
portant display announcements in the lead 
ing monthly and weekly popular period 
icals, supplemented by strong and telling 
advertisements in the trade periodicals de 


voted to the stationery and office appli 


ances business 


In its main points the construction of 


the Onoto pen is different from others, and 


this fact is receiving its due meed of at- 


tention at the hands of the gentlemen who 
are conducting the advertising 


of the 


campaign 
These points are already 


trade to 


company. 
known to the 
Mr. Rodway and his associates 


too well require 
comment, 
congratulated upon the success 
attended the 


Onoto Pen Company. 


are to be 


which has business of the 


Any dealer who desires full information 


regarding these popular pens will receive 


he will but send a card to 


either of the ad 


it promptly if 
the Onoto company at 


dresses given above 


NEW GLOBE-WERNICKE FILING 
CABINET CATALOGUE. 


Catalogue No. 810 of the Globe-Wernick« 


Company of Cincinnati is one of the most 
complete catalogues of filing cabinets and 
kindred goods ever issued Its 86 pages 


and eight-page supply supplement are brim 
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full of information every dealer ought to 
have. = 
The book contains over 275 splendid illus- 
trations, showing with remarkable clear- 
ness of detail the different goods described. 
[hese lines include both wood and steel, 
both of which the new catalogue covers in 
a thorough and satisfactory manner. In 
text and arrangement, as well as in quality 
of the illustrations, it is hard to see how 
the book excelled. It is really a 
interesting text book on wood and 
steel filing devices. Any dealer who 
handles such goods will find the book val- 
uable and may obtain it by writing to the 
Globe-Wernicke Company. 


can be 


very 





STATIONERY FIRM IN DIFFICUL- 
TIES. 

The J. R. Duncan Paper and Stationery 
Company, an old and well known stationery 
firm of Terre Haute, Ind., is reported to be 
in the hands of a receiver. This company 
did a prosperous business for many years 
and every one in the trade will sympathize 
with them and hope for a speedy solution 
of their embarrassment. 

While no statement has been given out, 
it is said that a reorganization is pending 
and that there will be no discontinuance of 
the business. There is a rumor to the effect 
that the business will be sold in its en- 


tirety. 





Cheerfulness is the balm which drives 


out worry and lightens trouble. 








THE NEW LINE 
Pyramid 


Carbon Paper and 
Ribbons 


** Lasting as the pyramids"’ 








AGENTS 


THE 


WRITE 


NAME OF THE 


ship and efficiency. 


TODAY FOR 


MANUFACTURERS — 


DRAPERS’ LIMITED | 


is a guarantee of superiority in materials, workman- 


TERRITORY 


DEALERS 





UNITED STATES 





We also make writing inks under 
age and sun proof, and cost no more than ordinary inks. 
These inks are used in the manufacturing process of Pyramid carbon paper and ribbons. 


DRAPERS’ LIMITED 


Cor. Third and Porter Streets, DETROIT, MICH. 


TWO OFFICES AND FACTORIES 


Cable Address: REPARD DETROIT 
Western Union Code 


the trade mark name ‘‘Pyramid,” 


Cor. Windsor and Sandwich Sts., WINDSOR, ONT. 


They are chemical, 


CANADA 
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-— SMIRCHLESS—~\ 
- |Pencil Carbon 


is made by a new 
and improved 
process unknown 
to other manufac- 
turers. The colors 
are exceedingly 
bright and true. 






















The carbon paper is 
absollutely, non- 
flake, theicoating is 
very even and heavy. 

The col- 
or 1s so 
combin'd 
and satu- 
rated in 
the paper 
th‘atiit 


Rar enemy BEL STY 
shows" any |impress any jin 


if held up to ne light. 


This non-stencilin 
feature is original, wi r 











When yeu show your customer a 


DEALERS pencil carbon paper that will not 


smudge his hands every time he replaces it in his‘sales_book, you 
have made the sale 


Write to-day for samples and prices 
You'll find them both “right.” 


PEN CARBON MANIFOLD,CO. 
NEW BRUNSWICK, - N.J., U.S.A. 











NEW JERSEY 





Buphiter 


Pod 4 





USE A “DUSTLESS” DUSTER 
ON YOUR OFFICE FURNITURE 


" ew that gathers 
of sweeping it 
out 


A soft “downy 
=p the dust insteac 
into the air. Can be beaten 
and will out wear the old kind. 


LOWER SANITARY DUSTER 


Will not scratch or mar the finest 
furniture. Cleans wall paper, glass 


or furniture. 
Sent ow aid anywhere in 

U. $1.00 
Money tbo if not satisfactory. 


the U.S. for 
Reference any bank in Little Falls. 


Dealers and Agents Wanted 








MISS M. A. LOWER, LITTLE FALLS, N. Y. 
ALL SHAPES 


GOLD PENS AND STYLES 


Gold Pens for Jobbers and Fountain Pen 
Manufacturers. 
IMPRINT WORK A SPECIALTY 4 








PROMPT REPAIR SERVICE 
All makes Gold, Fountain, Stylographic Pens, 
Pencil Cases perfectly repaired and returned 
day received. Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Ann Street, NEW YORK 
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Exhausting the Market. 


Why the Croakers are Wrong When They 
Predict End of Demand for a 
Good menage 


By Jack W. Sosa, 
Advertising Manager, G. W. Todd & Co. 


manufacturer, it seems, 
time pass through the pain- 
ful experience of being advised that he has 
“exhausted his market,” and must find new 
fields. The adding machine, the reg- 
ister, the typewriter, all reached a 
where the older salesmen shook their heads 


Every specialty 


must at some 


cash 
point 


and said “We must find something new.” 
The Protectograph passed through this 
period a year or so ago—and now comes 


across with a business for 1909 that is over 


40 per cent ahead of 1908, when the old 
hands announced that the end had been 
reached. Moreover, the mark for 1910 will 


be set to make an increase of 45 per cent 


over the showing of 1909 

It takes a real business general to see 
that “beyond the Alps lies Italy,” and to 
press on across the mountains to its con 
quest 

What a salesman really means when he 
talks about exhausting his market (al 
though he doesn’t realize it), is that he has 
sold most of the people who must have his 


article, and is now up against the proposi 


new class of prospects 


but don’t know it 


tion of educating a 
who ought to have it, 
attention to 


for 


Before paying any serious 


this talk about exhausting the market 

any good specialty, let’s turn to Mr. Dun’s 
“directory of the financially elect,” and 
note that in the United States and Canada 


this year he mentions no less than 1,587,977 


persons and concerns as being engaged in 


business to an extent warranting an inves 
tigation of their 

One million, five hundred and eighty. 
seven thousand, nine hundred and seventy- 
little group of people 


allowing the fact 


resources 


seven! Quite a tidy 
to call 
that 


“small potatoes” 


even for 


undoubtedly a 


upon 


are great many 


there 
among them 

further into Mr 
find that the 
revised year 
the bet 


a little Dun’s 


however, we 
700,000 concerns are 


Examining 


Statistics, ratings 


of nearly 


ly—most of them, we presume, for 


ter. Thus, the man who has only an “M” 
after his name this year may be dignified 
with an “F,” or even a “D,” the year afte 
next 

Now, I believe it is rather an exceptional 
concern that carries more than 200,000 
names on its active “prospect list” (which 
bulks pretty light as against 1,587,977 
But suppose for the sake of argument, that 
our salesmen have called on all the good 
timber in the whole book What next? 
Why again, Mr. Dun tells us that he added 
the names of 757,436 brand new concerns 
in 1908, and removed only 696,224 clear 


60,812 


gain of 


all about the necessary 


Saying nothing at 


“call-backs” on the old names, it would 
keep at least twenty good salesmen pretty 
busy to see all of the new ones, before next 
year’s January book comes out with still 
another new crop, etc., etc., ad infinitum 
The interesting thing about this “exhaus 
ion” fallacy is that in practice we always 


find a piece of territory will yield results ir 
ratio to the amount of work put into it. It 


is like the old “cut-and-come-again” rose 
bush—the more you pick, the more it will 
blossom. Take an old territory that has 


peen worked by one salesman for years, put 
three new men into it, and the chances are 
they will sell more than three times as 
many machines, as long as they continue to 
cultivate the ground properly with good 
salesmanship, and good will, and plenty of 
fertilizer in the shape of good advertising 
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The more Protectographs we sell, the 
more we can sell, because every machine 
sold means a satisfied user to “boost” for 
it The hardest town in the vorld 
which to sell Protectographs is the one 


where no Protectograph has ever been sold, 


because every prospect you approach wants 
to know “who uses your machine?”’—and 
mention of users in New York or Winnipeg 
has little direct influence on the man 
Oskaloosa 

We are selling nearly 15,000 Protecto 


graphs this year for three prime reasons 


(1) A high-grade selling force of 75 en 
thusiastic, trained men in the United States 
and Canada, every one giving his whole 


to this devi 


time € 


(2) <A good article 11 


which is endorsed by 


over 70,000 satisfied users 

(3) <A liberal advertising policy which is 
constantly educating business men in the 
merits of the Protectograph 


sell 20,000 Pro 


for 


over 
the 


(And we expect to 


tectographs next year same reasons 


GOOD TRADE IN SALT LAKE CITY. 


The Pembroke Stationery Company, of 
Salt Lake City, report business booming 
Their engraving and printing department 
is crowded to the utmost, and their general 
business of such a volume it is necessary 


for them to seek larger quarters 


this company sold six A 


Re cently 


| +] eaintdell 


Dick Planotype machines, and in » pa 
sixty days have sold forty odd new No. 7¢ 
Rotary Mimeographs made by the Dick 
Company 

Herbert Pembroke is general manager of 
this company, while his son, Adrian Pem 
broke, looks after the “floor.” Claude 
Goodsell is credit man, and Harry Deming 
bas care of the specialties 








NEW STATIONERY HOUSE IN 
OGDEN. 


The Ogden Office Supply Company, Og 
den, Utah, has recently opened as an ex 
clusive commercial stationery house, and 
it is the only one of its kind in Ogden 
Frank Miller is manager, atid he reports 
business rapidly increasing 

In connection with the company’s stort 
is operated a rubber stamp factory. 

The store is one of the most modern of 


West 


office furniture and 


They handle Y. & E 
devices, the A. B. Dick 


its kind in the 


Plantotype, Mimeographs and supplies, and 
other well known and standard lines of 
office appliances and commodities They 
recently sold ten new Model No. 76 Mim«e 
ographs 

Beautiful thing to have the gift of gab: 
still more beautiful to know when not to 


OPENS BRANCH IN PHILADELPHIA. 

Che Roneo 
branch office at Philadelphia, 
Monarch Building 
building marks the 


Company have opened a 
located in the 
This 


appliance 


_ 716 Chesnut street. 


popular office 


district, having located in it the Universal 
Adding Machine Company, the C. E. Shep 
pard Company loose leaf devices, the Ad 
dressograph Company, and the Monarch 
Typewriter Company 





——— 


i a 
+ 





THIS IS ABERNETHY OF THE GENERAL 
FIREPROOFING COMPANY. 
The flashlight caught him in a characteristic 
pose caressing a new steel U-nette Section. 


| 
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PROFITS FOR DEALERS 
IN COMMERCIAL PASTE 


vastes, glues, writing 


Your profits affect you vitally. Your profits on 
ommercial line. 


inks; etc., can be materialiy increased if you take on the 


yusiness has outgrown three buildings since 1902—that’s 
why our new three-story fireproof brick building 
which we moved into in March 1909, is already 
taxed to its capacity. 


bse - why our |! 



















The Commercial line consists of 


Commercial Record Writing Fluid 
Photo Desk Paste, Combined Carmine, 
Peerless Mucilage, Writing and Copying 


: . Blue Ink, 
ime Green lak, 


The goods are right, they are put up in at- 
tractive and safe packages, and they allow lib- 
eral profits to the stationer, Correspondence 
| with foreign dealers is especially solicited. 


Write us today for com meplate illustrated descrip- 
ive matter, and n.ention Office Appliances. 


The Commercial Paste Co. 


16-18-20 W. Hoster Street, 
COLUMBUS, OHIO. 








' The DETRO/T COIN WRAPPER 





Safety Fountain Pen 
and Pencil Holder 


Fits any Pocket 


Holds Securely One to Six 
A Saves half the time wrappi ho 4 unroll and 
Pens or Pencils won't slip out Millions sold annually. Once sod no scant 
Absorbs Ink From Leaky will do. ave yee lacaw profit than others. Let us send 
Fountain Pens you samples and prices. 
The Eureka Don’t Rip Coin Bag is the ony eoin that 
Preserves Pencil Points 


ever ri 20 sizes. 
For Sale By All Jobber 


ARE YoU SUPPLIED? 
These iomowpesta, Brepoers are quick ociere, Needed ong 
Se and transporta' companies and 
all arms who handle a volume of coin. 
SIZES TO FIT ALL U. S. AND 
CANADIAN COIN 





Write or sam 
and prices. 








Detroit Coin 


Send 1c postage for sampl- 











, Wrapper Co. 
The Valley City Novelty Co eles 
Grand Rapids, Mich D.troit, Mick, 





















Sie EEN OD 





is critical about his cuts- 

yet we can satisfy him- 
you too if qiven a chance. y 
SCHAUIMM 222.4..229. 523 
ENGRAVERS — PRINTERS — 


















The busy draughtsman can't afford to waste time sorting over a dozen 
will do all the work. 
66 9 

Ready Draughting Instruments 


handiest ever invented fordrawing purposes. Dealers are 
repeating their orders and every purchaser is a satisfied customer. 


THESE INSTRUMENTS ARE 
FAST SELLERS- 


READY MFG. CO. 


25-27 Elwood Bldg. ROCHESTER, N. Y. 






different instruments whet 


ire the 









vriy ar, 








DEALERS, Our Advertising Campaign Means Profitable Business For You. 


WRITE With COMFORT 
TOWER’S ELASTIC PENHOLOE accomr oda tes Itself to your hand, Bends to east pesmmane ot the muscles; 


and pre vents writers’ and book-keepers’ cramp nates perspira ph 
makes the day’s work easy and pleasant. Price 25c, five for $1.00. If your stationer cannot supply you, send us his 
address and we will give you a sample free ki 


Enclose seven two-cent stamps for postage and packing. 
CUTTER-TOWER COMPANY, 








184 Summer Street, BOSTON, MASS. Dept. AA. 
Stationer’s Name lO Pees ee 
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Are Exact Balances Imperative. 


By David Kassel. 


OR some yeafs I have been of the 
opinion that to search for a 
difference in the trial balance, after 

a fair amount of checking and when it is 

reasonably certain that it represents only 

one error, is a waste of time and energy, 
but not until a recent incident came to my 
notice have I felt that broad 
upon the subject should be presented. 

I will state the incident: A certain book- 
keeper of my acquaintance, whose individ 
ual accounts numbered probably 1,500, was 
out of balance to the extent of 

He checked and checked and then checked 

Still the abominable one cent 

balance 


small 


some views 


one cent. 


some more. 
evaded his 
was to him imperative—]I 
cred—and for an entire week he was back 
at the office at night, bending over his 
books, adding accounts, checking postings 
and in every way seeking to locate the er- 
sor. At last it was found—an insignificant 
ne cent error in the Merchandise Account. 

Found, my lords, and an actual balance 


search. An absolute 


almost said sa 


secured! 

Now, then, I ask the question: Was the 
result worth the price? And I answer em 
phatically, No! The books had been care- 
fully checked and it was reasonably, prac- 
tically certain that there was only an error 
of one cent. I maintain that it was then 
meet to cease checking. Instead of re- 
turning to the office after office hours and 
searching for this small error, this -ac 
countant should have spent the time in 
recreation and self-improvement. Let the 
trial balance show a difference of one cent 
What of it? Then, the following month, 
if the trial 
crepancy, it may be adjusted in the Profit 
and Loss Account by a single entry 


balance shows the same dis 


1 have so far referred to a one cent dif 
ference, but I will let my views apply to 
any small amount, when, after a fair check 
ing, it is reasonably c¢ rtain that it repre 
sents but one error 

I do not, of to be under 
stood as saying that if the draft of 
trial balance should show a small discrep 
ancy, no checking should be done, for it is 
possible that the small difference at first 
may represent several errors, but I do 
maintain that after a reasonably diligent 
checking, when it is practically certain that 
there is only one small mistake in the 
books, no further proving should be done, 
and the discrepancy adjusted the next 
month, provided it appears in the succeed- 
ing balance. Frequently the error will be 
discovered during the course of the month, 
when making a statement of an account, 
for example, or casually. But, if not, then 
my plan is to charge or credit the differ- 
ence as suggested above and have done 
with it. 

It is written that the Sabbath was made 
Similarly it might be said 


course, wish 


first 


for man, etc. 


that bookkeeping was made for business, 
not business for bookkeeping, and I hold 
that an actual balance under such circum- 


stances as I have mentioned, is not imper- 
ative 

A few words as to cash balances: I have 
never endeavored to have actual cash bal 
ances. If the cash was within twenty-five 
or fifty cents of the cash book balance, | 
brought my cash book balance forward and 
let it go at that. Of course, where this is 
done, it behooves a bookkeeper to verify 
the cash book footings, as an error in addi- 
tion would affect the trial balance. I have 
seen bookkeepers and cashiers check the 
book for a half hour or an hour in 
small 


cash 
the endeavor to locate a cash dis 
crepancy, and then frequently give up in 
despair, for an error may have been made 
in making change, which could not be dis 
covered. A cash balance within a small 
amount of the cash book balance is, in my 
opinion, entirely sufficient for all practical 
purposes. 
I trust I will not be construed as favor- 
ing slipshod methods in accounting. I am 
as much a stickler for accuracy as anyone 
when there is something involved, but I 
believe in a broad view of the question. | 
do not favor using twenty-five or fifty dol- 
lars’ worth of time’ in searching for an 
error of twenty-five or fifty cents in the 
trial balance, or spending a half hour or 
an hour now and then in tracing down a 
few cents’ difference in the cash balance 
If a person lost a purse and was reason 
ably certain that it only contained some 
small change, he would not spend time and 
Why, then, should 
is his 


money searching for it 
a bookkeeper 
employer's money) 
balance 
books are 


spend time (which 


searching for a small 
error in the trial when he is rea- 


sonably certain his otherwise 


correct, or a cashier spend time endeavor 
ing to locate a discrepancy of a few cents 
or dimes in the cash balance? 

Think it over 


BOARD APPOINTS DINNER COM- 
MITTEE. 


At the November meeting of the Sta- 
tioners’ Board of Trade in New York the 
subject of the Board’s coming annual din- 
ner was brought up, and the following gen- 


tlemen were appointed as a dinner com- 


mittee: Robert Ansley, chairman; Freder- 
ick P. Seymour, Arthur P. Jackson, and 
Henry G. Kiggins. Henry C. Bainbridge, 


president of the Board, is, of course, by 
virtue of his office, also a member of the 
committee. 


Don’t think overmuch of what you get, 
but be mighty particular and consciencious 
about what you do for what you get. 





SOME COPYING MACHINE ITEMS. 

nN. New York 
office of the Wellington Typewriter Com 
pany, will resign shortly to take the posi 


Eldert, manager of the 


tion of managing director of the America) 
branch of the Rotex copiers 

> * a 
meeting of the Rote» 
held at the 
Wall 


which 


organization 
Company was 
ofice of Maston & Nichols of 49 
street, on November 29th, 1909, at 
the letters of incorporation were submitted 


The 


The 


Manufacturing 


and adopted following officers wer 


appointed 
William Stableford 


President 


Vice-President and General Manage: 
N. E. Eldert 
Vice-President—W,. A. Hill, the well 


known patent expert. 
Director—Percy H. Brandage, trustee of 
the Barney Estates. 
Secretary and Accountant—D. F. 
All the officers are directors of the com 
The capital of the 


11 


Kelly 
pany. company is 
$150,000 
Arrangements for the manufacture of the 
machines will be concluded within the next 
weeks. 
* * * 


two or three 


We are authorized to state that there is 


not the slightest foundation for the report 
that the 
the Rotex Company. 
never had any connection in any 


Company, and 


Company has purchased 


The Roneo Company 


Roneo 


shape o1 


form with the Rotex 


negotiations have ever proceeded or ar 
likely to with that 
Mr. Stableford is exceedingly emphatic in 


with the Com 


proceed end in view 


denying an alliance Roneo 


pany 


* ay x 


William Stableford, president of tl 
Manufacturing Company, 
sail for England on the 11th of Decembe: 
to spend Christmas with his relatives an 
will return to this country 


Rotex hopes 


friends He 
the end of January. 





FOR THE BLUES. 


whole round world is gloomy, 


hark-from-the-tomby, 


When the 
Everything 
Every sound seems crack-o’-doomy 
with a grin 


Fit your features 


When your heart and soul are pensive 
And your mind is apprehensive 
Of calamities extensive, 

Coax the backward dimples in. 
When you’re downright pessimistic 
And a laugh makes you feel fistic, 
And you're anti-altruistic 

Take a number nineteen grin 


To connect your members aural, 
Then with fate you'll have no quarrel 
And this lesson has its moral: 

Let the gleeful grin sink in! 

Wilbur D. Nesbit, Canada-West Monthly. 


would rather eat a 


Most 
“piece” than speak one. 


sche r¢ Ibe VS 
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We Hire the Hall 


ritten for this paper by R. R 


Liquid Bldg., Michigan and 


F we were to tell you that we had assembled 

5,000 retail merchants—not clerks, but pro- 

prietors—in a great auditorium, and that we 
had reserved a place for you on the program in 
order that you could tell that assembled multitude 
about your products—wouldn’t you drop every- 
thing and spend days and nights in rounding up a 
speech that would wring dollars from that gather- 
ing? 

And if you hadn’t time to get up your speech 
yourself. wouldn’t you hire the best brains in the 
country to do it for you? 

Wouldn’t you consider that we had conferred 
a tremendous favor upon you? 

And wouldn’t you gladly pay for your share 
of the cost of bringing that great crowd of buyers 
together? 


Of course you would. 


Well, sir, that is exactly what we are 
doing for you every issue of this paper; 
and the audience is waiting now for 
your speech. 

Will you neglect the opportunity 
altogether? 


Or will you sidle up onto the plat- 


form and weakly announce your name “4A little 2-inch card voice” 





, r D . , 
Shuman, lrade Paper Copy Specialist 


Wells Sts., Chicag 


and address in a little 2-inch ‘‘card’’ voice and 


run to cover? . 
No? 


Then, perhaps, you have enough faith in your- 
self and your goods to talk to that audience in a 
half-page address carefully prepared? 


But really, isn’t such a hall full of merchants, 
with an aggregate buying power of millions of 
dollars, worth your supreme effort? 


What is the cost of one page an issue com- 
pared with the tremendous benefit that will come 
from that page rightly used? 


The trouble is that we publishers have been 
too busy with our own little problems to put this 
important proposition in its real light. 


And you manufacturers have been down so 
deep in the routine of your business that 
you failed to see the opportunity for 


yourselves. 


Let’s both wake up and get in the 
game right. 


Let’s consider the trade paper seri- 
ously—give it a chance to show what it 
can do—make real business talks to its 


audience of friendly listeners. 








RIGINALLY they were adages—few 
in number, and good in precept 
their material vehicle was a perfor- 


which 
“Love One 
“Do 


ated sheet of cardboard upon was 
worked, in highly colored floss: 
Another,” “God Bless Our Home,” 
Unto Others,” etc. 

Reposing in 


more in nearly every room in the house, 


frames and placed one or 


the children gained some impressions they 
could never forget; however little they fol- 


lowed them in later life. 


Then comes the business office motto 
man—and, is he ubiquitous? Well, rather 
[ think it was a Philadelphia advertis 
ing agency that started the ball rolling 


“Keeping everlastingly at it brings 
success.” Antidote: “All work and no play 
makes Jack a dull boy.” 

Then a large life insurance company got 
Very commenda 


with 


busy with “Do it now.” 
ble, 


many slovenly offices, 
card ts “Never do today 


indeed, but it’s antidote is found in 


whose working inter 


pretation ot the 


that which you*can put off until tomor 
row.” 

“Early to bed—early to rise—makes a 
man healthy, wealthy and wise” is mod 
ernly worked out: “Early to bed—early to 
rise—work like h—!l and advertis¢ 

The serious are confronted at every turn 
with “Smile,” “Keep Sweet, “Laugh and 


The Motto Habit. 


Perplexities Besetting the Individual Who 
Tries to Live by Present- 
Day Motto Logic. 


By Nillum. 





the world laughs with you,” until they seri 
ously begin to wonder if this is a serious 


life at all. 
The man who concocted “Smile, d—n 
you, smile,” may have been serious in it, 


but his motto’s effect on the sensitive seri 


ous‘one tends to create seriousness up to 


the anger point as a boomerang 
And “Live every day so you can look any 
and tell him to go 


damn man in the face 


to h—l,” is liable to bring invidious re 
marks to or about the user 

The greatest antithesis to the Golden 
Rule is found in “If you must do a man 


do him good.” This last caps the little less 
] 


formidable one of “Do others or they'll do 


you 
‘Honesty is the best policy” seems to 
have been “pied” and a bum compositor ri 
set it to read like this: “Get money, hor 
stly 1f you can; but—get money.” 
‘The best way to prevent mistakes 
this office is not to make them.” Fine log 


this—about like “Water runs down hill be 
cause it cannot run up.’ 
‘This is my busy day,” reads the sig 


upon the wall. The busy (7?) one pulls out 


a lower desk drawer, hands you an 


vincible” lights one himself, settles back 


and starts in on football. Tomorrow like 


wise unto today . 


“If you want to find out who is boss 


around here, start something’—anothert 


brickbat which warms you up to the “Bo 
in good shape. 
“Live and let live,” of old time fame, now 


need the money.” 
“Cheer “Don’t knock, 
“Don’t be a pessimist,” “Kwitcherkicke1 


“Kwitchergrowling,” and 1,057 


reads “We 


up,” “Boost,” 


varieties oO! 


other thrusts make one feel as though all 
of humanity has been one great “knock 
ing” unit, which the motto reformers have 
felt it their bounden duty to disintegrate 
into atoms of ambient optimism 

BUT—man has his joys and his sorrows 
just the same. If mottoes alleviate any of 
the paintul things, they serve their put 
pose, but it would seem that the American 
people are burdened with an overplus just 
now. Deliver us from the most of them 

Modern version of an old saw All 
things come him who hustle 
waits.” 

Talent pital. It compounds itself by 
use. 











We Do No Binding, Conse- 
quently We Do Not Com- 
pete with the Bookbinder. 





Small Rings. 









Patented March 10, 1908 


Ring Book Metals 


We wish to announce that we are now ma ufacturing our wonderful Ring 
Book Metal with Rings of Small Diameter suitable for Coat and Vest 


Pocket Memorandum Books, and a!! other style books which 
This presents all Bookbinders with an 


opportunity to enter the Ring Book Field more extensively 


and with a metal of Much Merit. 
We carry in stock metals with rings from the 
smallest up to 34” in diameter and can furnish larger 


diameter if desired. 


Our metal has no troublesome catch 
or lever attachment and cannot become 
out of order. It can be made any length, 
and with any number of rings. 

We are also manufacturers of Ledger 
Metals, Transfer Metals and various other 





styles. 


The Tenacity Manufacturing Co. 
Murdock Bldg. 


require 


Cincinnati, Ohio 

















MACHINE CONTEST IN MISSOURI. 


Group 11 of the Missouri Bankers held 
a convention at Springheld, Mo., some 
weeks ago and one of the features was the 
adding 1 hine contest on Burroughs m: 
chines which was conducted for the com- 
pany by I. D. Tussey of the Burroughs 
Adding Machine Co. of St. Louis 

The details of the contest were arranged 
by the bankers, and three St. Louis men 
were appointed a committee to handle the 





0. T. WHITMER, 


affair They decided that the contest 
would be held upon 100 checks and that 
the winners must have all checks listed 
correctly 

The contest was won by O. T. Whitmer 
of the Holland Banking Co., of Springfield 
in 2:06*with E. G. Rathbone of the same 
company second in 2:17. The third prize 
was won by C. L. Hendricks of the Bank 
of Richland, Richland, and the fourth by 
\. R. Stewart of the Holland Banking Co 


BOURSE INCREASES MEMBERSHIP. 

The International Office Equipment 
Bourse of 261 Broadway, New York, are 
adding to their list of membership. The 
following firms have recently joined the 
Bourse, and now have exhibits: Oscar 
Mueller, Calculating machines; Rotex Copy 
ing Machine Company, E. Kimpton, sus 
pended inkwell, desk clock, and transfer 
cases; \cme Manufacturing Company, 
loose leaf devices; Angell a 
Company, check protectors; Wilkins Press, 
order bi oe and manifold devices: Elliott- 
Fisher Company, statement filing case: 
Yawman & Erbe Manufacturing Company, 


electric copier 


REPORT GOOD BUSINESS IN 
EUROPE. 

\. Muller-Schaertlin and F. Forbes of 
Zurich, Switzerland, managing directors 
for Europe and Asia for the Standard 
Typewriter Company of Groton, N. Y., paid 
the New York office of “Office Appliances” 
a visit early in December. They -report 
business for the “Standard” throughout 
Europe as being exceptionally good, and 


their future prospects of the brightest. 
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© The AMERICAN 
SCHOOL can 


trainYouUand fae FOR THE 
qualify YOU Beyaz N iN ae 


for 4 well MAN 
paid en 


Just fillin 7 














| Which Will You Choose? | ' 


Will it be ‘Just a Common one at small pay or 
one of the well paid positions which the Ameri- 
can School of Correspondence can train you 
to fill? 
paid but ambitious men have overcome greater 
iii] obstacles than those which confront you have been trained by 
ii the American School to fill a good position at big pay. 
| It is easy to acquire training. Choose the position you Hl : 
desire to hold by marking and mailing the coupon below. Let iH 
i 1s send you a complete solution of your problem. Hl 
| The American School is the greatest practical training Il 
| school in the world. It will come to you no matter where you | 
| live and train youin your spare time 
| -in your own home. 
Make your choice today by fil- 
ling in and mailing the coupon. 

















Many p* orly 










7 FREE FonwaTiO coven | 


American School of Correspondence: 






frleest ound me 7qurBulletin and odviee me 
















| There is no obligation. The Ameri- how I can 
| can School sends complete informa- . .Book-keeper . Draftsman 
| tion quietly and promptly by mail- - ; 2 
ii] not by an agent to bother you in . .Systematizer 
| your home or at your work. We will » es at... 
tell you frankly and honestly just 







how we can help you. 


Mail the free information coupon today. 





Awerican School of Correspondence Aids « Rd 
CHICAGO, U.S.A. _—_ fF OCCUPATION................ 




















WHEN IN DETROIT 








STOP AT 
Send your business direct to 
y i y di ervice, 
ae aa i a _ ser Room and Bath for $1.50 up. 
ersona ention Guarantee 
25 Years’ Active Practice EURGPEAN PLAN 
Specialty :—Typewriting and Adding Machines No better rooms, cuisine or service 
Address E. G. SIGGERS can be had at double our prices. 
Suite 33, N. U. Bldg., Washington, DC Let us prove it to you. 

















Saar eineesenisinar ieennnsienrerenenc 
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Sheet Anchor of the Craft 


Protection is as necessary as progress. The successful 
printer must know what to avoid as well as what to do. 
THE AMERICAN PRINTER is the repository of so much 
valuable information, so many new ideas, such a volume 
of helpful suggestions 
that it is looked to by 
practical typothetae as 
the sheet anchor of 
their business craft. 


The 
American 
Printer 


is edited by men who know 
the sudden squalls that most 
printers and users of printers’ 
ink are bound to encounter. 
Its departments of Commer- 
cial Art, Typography, Busi- 
ness Practice, Book-making, 
Lithography, Photo-Engrav- 
ing, Advertising and Design- 
send two dollars ing are intensely practical. 
for a year’s sub- Its “Notes and Comments’’ 

scription. There's prac- - i ; ” 
aathentiaden ip i = pot enone gees in these 
page . ch fields. 
men weather many a gale. A trial will prove this. 










































Firms 
who make or 
deal in printers’ 
supplies find its ad- 
vertising pages ex- 
tremely productive of 
profitable orders. Write 
us for rate card—or if you 
are a buyer rather than 
a seller of the things 
advertised in Tue 
AMERICAN PRINTER 


from cov- 
er to cover 
by the mast in- 
telligent and ambi- 
tious Employers, Sup- 
erintendents, Foremen and 
Shop Workers, THe Ameri- 
CAN PRINTER cannot fail to 
be a highly valuable ad- 
vertising medium for 
the exploitation of 
any business seeking 


























Subscription Rates: Twenty Cents per Copy, 
$2.00 per year; $2.50 Canadian; $3.00 Foreign 


Oswald Publishing Company 


wn 25 City Hall Place 
s ae RES es New York City 
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Guarantee for 1910 
25,000 Circulation a Month 


E, the publishers of the AMERICAN EXPORTER, hereby guarantee that the 
circulation of this publication will average during 1910 at least 25,000 copies a month. 
Johnston Export Publishing Co. 


L ) 
Buna 
| MANAGERS 


PicavGb deine 


@ At the beginning of this period we had 10,000 circulation and 35 pages of advertising. Now the circulation is 25,000 copies and 
the AMERICAN EXPORTER carries 130 pages of advertisements. 

@ Two and one-half times the number of readers and four times the volume of advertising. 

@ Never before has the AMERICAN EXPORTER been so active in aiding manufacturers who seek foreign trade. _ Its circulation of 
25,000 and advertising patronage of 650 clients indicate its prestige as the “Strongest Single Power in Export Trade” and its forth- 
coming half year’s tour of South America by its editor is an earnest of its endeavors to be an ever stronger power. 


roca ane sap American Exporter, 135 William St., New York City 


Conducted by Export Specialists 






































To Promote the Business Welfare 
of the Middle West 
Is the Mission of 


THE NATIONAL BANKER 


112 Dearborn Street 


O. M. PAGUE, Publisher Subscription Price 
CHICAGO $3.00 Per Year 
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An entirely new, up-to-dat 
Book, for book-keepers, cashiers, accountants and business men 
This magnificent volume 
over 500 pages, 200,000 words and 700 illustrations of forms and 


which brings it within the reach 


down and the balance in monthly 


Monthly installment price, $4.00 per copy; 


50 CENTS 


Secures 
This 
Great 
Reference 


Book 


down-to-the-minute Reference 


weighs nearly 6 pounds; contains 


tables; beautifully printed on fine paper; handsomely and strongly 
bound; produced and presented to the business world at a cost 


of all; easiest for reference, plain- 


est for acquiring information, and most economical when com 
pared with all other publications of like nature 


It is yours on payment of only Fifty cents 


installments of 50 cents or $1.00 as you 


introductory special casl 





DO IT NOW. 
Here’s a story that was handed us 
week by that Prince Oot the dry 
W. O. Foote of Foote & Davies of Atl 
Georgia, says Wroe’s Writings’ 


Several years ago a southern stati 
tended the National Stationers’ Co1 
and saw for the first time a displ 
motto, “Do It Now.’ [It strucl 
this was a mighty good motto 
ber of met his organizat ‘ 
diately ul s arrival hor 
about o1 hundred of them thr 
plant 

Phe 1 K ¢ t I 

exp Next iy 

ut that had 

| the 1 | 

t} 
had 1 \ 


BUSTER BROWN’S PHILOSOPHY 


lf am not ri nyse \ 
1 } \ I hit 
nes h 
mind « t t \ 
t ] t ' 
Cast and r il ie 
1 
reel sorry yours \ 1 t 
backward ey | t The s 
a mast and doesn’t look behind 
makes you d y to look back—get 
eye on your destination and keep 


Faith, hope nor 


You can ttall anvthit re r\ 
ndecisio1 No ne who has 
his own hard luck and trouble ever 
it is his fault, but it is. Let the past e 
Buster 
Perhaps Fletcher got his 
hea!lthfuln hor ( 
he cow S] t ids if he 





price (less 10 per cent) only $3.60 


States and Canada 


In either case the expressage is pre 


E. H. BEACH, Publisher, 


id to your addre in the United 


DETROIT, 
Michigan 








Splendid busines 





E. H. Beach, Publisher, 69 W. Fort St., Detroit, Mich. 


Send 25 cents for 12 months’ subscription to ( 


BEACH’S MAGAZINE 


OF BUSINESS 
A handsome monthly magazine for business 
men, bookkeepers, accountants, cashiers, credit 
men, stenographers, advertising managers, etc. 
The “man behind the desk” must have it. 
s stories. Your money back if you do not like it. 

















COMMONWEALTH HOTEL 


Opposite State House, Boston, Mass. 








Otters roor vith hot and cold wate 
$1.00 per day and up, which includes fre 
use of publi hower bath Nothing to equal 
this in New England. Rooms with privat 
baths for $1.50 per day and up; suite 
rooms and |} ir $4.00 per d 
Dining room and cafe first-cla I 
pean plan 
ABSOLUTELY FIREPROOF 
Stone floors, nothing woced but the 
Equipped with its own Sanitary 
Vacuum Cleaning Piant 
Long-Dist Telephone in Every Root 


STRICTLY A TEMPERANCE HOTEL 
Send for Booklet 


STORER F. CRAFTS, Proprietor 
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Here is an Ideal 
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neo KEEPER 


ind, gihis bright. 
meresting book 


| CLEVER 
USINESS ~ 
2 TCHES 





Combination for |: 
Only $1.00. 


The Book-Keeper for one year (12 issues) and a copy of 
Clever Business Sketches, sent to you all charges prepaid. 
Don’t let this opportunity to secure the best magazine for the 
business man and one of the most interesting books ever published 
pass, both for about one-half of their price. 
Clever Business Sketches contains twenty-nine short enter- 
taining stories—stories with a moral and interest. 





Just pin a dollar bill to your letter head and mail it 
to us, the book and magazine will come post haste. 


The Business Man’s Publishing Co., Ltd. 


Room 511, Fort and Wayne Streets DETROIT, MICHIGAN 
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The Short Sections 





S it worth anything 

to you asa dealer? 
To represent a factory 
that carries three com- 
plete lines of sectional 
filing devices (wide 
horizontal, uprights, 
and short sections) that 
makes special vault fit- 
tings, bank and court- 
house equipments, om- 
nibus trucks, desks, 
tables, three types of 
clothes lockers, in fact, 
everything that comes 


under the head of 
METALLIC FURNITURE. 


We offer our facili- 
ties to responsible deal- 
ers in localities where 
not now represented. 


The General 
Fireproofing 
Company 


Youngstown, Ohio 


Sil 


BRANCH OFFICES: 








New York Boston Chicago 
Philadelphia Washington 

















The Factory witht Complete Lines 


The Wide Sections 















th 





constiti utes ar 
in the 
pres lee 
th non- “rave 
Baths i in use vias all others combined. 
nbreakable 
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The Eureka Bath and Cloth 


The composition 
th, at the same time 
smical surface cloth 
There are more Eureka 
1position makes 
sizes from correspondence to 
Eureka Booklet. 
U.S. A. 


verfectly sanitary system of letter press copies. 
res even di stribution of moisture to the clot 
odor, mu tiness or mildew. Th e patent che 
ng edge affords clean, clear-cut copies. 
The wire net in the con 
They are furnished in all 
Sold through the dealers W rite 7 
THE EUREKA BLOTTER BATH CO., CHICAGO, ILL., 
6215-17-19 Wentworth Avenue 
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THE SEASON’S GREETINGS 


are extended to our many friends and patrons who have helped to. make our record of 


the passing year one of unequalled growth and prosperity 


It has been our constant endeavor to produce only attractive and salable goods, 
and that our efforts in this direction have met with unprecedented success is proven by 


the constantly increasing demand for them. 


We are confident that the new goods which we shall offer during the coming year 
will even exceed those of former years in popularity. To the dealers who have never 
carried the Eaton, Crane & Pike lines we would simply say, investigate. 
mers we cordially acknowledge the favors shown us in the past, and feel confident that 
our goods will continue to commend themselves to their favorable consideration. 


EATON, CRANE & PIKE CO. 


PITTSFIELD, MASS. 





To our custo 


New York Office, Brunswick Building, 225 Fifth Avenue 











WAN T S 


NOTE—‘Want”’ Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only nemete advertisements received, and 
those relating to trade necessities. 


HELP WANTED. 


WANTED—Salesman familiar with fountain 
pens. The Betzier & Wilson Fountain Pen Co., 
Akron, Ohio. 


WANTED—Repair man for small exchange 
Light work. State salary wanted. Lexing- 
ton Typewriter Exchange, Lexington, Ky 





WANTED—Experienced typewriter repairman 
who understands and is able to rebuild all 
makes of machines. Address M 10, care Office 
Appliances. 


WANTED—Several experienced typewriter 
salesmen, or combination repairmen and sales- 
men, for Highest Grade Visible Typewriter. 
Best opportunity in the world for high quality 
men. Address W 51, care Office Appliances 
Chicago. 

WANTED —Strictly sober, industrious, high- 
class salesman for permanent position at good 
salary. Must be a hustler. Write, stating age 
experience and reference. Communications con- 
fidential Neostyle Company, 30 Reade Street 
New York City, N. Y¥ 


WANTED 
stationery 
Southern 
Denver, to handle small 
Staple goods Address M Co 
Appliances, 508 Tribune Bldg New 





covering ‘commercial 
trade in New England States 
States and between New York and 
high grade side line 
care Office 
York 


Salesman 





A Progressive Commercial Stationer in the 
Mississippi Valley with ample capital and carry- 
ing complete line of office and bank equipment, 
desires services of experienced advertising and 
mail order man. 

Have issued complete mail order catalog for 
several years and do large business through 
this medium. No capital investment required. 


but opportunity given to become stockholder if 
services prove satisfactory 

Only those of unquestioned ability will be con- 
sidered 
Chicago 


Address 8S 13, care Office Appliances, 





MANAGER WANTED for office appliance de- 
partment embracing typewriters, adding ma- 
chines, addressing machines, duplicating ma- 
chines, filing systems and other modern de- 
vices, of an established house. Fine opening 
for right man Address, with particulars as to 
experience, etc. X43, care Office Appliances. 


SITUATIONS WANTED. 

WANTED—Young man with six years’ ex- 
perience in stationery and office supplies desires 
change; best of references. Address Office 
Supply, care Office Appliances, Chicago 


YOUNG MAN with twelve years’ experience 
in every phase of the typewriter business 
would like position as manager of a typewriter 
exchange or would take position traveling for 
one of the large wholesale companies. Al ref- 
erences At present manager for a typewriter 
exchange in a small city. Address U 17, care 
Office Appliances, Chicago 


FOR SALE. 

FOR SALE—Check Protectors Three latest 
model G Ww Todd & Company **Protecto- 
graphs.” Condition good as new Will send 
on approval Price $15.00 each R Payne 


Marietta, Ohio 


Will sell whole or half interest in well estab 
lished and well paying Typewriter and Supply 
Reason is that business has increas- 


business 
unable to 


ed to such an extent that I am 

handle it alone E12, care Office Appliances 
FOR SALE—Business Phonographs Three 
Edison Commercial Phonographs equipped for 

dictating and transcribing, driven by A. C 
Motors One Shaving Machine with A Cc 


Motor 18 records absolutely new; 4 record 
holders, all in Al condition For sale at a low 
figure The National-Acme Manufacturing Co 
Cleveland, Ohio 


FOR SALE-—A well established business in 
books, stationery, pictures and office supplies 
Largest book and stationery store in state 
Best location in rapidly growing city of 20,000 
with good lease Ill health of owner reason for 
selling Address Box 313, Fargo, N. D 


BUSINESS OPPORTUNITIES. 


WANTED—A dealer’s or branch office agency; 
for a standard typewriter Territory Central 
Indiana. Will purchase 50 machines at once 
and invest $20,000 in the business Inquire L10 


care Office Appliances 


WANTED—An exclusive agent In every city 
to sell Transo (transparent face) envelopes, on 
a commission basis. Every business house a 
possible customer. Excellent proposition for 
men with selling ability. Samples and complete 
information on request. Transo Paper Co., 
Chicago. 





FOR SALE 


Latest Model Printograph 
Machine, 


line Manu 
Printograph 
Machin 


copii S 


type and cases 
factured by U. S 
Co., of Minneapolis 

8,000 


one to geta 


run less than 
Chance for some 
machine at attractive pric 


Further particulars upon re 
quest 

Address, C-15, 
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Chicago 


care ot 
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THE DORNETTE SECTIONAL BOOKCASES 


MADE BY 
THE J. DORNETTE & BROS. COMPANY 


The Sectional Cases are m ade with the same cz attenti 


THE STANDARD | 


| = ya = OF EXCELLENCE 


1250-1264 Harrison Ave. 
Cincinnati, Ohio 
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A New Design of Sanitary Desk x Get Our Catalog Our New Sectional 


















Map Out Your Own 


Business Career! 


ON’T be the toy of Circumstance. 
Map out your cwn career! Let it be 
one that brings all your powers into 


free play and full development. Too many 


young men are rushing into the over- 
crowded professions or swelling the ranks 
of ‘routine workers. Don’t make the same 


mistake. The most attractive career open 

to young men.-today is that of 
Salesmanshtp. 

magic in It’s the 


AVIne positions in 
a S 


There’s that word. 
open sesame to the best 
the business world. 
The 
to the 


Swing 


sell 


doors of Success 


wide man who can 
goods. 
trained 


the 


The demand for 


salesmen far exceeds 


supply. Sales ability com- 
mands a premium. 

The Oliver Typewriter 
pany, one of the largest employ- 
the 


Com- 


ers of salesmen in world, has 


established a free training school for sales- 
men. The 
dollars to the 


tage of its opportunities 


training is worth hundreds 


man who takes full advan- 


Here are some of the pre-requisites for 
acceptance as Local Agent for the OLIVER 
and a free course of training in the Oliver 
School of Practical 5 

Honesty 
—Energy 
-[nitiative 
—Enthusiasm 
—Self-Reliance 
-Tenacity of Purpose. 
-Agreeable Personality. 
Take stock of your qualifications. 


salesmanship: 


No 


man who possesses the ones enumerated 





can afford to sink his identity in the color- 
less activities of a routine worker. 

Strike out 
career as Local 


Be —— 


OLIVER 


® 
Typewriter 
Standard Visible Write 
We can always, make a place 
for qualified men who set. their 


for a. successful business 


Agent for 


The 








‘ 
1 










stakes for Success and _ then 
work to win! Our Sales 
Force is made up of just 


this sort of men 
They are setting the world 
Olive 


result of their 


aflame with r enthusi- 


The 


is shown in 


asm. 
work 
sales of the 
Oliver 
the 


record 
‘ wonderful new 
No. 5. 


Local 


Typewriter 


rapid rise of 


It is reflected in 
Agents to important posts in 


1e Organi- 
zation. 
New 


for 


is being invaded. This 
additional 
is open to you ! 


territory 
the employment of 
Local Agents. The 

Write at once for a copy of our 

Free Book—“The Rise of the 

Local Agent.” 

Your request for this interesting book” 

may prove the turning point in your career, 


calls 
door 


just as it has for hundreds of ambitious 
young men. 
Business men—ask for a Free Demonstra- 


tion of Oliver Typewriter No. 5 


The Oliver Typewriter Company 


Oliver Typewriter Building, 93 Dearborn Street :: :: 3: :: 


Chicago, Illinois 











